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Who Owns the Mississippi: 
The river belongs to the nation, If the bull you are leading should bellow 
The levee, they say, to the state; And jump over somebody’s fence, 
The government runs navigation, There isn’t much doubt you’re the fellow 
The commonwealth, though, pays the freight. | Expected to bear the expense; 
Now, here is the problem that’s heavy— If it follows a Sunday school teacher 
Please, which is the right or the wrong/— And chases the maid up a tree, 
When the water runs over the levee, You're the owner the same of the creature 
To whom does the river belong? Undoubtedly all will agree. 
It’s the government’s river in summer If some time should somebody’s chickens 
When the stage of the water is low, Get into your garden and dig 
But in spring when it gets on a hummer And pull up the plants like the dickens, 
And starts o’er the levee to flow; Or somebody’s bull pup or pig, 
When the river gets suddenly dippy The owner thereof cannot blame it 
The state must dig down in its till On you or some party remote; 
And push back the old Mississippi The owner thereof can’t disclaim it 
Away from the farm and the mill. The chick or the pup or the shoat. 
I know very little of lawing, If it’s your Mississippi in dry time, 
I’ve made little study of courts, It’s yours, Uncle Sam, when it’s wet; 
I’ve done little geeing and hawing If it’s your Mississippi in fly time, 
Through verdicts, opinions, reports; In flood time it’s your river yet. 
Why need there be anything more said There’s no other way you can make it, 
When the river starts levees to climb? And so, when I give the alarm, 
If the government owns the aforesaid Come and get your darned river and take it 
It must own it all of the time. Away from my timber and farm! 
Reprinted from the American Lumberman, October 12, 1912. 
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HE Bessler was awarded the first and 
only Gold Medal for disappearing 
stairways at the Sesqui-centennial Inter- 
national Exposition in 1926. 
This expression of merit is well deserved, for 
Bessler Disappearing Stairways stand alone in 


the building field in point of superior design, 
construction and appearance. 


Satisfaction 
Guaranteed 


Every Bessler Disappearing 
Stairway is guaranteed to give full 
satisfaction or the purchase price 
will be refunded. 


Send for particulars. 


The Bessler Disappearing 
Stairway Co., Akron, Ohio 
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Hardwoods 


For Shrewd 
Buyers 


Dependable quality, 
well- manufactured 
stock, cut from finest 
virgin upper peninsula 
timber. 
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We are now supply- 
ing a great many factor- 
ies, woodworking plants 
and retail yards with 
best of satisfaction. 
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"STEEL BEL! Laci 


Most belt troubles 


start at the joint. But 
with Alligator Steel Belt Lac- 
ing the teeth clinch through 
the belt end compressing it 
in a vise-like grip of steel. 
This nowerful grip forestalls 
trouble ard make. it “the 
pote sy belt lacing on 
earth.”’ Generally lasts the 
full life of the belt. 


Sold by wholesalers and 
retailers throughout the world 


FlexibleSteel LacingCo. 
4673 Lexington St. 
Chicago, U. S. A. 


In England at 135 Finsbury 
Pavement, London, E, C. 2 
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Protecting Flooded Logs and Lumber From Stain and Decay 


OUBTLESS THROUGHOUT the southern flooded area many and dipping lumber are given, and alternative measures are sug- 
) thousands of feet of logs and lumber are in situations that gested for use in those cases where neither spraying or dipping is 
expose them to the attacks of fungi or stain and decay. practicable. 
Inevitably the owners of this material will suffer serious losses Time is so essential an element in checking the activities of 
through deterioration and the cost of salvaging. The best that the destroying agencies that it is to be hoped that owners of logs 
can be done under the circumstances will be to take such meas- and lumber in the flooded area wiil familiarize themselves with 
ures as are practicable to prevent and lessen these losses. the remedial measures suggested by Messrs. Teesdale and Colley 
With the hope of being of service in this emergency L. V. promptly in order that the work may be begun before it is too late 
Teesdale, engineer in forest products, and R. H. Colley, pathologist, to benefit fully from them. It is hardly necessary to emphasize 
both of the Forest Products Laboratory, have prepared the article the importance of prompt action or to stress the magnitude of the 
published on pages 44 and 45 of this paper. It will be apparent that job that is before the lumbermen. It will be seen, however, by a 
the authors of this article have taken into account the difficulties careful reading of the article that not only days and hours, but 
that confront the lumbermen and the varieties of problems to be almost minutes, mean dollars saved or lost, accordingly as the 
solved in the salvaging operations. Several formulas for spraying work of salvaging begins early or late. 
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Increased Costs of Local Government 


URING THE fiscal year 1925 the total cost of government 

) of every sort was more than eleven billions of dollars, or 

$96.41 per capita. This was slightly below the per capita 
cost for 1924, but the decline was due to reduction in Federal 
expenditures, and that decline was more than offset by increases 
in local government expenditures. Even on the basis of a cheaper 
dollar of 1925, local government cost more in 1925 than in 1924. 

Though it is instructive to compare the costs of Federal gov- 
ernment and the various State and local government outlays, the 
wisdom or folly of an expenditure can not be determined by the 
amount of it alone. While there are no doubt many foolish local 
expenditures, since they are more readily known and more directly 
paid by the people, they can be more quickly checked when the 
people get enough of them. It is to be expected that as govern- 
mental services increase in number and character, the costs of 
local government will increase. In the United States, at least, the 
people are free to do for themselves in a public way and as 
a political entity almost anything they wish to. Only a little 
investigation will show that they choose, in the various States and 
communities, to do a multitude and variety of things. 

So far as Federal expenditures are concerned, it may be said 
that in general their reduction is desirable, particularly in view 
of the tendency in the recent past to expand rather than to con- 
tract the Federal sphere of activity. In the report of the Na- 
tional Industrial Conference Board, from which the foregoing fig- 
ures were taken, the expenditures of the different local political 
organizations are not distinguished; but it is a fair inference 
that the cities have greatly increased their annual tax impositions. 
In fact, the cities, especially the larger ones, show a tendency to 
do at public expense about everything that the individual citizen 
wants done and does not want to do at his own expense. 

Within a relatively recent past public service of the sort that 
practically every city of importance now performs was called 
socialistic. But nowadays nearly everybody is impelled by circum- 
stances to assent to proposals that he may not deem exactly proper 
for public consideration. Where the votes come from nobody seems 
able to say, but public expenditures of every sort and bond issues 
in stupendous amounts almost invariably receive public approval 
at the polls. Only the pinch of poverty or conviction that the 
money is illspent or wasted will close the public purse. If the 
taxes are equitably levied there is really little to complain of so 
long as the people levy their own taxes. 





Sales Methods Based on Research Data 


OME OF THE most interesting and instructive of modern 
S literature is in the nature of “propaganda.” The house- 
keeper is instructed in the principles of sanitation by the 
producer of an antiseptic. The cook gets her best recipes from 
the gas company. The home owner learns from the furnace maker 
how to stoke his fire. Short cuts in labor saving are the sales 
arguments of the electric service corporation. Instruction and 
help are embodied in the advertising literature and the sales 
promotion methods of all enterprising producers and distributors. 
There is little that is new in principle in the “educational” 
method of selling. But whereas formerly advertising propaganda 
was likely to be extravagant in statement and exaggerative in 
assertion, now it is pretty sure to be based on facts that have 
been developed and established by laboratory research. More 
and more science is being made the servant of the sales depart- 
ment as well as of the production department. In times past it 
was commonly thought that the buyer was interested only in the 
commodity or product as a piece of merchandise to be sold or 
used. Now it is assumed that he wants to know how it is pro- 
duced, what it is made of, what its intrinsic qualities are and why 
it should prove useful or profitable for him. 

Perhaps one of the best examples of this modern merchandising 
is that being carried on by the manufacturers of “oleomargarine,” 
or as the makers prefer to have it called, “margarine.” Of course 
it is well known that immense quantities of this so called sub- 
stitute for butter and lard have been used by all classes of 
persons; but nevertheless margarine has labored under the handi- 
cap of being thought a substitute. It is evidently the aim of the 
Institute of Margarine Manufacturers to inform the public about 
margarine and rely upon the truth attractively presented to con- 
vince buyers and users. 

It is said that the manufacturers of “hot dogs” have organized 
and financed a campaign to restore the good name of their product 
and teach the public to call it “red hots” instead of a name that 
reflects upon its origin. Everybody who has partaken of this 
modern delicacy is aware that “hot dogs” differ as do the stars 


in their glory. It is to be expected, therefore, that the organized 
producers will soon see the necessity of standardizing the quality 
as well as the name of “red hots,” so that, whether purchased at 
a roadside stand, at home market or in favorite lunch room, the 
flavor will be recognizable. 

Lumber, of course, has its lesson to learn with respect to sell- 
ing, and there are signs that the copy writer hereafter will look 
to the laboratory largely for the facts to be embodied in his 
sales literature. But facts alone do not make good advertising; 
they must be presented in interesting and instructive fashion, and 
they must carry conviction to the reader. Here lies a great op- 
portunity for the lumber industry. Wood is a marvelously inter- 
esting substance, and its value in multitudes of uses is owing to 
qualities possessed by no other material. Its adaptability is the 
despair of its rivals, and there is no other single substance that 
is used and profitably usable for so many purposes as wood. The 
most successful seller of lumber in future is sure to be the 
one who comes to a full realization of the opportunities opened 
to him by scientific research. 


A Sound Basis for “Loyalty to Wood” 


cy)" DOUBT SENTIMENT plays some part in determining the 





vocation or the line of business in which a man engages 

and continues, but its influence may easily be overesti- 
mated. Moreover, it is a major factor only in those instances, 
few in relation to the whole, in which a man is free to choose as to 
what line of work or business he will follow. 

For most, the matter is largely if not wholly determined by 
such factors as location, immediate environment, the wishes or 
preferences of parents, and most frequently of all, by economic 
necessity. Thus a young man “takes a job’—it may be in a lumber 
yard, behind the railing of a bank, as helper in a garage, or what- 
ever opening first presents itself that promises a reasonably satis- 
factory wage or salary. Then, unless the work is found to be 
absolutely uncongenial, he often will continue along until he finds 
that he really likes it. If he possesses determination and a fair 
degree of ability eventually the young lumber yard helper may 
become a manager or a proprietor. The “woods are full’ of lum- 
ber dealers who started in just that way. 

It is not unreasonable to suppose that the logging and manu- 
facturing branches of the lumber industry have attracted more 
recruits through what might be termed sentiment, as expressed in 
the love of nature and especially of the forests, coupled with a 
certain “tang” of romance and adventure, than has the more pro- 
saic business of retailing the products of those same forests, but 
to assume that the rank and file of lumber retailers are going to 
be governed in their business operations by an imputed “loyalty 
to wood” is to reason from wrong premises, and therefore to reach 
misleading conclusions. 

The retail lumberman, like other business men, is moved by 
the desire and the necessity for realizing a profit from his opera- 
tions. All preferences for and “loyalties” to any kind of mate- 
rials must bow to economic necessities. It is, therefore, particu- 
larly gratifying to all friends of lumber to have reiterated from 
competent sources the fact that there is no conflict between the 
commonly imputed—and in many cases the very real—preference 
of lumber dealers for forest products as their chief stock in trade. 

At a recent meeting held in the interest of lumber, reported in 
last week’s issue of this paper, one retail lumberman said: 

“It has been alleged that lumber does not afford as much profit 
as other building materials, but in eight yards that I personally 
am interested in we find that lumber is the most profitable 
item we sell. I think investigation will prove that other yards 
have found this to be true.” Another well known dealer at the 
Same meeting said: “I don’t believe that there is less profit and 
turnover on lumber than on other items. At least we do not find 
it so in our business.” 

The AMERICAN LUMBERMAN believes that these expressions reflect 
an attitude on the part of the retail lumber dealers of the country 
that is an asset of incalculable value to the industry as a whole— 
so valuable, indeed, that it should be encouraged in every way 
possible. The retailer is and must remain the foundation and the 
bulwark of the entire system of lumber distribution. He is the 
“contact man” with the consumer, and to the end that he may 
properly represent to his community the merits of lumber in those 
fields of use that are being disputed by competing materials, it is 
most essential that he be kept informed concerning every new 
fact or development that will confirm and strengthen his convic- 
tions as to the superiority of wood, and thus inspire him consis- 
tently to advocate that material as against its rivals, whose claims 
are being constantly pressed upon him. Thus his “loyalty” to 
wood will be based upon sound business reasons, rather than upon 
a somewhat nebulous sentiment. 
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Softwood Cut and Shipments Gain 


[Special Telegram to AmErIcAN LuMBERMAN] 


Wasurincton, D. C., June 2.—The National 
Lumber Manufacturers’ Association interprets 
reports received by telegraph today from 440 of 
the leading lumber mills of the country as indi- 
cating a slight gain over the previous week for 
softwood production and shipments, with the 
order file about the same. Even after making 
allowance for the smaller number of softwood 
mills reporting this year, it is apparent that the 
volume of softwood lumber being produced, 
sold and shipped, is about 10 percent less than 
at this time last year. The Mississippi Valley 
floods continue to curtail hardwood production 
but have had the effect of stimulating ship- 
ments and new business, as compared with last 


year. 
” The unfilled orders of the Southern Pine As- 
sociation were not received in time for publica- 
tion. For the 72 West Coast mills, the unfilled 
orders were 309,431,660 feet, as against 297,- 
824,988 feet for 70 mills a week earlier. 

Altogether the 290 comparable reporting soft- 
wood mills had shipments 104 percent, and 
orders 104 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 104 and 90; and for the West 
Coast mills, 106 and 111. Of the reporting 
mills, the 269 with an established normal pro- 
duction for the week of 183,617,473 feet, gave 
actual production 100 percent, shipments 103 
percent, and orders 101 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—192,273,000 feet, against 185,802,- 
000 feet the week before, and 245,365,000 feet 
last year. Shipments—199,813,000 feet, against 
196,451,000 feet the week before, and 245,325,- 
000 feet last year. Orders—200,292,000 feet, 
against 201,655,000 feet the week before, and 
236,226,000 feet last. year. 

To make allowance for the fewer West 
Coast mills reporting this year, add 26,000,000 
feet to production, 28,000,000 feet to shipments, 
and 29,000,000 feet to orders, in comparing soft- 
wood figures with last year. 

Because of the considerably smaller number 
of West Coast mills making statistical reports 
this year, cumulative figures comparing pro- 
duction, shipments, and orders for 1927 and 
1926 are discontinued. 

The hardwood figures for last week, the week 
before and the same week last year follow: 
Production—14,268,000 feet, against 17,842,000 
feet the week before, and 21,513,000 feet last 
year. Shipments—20,617,000 feet against 26,- 
243,000 feet the week before, and 18,110,000 
feet last year. Orders—19,278,000 feet, against 
26,225,000 feet the week before, and 20,070,000 
feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Fifteen 
of these mills, representing 43 percent of the 
cut of the California pine region, gave their 
production for the week as 18,796,000 feet; 
shipments, 15,810,000 feet, and new business, 
13,808,000 feet. Last week’s report from 18 
mills, representing 52 percent of the cut, was: 
Production, 21,780,000 feet; shipments, 19,435,- 
000 feet, and new business, 16,290,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 72 mills report- 
ing for the week ended May 28 was 11 percent 
above production, and shipments were 6 percent 
above production. Of all new business taken 
during the week, 54 percent was for future 
water delivery, amounting to 46,343,284 feet, 
of which 29,960,675 feet was for domestic 
cargo delivery and 16,382,609 feet export. New 
business by rail amounted to 36,959,858 feet, or 
43 percent of the week’s new business. Forty- 


two percent of the week’s shipments moved by 
water, amounting to 34,490,841 feet, of which 
24,451,974 feet moved coastwise and _ inter- 
coastal, and 10,038,867 feet export. Rail ship- 
ments totaled 45,205,274 feet, or 54 percent of 
the week’s shipments, and local deliveries, 
5,070,835 feet. Unshipped domestic cargo or- 
ders totaled 127,978,764 feet; foreign, 73,593,- 
968 feet, and rail trade, 107,858,928 feet. 

Douglas fir logging and lumber output still 
continues below last year, according to the 4L 
employment service. Recent floods, coupled 
with poor ground conditions, have slowed pine 
woods and sawmills operation in the Inland 
Empire. Reports from larger centers are: 
Portland, not many unemployed; Aberdeen, 
practically no unemployment; Tacoma, more 
men than jobs; Seattle, many transients and 
much turnover surplus of common labor; Spo- 
kane, small demand for men, considerable sur- 
plus of common labor. 

The Western Pine Manufacturers’ Associa- 
tion, with three fewer mills reporting, shows 
production and shipments about the same, and 
new business slightly below that reported for 
the preceding week. 

The California Redwood Association, with 
one more mill reporting, shows a substantial in- 
crease in production, a slight increase in ship- 
ments, and a fair gain in new business. 

The Northern Pine Manufacturers’ Aeeeeles 
tion reports a slight decrease in production, a 
notable decrease in shipments, while new busi- 
ness fell off to some extent. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with two fewer mills reporting, shows 
some increase in production, shipments about 
the same, and approximately 100 percent in- 
crease in new business. 

Reports for 14 hardwood mills of the North- 
ern Hemlock & Hardwood Manufacturers’ As- 
sociation (two fewer mills than reported for 
the previous week), show marked decreases in 
production and shipments, and new business 
considerably less than that reported for the 
week earlier. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 55.—Epror.] 


[Special telegram to AmeEricAN LumMBERMAN] 

MEMPHIS, TENN., June 2.—For the week 
ended May 28, one hundred twenty-one units 
reporting to the Hardwood Manufacturers’ In- 
stitute, and having a normal production figure 
of 20,328,000 feet manufactured 11,425,000 feet, 
shipped 17,481,000 feet, and booked orders for 
15,803,000 feet. Orders on hand amounted to 
111,486,000 feet. 


[Special telegram to AmericAN LuMBERMAN] 


NorFoL_k, Va., June 2.—For the week ended 
May 28, forty-one mills reporting to the North 
Carolina Pine Association, and having a normal 
production of 9,836,000 feet, manufactured 
6,897,017 feet, shipped 7 7,755,687 feet, and booked 
orders for 7,599,879 Sent. 


Need More Funds for Flood Victims 


Wasuincton, D. C., June 1.—Secretary of 
Commerce Hoover has advised President 
Coolidge that the American Red Cross will 
need at least $2,000,000 more and need it 
quickly in order to furnish seed and other- 
wise assist flood victims in the Mississippi 
Valley region to put in a crop this spring. 
Unless this is done by June 15 in many in- 
stances no crops will be made this year. The 
urgency of the need was also presented to 
the Red Cross here Tuesday by Mr. Hoover. 

Army engineers are awaiting detailed in- 
formation as to the expenditure required to 
repair breaks caused in the levee system by 
the flood. A rough estimate of $1,000,000 
has been made. There remains of the $10,- 
000,000 appropriated by Congress for the 


Mississippi River this year approximately 
$5,000,000, which the engineers consider 
ample for the necessary repairs to damaged 
levees and for carrying on other improve- 
ment on the river, such as bank revetment 
between now and early December. Nor- 
mally, levee work is done on the Mississippi 
between August and early December. This 
is due to the fact that it is necessary to 
wait until the spring and June rises are ab- 
sorbed in order to continue work on the 
authorized project. 

The $10,000,000 mentioned above was ap- 
propriated for the fiscal year beginning July 
1, all funds for the current fiscal year hav- 
ing long since been exhausted. This is due 
to the need of carrying on the major part of 
the work in the late summer and fall of each 
year. 


SRA AABAEREEEBRAAAEAE: 


Spruce Used in Lindbergh’s Plane 


Wasuincton, D. C., May 31.—It was wings 
grown on the shores of the Pacific that car- 
ried Capt. Lindbergh to the aerial conquest 
of the Atlantic. The Ryan Airplanes Co., 
which built the “Spirit of St. Louis,” an- 
nounced today that the wing beams were made 
of Sitka spruce obtained from a mill at Ho- 
quiam, Wash. This wood came into fame for 
airplane construction during the war, when the 
Government mobilized 30,000 men in the Loyal 
Legion of Loggers & Lumbermen to get it out 
of the forests of the Pacific Northwest for 
the American aviation forces, as well as to 
supply the military airplane factories of the 
allies. Spruce is the preferred wood for air- 
plane framework because of its lightness, 
straight grain, and the ease and accuracy with 
which it can be worked up into “sticks” of 
small cross section. 


Forestry Committee to Make Tour 


DututH, Minn., May 31.—A 10-day tour of 
the Minnesota Arrowhead country to start on 
Aug. 10 or 12 has been planned by the interim 
committee on reforestation created by the 1927 
State legislature. The object of the tour is to 
enable members of the committee to acquaint 
themselves with reforestation conditions prior 
to hearings of lumbermen and land owners to 
be held in St. Paul at a date yet to be set next 
fall. The itinerary of the party, which will be 
composed of about thirteen, provides for start- 
ing from Duluth and then going to inspect the 
Weyerhaeuser woodworking industries at Clo- 
quet, and the Cloquet forest station. The north 
shore area up to Little Marais will then be 
covered and from there sections of the national 
forest will be taken in. The group will also 
go on to International Falls to inspect the In- 
ternational Falls Lumber Co’s. plants and the 
various Backus Brooks enterprises. It will 
conclude with an inspection of the Virginia & 
Rainy Lake Co’s. sawmills at Virginia. 

Fred D. Vibert, executive secretary of the 
Minnesota Arrowhead Association, is conduct- 
ing an active campaign for the promotion of an 
intelligent reforestation program and he is giv- 
ing a series of talks at points over the State. 


Is Made Production Manager 


St. JosepH, Mo., May 31.—R. E. Blackburn, 
who for several years has been connected with 
the Insulite Co., severed his connection with 
that organization on May 15 and has accepted 
a position as production manager for the Stew- 
art Inso Board Co., at this place. This com- 
pany is just completing here a mill that will 
manufacture from wheat straw an insulating 
board under the trade name of Inso Board. 
It is stated that a large proportion of the out- 
put of the new plant has been contracted for 
in advance. The mill will have a capacity of 
more than 100,000 square feet daily. 
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Layout for Planing Mill 


We are in need of a layout for a modern planing 
mill. If you have anything of this kind or can tell 
us where it can be obtained we should like to have 
you do so.—Inourry No. 1,938. 


[This inquiry comes from a southern Cali- 
fornia lumber concern. At the present time the 
AMERICAN LUMBERMAN has no layout of*a 
planing mill, and hardly sees how such a layout 
could be prepared as would be acceptable or 
adapted to the needs of any considerable num- 
ber of concerns. Of course, each layout would 
have to be adapted to the number of machines, 
the kinds of work to be done, the capacity and 
other elements that would vary with the lo- 
cality and the concern proposing to build the 
plant. However, it is possible that suggestions 
might be made that would be helpful to the 
prospective builder or remodeler of a planing 
mill, and therefore such comment and sug- 
gestions are invited.—Enitor. ] 


Puzzle Using Tree Names 

I am planning to have another puzzle in the near 
future using hidden words. I wish to use the names 
of all known trees that I can work into it and if 
you have anything available that you can give me, 
including a list of all the trees grown that you could 
find, I certainly would appreciate it.—Inguiry No. 
1,952. 

[This inquiry comes from an Oklahoma re- 
tail lumber company. This concern already 
has published as an advertisement in its local 
paper, a contest of hidden words, the scheme 
being to use parts of words given in the text 
by themselves or, in combination with parts 
of adjoining words, to form new words. For 
example, the last three letters of one word 
combined with the first two letters of the 
following word may make a new word to con- 
form with the requirements of the puzzle. 

There are some difficulties involved in the 
use of tree names in this manner, for the reason 
that these names vary in different localities and 
many of them consist of more than one word. 


Principal Commercial Softwoods 


With the nomenclature of commercial soft- 
woods adopted in accordance with Simplified 
Practice Recommendation No. 16 of the stand- 
ardization program as a guide the following list 
has been prepared : 

CEDARS—Alaska cedar, Eastern red cedar, Incense 


cedar, Northern white cedar, Port Orford cedar, 
Southern white cedar, Western red cedar. 
CYPRESS—Red cypress, Yellow cypress, White cy- 
press. 
DOUGLAS FIR—Douglas fir, Red fir. 


THE TRUE FIRS—Alpine fir, Balsam fir, Golden 
fir, Noble fir, Silver fir, White fir. 


HEMLOCKS—Eastern hemlock, Mountain hemlock, 
West Coast hemlock. 


LARCH—Western larch. 

PINES—Arkansas soft pine, California white pine, 
Idaho white pine, Jack pine, Lodgepole pine, North 
Carolina pine (Virginia pine), Northern white pine, 
Norway pine, Pondosa pine, Southern pine (Lob- 
lolly pine, Longleaf pine, Pond pine, Shortleaf pine, 
Slash pine, Pitch pine, Spruce pine), Sugar pine. 

REDWOOD 

SPRUCES—Eastern spruce, Engelmann spruce, Sitka 
spruce. 

TAMARACK 


Chief Commercial Hardwoods 


As there is no similar list of hardwoods in- 
cluded in the Simplified Practice Recommenda- 
tion, the following list of hardwoods has been 
taken from the new “Check List of the Forest 
Trees of the United States,” issued by the 
Forest Service: 

BUTTERNUT 

WALNUT (black walnut). 

PECAN 

HICKORY (Shagbark hickory, Bigleaf Shagbark 


hickory, Pignut hickory, Bitternut hickory, Mocker- 
nut hickory). 


WILLOW (black willow). 
COTTONWOOD (Eastern 
tonwood). 


BIRCH (Yellow birch, Sweet birch, River birch, Pa 
per birch). 


cottonwood, Black cot 


BEECH 
CHESTNUT 
WHITE OAK (White oak, Post oak, Swam 


nut oak, Overcup oak, Swamp white oak, 
Chinquapin oak, Chestnut oak). 


RED OAK (Red oak, Black oak, Southern red oak, 
Swamp red oak, Pin oak, Water oak, Texas red 
oak, illow oak). 


SOFT ELM (American Elm), GRAY ELM (Slippery 
elm), ROCK ELM. 


HACKBERRY (Hackberry and sugarberry). 

MAGNOLIA (Cucumber Magnolia and Evergreen 
magnolia). 

YELLOW POPLAR 

RED GUM 

SYCAMORE 

CHERRY (Black cherry). 

LOCUST (Black locust). 

HARD MAPLE (Sugar maple and Black maple). 

SOFT MAPLE (Red maple and Silver maple). 

BUCKEYE (Yellow buckeye). 

BASSWOOD (Basswood and White basswood). 

BLACK GUM 

TUPELO (Tupelo gum). 

ASH (black) (Black ash), ASH (white) (White ash, 


Blue ash, Red ash, Green ash, Biltmore ash, Ore- 
gon ash). 


MAHOGANY 

These lists have been made-more complete 
and comprehensive, doubtless, than are neces- 
sary for the purposes of the inquirer. How- 
ever, inasmuch as terms that are in common 
use in one locality may not be familiar to the 
people in general in another locality, it is im- 
practicable to prepare a list conforming pre- 
cisely with the custom of any given locality.— 
Epitor. | 


Reforestation and River Floods 


Warren, ARK. 

Epitor AMERICAN LuMBERMAN: During recent years 
I have heard a great deal of discussion which would 
lead one to believe that cutting the timber from the 
forests is the cause of the high waters and floods in 
the Mississippi Valley. I have often wondered who 
sponsored this idea, which has reached no small de- 
gree of popularity. 

During the last fifteen years, to my personal knowl- 
edge, Missouri, Arkansas, and Louisiana have spent 


Chest- 
ur oak, 


hundreds of millions of dollars in the Mississippi 
Delta digging drainage ditches and canals in order 
to make available for farming purposes lands which 
at one time were universally flooded, while no extra 
money has been spent for levees. 

The digging of drainage canals for the purpose of 
turning away the water quickly from these lands, is 
the one and only reason for the floods and high 
waters from which we have suffered during the last sey- 
eral years. The lumber industry has absolutely 
nothing on earth to do with it, and it is ridiculous 
even to believe so for a moment. Concrete levees 
from St. Louis to New Orleans will be the final solu- 
ton to this problem.—C. L. Foreticn, sales manager, 
Bradley Lumber Co. of Arkansas. 


Book on Flooring and Finish 

Do you publish a book that deals with the manufac 
ture of hardwood flooring and interior finish?—Iy- 
guiry No. 1,954. 

[This inquiry comes from a Wisconsin lumber 
manufacturer. So far as is known there is no 
book dealing specifically with the manufacture 
of hardwood flooring and interior finish. The 
most comprehensive and authoritative book on 
the various factory uses of lumber is Kellogg’s 
“Lumber and Its Uses,” which is described in 
the AMERICAN LUMBERMAN’S Catalog of books 
for lumbermen sent to this inquirer. 

It is possible that the inquirer is interested 
in the manufacture of flooring and finish, par- 
ticularly interior finish, from the viewpoint of 
patterns only. If that is true, he possibly 
would find a copy of the new 7,000 molding 
catalog useful. This is supplied in several 
forms, but the most convenient form for the 
average manufacturer is that in which the 
molding prices and patterns are shown in out- 
line full size. This booklet contains also the 
price list of the moldings, and it is furnished 
at 50 cents a copy. 

This inquiry is published in order that read- 
ers who may know of a book corresponding 
more nearly with the inquirer’s description than 
the books already named may supply the title 
of the book and the name of the publisher for 
the benefit of the inquirer.—Enrror.] 
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The Oconto (Wis.) Lumber 
Co., it is said, is about to erect 
a kiln for drying shingles. 
Exhaust steam will be used. 
This concern has just com- 
pleted a new lumber dryer 
which gives excellent satis- 
faction. 

i 2 

The firm of A. R. Gray & 
Co., Chicago, has removed its 
yard, formerly located at the 
corner of Throop and Twenty- 
second streets, to the site here- 
tofore occupied by Benton & 
Fuller at the junction of Lum- 
ber and Twenty-second streets. 

oe | 


A new hand shingle ma- 
chine has been placed in the 
mill of H. Witbeck & Co.. 
Marinette, Wis. It will use 
only stock that would other- 
wise be wasted. 

* * *& 

A new lumber firm com- 
menced business in Chicago 
on May |, under the name of 
Kelley, Rathbun & Co., oc- 
cupying the yard recently va- 
cated by Henry, Barker & Co., 





of Center avenue. It is formed 
in part of members of the 
old firm of Kelley, Wood & 
Co., which it virtually suc- 
ceeds, 

* * 

Terrible forest fires are rag- 
ing in the Adirondack Moun- 
tains, also in the Ottawa re- 
gion of Ontario and in various 
sections of northern Michigan. 
A town with sawmill and lum- 
ber was destroyed in Clinton 
County, N. Y., last week. 

= 


Finch & Miller have their 
new mill at Winlock, Wash- 
ington Territory, in full oper- 
ation. They can cut good 
merchantable lumber and de- 
liver it on cars for $10 per 
thousand feet. 

* 


* * 
S. M. Winchester & Co., of 
Chattanooga, Tenn., sawed 


16,180 feet of clear lumber 
from eighteen poplar logs re- 
cently, the largest of which 
was 50 inches in diameter at 
This firm is 


shipments of 


the small end. 
making large 





poplar and walnut to eastern, 
southern and western markets. 
* 8 & 


About 6,000,000 feet of 
logs are hung up on the shoals 
and bars between Eau Claire, 
Wis., and Beef Slough. 


* * * 
Over 3,500,000 feet of logs 


arrived at Chattanooga, Tenn., 
this season by water, about 
one-half of which came in on 
the last rise. Several more 
large rafts are on the way to 
that place which will probably 
make the receipts larger than 
for any previous season. 
* * 


The office of the Lamb- 
Byng Co., Clinton, Iowa, has 
een removed to that of C. 
Lamb & Sons, where all of the 
business of the corporation 
will hereafter be transacted. 
A partial consolidation of the 
two firms has been effected. 

s 8 * 


Forest fires are raging near 
Milford, Pa., occasioning 
great devastation. 
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Southern Pine Demand Slower; Some Items Quite Strong 

Southern pine demand slackened considerably in the 
last week, because of the passing of the flood-emergency 
demand, and the heavy rains in a good part of pine’s best 
sales territory. While bookings were more than ten per- 
cent above production, this was because of a reduction in 
the output, as average orders per mill fell off. 

Not a very encouraging volume is coming from eastern 
territory, and while there has been a recent improvement 
in northern demand, it is behind normal for the season. 
The best part of the business is from the South and South- 
west, and originates with the country yards, as the oil 
fields are taking very little. Industrial demand is in gen- 
eral slow. Some of the mills report an excellent movement 
to South America, of both saps and sawn timbers, but at 
unsatisfactory prices. Dimension stocks are broken and 
prices are firming. Upper grades of flooring and finish are 
selling well and are strong. On some yard items, compe- 
tition is keen, and quotations are soft. 


Cypress Demand Improving; Redwood Volume Maintained 


Demand for cypress slackened a little during the last 
week, possibly because of the passing of flood emergency 
demand, but seasonal-expansion has continued, and the 
mills are doing a fair amount of business. The bulk of it, 
however, appears to come from industrial users, whose 
takings of lower grades have been quite heavy, though 
demand for the shop grades has been improving. Retail 
yard buying is still somewhat slow, and is mostly confined 
to well mixed cars. Stocks among cypress mills are rather 
full, and the smaller plants have been offering some keen 
competition on straight loadings. Prices on the ordinary 
run of business are well maintained. 

California redwood production during the first twenty 
weeks of this year was 15 percent below normal, while for 
the corresponding period of last year it was 10 percent 
above normal. Orders this year have exceeded production 
by 37 percent, and as shipments were only 20 percent above 
output, unfilled orders are more than 10 percent above nor- 
mal. Trade in the northern part of the State makes a 
good showing, but southern California demand is lagging. 
Eastern trade is fairly good, and some large foreign ship- 
ments have been made. Quotations tend to stiffen. 


Demand for Shortleaf Is Showing Some Improvement 


Demand for North Carolina pine made considerable re- 
covery during the week ended May 21, bookings amounting 
to about fourteen percent more than the actual production, 
which has continued at around thirty percent below nor- 
mal. Both yard and industrial buyers have had small needs 
so far this year, and have not been tempted to add to their 
stocks by the low prices prevailing. Late reports show no 
improvement in prices, and their tendency to sag has led 
some mills to plan on further curtailment of output. Some 
recent placements of large contracts have been encourag- 
ing. however, and a heavier June volume is expected. 

Georgia roofer manufacturers have been receiving a good 
deal more inquiry in the last couple of weeks, and sales 
show an increase, there having been more demand from the 
southern markets, while eastern trade continues to hold its 
own. Prices are still unsatisfactory to the producers, the 
6-inch selling at $18, and few mills getting more than 
that. The output therefore continues curtailed. 

The Arkansas soft pine market has been showing more 
activity, but demand does not benefit all the items in the 
list. Among yard items, finish and flooring have sold best. 
Call for boards and dimension is rather slow. More busi- 
ness is coming from city retailers, and straight cars consti- 
tute a larger percentage of the bookings. Car material 


Lumber Statistics Appear on Pages 54 and 55; 


is sluggish, but there has been a large call for industrial 
items. Quotations are firmer. 


Northern Hardwood Stocks Have Undergone Depletion 


Stock reports of thirty-four identical northern hardwood 
mills for May 1 showed that they had a little less lumber 
on hand than on the corresponding date of last year. Of 
course they are hardly through their season of heaviest 
cutting, when output is normally much in excess of book- 
ings, but this year’s accumulations are not in shipping 
condition, and two-thirds of the total stocks reported by all 
mills May 1 were green. The mills have been booking 
and shipping a heavy volume recently, and have made 
large inroads into their dry stocks, so that these must now 
be considerably smaller than on the date of the last stock 
report. That report indicated a big reduction in lower 
grade holdings, as compared with last year’s figures, but it 
is believed that a good deal of the recent demand has been 
for higher grade stocks, not at present obtainable from the 
South, some buyers offering premiums on desirable ma- 
terial. Wholesalers’ stocks of hardwceods are said to have 
undergone heavy depletion. 

A good part of the demand is from the automotive indus- 
try, as output of higher-grade cars appears to be well main- 
tained. Not much buying is being done by the furniture 
industry, and building trades demand is behind normal for 
this season. Call for flooring is somewhat better, and floor- 
ing factories have been in the market for rough. Flooring 
is bringing better prices. 

Southern Hardwood Producers Booking Good Volume 

Southern hardwood demand continues heavily in excess 
of the output, according to telegraphic reports for the week 
ended May 28, and the output is still around half the nor- 
mal. There have been more reports recently that orders 
were being held back by the buyers, who hoped that there 
would be some recession in prices as mills resumed opera- 
tions, but many of them are coming to feel that there will 
be no such gain in the offerings this season as will cause 
serious modification in asking prices. Buyers’ resistance 
would appear to be largely to the high-line quotations, and 
not to more modest markups. 

A good part of present demand is coming from the auto- 
mobile industry. Output of the better types of car is well 
maintained, for though the industry’s total to date is about 
twelve percent less than last year’s for the same period, 
lower-priced cars have been responsible for most of the 
falling off. Furniture factories in the South are buying 
better than those in the North. Building trades demand is 
only fair, largely on account of poor weather. Both floor- 
ing and millwork plants are said to be in the market again, 
however, but are paying a little less money for some of 
their needs. Overseas buyers are also in the market. 


Coast Fir Output Continues Curtailed; Prices Firm 


Volume of business in fir appears to be holding its own, 
with mill output still curtailed. Production for the first 
twenty weeks of this year amounted to only about ten per- 
cent above normal, against thirty percent above in the cor- 
responding period of last year. New business to date this 
year has exceeded the production by seven percent, and 
stocks are lower than at the beginning of the year. 

Rail trade tends to gain, and it is believed that a stretch 
of good weather in consuming territory would greatly 
increase the bookings. The intercoastal movement is re- 
stricted by shortage of vessel space, but demand on east- 
ern stocks is expanding, and absence of transits keeps prices 
firm. California business is rather backward, and recently 
shipments in excess of current needs have weakened prices. 
The export volume is good. 


Market Prices and Reports on Pages 80 to 85 








AMERICAN 


LUMBERMAN 





JUNE 4, 1927 





Salvaging Flooded Logs and Lumber 


[By L. V. Teesdale, Engineer in Forest Products, and Reginald H. Colley, 
Pathologist, Forest Products Laboratory, Madison, Wis.]| 


As soon as the floods of the Mississippi and 
other southern rivers recede the lumbermen 
in the low country will be confronted with a 
tremendous task of salvage. A great deal of 
material, of course, has been swept away and 
must be written off as a total loss. But con- 
sidering first the logs that can be recovered, 
long delays between the rounding up of floaters 
or logs half submerged in the woods and their 
conversion into lumber are probable. To mini- 
mize the deterioration which is bound to occur 
in the meanwhile is one of the most important 
of the problems. In the case of lumber piles 
that have been partially submerged, it will be 
equally important to reduce the degrade from 
stain and decay, particularly in easily damaged 
species. Stock which was thoroughly dry, 
steamed, or kiln dried before inundation is in 
just as much danger as partly dry or green 
stock. The Father of Waters on a rampage 
is no respecter of drying schedules. 

As usual, this overflow has happened at a 
time of year when temperature conditions are 
particularly favorable to the activities of wood- 
staining and wood-destroying fungi. In three 
or four months of half-drying, the sapwood of 
red gum logs, for example, may be a total loss. 
Fortunately this loss can be held at a minimum 


by relatively cheap methods, provided the log 
can be reached in time. 


Treatment for Salvaged Logs 


Logs are safe from stain and decay as long 
as they are submerged but they will begin to 
deteriorate just as soon as they are partly or 
wholly exposed to the air. Ordinarily the 
organisms which cause blue stain are first to 
attack, and they develop rapidly. Decay organ- 
isms work more slowly but are more serious 
because they destroy the wood on which they 
grow. Both types of organisms require air for 
growth, and the air can be excluded by sub- 
merging the logs; hence one of the first things 
to do—if facilities are not available for imme- 
diate conversion or chemical treatment—is to 
collect scattered logs in low areas, where they 
should be kept under water as long as possible 
or until they can be taken to the mill. Logs 
which can not be taken to water may be left 
flat on the ground and covered with brush, 
debris, or sod. Such covering retards the rate 
of drying and for a time prevents checking 
and holds off serious deterioration. But al- 
though logs can be kept indefinitely under 
water, they can not safely be left under the 
brush or sod pile for more than a few weeks, 
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from 137.9 for the week ended May 18. 


a year ago. 


AGRICULTURE 


and favorable weather soon sets in. 


STEEL 


of smaller users in swelling the aggregate. 


ended May 14. 





Business in Brief 


General conditions throughout the country during the last two weeks may be 
characterized as steady. Late planting and widely prevalent unfavorable weather, while 
checking retail buying, have strengthened prices for farm crops; 
corn, cotton and wheat showing decided upturns. For the third 
: consecutive week Dun’s list shows an excess of advances over 
declines in prices, and competition for orders is noted as a feature of the situation. 
Harvard University’s Committee on Economical Research, however, reports a decline 
‘in its weekly index of wholesale commodity prices to 137.3 for the week ended May 25 
Failures for last week were 449, compared 
with 444 for the week before, 442 two weeks ago and 434 for the corresponding week 


Weather and planting conditions show some variation, especially with respect to 
moisture, but excess of rain is the rule and delay in putting in the crops is the conse- 
quence. As a whole the season is rated as three weeks late, 
with respect to both planting and growth of crops; excess of 
moisture hindering growth even where planting has been prac- 
ticable. In the corn belt proper there is still time to make a good crop, provided.warm 


Transportation by rail continues to maintain a high level, the latest report show- 

ing a weekly loading of more than one million cars for the sixth time during the present 
year. This movement indicates a steady and large purchasing power and 

PRICES doubtless reflects also steady buying of general merchandise, rather than 


speculative or anticipatory purchases. The last three weeks in succession 
have recorded loadings above one million cars. 


Steel in general has maintained fairly high levels of production, though some less- 
ening of production is becoming evident as summer approaches. In the Pittsburgh dis- 
trict output is reported on about a 70-percent basis, but the schedule in 
some other districts is somewhat higher, the situation as a whole being 
considered good. A feature of steel purchases noted is importance of the purchases 


More crude oil was produced during May than during any former month, the daily 
average being 2,490,000 barrels and the total for the month, 77,200,000 barrels. If 
this average were maintained the year’s output would be 900,000,000 

FUELS barrels compared with 769,000,000 barrels produced in 1926. The output 
of soft coal for the week ended May 21 was 8,273,000 tons. This is an 

increase of 1.1 percent over the output of May 7 but a decrease of 1.5 below the week 








and they must be sawed as soon as possible 
after they are uncovered. 

Another effective and economical means of 
slowing up the deterioration of logs is to be 
found in the use of antiseptics which prevent 
the growth of fungi. A solution made of cre- 
sylic acid (one part) and crude oil or kero- 
sene (10 parts) sprayed on the sides and ends 
of the logs with an ordinary garden or green- 
house spray will retard the spread of stain and 
decay in the sapwood of red gum for several 
weeks in hot summer weather, a sufficient mar- 
gin in most cases to allow the logs to be car- 
ried in and sawed up. 

Another mixture which has shown promise 
as a decay and stain retardant can be made 
as follows: 


CE. DES cascarxitexxieeosenurerets 1 gallon 
NS iid ln tin noe sedans weee SMe Ne eee 3 pounds 
MD onc. wean xemndteagerekobastenceawe 100 gallons 


In all probability there are a number of com- 
mercial disinfectants depending upon carbolic 
acid for their efficiency that might be substi- 
tuted for the cresylic acid listed in the above 
formulas. 

Where it is feasible to do so, gum logs should 
be sprayed with one of the suggested mixtures 
as soon as possible after the water goes down. 
If, after spraying, the logs are completely cov- 
ered with brush, leaves, humus, or sod, the 
benefits of both methods outlined above will 
be secured. 


Treatment of Freshly Cut Logs 


Logs freshly felled to replace those lost in 
the flood wjll be particularly subject to rapid 
deterioration in the woods this year. Prac- 
tically all of the damaging infection takes place 
through the ends. In order to hold down such 
infection the operator should treat the ends of 
the logs, within twenty-four hours of the time 
they are felled and bucked, with an effective 
end-coating. The best one thus far tested is 
made of: 


Parts by 

weight 

NN ee eee eres 100 
DE, ccntccccesr ed ue cabin ceeOR Rabe seeeneeo ee 25 
NR PO EI Oe OE ee ee 25 
CURRIE. UN. i ctcsed Camdccneeneaehectuavbaut ene 10 


This mixture must be applied with a brush 
because it is too thick to go through a spray. 
It has proved to be quite effective in controll- 
ing checking, in holding down stain, and pre- 
venting decay. All logs should be sprayed over 
the bark with the oil and cresylic acid mixture 
or with the lye-water-cresylic acid mixture 
previously described. These mixtures will also 
serve fairly well for end coatings in case the 
thicker mixture is not available. The oil and 
cresylic acid mixture is probably the more 
effective of the sprays so far as insect control 
is concerned. Like the salvaged logs, the 
freshly cut logs should be left in a shady place, 
covered with brush, until they are needed at 
the mill. ‘ 


Lumber From Submerged or Infected Logs 


Many of the logs will have become more or 
less infected, particularly through the ends, and 
after the stock is cut into lumber the infection 
may spread through the interior of the boards 
unless some effective means of killing it is 
employed. Steaming at 180° Fahrenheit for 
four hours or more for each inch of thickness 
will kill all fungi. Steaming itself does not 
dry the lumber, but upon removal from the 
steaming chamber the hot wood surfaces wil! 
dry rapidly, provided the load is exposed to 
free air circulation and protected from rain. 
If the steaming chamber is provided with heat- 
ing coils, so that the stock can be subjected to 
a period of twelve hours or more of low 
humidity after steaming, surface drying will 
be assured and danger of reinfection while in 
the yard will be very remote. 

End-racking or dipping in a chemical solu- 
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tion, discussed under the next heading, gives 
good results for stock from uninfected logs, 
but acts only as a preventive against surface 
infection. Where the fungi have gone below 
the surface, these methods would not destroy 
the organisms. In such cases the only effective 
means of stopping the infection is to subject 
the stock to high temperatures. 


Treatment of Lumber in Flooded Piles 


It is a more difficult task to give any degree 
of protection to flooded lumber. The sapwood 
will suffer the largest degrade. Where the 
water has been high enough to float the lum- 
ber, the sapwood may be thoroughly infected 
before the boards can be collected, cleaned, 
sorted, and repiled. In cases where the inun- 
dation of the storage yard has been shallow and 
the piles have stood fast on their foundations, 
the lower courses in the piles may be covered 
with silt or choked with the rubbish brought in 
by the water. Where it is feasible these lower 
courses should be flushed with a strong stream 
of water from a hose. At the earliest possible 
opportunity provision should be made for 
draining off the water left standing on the yard, 
and particularly under the piles. It will pay to 


American Lumberman House Plan No. 








tear down the piles of the better grade lumber 
and repile them so that drying will proceed as 
rapidly as possible. 

For the valuable upper grades the most ef- 
fective methods, where apparatus is available, 
are steaming or kiln drying because, as men- 
tioned above, the heat employed kills the stain- 
ing and wood-destroying fungi. End-racking 
the stock for three to seven days, if an early 
enough start is made, will probably reduce the 
surface moisture content below the point where 
stain and decay will develop. , 

Dipping the stock in suitable chemical solu- 
tions will also cut down the spread of infec- 
tion. Dipping treatments are used principally 
to prevent the deterioration of sapwood, but 
there is every reason to believe that they would 
also protect heartwood against infection. It is 
well to bear in mind that dipped stock must be 
properly piled immediately after treatment, so 
that drying will not be retarded. The follow- 
ing solutions are recommended : 

The cresylic acid and lye water-mixture al- 
ready described; or 


Dee GHPRENs oo 65k vc ccaweceeewe neers 66 pounds 
ree eer ree ret rer ee. 100 gallons 


Hot sodium carbonate solutions are better 








than cold solutions. The cresylic acid and lye 
mixtures can be used cold. Both solutions can 
be used in wooden tanks. ; 

Whether stock is to be steamed, end-racked, 
or dipped, it will be advisable to take down 
alternate piles, so that the yard will be opened 
up as much and as soon as possible, to allow 
a free sweep of wind through the piles left 
standing. 


Emergency Spraying of Lumber 


After the water subsides, each day’s delay in 
treating flooded stocks adds to the danger of 
loss from stain and decay. Spraying of lumber 
in the pile suggests itself as a possible means 
of reducing the damage. Some practical type 
of spraying machine, similar to an orchard 
spray, might be fitted with a nozzle which 
could be inserted between courses so that all 
boards could be reached. The ends should, of 
course, be given special attention. The cresylic 
acid and lye antiseptic already described could 
be used in such a spray, and if the boards were 
first flushed clean and the operation handled 
carefully it is expected that the spread of in- 


fection would be limited. 
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Perhaps “romantic” is | 4 
the adjective best describ- | Wayne 
ing this very attractive , LU \ 
little house. But, more. ; 
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directions, and kitchen, on 
the first floor; with two 
bed rooms and bath on 
the second floor. 
Working drawings, 
with complete specifica- 
tions and list of materials 
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for this house, will be fur- 
nished by the AMERICAN 
LUMBERMAN at $3.50, post- 
paid. 

Cut of the house, 4 
inches wide, suitable for 
newspaper advertising, and 
electrotypes of the floor 
plan (each 2 inches wide), 
will be supplied as fol- 
lows: Electrotype of 
house, $2.75; electrotypes 
of floor plans (first and 
second floors are separate 
cuts), $1.65 each, post- 
paid. 
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Home Financing in Southern California 


San Diego Lumberman Combines a Mortgage Business With Lumber Selling With 
Good Results—Finds a Ready Market for His Paper 


Some retail lumbermen take on financing 
to aid their lumber sales; and at least a few 
financing concerns, after a study of the situa- 
tion, go into the lumber business. Wither 
way you read it, the conclusion seems appar- 
ent that the two businesses have something 
in common and with care can be operated to 
advantage by a single executive head. 

Emil Klicka, of San Diego, Calif., dealt in 
mortgages before he entered the business of 
wholesaling and retailing lumber, and after 
organizing the Klicka Lumber Co. he con- 
tinued the Klicka Mortgage Co. Without 
much doubt the operation of these two cor- 
porations by a single owner gave an impetus 
to the financing of customers by other lum- 
bermen. ‘ 

This department found L. L. Laing at the 
office of the big yard on University Avenue. 
Mr. Laing used to give all his time to the 
mortgage company and he still is closely 
identified with it. The mortgage company 
deals directly only in first mort- 


for us to market our paper with comparative 
ease, for these people come to us and ask us 
to invest their money. It also puts an added 
burden of responsibility on us to see that 
their investments are absolutely gilt edged. 

“Of course the mortgage business and the 
lumber business work well together, but 
there’s a distinct limit to the use that can be 
made of our loaning facilities to make sales. 
Dealing in first mortgages, as we do, the per- 
centage of that money coming back to us in 
the purchase of building materials isn’t so 
large. Certainly it isn’t large enough to risk 
an uncertain prospect. Occasionally some 
one comes in with the idea that he will be 
more or less hard boiled in telling us what 
we must do. ‘If I buy my stuff from you,’ 
he says, ‘you’ve got to make me a loan of 
such and such an amount on such and such 
terms.’ Well, we’re as courteous as possible 
in explaining that the loan business is a sep- 
arate undertaking and that the loan is a sep- 


way is that a company dealing in first mort- 
gages can and should make a profit on its 
own business. Some forms of financing that 
carry matters much further than we do must 
be content to make most of the profits in- 
directly through selling building material. 
This is all right, and such transactions can 
be handled safely. If a man is financed to 
the limit and buys all his building materials, 
including specialties, of the company, and if 
financing him means getting a fair margin 
of profit on these goods when without it the 
prices would be pushed down by competition 
until the profit all but disappeared, then the 
financing has shown a profit indirectly. Per- 
haps a small profit is realized directly from 
the financial transaction. But we plan that 
our mortgage business shall show a reason- 
able profit directly; and this is the reason 
that we operate the way we do. Money and 
building materials are two separate and dis- 
tinct commodities with us. To be sure, the 
mortgage company is a feeder for 





gages, though it helps customers 
secure what additional loans are 
necessary and advisable. These 
mortgages are serviced com- 
pletely; and by handling them 
on an efficient and sound basis 
the company has created a repu- 
tation that is of incalculable 
value in dealing both with the 
borrowers and with the purchas- 
ers of the paper. 


Investors Are Aided 








the lumber business, and vice 
versa. Then we make the money 
loaning more of a feeder by the 
informal service we offer in se- 
curing the customer additional 
loans elsewhere. But that’s just 
an informal kind of help. We 
don’t underwrite these second 
mortgage loans. 


“San Diego is crammed with 
money, as compared with many 
other places. People come here 





“People come in here to invest 
their money in our paper who 
know absolutely nothing about the methods 
of handling such business,” Mr. Laing said. 
“They wouldn’t know how to check up on the 
safety of a loan or how to determine that 
the papers were accurately drawn. We have 
very literally the money of widows and or- 
phans entrusted to us, and these people rely 
completely upon our judgment. They admit 
that their own judgment would be worthless. 
They’re simple ripe for skinning if they fell 
into the hands of persons who wanted to be 
crooked. This confidence makes it possible 


The plant of the Klicka Lumber Co., San Diego, Calif. 


arate transaction that must be made on the 
terms and under the conditions that we’ve 
worked out to guide us. Frank Vavrock, 
who handles this matter for us now, will 
not be swerved an inch from those standards. 
If the prospect continues to be hard boiled, 
Mr. Vavrock has an emphatic ‘No’ all ready 
for him. We'll let the sale go before we'll 
take paper that we can’t pass on to our buy- 
ers with the full margin of Klicka safety 
and assurance. 

“One reason we can and do operate this 


to live because it is an attractive 
town, and they bring their capi- 
tal with them. Our mortgage 
business proves this. A relative was out here 
some time ago and studied our system of 
handling loans. He said the system was 
a whiz, but he couldn’t see how we ever 
marketed so much paper. He said it couldn’t 
be done in the town where he lives, back 
East. He thinks his is a wealthy town, too; 
but he said he felt sure that if he tried to 
sell the best mortgages in the world he’d 
have a hopeless time doing it. Well, our 
list of stealy buyers of mortgages includes 
such people as farmers from the Middle West 
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who cleaned up and got out during the war. 
They're in the clear and have lots of money 
they want to invest in good securities. Many 
of them know something about real estate 
and like mortgage investments better than 
industrial stocks. They can see what they’re 
doing, in a way, for they can watch the 
steady expansion of San Diego and can 
guess the soundness of their investments by 
seeing the steadily mounting real estate 
yalues. We have no difficulty in selling our 
paper; partly because it’s carefully selected 
and sound, partly because an ample amount 
of money is looking for placement.” 

Mr. Laing has touched upon a matter that 
has been brought to our attention repeatedly 
here in the West. All kinds of people come 
to this growing country; but two classes 
may be mentioned. First, there is this capi- 
talist class which Mr. Laing mentions. They 
are not all millionaires; but being a capital- 
ist is a relative matter. Give two men each 
a thousand dollars, and one will be poor and 
the other rich. One will immediately look 
for ways of spending his money, surely not a 
hard thing to do in these days, and the other 
will look for a place to invest his. Multiply 
the sum by a hundred or by a thousand, and 
the same statements will hold. One raises 
his standard of living until his money is 
gone, after which he will be poor indeed; for 
he’ll have relatively costly tastes and noth- 
ing to gratify them. 


for manufacture would have to be shipped 
in, and then most of the finished articles 
would have to be shipped to distant points 
to be sold. True, we raise quite a lot of cot- 
ton in the back country. They tell me that 
more than 400,000 acres are being planted to 
cotton in an area that looks to San Diego 
as its large city. Quite a bit of cotton is 
shipped out through the port. We hope that 
the slump in cotton prices which has hit the 
planters so hard may be temporary. But I 
doubt if many or indeed any cotton spindles 
will be installed here unless the area planted 
becomes much larger. Cotton bales can be 
shipped from San Diego through the Canal 
and to eastern factories at comparatively low 
freight rates, and I’m inclined to think this 
will be done for quite a while. We’re not far 
from Arizona copper; we have some valuable 
clays, and so on. 

“T think one exception to my statement 
that this will not become an extensive indus- 
trial city may be the manufacture of silk. 
Experiments have been tried, and they tell 
me the matter is rather past the experi- 
mental stage. The mulberry tree upon which 
silkworms feed will grow here; and while 
there is a single season a year in Japan when 
the silkworms spin their fiber, it is an all- 
year matter here. These experiments indi- 
cate that raw silk can be produced here at 
a dollar a pound less than in Japan. This 


shouldn’t we expect that even greater num- 
bers of people who need and can afford such 
things will come? 

“California is noted for its good roads, and 
more and more are being built. People have 
taken to wheels; and unless all signs fail or 
unless some still more remarkable invention 
makes the motor obsolete we’ll see the coun- 
try still further motorized. Roads used to 
be built by counties. Now they’re built by 
States with Federal aid; and it isn’t going 
to be long until road building will be essen- 
tially a national matter, bringing usable 
highways to every part of the country. If 
railroad building had been a county or a 
State matter we wouldn’t have the transcon- 
tinental systems crossing the deserts. The 
desert countries couldn’t finance them. But 
those links are needed to complete national 
transportation by railroad, and automobile 
highways will be built with the same end 
in view; crossing areas and States as yet 
not sufficiently developed to build their own. 

“The early hard-surfaced roads were built 
nine feet wide. I don’t think it’s going to be 
long until many cross country roads where 
traffic is naturally heavy will be a hundred 
feet wide. Have you seen the road from De- 
troit to Pontiac? I used to live near De- 
troit, and I know that country pretty well. 
I hadn’t been back for some years, and I 
could hardly recognize the place. My family 

used to own a farm 





The other will place 
his money with care, 
live on the income if 
it is at all adequate 
and perhaps save 
something out of it 
for further invest- 
ment. Well, these 
thrifty people with 
something laid by are 
in evidence out here. 

The other class we 
have in mind con- 
sists of people of am- 
bition and ability 
who are in process 
of making their way. 
They have energy 
and intelligence and 
ambition. They are 





ready and willing to 
work, and in their 
work they need bor- 
rowed capital. It may 
be for the purpose of financing a business, 
it may be for building a home. Then it be- 
comes evident that these two classes of peo- 
ple need each other. They supplement each 
other in the big job of developing the coun- 
try and producing wealth. But to get to 
gether they need a common meeting ground; 
and this is furnished by such companies as 
the Klicka Mortgage Co. And when a financ- 
ing company and a building materials con- 
cern work in harmony, then there is an 
added incentive or at least an added ease in 
getting this investment money turned to the 
business of building homes. 


Industrial Expansion Not Expected 


“Some of our people in San Diego are 
thinking much about the creation and devel- 
opment of industry,” said Mr. Laing. “I 
sympathize with them and wish them well, 
but at the same time I doubt if San Diego 
ever gets to be very important as a manufac- 
ing center. We have a fine harbor, to be 
sure, but that’s about the only industrial 
asset we have. We are in the very corner 
of the country, far removed from any except 
local markets. Most of the raw materials 





some fourteen miles 
from Detroit. Now 
it’s cut up into city 
lots.. That Detroit- 
Pontiac highway is 
two hundred feet 
wide; and it needs to 
be that wide. If the 
Middle West gets the 
Great Lakes-St. 
Lawrence deep wat- 
erway, Michigan will 
soon be practically 
one big city. The 
country’s taking to 
wheels has had much 
to do with it. 

“It’s a strange 
thing, though, that 
Michigan turns out 





Considerable cotton is raised in the country back of San Diego, much of which finds its way to 
the city for shipment to foreign countries or to mills in New England 


may well lead to a great industry, with ex- 
tensive silk mills located in San Diego. 
“But our city just now is a residence city, 
and I think it will be for years to come. I’m 
very willing and in fact anxious to have 
industries develop, but I don’t want to over- 
look this other great factor while looking 
for something else that at best is problemati- 
eal. This is something that is already 
proved out. People come, like the city, lo- 
cate here and continue to stay. We have 
one of the evenest climates in the world, 
with a fluctuation of only fourteen or fifteen 
degrees between winter and summer. It’s 
an outdoors country. People bring delicate 
children here, and the little folks get strong 
and well. Older people who can’t stand the 
sudden changes and extreme heat or extreme 
cold find this a place where they can live in 
comfort. We have the sea and the moun- 
tains. San Diego itself is a large city with 
certain metropolitan advantages, and we’re 
not far from still larger cities. Motoring, 
camping, sailing, hunting, fishing, golf, al- 
most any sport you can think of is here. It 
is a paradise for persons looking for the 
comforts and pleasures of living. So why 


so many cars and 
yet isn’t even among 
the first five States 
in car ownership. 
Michigan doesn’t have as many as: Texas. 
Texas, of course, is so big that cars are a ne- 
cessity. People simply have to have them to 
get around. I imagine there are many places 
in Texas that never will have many, if any, 
railroads. They’ll have good highways and 
stage lines and motor truck lines. We’re go- 
ing to see a lot more motor trucking in the 
future. No, they’ll not displace railroads, 
for I don’t think trucks can ever compete 
with freight trains in long and heavy haul- 
ing. But the motor roads will be there for 
short hauls and for passenger cars, and it 
isn’t going to be long until these roads will 
be kept free from snow in winter. 

“We think much about roads here in Cali- 
fornia, for we use them very extensively. 
They’ve helped us build the State and will 
help in the future development that is now 
taking form. They’re part of the distinctive 
western life we’re developing; and I haven’t 
a doubt but that these fine highways will 
be pushed into parts of the State that do 
not yet have them and that our present 
roads will be widened and otherwise im- 
proved. It’s a motor age, and California is 
taking full advantage of that fact in plan- 
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ning for the future,” concluded Mr. Laing. 

These comments may serve to indicate 
some of the energy and the forward look 
which a person discovers in California. The 
Realm finds itself constantly tempted to 
describe California as “this new State,” de- 
spite the fact that it has a long history of 
Statehood back of it. Energy and rapid 
growth and willingness to try new things 
and capacity for organizing for big under- 
takings are usually associated with a young 
commonwealth not yet disillusioned by dis- 
appointments. In this respect California is 
new. Much of its population is new, at least 
to California, and consists of persons from 
east of the great mountains who are bring- 
ing energy and confidence with them to 


match the energy and confidence of the na- 
tive sons. Yes, we have no doubt you’ve 
met people who have gone back from Cali- 
fornia to their former homes disappointed. 
If that never happened we’d know there was 
something phoney about the whole thing. 
Some people are so determined to be dis- 
appointed that nothing in California or else- 
where could stop them. Perhaps we'll be 
accused of having been inoculated with the 
California virus, the talking in superlatives, 
which has been the object of so many east- 
ern jokes. But we make no apology for 
admiring energy and enthusiasm and confi- 
dence, when the person having these things 
backs them with his own labor and his own 
money, as the California folks have done. 


A Realistic Story for Business Men 


“Captains in Conflict,” by Robert R. Upde- 
graff, announced as “the story of a struggle 
of a business generation,” is a novel of the 
most dramatic interest. 

For his theme the author has taken the 
struggle or conflict between independent indj- 
vidual operation of large business enterprises 
and “trust” or group operation of subsidiary 
plants. The scene of the story is the middle 
West and the action is vigorous. While it can 
hardly be said that the novel is written with 
a purpose, yet the author has introduced a 
great deal ot sound business philosophy that 
unquestionably is of a character to appeal to 
most lumbermen. “Captains in Conflict” js 
supplied by the AMERICAN LUMBERMAN at the 
publisher’s price, $2 a copy, delivered. 


Dealers Unite to Hold Roofing Trade 


Forestall Outside Competition by Showing Householders 
That They Can Save Money by Trading at Home 


Note—This news article was written for the 
AMERICAN LUMBERMAN by a resident of 
Quincy who, while not a lumberman, is thor- 
oughly comversant with the situation—Epitor. 


Quincy, Ixtt., June 1.—The local lumber 
dealers are aroused over outside roofing con- 
cerns coming into Quincy with expert salesmen 
in advance, making a house-to-house canvass of 
the entire city, taking contracts for roofing, 
and emphasizing the claim that their roofing is 
superior to that handled by the local dealers, 
and also that their workmen are union men— 
this being a strong union city. 

In April Quincy had one of the worst hail 
storms in many years, and realizing that many 
roofs were damaged to such an extent as to 
make new ones imperative, the outside roofing 
concerns sent in their expert salesmen for a 
cleanup. 

The writer owns property in Quincy, and 
while the roof on his house did not leak, yet it 
didn’t look well. And he was called upon by 
two different representatives of outside con- 
cerns wanting to figure on putting on a new 
roof. They had what is known as diamond 
point roofing, which looks very well on its face, 
and to the casual observer or one not versed 
in roofing material or who does not take pains 
to investigate what the home lumbermen can 
furnish roofing for—which many property own- 
ers do not—the proposition looks very favor- 
able. 

I had one of these concerns and also one of 
the local lumber concerns figure on my roof, 
which required around seven squares. They 
figured on both the roll roofing and the dia- 
mond point, which, upon investigation and 
analysis proves to be but little better than the 
one thickness. The price of the local dealer 
was $12 lower on the roll roofing; and on a 
roofing very much the same in outward appear- 
ance, after it was laid, as the diamond point, 
but really laid three thicknesses like shingles. 
the local price was $8.50 under the estimate 
made by the outside concern. 

Since the figures from the local dealer were 
secured and compared, the lumber dealers of 
Quincy have organized against outside com- 
petition, with the result that the advertisement 
herewith reproduced (much reduced) appeared 
in the daily newspaper of Tuesday evening. 
Mav 24. 

Commenting on the local roofing situation, 
Ted Middendorf, secretary and manager Mid- 
dendorf’s (Inc.) said: “Here is the idea of us 
local lumber dealers. We dislike this outside 
competition coming in, with expert salesmen, 
and charging the people more for roofing than 
they have to pay right here in our own city. 
As a matter of protection of the property 
owners of Quincy. as well as of ourselves, we 
take this means of combating it.” 


Walter Meyers, manager of the Quincy 
Lumber Co., said: “This is not the first time 
that outside competition has come into Quincy 
with roofing. About three years ago a con- 
cern came in, offered a year’s time on roofing, 
and before they left those who signed up for a 
year’s time for payment, at so much a month, 
found that the company which laid the roofing 
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Important Notice 


OWNERS of 
PROPERTY! 


Outside roofing concerns are calling on anyone having a house 
that looks like it needs re-roofing. 

Local Lumber and Building Material Dealers will be glad to 
roof your house for L MONEY with the SAME GRADE of 
materials. All the roofs sold by yeur local dealer ‘will be ap- 
plied by responsible local workmen. 


PLAIN COLORS IN DIAMOND POINT, 
$4.00 per sq. 


Will not cost more than 
MIXED COLORS - $4.25 per sq. 
$2.50 per sq. 


Will not cost more than 
WE WILL GUARANTEE THE 
APPLICATION not to exceed 
If you are paying over $6.75 a square you are paying too much. 
This is actual squares used. You are not paying for 15 squares 
when you get enly 12 or 13 squares. 
Consult your local lumber and building material dealer for fur- 
ther information. 
MIDDENDORFS, INC., 3rd & DELAWARE. 
MOLLER & VANDENBOOM 
MIDDENDORF BROS. LUMBER CO. 
QUINCY LUMBER CO. 
SLAGHECK BROS. 
HEIDEMAN LUMBER CO. 
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Co-operative advertisement of Quincy (Ill.) re- 
tailers to check inroads of outside roofing con- 
cerns by giving home owners the facts. The 
reproduction is much reduced, the original oc- 
cupying space three columns wide and ten 
inches deep in the local newspaper 





had a mechanic’s lien on their property. So far 
as I know this time they have not offered any 
terms of credit, but they are coming in here, 
going from house to house and in many cases 
people without thinking sign a contract and 
within two days the new roof is on. A con- 
tractor told me he had heard of one instance 
where the first price quoted for the roof was 
$220, the salesman saying that to introduce it 
and get a start they would lay it at cost. At 
last they came down to $150. The property 


owner said if the first quotation was at cost, 
as claimed, they stood to lose $70, and that in- 
asmuch as he didn’t want anyone to lose that 
much on a job for him he would bid them good 
day and see what he could do with the local 
lumber dealer. We take this means, as a mat- 
ter of self-defense, and our campaign to fight 
this outside competition is only begun.” 

William Middendorf, Middendorf Bros, 
Lumber Co., asked if these outside people were 
hurting their business, responded: “To be sure 
they hurt us, every roof they sell in Quincy 
makes one less for the local dealers to sell and 
to realize a little profit on. These fellows pay 
no license, they pay no upkeep for the city in 
the way of taxes, yet they come in here and 
rake off larger profits than we would do, while 
their high-powered salesmen, the best in the 
country, are getting business, and the property 
owners who sign up for the roofs are paying 
more for roofing that is not so good as that 
sold here in Quincy.” ; 

Fred Moller, president Moller & Vandenboom 
Lumber Co., said: “These roofing concerns 
send their salesmen into Quincy, get orders and 
contracts for new roof, load their huge trucks 
in Chicago, bring their men down here, and are 
taking business that really belongs to Quincy. 
They pay no taxes, they don’t even pay a 
license, and they get roofing contracts at a 
bigger figure and more profit than we would 
get here. I would like nothing better than to 
lay roofing such as they put on for the price 
they get for it.” 

E. G. Cushing, manager Heideman Lumber 
Co., told the writer: “The prices they get for 
their roofing is, the best I can learn, from $12 
to $15 a square, and the best asbestos shingle 
costs around $7 to $7.50 a square, retail. It 
can be laid for around $3. At the most the 
asbestos roofing will not cost to exceed $10.50 
a square, laid. Every roof these people sell 
takes the profit from the Quincy lumber deal- 
ers. And we feel, inasmuch as we pay taxes 
we should have the preference over the outside 
concerns, all things being equal, but especially 
so when our prices are lower than those of the 
outsiders.” 

An executive of Slagheck Bros. said: “We 
do not know whether these outside people have 
sold any‘roofs that we would have sold, but we 
feel that the local dealers are entitled to the 
roofing business of Quincy; whether we sell it 
or the other lumbermen. We are not much in 
favor of any kind of outside competition. Our 
prices are right, that is the reason the lumber 
dealers in Quincy stay in business.” 


Saas eaeaeaaeaa: 


OF THE 1,490 forest fires fought by the For- 
est Service in Oregon and Washington last 
summer, 815 were held under one quarter of an 
acre each, 457 more were held under ten acres 
each, while 218 exceeded ten acres each. 
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Business Forecasting—Simple and Rough 


[By G. K. Simonds, General Manager, and John G. Thompson, 
Assistant to the President, Simonds Saw & Steel Co.]| 


We have chosen the above title because the 
method suggested seems so simple, compared 
with the technical, statistical methods of fore- 
casting, which, of course, are very much more 
accurate in detail ; also because the methods 
of forecasting here suggested are only in the 
rough, much as lumber is in the rough log 
that floats down the river. Perhaps some 
readers of this article, if there are any, will 
feel, for a different reason, that the title is 
well chosen; with them the “simple” may 
seem to apply to the writers, and the “rough” 
to the readers. If you are in business, test 
the sales of your organization according to 
the plan suggested before you decide which 
is the better. 

First, it should be said that many lines of 
business in the United States have their ups 
and downs at the same time. We do not mean 
by this that any of these businesses have their 
very poor business at the same time that they 
are having their best business. We mean that 
the high points of many businesses in the 
United States come practically at the same 
time, and that the low points of these same 
businesses come almost simultaneously. Sec- 
ond, it is evident from business reports that 
some lines of business in the United States 
have their best periods when people are spend- 
ing freely and are not thrifty and saving as 
much as usual; and that other lines of busi- 
ness, which depend upon thrift and accumu- 
lated savings, which later are spent for more 
or less permanent goods, such as houses, farm 
machinery and furniture, have their highest 
sales after periods of saving and their lowest 
sales after periods of careless spending. 

Every business manager would be glad to 
find some simple, rough and ready means 
whereby he could have a general idea of what 
is before his business, say, for a year ahead. 
He would like to be able to do this, whether 
his business is large enough to support a 
statistical department or not. If his business 
is a small one, he may not feel able to sub- 
scribe for such services as Brookmire, Babson, 
Harvard Economic and other similar excellent 
services of this sort. 

Although in our business we subscribe for 
such services and would not wish to do with- 
out them, yet we are always looking for some 
simple, rough and ready means of discovering 
with considerable certainty what lies ahead of 
us in the year that is to come. We should, 
of course, like to know what lies ahead of us 
in the decade that is to come, and some busi- 
nesses, like the American Telephone & Tele- 
graph Co., which depend upon increase of 
population and wealth more directly than some 
others do, have been able to forecast for a 
decade ahead, and doubtless with considerable 
certainty. However, almost any business man- 
ager would be pretty well satisfied if he could 
have a fairly reliable estimate of what lies 
ahead of his business for a year. 

The business of the Simonds Saw & Steel 
Co. depends to a large extent upon construc- 
tion. Any great increase in the amount of 
construction in a single year is shown in in- 
creased sales for us the following year. Ex- 
amine the table shown below: 


Building Contracts Awarded 
(in millions of dollars) 
Increase Over 


Previous 

Year in 

Amount Percent 

i Se ee ee 3344 +42.0 

(SS eae + 4.8 
ee eee 

BOE © ain a-cracicicl ado Gcaleee Aerie Meee 4479 +12.3 

SERS SE EE ene +30.0 

WOME Ki bicckanta saewie waaeas ss 6350 + 9.9 


In 1922 building contracts awarded were 42 
percent greater than in 1921. In the following 
year, 1923, we had a large increase in sales. 
In 1923 building contracts awarded increased 


only 4.8 percent; in 1924 our sales fell off 
decidedly. In 1924 the increase in building 
contracts awarded was 12.3 percent; in 1925 
our sales picked up considerably. In 1925 the 
increase in building contracts awarded was 
large, 30 percent; in 1926 there was a large 
increase in our sales. In 1926 building con- 
tracts awarded increased only 9.9 percent; we 
have therefore anticipated the falling off in 
our sales for 1927. Since 1921 our sales were 
largest in 1923 and 1926 and were the smallest 
in 1924, 
What Bank Statistics Tell 


Examine the table below which deals with 
an entirely different matter, but one which 
seems to forecast our sales: 


Savings Banks of the United States 
Increase in Increase in 
Number of Increase in Deposits Simonds 
eet “oe Deposits in per $1000 of Saw 


Millions of National & Steel Co. 

Thonmnds Dollars Income Sales Index 
1922.. 1801 1163 $17.62 70 
1923.. 801 716 9.30 99 
1924.. 633 542 6.86 92 
1925.. 685 625 7.26 95 
1926.. 505 534 5.93 100 


For the column showing increase in deposits 
per $1,000 of national income, we use for the 
national income the estimates of the Bureau 
of Economic Research, which are as follows: 


so orn irae bead 66 billions of dollars 
Nae 8 8nb tent eoe 77 billions of dollars 
A re 79 billions of dollars 
1925..............-.86 billions of dollars 
DE ieate wena ented 90 billions of dollars 


From the table it will be observed that 
following hard times, depressions and _ reces- 
sions in business, more, people saved and they 
saved more. Of course, in the midst of hard 
times, the saving is likely to fall off, but even 
in 1924 the increase in the number of depos- 
itors in the savings banks of the United States 
was greater than in 1926. In 1924 the increase 
in the deposits in the savings banks of the 
United States was greater than in 1926. In 
1924 the increase in the deposits of the savings 
banks of the United States per $1,000 of na- 
tional income was greater than in 1926. Be- 
cause of what this table showed, we expected 
a falling-off in sales for 1927. Following the 
large increase in savings deposits in 1922, we 
had a year of big business in 1923. The strik- 
ing falling off in savings deposits in 1923, a 
boom year, indicated less business for us in 
1924. In the same way, the falling off in sav- 
ings deposits in 1926, a boom year, indicated 
declining sales for us in 1927. This corrob- 
orates the forecast based upon increases an- 
nually in building contracts awarded. 

If people save more in a year immediately 
following a depression, it is also to be noticed 
that they save less in boom years than in years 
that are not quite so prosperous. In 1926 the 
people of the United States from an estimated 
income of $90,000,000,000 did not increase their 
savings so much as they did in 1925 from an 
income estimated at $86,000,000,000. The esti- 
mated national income in 1926 was 14 percent 
greater than in 1924. The increase in the 
deposits in the savings banks in the United 
States was 20 percent less in 1926 than in 1924. 
The estimated national income in 1926 was 4.6 
percent greater than in 1925. The increase in 
the deposits in the savings banks of the United 
States was 14.6 percent less than in 1925 

Doubtless the thought will occur to many 
in examining the table that 1926 was a boom 
year because so much money was spent that 
year, and that this explains why the total 
amount of savings decreased in 1926. It is 
easy, on second thought, however, to see that 
this reasoning is not logical, for 1924 was 
similar to 1926 in showing a comparatively 
small increase in savings; 
depression, and 1926 one of ‘booming business. 
Greatly reduced savings or a comparatively 


1924 was a year of 


small increase of savings in a very prosperous 
year like 1926 seems likely to be followed by 


. a falling off in business the next year. Greatly 


reduced savings or a small increase of savings 
in a year of depression like 1924 is to be ex- 
pected. It is to be expected because of the 
great amount of unemployment. If the small 
savings of a year of depression are followed 
by increased savings in the next year, it has 
indicated since 1920 that the second year after 
the depression will be one of very greatly in- 
creased prosperity. However, each one is able 
to study the table for himself and draw his 
own conclusions. To us it certainly seems to 
be a simple and a rough indicator of business 
ahead of us. 


Savings and Building Contracts 


We are not attempting in this article to make 
an accurate statistical analysis. We are simply 
suggesting to others tables of accomplished 
and recorded facts that seem to forecast our 
sales in an approximate manner for twelve 
months ahead. There is probably a direct 
relation between savings and building con- 
tracts awarded, because so many people save 
in order to build homes. Therefore it seems 
reasonable for these two tables to show similar 
forecasts for the sales of a business that is 
dependent to a considerable extent directly 
upon lumber production and indirectly upon 
building. We have been surprised, however, 
to find that the sales in many other lines of 
business that seem to be very different from 
ours fluctuate in the same manner and at about 
the same time as our sales. The volume of 
manufacture in the United States has its ups 
and downs very similar to our sales. The turn- 
down in the volume of manufacture, however, 
usually precedes the turn-down in our sales 
by a few months, which is another simple and 
rough method of forecasting our sales. 

It may pay managers of other industries to 
test out these simple and rough methods of 
forecasting on their sales curves and see 
whether they have any forecasting value in 
their particular lines of business. It would 
seem that these forecasters might apply as well 
or better to the lumber business than they do 
to the sales of the Simonds Saw & Steel Co. 


Prize Winner Banqueted 


Soperton, Wis., June 1.—Presentation of 
the 1926-7 first prize award of $1000 in the 
waste prevention contest of the National Lum- 
ber Manufacturers’ Association, which was won 
by William J. McHale, sawmill superintendent 
of the Menominee Bay Shore Lumber Co. here, 
for his entry of a multiple guide dimension 
mill, took place Tuesday evening, May 24, at an 
elaborate banquet at which about sixty of the 
older employees of the company were guests. 
M. J. Quinlan, vice president and general man- 
ager of the company, presided as toastmaster. 
Mr. Quinlan outlined the purpose of the Na- 
tional Lumber Manufacturers’ Association in 
offering these awards and emphasized the fact 
that the contest was extensively advertised and 
was open to all employees in the lumber in- 
dustry throughout the United States. On this 
basis, he pointed out to his audience, the honor 
which comes to this little village, and to the 
Menominee Bay Shore Lumber Co. in particu- 
lar, is no small one. 

After a response by the recipient of the prize, 
several members of the organization gave short 
talks. The banquet was given in the company’s 
own boarding house after the a meal had 
been served to the men. A splendid spirit of 
loyalty and good fellowship was exhibited, and 
not a few expressed surprise and pleasure at 
the tastily arranged dining room, the sumptu- 
ous chicken dinner and the smoothness and 
precision with which the entire event was 
staged. 
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News and Business Ideas for Retailers 


For Protection of Home Builders 


San Francisco, Cauir., May 28.—After at- 
tending the 22nd annual convention of the 
California League of Building and Loan As- 
sociations, held at the Palace Hotel, this city, 
May 26, 27 ad 28, Mrs. J. E. Fraser, secretary- 
manager California Retail Lumbermen’s As- 
sociation, is more than ever convinced that 
there is need for the codperation of the build- 
ing and loan associations and the lumber deal- 
ers, and coordination of efforts of the two 
toward getting better homes in California, and 
toward eliminating the fly-by-night contractor. 

Mrs. Fraser believes that the confidence of 
the home builders can be reéstablished, and 
that home building can move forward at a 
better pace than for some time, if the building 
and loan associations will demand the Cali- 
fornia Retail Lumbermen’s Association’s grade 
certificate with each loan granted for home 
building. She believes that with the grade 
certificate filled out, showing that the proper 
materials are being used, better constructed 
homes -will result. 

J. E. Neighbor, treasurer California Retail 
Lumbermen’s Association, presented this sub- 
ject to the delegates at the building and loan 
convention, and they were so interested that 
many of the delegates have asked for further 
information. As the result of Mr. Neighbor’s 
presentation the convention voted that a com- 
mittee of three should be appointed to meet 
with a committee of three from the California 
Retail Lumbermen’s Association to consider 
this question further. 

Fitting in with Mr. Neighbor’s talk was the 
clearing house plan, presented by W. H. Gra- 
ham of the Cosmopolitan Mutual Building & 
Loan Association, Oakland. Mr. Graham’s plan 
is very much on the same idea as the plan now 
being brought out by the model mechanics’ lien 
law now being compiled by the United States 
Department of Commerce, which is endeavor- 
ing to protect the home builder; to prevent dual 
payments; to prevent irresponsible contractors 
from using the proceeds of the contract for his 
own use, leaving the laborer and materialman 
unpaid. They are recommending, as is also 
Mr. Graham, that the contract price be a trust 
fund for the payment of labor and materials 
before application of any part of the funds to 
the contractor’s use. They are making the pro- 
vision that + misappropriation of funds for 
his own use, by the contractor, will be con- 
sidered embezzlement. 


One of the greatest evils today in the build- 
ing industry is the fly-by-night contractor, who 
takes his profits out of the first payments, and 
lets the labor and material either file a lien, 
thus making the home builder pay twice for his 
home, or else lose the money altogether. This 
trust fund would act to stabilize the building 
industry, as the irresponsible contractor today, 
to insure getting a contract, will deliberately 
underestimate the contract price and then 
furnish inferior material on the job, or takes 
his profit out of the first payment and does not 
worry about the other fellow. Under the trust 
fund a contractor would have to figure suff- 
cient to insure completion of the building with 
all bills paid, before he could collect his profits; 
and with the grade certificate tied in with this 
trust fund agreement, there would be an abso- 
lute check on the materials and it could be 
easily ascertained whether the material con- 
tracted for had been put into the construction. 

This thought advanced by the Department of 
Commerce is the same as that advanced by 
C. W. Pinkerton, chairman of the legislative 
committee of the California retailers’ associa- 
tion, at the time of the hearing before the com- 
mittee to which it was referred, of the bill for 
licensing of contractors, brought up before the 
session of the legislature just closed. This 
method of curtailing the fly-by-night contractor 
was not looked upon with favor by the As- 
sociation of General Contractors in San Fran- 
cisco, but it is understood that the National 
contractors’ association does approve of the 
provisions being put in the model lien act, and 
it is hoped that the California contractors will 
see the light also, so that all interested parties 
can get together before the next session of the 
legislature, and present for adoption a bill which 
will really accomplish all that it was hoped the 
licensing of contractors bill would accomplish. 

Mrs. Fraser believes that if the trust fund 
plan could be put into effect, in conjunction 
with the building and loan people demanding a 
grade certificate, it would create confidence 
among the women of California that their 
homes once built would be paid for but once, 
and would be built of materials suitable for a 
home. 

Mrs. Fraser is leaving next week to attend 
the conference of secretaries of State lumber 
associations, on June 7 and 8, at the Statler 
Hotel, Detroit, Mich. She is an enthusiast con- 
cerning the grade certificate of the California 
association and wants all the other State lumber 
secretaries to know all about it. 





boys start out with a rake. 


keep down the dust. 





This Week’s Timely Tip 


Keeping the Yard Clean 


About once in two or three weeks we have one of the 
He rakes the yard. Then one 
of the other boys follows him, takes out the short pieces 
of wood for kindling, the balance going to the dump. We 
also put calcium chloride in all alleys and driveways to 
We try and keep the ends of all 
pieces of lumber in the pile even, sticking every ten tiers 
in 2-inch stuff, and every twenty tiers in 1-inch stuff.— 
G. E. Lamb & Son, Marshall, Mich. 


Watch for Next Week’s “Tip” 











How Young Couple Built Home 


A woman may become a powerful coad- 
jutor of a farmer-builder when she takes it 
into her head to do so. 

The young woman shown in the picture, 
Mrs. Max C. Madsen, was a school teacher 
some four or five years ago. With her young 
husband she went from the marriage cere- 
mony direct to a 20-acre farm on a rural 
route out of Norwood Park, Ill. The two 
have been farming and building ever since, 
In about three years they built a new colonial 














Roadside stand that figures in story 


home, the gable end of which is also shown 
in the picture. They built it largely from 
the sales of farm products over the cheap 
wooden table located at the roadside of their 
home. It is one of the neatest farm homes in 
Cook county. 

They are still farming and still building. 
An old wooden structure at the roadside has 
been torn down and a new stand built of 
lumber is being erected before the 1927 sell- 
ing season begins. 


Hands Down Important Decision 


Boston, Mass., May 31.—Nine lumber and 
interior finish companies of greater Boston are 
entitled to injunctions restraining carpenter 
and building trades unions from striking to 
compel the purchase of union-made materials, 
the full bench of the Supreme Judicial Court 
of Massachusetts states in an important opinion 
just handed down.. This decision is expected 
to have far-reaching effects. The litigation 
was instituted by the A. T. Stearns Lumber Co., 
the Irving & Casson-A. H. Davenport Co. and 
seven other dealers in lumber and manufac- 
turers of interior finish, against the Carpenters 
District Council of Boston, the Allied Building 
Trades Council, and the United Brotherhood 
of Carpenters & Joiners of America. 

The petitioning companies are entitled to in- 
junctive relief, the court finds, restraining the 
unions and their members from refusing to 
install nonunion-made building materials or 
other merchandise; from striking to compel 
any employer not to purchase nonunion-made 
materials; from the issuing of an unfair list; 
from striking to compel the hiring of union 
foremen only; from the imposing of fines upon 
union men who are unwilling to join unlawful 
strikes; and from combining to induce em- 
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ployers to sign agreements to purchase union 
made material only. 

Some of the dealers and manufacturers in- 
terested in the proceedings with the A. T. 
Stearns Lumber Co. operated open shops, 
while other concerns made no discrimination 
between union and non-union employees, The 
employers alleged an illegal combination and 
conspiracy to compel them to unionize their 
mills and shops. The Irving & Casson-A. H. 
Davenport Co. specifically alleged that its busi- 
ness had been injured by strikes and other acts 
of coercion. 

The case was heard in the first instance by a 
master. Thomas L. Wiles, who stated in his 
finding that “the aim of the United Brother- 
hood of Carpenters & Joiners of America was 
to get men employed in the various mills to 
join the union and, in order to accomplish this. 
sought to compel the plaintiffs to sign an agree- 
ment, the result of which would be to unionize 
all shops and mills; that the paramount, con- 
trolling objects and purpose of the defendants 
was to benefit themselves and better their con- 
ditions by securing a larger field of employ- 
ment, higher wages, and in consequence a 
better living, and not to destroy or injure the 
business or to create a monopoly.” 

Regarding the question of damages, the 
master reported that if the court is of the 
opinion that as a matter of law a conspiracy 
did exist, the plaintiffs are entitled to damages 
in some amounts, but only nominal damages. 
The case now goes back to the Superior Court 
for further action. 


See aeeaeaaaae 


Aids Boys to “Make Things” of Wood 


GREENFIELD, MAss., May 31.—The Franklin 
County Lumber Co., of Greenfield, has been 
quite successful in arousing interest of boys 
and young men in the interesting possibilities 
of making things out of wood, through the ex- 
tensive distribution of a small booklet entitled, 
“The Boy’s Own Builder.” Effort was made 
by the lumber company a short time ago to 
place a copy of the book in the hands of every 
youthful resident of Greenfield and suburbs, 
and the effect of this publicity is already being 
noted at the company’s yard and shops. The 
book contains many designs and plans for 
various toys and household articles which boys 
will enjoy making, and it has received a hearty 
welcome from the lads of Greenfield. 
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Issues Guide for Home Seekers 


New York, June 1.—Charles V. Bossert, of 
Louis Bossert & Sons Co. (Inc.), lumber re- 
tailer and sash and door manufacturer, Brook- 
lyn, has published a 72-page volume entitled 
“The Homeseekers’ Guide.” With keen ob- 
servation of the importance of proper home- 
building, Mr. Bossert has given the book wide 
circulation. Besides containing a very concise, 
easily understandable digest of various factors 
that concern the homeseeker, such as mortgage, 
titles, cash payments, location, etc., it lists over 
500 houses, with complete description of each, 
in Long Island, Westchester and Jersey, avail- 
able at payments from $250 up, several hun- 
dred builders codperating. 


Petty “Bossing” That Wastes Energy 


Bobbie Burns wished that “some power wad 
the giftie gie us to see oursels as ithers see us.”’ 
So the following comment made to the AmerI- 
CAN LUMBERMAN recently by a rather keen 
observer whose business takes him into a good 
many lumber yards, although he is not himself 
a lumberman, may call attention to a common 
failing among business men in all lines,—that 
of not delegating authority, in minor matters 
of routine, and thereby conserving their time 
and energy for bigger things. 

“T know a lumber dealer,” said this man, 
“who ought to have two pairs of legs in order 
to get around his yard as much as he thinks 
he must. That man is on a run most of the 
time. He just rushes from one man to another, 
from one yard job to another; gives orders all 
over the place and then he runs his legs off 
seeing whether they are carried out or not. He 
has never learned to place responsibility upon 
emplovees and then expecting them to live up to 


it. He doesn’t tell them what to do far enough 
ahead so he can stay away from them more 
than long enough to make the rounds and get 
back. 

“Some day that man will learn that there 
ought to be a difference between managing a 
business and bossing a gang of laborers. When 
that day comes, he will sit down in his office 
and the men will come and get their orders and 
go and carry them out and the dealer will wear 
out less shoe leather and make more money, 
and, incidentally, enjoy his business instead of 
letting it harass him.” 


Plant a Roof-Tree 


“Plant a tree,” they tell us; 
Sweet, what shall we choose? 

Here are weeping willows, 
Laurel trees and yews. 


Weeping willows warn us 
With their tales of woe; 

Raking up the ashes 
Underneath the glow. 


Laurel trees might think us 
Just a little joke; 

Sweet, we'll leave the laurel 
For the clever folk. 


Yew trees are too formal; 
I can see them stare 

If I wove a garland 
For your shining hair. 


Not a tree that suits us; 
Leave them all alone; 

But how about a roof-tree 
For our very own? 


SApiE SEAGRAVE, Oakdale, Iowa 


Engineering and Appraisals 


NorFotk, Va., May 30.—During the period 
since its organization the first of the year, 
Swartz-Everett-Baughman (Inc.) has received 
a steadily increasing patronage from individ- 
uals and concerns requiring engineering serv- 
ices, appraisals, and machinery, new, rebuilt 
and second-hand. The organization is composed 
of specialists in their respective lines. The 
president, Charles F. Swartz, has been long and 
favorably known to the lumber industry as the 
former sales manager of ‘Clark Bros. Co., 
manufacturer of sawmill machinery. James W. 
Baughman, vice president, was with Filer & 
Stowell Co., maker of sawmill machinery and 
engines, for fifteen years, then with Clark 
Bros. Co. for five years, and engaged in private 
woodworking construction for two years. W. C 
Everett, secretary-treasurer, was for fifteen 
years auditor of the Virginia Railway, and is 
an expert accountant and financial adviser. 

The principal activity of Swartz-Everett- 
Baughman (Inc.) is the planning, building and 
supplying of machinery for all classes of wood- 
working industries and acting as plant man- 
agers. Each of these men is not only a 
specialist in his field but all have had long ex- 
perience, and as an organization this concern is 
prepared to perform a variety of much needed 
services to the lumber and -woodworking in- 
dustries. Their many personal friends will 
wish them the utmost success in their under- 
taking and the industry also will show its ap- 
preciation of the services they are so well 
equipped to provide. The main office of 
Swartz-Everett-Baughman (Inc.) is at 911 
Norfolk National Bank of Commerce & Trust 
Building, Norfolk, and branch office at 1008 
Mutual Building, Richmond, Va. 




















The big sawmills of today 
with their modern machinery 
have done much to reduce the 
ultimate cost of building for the 
lumber we buy of them now- 
adays requires the minimum of 
hand labor by the carpenter. 
When you are in the market 











Building Costs Reduced 
By Well Manufactured 


LUMBER 


Everything in building needs from a shingle to a timber, 
including builders’ hardware and paints. 


( Dealers’s Name Here ) 


for lumber of any kind we want 
you to come in and look over 
our dimension, siding, finish, 
flooring, etc., and let us tell you 
why we recommend certain 
species of wood for certain pur- 
poses. Our experience costs you 
nothing for our prices are right. 




















Here is a brand-new piece of advertising copy prepared by the American Lumber- 
man for dealers who want to emphasize their main item of stock—lumber—by featur- 


ing that commodity, and at the same time giving sound reasons for buying it. 


Any 


dealer is free to make such use of the “ad” as he desires 
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Eastern Retail 
Yard Layout 
Well Planned 


NewsurcH, N. Y., June 1—A visitor ap- 
proaching the splendid new establishment of 
the Newburgh Lumber Co., now nearing com- 
pletion, finds it hard to believe that when the 
company acquired this very desirable site the 
entire tract now occupied by the buildings and 
yard was one large depression, in places ten 
feet below grade, with a creek running through 
its entire length. 

The site, which was acquired several years 
ago in anticipation of the erection thereon of a 
large and modern retail lumber establishment, 
is situated on Broadway, which is the main 
east and west artery of the city. It has a front- 
age on Broadway of 625 feet, extending 
through to the next street, a depth of 240 feet 
at the north end, and 360 feet at the south end. 

The character of the site involved a number 
of interesting engineering problems, the first of 
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Main building and lumber sheds of Newburgh Lumber Co., Newburgh, N. Y. 


the immense hole to grade. This was accom- 
plished by turning the property over to the city 
for use as a dump. Two years of such use re- 
sulted in the depression being filled to within 
12 inches of grade, and the balance was made 
up with dirt from the building operations. Af- 
ter allowing about one year for settling, the 








Second floor, rear, of main building, showing open sash and package trim storage 


which was the straightening of the course of 
the creek, which was accomplished by erecting 
three reinforced concrete walls, 15 inches thick, 
with footing 5x5 feet. These walls average ten 
feet high, and divide the yard into two parts, 
which were connected by building driveways 
of 18-inch reinforced concrete from wall to 
wall. 

Having taken care of the flow of the creek, 
the company next turned its attention to filling 


A par tral 


vicze Of the conveniently arranged and well equipped 


company put in a railroad siding the full length 
of the yard, for convenience in handling the 
materials for the buildings. Later another sid- 
ing was built, also the full length of the yard. 

The main building is 48x125 feet, two stories 
and basement. The basement is used for stor- 
age of glass, roofing etc., which is transported 
by roller conveyor direct from the car to the 
storage point. This building is divided into 
front and rear sections by a 12-inch fire wall 





general office of the Newburgh Lumber Co., 


extending from basement to roof, with one 
opening through on each floor, and protected 
by fire doors each side of wall. 

On the first floor are the office, store and dis- 
play room. Speaking of the display room, C. 
M. Dimmick, of the Newburgh company, said: 
“That is one thing that is needed by every re- 
tail lumberman, and it is worth many times its 
cost and space.” The rear is for the storage 
of nails, glazed sash, paint etc. 

The second floor, front, is used for storage 
of hardwood flooring and doors. The com- 
pany takes special pride in this storage space, 
as it has been made a strictly damp-proof room. 
The entire west side is devoted to flooring, 
which is piled on racks built ten inches above 
the floor, and between are placed steam pipes 
every four feet, with shutoff at each section, 
giving absolute control of the heat passing 
through, so that when flooring leaves the com- 
pany’s warehouse it can be guaranteed to be in 
just the proper condition for laying. The rear 
is used for storage for open sash and package 
trim. 

The lumber sheds are separated from the 
main building by a 20-foot driveway. The sheds 
are two stories high, divided into bins 90 inches 
wide, and each bin on the second floor is di- 
vided in the center, making an upper and lower 
bin. These bins are so arranged that any length 
of material may be stored without waste of 
space. All material is handled by roller con- 
veyor from the car to bin. 

A very convenient piece of equipment, and a 
great labor saver, is the traveling bridge, which 
is shown in the photograph of the interior of 
shed. This bridge is six feet wide, and can be 
moved with very little effort. Mr. Dimmick 
says that it is a wonderful help in picking out 
mixed orders and assembling them for delivery. 

The construction is of the most substantial 
character throughout, the foundation of the 
main building being 24-inch reinforced con- 
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crete; the first floor walls of 12-inch interlock- 
ing tile; the second floor 8-inch interlocking tile 
with brick veneer; full range Devonshire brick 
for the front, and Hudson River brick for side 
walls and rear. 

The first floor girders are 10x16-inch fir; 
3x12-inch floor beams, 12-inch centers. Second 
floor girders 6x12-inch, with 2x12-inch floor 
beams. Roof, 6x12-inch girders, and 2x12-inch 
beams. 

The cellar has a damp-proof concrete floor. 
First and second story sub-floors are of 1x8- 
inch matched roofers covered with asbestos 
fire-resisting sheathing, and the finished floors 
are of 4#x3%4-inch face, factory grade maple; 
except the first floor front. The store is floored 
with }3x2%-inch face No. 1 beech. The floor 
of the general office is }%x2%%4-inch face select 
quartered oak, and that of the private office is 
18x2%-inch face clear plain oak. The display 
room is floored with %4x2-inch face select quar- 
tered oak in short lengths, nothing longer than 
30 inches; while for the show window +t#x2%- 
inch face clear quartered red oak was used. 
By using the different kinds of flooring it is 
easy to show customers the appearance of each 
when laid in place just as in the floor of a 
house or other building. The trim throughout 
is Montana yellow larch, stained with dark oil 
stain. 

The shed walls are all brick, of the same 
kind as the office building, except the rear, 
which is of frame, covered temporarily with 
slate-coated asphalt shingles. 

East of the office, and divided by a 45-foot 
driveway, is a six-car garage, of the same con- 
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The paint and builders’ hardware department, Newburgh Lumber Co. 


struction as the main building. This structure 
faces on Broadway, with car entrance from the 
driveway, and completes the development on 
the street side for the present. 

There is still one shed to be erected directly 
in the rear of the main building, and will be 
40x200 feet. This will be used for storage of 
cement, brick, shingles etc. 

The yard proper, in rear of the buildings, at 
the present stage is only rough graded, with 
temporary foundations for timbers and rough 
lumber, which later will be replaced by con- 
crete piers on which will rest steel rails. 

The whole front of the establishment has 


been parked, as shown by one of the accom- 
panying photographs. The company has re- 
ceived many very favorable comments on its 
attractive appearance. 

The yard layout and the lumber sheds were 
planned by H. A. Hellyer, of the Tenafly Lum- 
ber & Supply Co., Tenafly, N. J., while Percy 
Hanford, a local architect, designed the office 
building, the front of the sheds and the garage. 

All materials used in construction of the 
plant, with the exception of the steel girders 
used where necessary, were from the company’s 
regular stocks, which gives a good idea of the 
scope and variety of the goods handled by it. 

















View in one of the lumber sheds of the Newburgh Lumber Co. The traveting bridge rather faintly seen at extreme end of driveway is a great help 


in picking out and assembling mixed orders 





Lake States Forest Activities 


During the three years that it has been 
established the Lake States Forest Experi- 
ment Station has initiated studies, made in- 
vestigations and codrdinated forestry activities 
in such a way as to demonstrate its effective- 
ness as an agency in behalf of scientific for- 
estry in the Great Lakes region. The activities 
of the station are under the direction of 
Raphael Zon, aided by an advisory committee 
consisting of lumbermen and _ representatives 
of State conservation, forestry and educational 
agencies. In a report just made to the ad- 
Visory committee covering the three years of 
the station’s existence ending Sept. 1, 1926, 
the station has reviewed its work and outlined 
its program of activities for the current year. 

The report shows that while’ interest in 
forestry and legislative and other public activi- 
ties in promoting it has been keen in all three 
States, Minnesota, Wisconsin and Michigan, 
the last named State has made the most definite 
progress in forestry. 

The work of the station itself has gradually 
become more definite and intensive in character, 
the policy being to establish centers of work 
where certain types of growth can be studied 
and experiments made with a view to develop- 


ing information needed in mapping out perma- 
nent forestry programs. The station has been 
fortunate in receiving active and financial co- 
Operation from not only the State agencies 
but from individual timber land owners and 
lumber manufacturers. Information regarding 
the activities of the station and the progress 
of its work has been made available from time 
to time during the last three years through 
publication of articles in the local press and 
other periodicals. Readers of the AMERICAN 
LUMBERMAN have been kept informed regard- 
ing this work through the publication in this 
paper of several articles of special interest to 
lumbermen. 

During 1927 the station recommends no new 
projects but plans to devote its energy to the 
following eight:* Management of northern 
hardwoods; management of swamp forests; 
possibilities of aspen-birch lands; fire studies; 
possibilities of scrub oak lands; methods of 
cutting in jack pine; leaf litter study, and 
forest insects. In the report here considered 
the method and purpose of handling these 
various projects is outlined. The report con- 
tains also a list of bulletins and articles pub- 
lished during 1926. The headquarters of the 
Lake States Forest Experiment Station are at 
the University Farm, St. Paul, Minn. 


Hemlock and Hardwood 


OsukosH, Wis., May 31.— The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion by twenty to twenty-five firms that ordi- 
narily make about one-half the total monthly 
shipments, and shows averages for March, 
April and 1927 to date, and weekly figures for 
May, with comparative figures for 1926 average 
fer year to date: 


HEMLOCK 

Period— Firms Cut Shipments Orders 
Weekly average— 

March e609 oe 00% 8,905,000 8,946,000 3,677,000 

CS eee 3,189,000 4,304,000 4,674,000 
Year to date— 

ae .. 3,273,000 3,575,000 3,508,000 

ee .. 2,789,000 2.767,000 2,347,000 
on oF -ssacesae 22 3,076,000 3,792,000 3,637,000 
Mee BE x accacos 21 3,010,000 4,539,000 4,396,000 
May 21 24 3,357.000 4,213,000 3,186,000 

HARDWOOD 

Weekly average— 

MENGE. 6éss0se8 6,571,000 4,546,000 4,369,000 

BOUL sésianiecs 6,239,000 4,448,000 4,804,000 
Year to date— 

ae .. 6,484,000 4,467,000 4,505,000 

eer .. 6,331,000 4,224,000 3,893,000 
May T manpieaues 22 5,112,000 4,078,000 4,440,000 
See 21 5,200,000 4,443,000 5,792,000 
Oe eae 24 5,804.000 6,013,000 7,229,000 
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National Production, Shipments and Orders 

Wasuineton, D. C., May 31.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 

Week ended: 1927, May 21; 1926, May 22— 1927 1926 1927 1926 27 1926 
Southern Pine Association.........--eeeeeeee% Keeeceaeern cee 59,286,549 72,121,885 61,017,795 90,506,350 60,666,762 71,363,580 
West Coast Lumbermen’s Association...........2.eeeeee0% . ,53l, 115,012,279 79,441,557 133,674,833 81,249,687 129: 778,652 
Western Pine Manufacturers’ Association.............. o° 31,710,000 33,981,000 28,062,000 28,846,000 30,480,000 30,458,000 
CRESOOER, TRO WOOE BOOS s oc ccc ccc cccceecscccccceecee e ,109,000 8,436,000 7,681,000 7,624,000 10, 6,059,000 
TOS COPGTG, Wee AOGOGINAIOR. ccc cccccccccccccccevecesses 6,342,800 11,870,063 6,610,113 13,057,634 5,322,717 11. ,595,333 
Northern Pine Manufacturers’ Association.............-- 7,466,100 8,600,600 y ,600 9,652,700 10,264,000 12,061,000 
Northern Hemlock & Hardwood Manufacturers’ Association. . 1,779,000 1,723,000 3,065,000 2,872,000 2,488,000 2,935,000 

Total softwoods, one week......... eeheneesisnenwne’s hae 184,224,691 251,744,827 195,303,065 286,233,517 200,957,166 264,250,565 
California White & Sugar Pine Manufacturers’ Association... Pe 8 icnecseoun pO eee ee ee 

Twenty weeks ended above dates— 
Southern Pine Association........... ebhhkewene ee ory Te 1,347,259,454 1,400,595,374 1,321,683,266 1,458,840,151 1,358,371,775 1,461,882,117 
West Coast Lumbermen’s Association: .............-eeeeeees 1,462,736,930 2,053,118,139 1,510,667,890 2,124,001,872 1,563,140,545 2, 169.2 275, 730 
Western Pine Manufacturers’ Association.............-eeee08% 476,921,000 548,931,000 582, 000 585,798,000 596,925,000 590, 617. ,000 
Gedisermia MOGWOSG ASUOGIRCIGM . cv ccccccccceccccecccceecosce 137,379,000 162,673,000 165,470,000 149,235,000 187,741,000 159,130,000 
rt ree oe i. .  ccckeseeercesencetenernees 152,767,960 156,019,827 154,291,056 158,859,646 136,364,474 122,624,768 
Northern Pine Manufacturers’ Association.............-. 140,968,400 141,363,100 150,394,400 169,459,400 157,924,000 172,226,000 
Northern Hemlock & Hardwood Manufacturers’ Association. . 63,866,000 53,008,000 70,104,000 53,941,000 69,292,000 45,616,000 

Total softwoods, twenty weeksS.............--cceeccceees 3,781,898,744 4,515,708,440 3,955,248,612 4,700,135,069 4,069,758,794 4,721,371,665 
California White & Sugar Pine Manufacturers’ Association... 270,738,000 .......... 429,433,000 ........... 450,301,000_—............., 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association — 

SO eer ere rere ter To 4,285,000 4,505,000 4,217,000 2,662,000 5,826,000 4,806,000 

I Ce cent ede kwh base baat hteeh aren Poke eeeeues 128,069,000 129,336,000 87,526,000 §4,569,000 88,654,000 78,965,000 
Hardwood Manufacturers’ Institute— 

Cees keke ed U CANE SH ETD EDERAEREROH URN DOR OOH EMS 13,557,000 20,679,871 22,426,000 20,950,737 20,399,000 22,804,697 

SS nn dasesdeenednscstabesacaeoesenensahentas 436,131,000 432,113,723 523,562,000 451,175,813 550,705,000 464,245,968 





Western Pine Production and Shipments 


PorTLAND, Ore., May 28.—The Western Pine Manufacturers’ 
Production Statistics for April 








Association report for April is as follows: 
Shipment Statistics for April 


Production and Shipments Compared 








1330 : , — Mi a 1927 1926 
astme sepereng Fvacuaiion Sears peperting uaeeenenee Production .......... 144,813,317 168,247,071 
soem No Cut Cutting Feet Total shpmts. Shpg. Cars Feet Shipments ......... 146,208,059 146,666,810 
1927.....+0+ - 7 35 144,813,317 4997.... 42 1 41 5,404 146,208,059 Cutexceedsshipments ............. 21,580,261 
Set ptaenceke 48 1 47 168,247,071 1926.... 48 0 48 5,473 146,666,810 Shipments exceed cut. 1,394,742 


Thirty-seven identical mills report Aprii, 1926, production of 152,- 
610,642 feet, and shipments of 133,092,418 feet, the production having 
exceeded the shipments by 19,518,224 feet, whereas in April, 1927, their 
production was 139,551,289 feet, and their shipments, 141,313,265 feet, 
shipments exceeding production by 1,761,976 feet. As compared with 











last April, their production declined 13,059,353 feet, and their ship- 
1927 —— 1926——_ 

Shipped to— Cars Feet Cars Feet 
Re aa ct dead alare ek aee ak sma en 180 6,543,855 280 8,599,770 
a ng onnack ame Kas 438 11,157,574 394 10,051,179 
NL «ote a batok Ga ke heen 26 1,875,213 70 3,106,619 
Dee 227 9,627,462 382 11,850,381 
BE POND. ccccccvretwncnens 107 2,521,008 151 3,623,486 
MOwWte DRMOCR .. nc ccccccecccee 114 2,823,962 109 2,795,473 
«ven aide «neh awe edge’ 349 8,790,295 405 10,028,632 
Wisconsin ... 312 7,638,062 318 7,869,517 
DCC l ch ei widwneand wean cae eked 4 441 11,388,309 319 8,222,748 
CO ree 445 11,891,246 448 11,604,296 
EE: Pe erak ob ee ws 0d wea ae 125 3,137,827 94 2,364,562 
Se Le cnn wih eal wares 185 4,718,905 284 7,207,248 
Se ae 80 2,014,100 104 2,510,210 
eg atee haeeen a eed 231 5,768,810 158 4,146,951 
EE cc eman eae eeavenen ey 50 1,315,264 7 1,731,208 
A eRe whe kee ee cee nee ee 71 1,853,873 88 2,351,116 
Michigan tasdcaresaeaduxres 319 8,407,776 343 9,147,350 

DN ise dks wat deeded eae 244 5,843,637 208 5,595,013 
Indiana iis wee a een a whew a 47 1,144,436 40 1,065,12 
New York .................-. 540 14,404,605 414 11,187,329 
Pennsylvania ........... 369 9,788,935 337 8,976,525 
New Jersey ............... 159 4,252,993 144 4,010,918 
Massachusetts ........... 86 2,283,020 90 2,343,610 
Connecticut .............. ae 88 2,455,569 77 2,261,340 
Rhode Island ........... sore 11 268,209 13 343,658 
Maine ...... eer: ca 9 247,165 3 97,512 
New Hampshire .............. 10 248,948 2 53,09 
cae ieeen hehe enae ae 78,693 3 73,421 
Delaware ..... 6 208,255 


Compared with March as “normal,” April prices were penerted by 18 
mills as normal; by 8 as above normal, and by 1 as below normal— 


ments increased 8,220,847 feet. 

Because reports of total shipments came from only forty-one mills 
this April, as compared with forty-eight mills in April of last year, 
comparisons are difficult as to individual States. It is significant, 
however, that despite the smaller number of reports, there were good 
increases in shipments to both Iowa and New York. 











1927 ——1926-—— 
Shipped to— Cars Peet Cars Feet 

Dist, G€ Cotmmbia.... .cccccvecs 10 273,402 11 291,670 
a a acc lak ha fe ay A. incase ae gh 12 343,398 18 419,771 
eo iS og: wah eis be ede 3 80,436 4 129,306 
.. bs... Frege. 16 419,439 18 468,764 
NSD ie hn i ae a nih Gea ee <0 ‘i  ~ssaaes * woah 
eee 1 28,992 1 27,616 
eee 25 638,332 23 571,839 
Ne 5h aR Ree a ae ee wd a 28 708,743 21 614,836 
0 ere 24 695,629 21 601,030 
Canada 4 111,384 5 114,322 
Export 1 25,000 ob” <eeapeeneee 
ahaa ts de iopr'sl-a as ads Gu wid Babee 1 26, 820 aim. ~~ avmiabeamare 
North Carolina ............... eT 1 31,638 
re eee 6 130,630 a segeeneetins 
I a igs ands dd pee & ee ee p se  <xvedcwas 3 92,032 
ant ag hs eee Wg 6 2 ae eae i we abedaana 1 62,500 
CO Serre errr 1 27,848 ck # -shudapaeeke 
BEIOWEGEDL occ cc cc cnccccnecs wh wededometns 1 23,200 

EN | i'n’ Shoe a & Sew wee 5,404 146,208,059 5,473 146,666,810 


The two eastern 








groups showed the following shipments for April: 
1926——_ 





Cars Feet Cars Feet 
Atlantic coast group (Pennsyl- 
vania, New Jersey and States 
RR Re Rana et 1,083 29,347,403 1,275 34,028,137 
Other eastern States (south of 
of the Ohio and east of the 
CO *a errr 58 1,546,497 48 1,353,922 


while inquiries were reported by 16 mills as normal; by 4 as above 
normal, and by 7 as below normal. 


























° | Unfilled orders— . : 
West Coast Review sor a California Redwood 
‘ , ‘a Domestic carg: . 112,280,515 - ? 
SEATTLE, WasSH., May 28.—For the week DE. sirndaives ov . 70,939,180 San Francisco, Catir., May 28.—The fol- 
ended May 21, 70 mills reported as follows to Total water -.-ceus+es-s++ 183,219,695 | lowing information is summarized from the 
the West Coast Lumbermen’s Association: a 114,605,298 | report of the California Redwood Association 
a 71,531,242 Total unfilled cadens yaanats 297,824,988 for the week ended May 21: 
Shipments ....... 79,441,557 14% above production Red d White- 
GED: enevance vs 81,249,687 11% above production No. a 
. of Percent of wood 
Deedee Hardwood Barometer ae a, ee = 
Water delivery: Feet Feet Mempuis, TENN., June 1—The Hardwood | Production ...... 14 6,109,000 100. 1,906,008 
SEED: ‘seen pikonadedeocinn 24,220,925 Manufacturers’ Institute barometer for the | Shipments ....... 14 7,681,000 128. 1,454,000 
Export seccucecceccees 7,894,600 wer led Mav 21—189 ; eck : ; Orders received .. 14 10,486,000 174. 1,539,000 
arin. wee a ed May 2 a wales, each represent- | Orders on hand .. 12 46,908,000... 5,380,000 
Total water (40%).........-c-cceceee 32,115,525 | Ing daily capacity of 28,000 feet, reporting-—is P ae 
Rail (56° DP eccesevceverssenercerenseons 44,511,278 Pea follows: Percent of Detailed Distribution of Redwood for Week 
i. seen atau eeke babe ace _ 2,814,754 Prod ’ " F Normal Actual Ship- - ; ; Shipments Orders 
SS 5 crccavacddevcecacess 79,441,557 i a, - SS ae oe Northern California* +eReeHe eR 2,702,000 2,656,000 
Nor! 1 a Southern California* ......... 1,393,000 797,000 
New Business— tical units).. 31,752,000 sree “* ES RE eR ae SO > ineeads 
Actual ....... 18,544,000 58.4 a EE 5+ odniitichXennaatoine 1,572,000 1,300,000 
Water delivery: Shipments* 29,512,000 92.9 159.1 PROD cence cc eno snuiee ade eae 1,899,000 5,733,000 
Domestic ........ ee; Ul | Orders niaiaemmiertiea LEE 
Export 9,597 441 } New? 26,069,000 82.1 140.6 88.3 TE: ic cictne nnd eewene ans % 681, 000 10,486,000 
no —EE = On hand ena oe : 
eee Wee CP inciesctecasckecenes 37,890,141 week 175.762,000 North and south of the line running through San 
Rail (50%)... ENS Te hoon ae 40,544,792 . rtteees 762, Luis Obispo and Bakersfield. 
SPTIEEEN ad sc'dc aceite kine endeaasesnce 2,814,754 Based on mill log scale. *Washi d Ari 
jidchateesaaie ¢+Lumber fabricated at the mills and used in con- Vashington, Oregon, Nevada and Arizona. 
Total new business.......... 81,249,687 struction work included in total orders and shipments. tAil other States and Canada. 
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Northern Hemlock and Hardwood Monthly Report 


OsHKOSH, WIs., 


April, 1927, Statistics 





Unsold 

Production Shipments May 1 
ee 533,000 392,000 3,763,000 
Basswood 3,185,000 3,184,000 18,970,000 
Se 485,000 Ze? _ veinbines 
Eee 10,549,000 7,424,000 76,899,000 
eee 2°635, 000 2,552,000 18,365,000 
maple ss oitae eas 14,749,000 12,507,000 76,280,000 
EE si nin cece aca 9,000 112,000 796,000 
Mixed hdwds. 8,200,000 Lee) 8 = kh ev ae'en 
Total hwds.40,625,000 27,838,000 195,073,000 


Hemlock 1&2”.16,159,000 22,278,000 154,786,000 





Grand total.56,784,000 50,116,000 349,859,000 


May 31.—The Northern Hemlock & Hardwood Manufacturers’ Association 
has prepared the following data on April production and shipments, 


and stocks May 1: 
Stock Summary, May 1, 1927 


Hardwoods— 
Unsold— Dry... 65,991,000 
Green. 129,082,000 
Patek WOE. < oincccx 195,073,000 
Sold, dry and green... 52,845,000 
Botel harGweeGs. «o<ccccccvese 247,918,000 
Hemlock— 
Unsold, 1&2”—Dry... 71,441,000 
Green. 83,345,000 
TWatel weeels...6.s26< 154,786,000 
BY? ae 25,525,000 
Other thicknesses cea 2,453,000 
TORE TI, x0 cvccnssveenes 182,764,000 
=e ere re ee 430,682,000 


The figures for the twelve months, May 1, 1926, to April 30, 1927, make the following per- 
centages of the figures for the corresponding ‘period of 1925- 1926: 















































All hard yore Hemlock Total all woods 
EE, ov news ae wredid~esoewedeabakedaseank 84 82 
SNE nb nawasdie seal ercndele aehabesowebians $4 92 96 
Hardwood Stocks on Hand May 1, 1927, by Grades 
Sold ——Unsold—— Sold ‘Unsold 
Dry & Green Dry Green Dry & Green Dry Green 
Ash— rch— 
ee eee ee 2. ae BAS ..ccccccecs 797,000 2,087,000 2,231,000 
Select & better. 1/.//2!! 88,000 ........ Select & better. 40,000 2,090,000 3,114,000 
RN ce. cast SR gcc ccua SE Sk aiess«e 54,000 368,000 674,000 
No. 1 & better.. 15,000 90,000 92,000 No. 1 & better.. 1,609,000 4,066,000 5,773,000 
ie 12,000 112,000 21,000 No. 1 com...... ,953,000 3,039,000 5,548,000 
Ay or eh ere ee een Nos. 1 & 3..... 0,000 1,185,000 915,000 
No. 2 & better 273,000 478,000 1,050,000 No. 2& better.. 963,000 3,847,000 6,722,000 
No. 2 com...... 20,000 27,000 33,000 NO. 2 COM. ..+s- 3,419,000 4,342,000 7,411,000 
Me. SH DOC .. oskccces 28° ,000 Mayo , “ & rere 833,000 . 529.000 1/516.000 
vo. COMB... oss 128, 44,000 o 4 + see wees ’ ’ , 
—s a wisi inion oa alsa No. 3 COM. ccces 8,005,000 4,879,000 16,563,000 
548,000 1,682,000 2,081,000 18,193,000 26,432,000 50,467,000 
Basswood— Hard Mapl 
srr 310,000 49,000 357,000 are 154,000 309,000 291,000 
Select & better. ..<cecses 143,000 422,000 Select & better. 15,000 243,000 308,000 
Eee 107,000 31,000 49,000 Selects ........ 113,000 298,000 266,000 
OS Se ee eee 10,000 56,000 No. 1 & better.. 3,274,000 4,311,000 6,690,000 
No. 1 & better... 1,623,000 1,047,000 3,159,000 56. 1 GRR. oc cee 791,000 1,735,000 2,810,000 
a eS 764,000 737,000 22,000 i. ae 4 2,532,000 1,819,000 5,414,000 
cS ef eee 422,000 No. 2 & better.. 3,425,000 9,802,000 12,565,000 
No. 2 & better 611,000 767,000 2,675,000 Nos. 1, 2 3,061,000 397,000 1,468,000 
= 5. ee 1,204,000 407,000 3,657,000 No. 2 com...... 562,000 2,045,000 2,876,000 
Nos. 2 & 3..... WEEE: é.ceckeums, aseaaanae No. 3 & better.. 4,525,000 Ere 
No. 3 com...... 818,000 453,000 3,607,000 No. 3 com...... 4,106,000 3,658,000 13,277,000 
_ 92 a4 9 <4 0 
5,837,000 3,644,000 15,326,000 ame ee 
Soft Elm— LEAR eee 4,000 57,000 5,000 
PAS ...-...2200 cocceces 46,000 53,000 Selects ........ 22,000 69,000 45,000 
Select & better. ........ ae No. 1 & better. 165,000 233,000 231,000 
re SS ree 3,000 Mo. 1 GOM «+... 55,000 ee, eee 
No. 1 & better 1,049,000 394,000 1,230,000 No. 2 & better 169,000 1,861,000 1,540,000 
No. 1 COM.....- scccsess 74,000 33,000 No, 2 cComi...... 42,000 478,000 121,000 
No. 2 & better.. 2,380,000 1,137,000 3,660,000 No. 3 & better... ........ dS eos 
No. 2 com...... 48,000 = 795,000 6,000 No. 3 com...... 16,000 182,000 569,000 
No, 3 com...... 633,000 214,000 2,850,000 aia 473,000 ~2,937,000 ~2.511,000 
ak— 
4,130,000 2,708,000 8,195,000 FAS ........... SRD. Keserwnse  vedenes 
Rock Elm— Select & better.. 0 eee 22,000 
WD sex ecamiern ms 6,000 2,000 9,000 ee, re SED hewKotene: hae bore aie 
No. 1 & better 103,000 23,000 100,000 No. 1 & better.. 40,000 6,000 6,000 
No. 1 com...... 50,000 60,000 14,000 ees, 2 MES wie 50,000 kw ints oats 
No. 2 & better 538,000 2,667,000 2,831,000 Sf > Sree eae eee 82,000 
Me. 2 GOUR; ix. 98,000 375,000 77,000 No. 2 & better 80,000 38,000 257,000 
Mo. 3 @& Detter... ..ccsces 23,000 234,000 No. 2 COM.....> 34,000 SO rere 
No. 2 com...... 30,000 437,000 610,000 No. 3 & better.. 30,000 36,000 22,000 
ea Ne. 3 COm...... 6,000 42,000 273,000 
825,000 3,587,000 3,875,000 281,000 134,000 662,000 
Hemlock Stocks on Hand May 1 by Grades 
1- and 2-inch - Other thicknesses 
——HUnsold, all lengths, dry and green—— 
1x4 & wider 2x4 & wider Sold, dry and green 
Dry Green Dry Green 1-inch re Dry Green 
a Been ee 565,000 1,170,000 6,248,000 11,909,000 1,114,000 5,858,000 522,000 597,000 
oe eer 2,379,000 5,058,000 10,671,000 23,632,000 1,091,000 38077000 370,000 716,000 
_ een 893,000 1,790,000 13,420,000 10,919,000 2,619,000 3,972,000 49,000 4,000 
i ae ee 3,611,000 3,362,000 24,827,000 19,060,000 1,256,000 6,708,000 24,000 171,000 
Se SE OE Biveccucas Se See EAU EPINOD sivcianse sesapere “bheee! 0bb00e0 
Totals .. .. 9,156,000 12,832,000 62,285,000 70,513,000 6,080,000 19,445,000 965,000 1,488,000 
Totals, unsold and sold.............--... 154,786,000 25,525,000 z 


Identical firm stocks on May 1: 


four identical firms reported May 1, 


May 1 this year reported 50,081,000 feet. 


Thirty-three identical 
of 184,849,000 feet of hardwoods on hand, and April 1 this year reported 178,307,000 feet. 


53,000 


1926, a total 
Thirty- 


firms reported May 1, 


1926, a total of 51,180,000 feet of hemlock on hand, and 





Pine 
North Caro- 


following an- 
mills for the 


North Carolina 


NorFotk, Va., May 31.—The 
lina Pine Association makes the 
alysis of figures from forty-one 


week ended May 14: Per 

Percent Percent cent 

Normal Actual Ship- 

Production— Feet output output ments 

Normal* - 9,900,000 ane pee ans 
ee 7,241,800 73 =e 

Shipments ....... 7,515,113 76 104 sas 

eee 5,708,717 58 79 76 


+As compared with the preceding week, 
increase in orders of 11 percent; 
reports from thirty-seven mills. 

*Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 


there is an 
that week there were 





Oak Flooring Statistics 


The following are statistics of the Oak 
Flooring Manufacturers’ Association for the 
weeks ended as shown: 

May 28, May 29, Percent 
, 1927 1926 Decrease 
Number of Mills....... 48 44 
Production ........... § 1,594,000 9,712,000 1.2 
SINS. i wicnidencics Pty 000 10,015,000 *5.1 
0 SS ene 8,967,000 9,706,000 7.6 


*Increase. 





ONE-FoURTH of the soil of the United States 
is better suited to timber growing than to any- 
thing else, government experts state. 








National Analysis 


Wasuincton, D. C., May 31.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the week ended May 21, 
orders and shipments being shown as per- 


centages of production: Week 20 Weeks 
Ended Ended 

May 21 May 21 
No. of Ship- Or- Ship- Or- 
ASSOCIATIONS— mills ments ders ments ders 

(n) Southern Pine ... 103 103 102 98 101 
(n) West Coast ...... 70 111 114 103 107 
(n) Western Pine .... 38 88 96 122 125 
Calif. Pines®...... 18 89 75 159 166 
(n) a Redwood.... 14 126 6172 120 197 
(n) No. Carolina Pine. 34 104 84 101 89 
Northern Pine ... 7 #126 187 «#107 ~= 118 

N. Hem. & Hdwd. 16 172 140 110 108 
All softwoods ... 300 104 105 108 112 
N. Hem. & Hdwd. ... 98 1386 68 69 
Hdwd. Mfrs, Inst.. 153 165 150 120 126 
All hardwoods .. 149 147 108 113 

en DE: a 664i aes 108 109 108 112 


*52 percent of cut in region. 
tUnits of production, each representing normal 
daily output of 28,000 feet. 

The five softwood manufacturing associations marked 
**(n)” have a standard for normal production, and for 
the week 259 of their members gave actual produc- 
tion as 96 percent; shipments, 101 percent, and orders, 
104 percent of normal production. Figures for nor- 
mal last year included reports of 342 member mills of 
the above associations and of 13 cypress mills not in- 
cluded this year, and showed production 104 percent; 
shipments, 118 percent, and orders, 107 percent of 
normal, 

Only the Hardwood Manufacturers Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it gave 
actual production as 58.4 percent of normal against 
85 percent for the corresponding week of last year. 





Southern Pine Barometer 


New Oreans, La., May 31.—For the week 
ended May 27, Friday, 103 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Carst Feet Output Output 
Normal ...... BELO 67,145,652 ee ee peste 
ren eee 57,793,818 

Shipments* 2,921 60,315,729 

Orders— 

Received* 2,517 51,973,533 
On hand end 
weekft ..... 10,267 212,003,283 


+Basis of car loadings is April average, "20, 649 duet, 

tOrders on hand showed a decrease of 3.79 percent, 
or 8,342,196 feet, during the week; 103 mills con- 
tributed to previous week’s report. 

*Orders were 86.17 percent of shipments. 

Of 103 mills reporting running time, 9 were shut 
down; 1, operated one day; 1, two days; 1, three days; 
1, four days; 8, five days; 16, five and one-half days; 
50, worked full time, while 16 worked 513 hours 
overtime. 





Western Pine Summary 


PorTLAND, Ore., May 28.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 21, from 


thirty-eight member mills: Percent 
Percent Ship- 
Production— Carst Feet of cut ments 
ee ..-- 83,700,000 Pe 
CO ear ..-.- 81,710,000 
Shipments (car) .. 1,061 27,586,000 
Local deliveries. .... 476,000 
Total shipments. 28,062,000 88.50 
Orders— 
Canceled ...... 31 806,000 
Booked (car) .. se 154 30,004,000 
BE. addeee wee 476,000 
Total orders ... 30,480,000 96.12 108.62 
On hand end 
Sr 3,714 96,564,000 


Bookings for the week by thirty-six identical mills 
were 114.46 percent of those for the previous week, 
showing an increase of 3,692,000 feet. 

+Car basis is 26,000 feet. 

*Normal takes into consideration mill capacity, num- 
ber of months usually operated and usual number of 
shifts—reduced to a weekly basis which is constant 
throughout the year. 

During the week production was 94 percent of nor- 
mal; shipments were 83 percent of normal, and orders, 
90 percent of normal. Average for the corresponding 
week of last four years was as follows: Production, 
tion, 113 percent; shipments, 90 percent, and orders, 
80 percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months the 
production increased to 114 percent of normal. 
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Activities in Hardwood Lumber Produc 


Market Has Become Stable 


Mempuis, TENN., May 31.—The southern 
hardwood market is in excellent position. De- 
mand is just heavy enough to hold prices at 
present levels. Some items are beginning to be 
harder to find and may advance further. As a 
whole the prices range from $8 to $10 higher 
than they were two or three months ago. 
While reports indicate that demand has fallen 
off to some extent, the present level is above 
that of previous years. Production will not be 
back to near normal for at least forty to fifty 
days. The damage done in the southern end 
of the belt will not be known for at least ten 
days or two weeks. While many consumers 
may forget about this damage, as mills in the 
northern part start again, shortage is sure to 
be felt sooner or later. Logging is beginning 
in the northern section, and a few mills are 
able to cut some lumber, but are not back to 
normal production. This lumber, however, will 
not be on the market before fall, and new cut 
lumber from the southern end of the belt will 
not be on the market before November or De- 
cember at the earliest. Flood lumber is selling. 
Gum is not damaged. Oak is only slightly 
damaged, and is selling at $5 to $20 less than 
the present market value of undamaged stock. 
Firms in the flooded area are busy brushing, 
washing, and otherwise cleaning hardwoods. 
Logs are very scarce, but prices are the same 
as were reported several weks ago. 

Demand is coming from all groups, with the 
furniture people probably leading. They are 
preparing for the fall shows. Automobile de- 
mand is beginning to drag, but is still good. 
Flooring and interior trim plants are now in 
the market and are taking a good volume of 
hardwoods. The export trade continues very 
good. 


Form Hardwood Company 


Battimore, Mp., May 31.—Turner W. Isaac 
and his brother, W. Gordon Isaac, who had been 
operating in southern pine and other lumber 
stocks as the Continental Lumber Co., which 
was placed into the hands of a receiver April 
11, have formed the Continental Hardwood 
Lumber Co. They have arranged to handle the 
stocks of the Union Lumber Manufacturing 
Co., of New York, a subsidiary of the Ameri- 
can Car & Foundry Co., in this territory. 


Industrial Plants Busy on Repairs 


3uFFALO, N. Y., June 1.—General employ- 
ment in Buffalo is reported to be good, ex- 
cept in the building trades. The automobile 
industry is very active; iron and steel and 
other metal trades are called active and the 
situation as a whole shows improvement over 
last March. Industrial plants that have been de- 
ferring alterations and repairs to their buildings 
are now planning to carry on such work, and 
there is an increasing demand for skilled work- 
ers, particularly carpenters. A while ago these 
plants did nothing along the repair line, owing 
to the difficulty of getting workers, as the 
result of heavy demands made for them by con- 
tractors. More skilled workers are available 
now than for several years, but they are gradu- 
ally being absorbed by the industries, which 
will afford them employment for months. 

The lake lumber trade has not made any 
progress so far this season and it will probably 
be less active than for several years. A cargo 
of 300,000 white pine came in the other day. 

A hearing of furniture manufacturers at 
Jamestown, N. Y., was held in that city on 
May 27 by the Federal Trade Commission. 
Over twenty-five representatives of the trade 
were asked to testify. The hearing was in ref- 
erence to the rules approved in April, 1926, by 
the commission, relative to terminology. The 


commission’s ruling was that veneered furniture 
shall be designated as such in catalogs, price 
lists and invoices, so that the public shall not be 
misled and believe it is getting solid walnut or 
mahogany when it is getting veneer. It is alleged 
that twenty-seven Grand Rapids furniture con- 
cerns have been loath to subscribe to the rules. 
The hearing at Jamestown did not involve the 
local furniture manufacturers, who for some 
time have complied with the rules of the com- 
mission. 

T. Sullivan & Co. are erecting a 100-foot 
fence along the Arthur Street side of their yard. 
A number of large display signs, with many 
square feet of space each, will be utilized to 
advertise the different products handled. 


Larger Auto Output Foreseen 


Detroit, Micu., June 1—While automobile 
production during the first half of this year 
will show a decrease as compared with that for 
the corresponding period of last year, larger 
output during the latter half of 1927 is indi- 
cated because of the projected increase in 
operating schedules of the Ford Motor Co. The 
widespread scope of Ford production schedules 
is shown by the large orders for equipment and 
materials being placed by that company for 
early delivery. General Motors as well as in- 
dependent producers will be decidedly active in 
the latter part of this year. While purchases 
of hardwoods and lumber generally for auto- 
mobile production have been rather closely 
aligned with immediate production requirements 
thus far this year, it is increasingly evident 
that takings will be larger from now on, and 
that more extensive stocks will be carried to 
facilitate large scale production. In some in- 
stances it is apparent, however, that these tak- 
ings will be dependent largely upon the results 


of intense competition, notably in the small car 
field. 


Predicts Advanced Hardwood Prices 


Los AnceLes, Cauir., May 28.—E. D. Ten- 
nant, executive secretary of the Los Angeles 
Retail! Lumbermen’s Association, predicts that 
hardwood prices will continue to advance for 
some time, impetus being given by the past 
and present destruction of the Mississippi River. 

What damage has been done to the hardwood mills 
in the flood area is hard to estimate, declared Mr. 
Tennant, but prices are sure to advance. The south- 
ern hardwood production is reduced to less than 40 


percent of normal. A tremendous amount of lumber 
has been destroyed. 

What will be shown when the flood waters recede 
is problematical, but it is certain that the hardwood 
industry has a momentous year ahead. 

Hardwood prices have been advancing rapidly, and 
will probably continue to do so. The effect on south- 
ern pine mills has been far less. Many have been 
closed because of the floods, others because of the 
wiping out of transportation lines, destruction of roads 
and the like. 


North Reports Shortages 


MitwavuKeEE, Wis., May 31.—Northern hard- 
wood operators are reporting shortages and 
scarcity of many sizes and grades of ash, bass- 
wood, soft elm, soft maple and hard maple. 
Basswood is the best mover in the hardwood 
market, as usual, and industrials are taking it 
in good quantities. Birch and beech are being 
taken for flooring, with maple, in places of oak 
from the South, even though some of the 
southern oak flooring mills are again offering 
their products. Even in the low grades of 
hardwoods there are shortages and prices are 
well held. Quotations on all hardwoods remain 
firm. Some of the operators look for further 
advances, while others are of the opinion that 
prices can not go up much further due to eco- 
nomic conditions. 


For Current Market Prices on Hardwoods See 


Sales Cover Larger Output 


AtLantA, GA., May 31.—Though curtailment 
in the Mississippi Valley continues to affect the 
hardwood market here, keeping prices high 
and demand active, output in Georgia has in- 
creased steadily and dry lumber is more plenti- 
ful, though mills have little surplus. Prices 
are believed to have reached their highest level, 
except on flooring, and there has been a steady 
decline in orders for advance requirements, 
though demand continues active for current 
needs. Prices are now on the same level as 
eighteen months ago, hence the trade does not 
look for any appreciable declines before pro- 
duction has fully recovered from the floods. 
Inquiries seem to promise excellent business 
during June. The automobile, truck and body 
makers are actively buying FAS ash and 
maple. The furniture industry in North Caro- 
lina, east Tennessee and Georgia is buying FAS 
gum in sizable quantities and, as factories are 
at capacity and sold ahead for some months, 
demand is expected to continue active. Else- 
where furniture buying is about normal. Box 
manufacturers are actively taking lower grades. 
Oak flooring sales are better than in two years. 

J. G. Smith & Sons, buggy manufacturers, 
of Barnesville, Ga., are installing at their plant 
a new Moore dry kiln, which will be equipped 
with Moore fireproof dry kiln doors, and auto- 
matic recording and controlling devices. This 
concern was established over sixty years ago, 
and manufactures the well known “Genuine 
Barnesville Buggy.” 


Georgia Quotations Advancing 


Macon, Ga., May.31.—A considerable advance 
in the price of hardwood lumber, especially sap 
gum, was observed in the market this week. 
Sap gum was up $8; red gum, $4, and all other 
woods went up 5 to 15 percent with oak show- 
ing the greatest strength after the gums. 
Weather conditions here have been perfect for 
production, although it is off 50 percent 
throughout the United States. FAS sap gum 
was selling for $58; No. 1, $44; No. 2, $23. 
FAS red gum sold at $100; No. 1, $50, and 
No. 2, at $28. FAS white oak was selling at 
$75; No. 1, $50, and No. 2, at $30. But even 
greater strength was shown in red than in 
white oak, FAS red being quoted at $80; No. 1, 
at $55, and No. 2, at $35. Cypress and poplar 
and the other woods showed sympathetic 
strength. According to manufacturers, orders 
have been coming in fairly well this week, keep- 
ing up the record of the last several weeks. 
The inquiries were heavier than during pre- 
vious weeks. Shipments are up to the capacity 
of the hardwood mills. 


Maple Flooring Price Readjustment 


HERMANSVILLE, Micu., May 31.—That a re- 
adjustment in maple flooring prices and a 
stronger trend in the hardwood market gener- 
ally is evident, is the belief of W. B. Earle, 
of the Wisconsin Land & Lumber Co., of this 
place, who discusses this question in a letter 
to an Illinois dealer, as follows: 

Your inquiry of the 20th for quotations on maple 
flooring is noted in passing to the sales department. 

As in the hardwood market generally, you will 
find quotations from different sources varying but 
sensitively upward, and we consider it not out of 
place to advise you that in our opinion the period of 
inevitable readjustment in maple flooring has arrived. 

Maple flooring has been selling on an average of 
$15 helow actual cost of production, which is an 
illogical and non-enduring situation. The wonder is 
now that it has lasted so long. 

Pefore the flood situation occurred in the South, 
the fact became evident that the 4/4 maple flooring 
lumber in the North was subnormal in supply at the 
mills, due to the diversion to railroad ties, maple 
sheet piling and automobile stock at higher prices 
This knowledge 


than obtainable for flooring lumber. 


Pages 82 and 83 
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tion and Distributing Centers Reviewed 


of absorption of their ‘raw product brought the floor- 
ing factories (who are buying their lumber) up with 
a jolt and as yet they are not aware of the full ex- 
tent of this serious condition, but they will know it 
in the near future. 

You can look for advancing prices, we believe, until 
a natural ratio of raw material and logical sales values 
of the product raw and finished has been reached. 

In common grade 2% face standard lengths, we are 
seriously oversold and can not handle orders for this 
item in straight cars at present, but are taking care 
of the item when in limited amounts in mixed car 
orders from old customers. 

We trust that our opinions, which are given in 
good faith, may be of service to you, and we thank 
vou for past favors. 


Big Percentage of Stock Damaged 


Jackson, Miss., May 30.—Hardwood manu- 
facturers in this territory report a serious 
shortage of saw logs, and some of the largest 
mills are running only three days a week. It 
is believed that it will be necessary to continue 
on short time for at least sixty days, until the 
waters recede enough to allow logging. A care- 
ful investigation of the hardwood conditions 
in the flooded area of Mississippi reveals that 
28 percent of stocks on hand at the time of the 
breaking of the levee at Stopps Landing has 
been damaged or degraded by water. This in- 
vestigation shows that it will be sixty to ninety 
days before Mississippi mills in the flooded area 
are able to resume operations. Mills outside 
the affected area are therefore in a very strong 
position, and they report prices still advancing. 
Some items in oak have advanced as much as 
$12. Gum is also very strong, and has advanced 
$6 to $9. It is reasonable to believe that the 
peak has not been yet reached, as a large num- 
ber of hardwood mills in Louisiana have been 
forced to stop operating. 


Test and Approve Rule C 


Mempuis, TENN., May 30.—Approximately 
seventy-five hardwood manufacturers and 
wholesalers from Memphis and surrounding 
territory gathered here today to attend the in- 
spection test of Forest Products Laboratory 
rules B and C, so as to compare their results 
with thos¢ obtained under the grading rules of 
the National Hardwood Lumber Association. 
The test was held at the mill of James E. Stark 
& Co. (Inc.) The test in Memphis, as well as 
the one in Voth, Tex., at one of the mills of 
the Kirby Lumber Co., were arranged by J. H. 
Townshend, executive vice president of the 
Hardwood Manufacturers’ Institute, in co- 
Operation with Frank F. Fish, secretary-man- 
ager of the National Hardwood Lumber As- 
sociation, of Chicago. 

The Memphis meeting closes the series of 
tests, the first cf which was held at one of the 
mills of tee W. M. Ritter Lumber Co., in West 
Virginia. 

The tests in both Voth and Memphis were 
conducted under the supervision of Oliver M. 
Krebs, Memphis, chairman of the inspection 
rules committee of the National Hardwood 
Lumber Association, with T. M. Nelson, chief 
inspector for the National, and two men from 
the Forest Products Laboratory, of Madison, 
Wis., in complete charge. These men first 
graded on the present rules, then on Rule B. 
and then on Rule C, to see which was the most 
effective means of grading. It was generally 
conceded by those present that Rule C was by 
far the best that it would work to the benefit 
of both manufacturer and consumer of hard- 
wood, and should be adopted. It is possible 
that these tests will result in presentation of 
Rule C for adoption next September at the 








to get it. 


—ITprTor. ] 








In the Good Old Days 


T. W. Harvey, one of Chicago’s leading lumbermen in the ’90s, 
employed A. J. Cross. Cross was a born salesman and a good mixer. 
He knew nothing about the lumber business but he did know how 
to interest folks, and he was a good story teller. 


Mr. Harvey had on hand about four million feet of 4- and 6-inch 
bevel siding. He was lying awake nights wondering what he could 
do with that siding. One day the idea occurred to him that he cought 
to sell it down East (he had been selling his lumber in the West) 
so he called Cross in and said: “I am going to send you down East. 
I wish you would come out into the yard and I will tell you what I 
want you to sell.” He took Cross out into the lumber yard, showed 
him this 4- and 6-inch bevel siding and tried to tell him about it, 
how it was made and what it was used for. Cross knew no more 
about lumber than a baby but he packed his grip and T. W. drove 
him down to the train in his one-horse rig. 


Cross went to Buffalo and when he got there he hired the best 
two-horse carriage he could get and drove around to the lumber 
yards, inviting all the lumbermen to come down to a banquet that 
evening. That was one of Cross’ best stunts—to get people to come 
to a banquet; he knew how to entertain. He induced the lumbermen 
around Buffalo and the Tonawandas to come to this banquet. 


Shortly after Cross had left Chicago Mr. Harvey began to get 
telegrams from him, sending in orders for bevel siding. He sold 
about eight million feet—double the quantity in stock—and then 
Harvey began lying awake nights wondering where he was going 


[What kind of a story can you tell of the old days. We have 
this much space, or a little more, for as good or a better story. 














annual meeting of the National Hardwood 
Lumber Association, which will be held in 
Chicago. 

W. M. Ritter, president Hardwood Manu- 
facturers’ Institute, was among the hardwood 
men present at the tests in both Memphis and 
Voth, Tex. Mr. Ritter with his wife made the 
trip to Texas and back to Memphis in their 
private car Anita. They arrived in Memphis 
on Sunday night over the Missouri Pacific 
lines, and left last night over the Southern rail- 
road for Washington, D. C., their home. 


Other prominent hardwood men present at 
the test were John M. Raine, president Meadow 
River Lumber Co., Rainelle, W. Va.; M. W. 
Stark, vice president American Column & 
Lumber Co., Columbus, Ohio; Homer H. Alex- 
ander, Alexander Bros., Belzoni, Miss.; J. W. 
Bailey, Eastman, Gardiner Hardwood Co., 
Laurel, Miss.; C. E. Porter, Porter-Gooch 
Lumber Co., Jackson, Miss.; John M. Pritchard, 
Kirby Lumber Co., Beaumont, Tex.; George C. 
Cornitius, San Francisco, Calif., and repre- 
sentatives from all Memphis firms, both manu- 
facturing and wholesale. 


Impressed with Texas Section 

BEAUMONT, TEx., May 30.—A _ score of 
prominent hardwood manufacturers from dif- 
ferent parts of the nation spent Friday at the 
hardwood plant of the Kirby Lumber Co. at 
Voth and were guests at a banquet Friday night 
at Hotel Beaumont of J. M. Pritchard, hard- 
wood production superintendent of the Kirby 
company, with Beaumont headquarters. 

J. W. Link, vice president of the Kirby 
company, presided as toastmaster, introducing 
as the first speaker W. M. Ritter, of Columbus, 
Ohio, president of the Hardwood Manufac- 
turer’s Institute. Mr. Ritter was enthusiastic 
in his praise of this section and the wonderful 
development it is enjoying. Like all the other 
members of the party, Mr. Ritter expressed 
himself as being impressed with the improved 
standards of grading hardwood as applied at 
the Kirby plants. A demonstration which was 
prepared by Mr. Pritchard was given at Voth 
under the direction of W. H. Nelson, chief in- 
spector of the National Hardwood Lumber 
Association. Each member of the party ex- 
pressed himself as pleased with the various 
proposals for grading and improving standards. 

F. F. Fish, secretary of the National Hard- 
wood Lumber Association, was another of the 
speakers at the banquet who was struck With 
the remarkable development of the Beaumont 
section. He devoted most of his talk to the 
progress of the hardwood industry in this sec- 
tion and expressed delight at the development 
of the industry, especially at the Voth plant. 

Composing the visiting group, other than 
Messrs. Link and Pritchard were: W. M. 
Ritter, president Hardwood Manufacturers’ In- 
stitute, Columbus, Ohio; F. F. Fish, secretary, 
and W. H. Nelson, chief inspector, National 
Hardwood Lumber Association, Chicago; John 
Raine, Meadow River Lumber Co., Rainelle, 
W. Va.; M. W. Stark, Columbus, chairman 
standardization committee Hardwood Manu- 
facturers’ Institute; O. M. Krebs, Memphis, 
chairman inspection rules committee National 
Hardwood Lumber Association; J. H. Town- 
shend, Memphis, executive vice president Hard- 
wood Manufacturers’ Institute; George Land, 
Memphis; A. L. Benson and A. H. Whalen, 
Madison, Wis., of the Forest Products Labora- 
tory; Arthur Upson, Washington, D. C., Na- 
tional Lumber Manufacturers’ Association; 
E. F. Horan, Houston, hardwood sales man- 
ager Kirby Lumber Co.; J. B. Edwards and 
Parish Fuller, Oakdale, La., president and vice 


president Hillyer Deutsch Edwards (Inc.) ; J. H. 


Kleinpeter, R. E. Smith and H. L. Calleaut, 
officials of the Long-Bell Lumber Co., De 
Ridder, La. 


(Continued on Page 69) 
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Industrial Events and Activities 


Barracks Sash of Lumber 


SEATTLE, WasuH., May 28.—All sash and 
frames in more than 1,800 windows in the new 
barracks at Camp Lewis will be of Douglas fir 
to be supplied by the Springer Mill Co., Olym- 
pia. Decision to use wood instead of steel for 
this large building project was made by A. 
Guthrie & Co., the general contractor, follow- 
ing careful study of comparative installation 
and maintenance costs of the two materials. 

Keen interest was taken in this contract by 
both steel and lumber manufacturers, the lum- 
ber industry contending that the use of local 
woods would lessen first costs and hold down 
expected heavy maintenance charges for steel 
which would, they stated, inevitably result 
from deterioration in this moist climate. 

Maj. E. G. Griggs, president, St. Paul & 
Tacoma Lumber Co., Tacoma; J. D. Tennant, 
vice president, Long-Bell Lumber Co., Long- 
view; and the Springer Mill Co. led the forces 
of the lumber industry in presenting the case 
of western woods to the general contractor and 
interested army engineers. They pointed out 
that among other large buildings, the recently 
opened Stevens Hotel in Chicago, the largest 
building of its kind in the world, was equipped 
with 5,000 Douglas fir sash and frames. 


Idaho-Montana Production 

Missouta, Mont., May 28.—Preliminary 
figures based on returns from the lumber cen- 
sus conducted jointly by the bureau of the 
census and the Forest Service show the aggre- 
gate lumber cut of Idaho and Montana during 
1926 as 1,330,122,000 feet, which is 13 percent 
less than the combined cut of these two States 
in 1925. In comparison with other years, the 
1923 cut is still shown to be the largest that has 
ever been reported for Montana, but a new 
high record was established for Idaho in 1925. 
A comparative statement follows: 

TOTAL LUMBER SAWED—THOUSAND FEET 

BOARD MEASURE. 


(Mills cutting less than 50,000 feet each year 
excluded.) 

Percent 

of decrease 
1923- 1925- 
State 1923 1925 1926 1926 1926 
Idaho .... 1,072,930 1,140,575 ~ 951,373 11.3 16.5 
Montana 426,917 388,854 378,749 11.3 2.6 

Combined 

cut .... 1,499,847 1,529,429 1,330,122 11.3 13.0 

1926 Lumber Production—Thousand Feet B. M. 
Species Idaho Montana 
Idaho white pine............++ 354,661 15,176 
Western yellow pine........-- 305,995 171,775 
MPOGNEG TOGO ccccceaeeceeuse 73,532 112,218 
OE eae 106,483 67,529 
PP - onc edea ene cee aioe 116,702 12,051 
OO re eee a 951,373 378,749 
Lath production—Pcs......... 109,935 32,282 
Shingle production—Pes...... 20,059 275 
All 1926 figures are preliminary and subject to 

correction. 


Gives Woods’ Characteristics 


SEATTLE, WasH., May 28.—In the West 
Coast architectural competition being conducted 
by the West Coast Lumber Bureau for the 
Stimson cash prizes, contestants are submitting 
numerous questions to J. Lister Holmes, pro- 
fessional adviser. The answers to some of them 
are of general interest, as the following: 

“Is there any wide variance in the color of 
the different West Coast woods; is this marked 
enough to be differentiated when weathered ?” 

Mr. Holmes’ answers touch upon peculiarities 
of the four distinct major species of West 
Coast woods, as follows: 

Dovetas Fir: Young rapid-growth “red fir” usu- 
ally is of a light, orange-red color when unseasoned, 
assuming a darker reddish-brown hue as it ages. 
When exposed, it weathers to a soft, neutral reddish- 
gray. Old-growth “yellow fir” is a light ochre, 
faintly tinted with orange; as it ages it darkens to 
a soft, light burnt umber; exposed to the weather, 
it passes through the same color phases as “red fir,” 
but the final color is a much lighter, soft, reddish- 
gray. 

West Coast 


Hemuocx: Is almost a light straw 


color when cut, as it ages it acquires a clear, light 
ochre tint, tinged with reddish-brown, darkening very 
slightly and becoming more mellow, with a hint of 
sienna; exposed to the weather, it gradually assumes 
a light sienna-gray color. 

SitKa Spruce: Freshly sawn is a clear, light sil- 
very brown, almost white, with a faint tinge of clear 
red, the color deepening slightly as it ages; exposed 
to the weather, it remains a rather light silvery gray, 
with a mellowing tint of burnt umber. 

Western Rep Cepar: When sawed from the log 
is a clear reddish-brown; exposed to light in interior 
work, it gradually deepens in tone, becoming more 
distinctly brown; exposed to the weather, it acquires 
a rather deep, gray-brown color. 


Aims of New Shingle Organization 


Vancouver, B. C., May 28.—An official an- 
nouncement to the trade, covering purposes and 
aims, has been issued by the Consolidated 
Shingle Mills of British Columbia, (Ltd.), E. 
Bevan, secretary, as follows: 

The Consolidated Shingle Mills of British Columbia 
(Ltd.) was formed for the purpose of educating and 
benefiting all persons interested in the manufacture, 
sale and use of red cedar shingles. 

The shareholders in this company are composed of 
the principal manufacturers in British Columbia and 
something over 80 percent of the red cedar shingle 
production in the province is represented by mills 
supporting the movement. 

The members are paying 10 cents a thousand on all 
shingles manufactured for the creation of a fund to 
advertise and merchandise red cedar shingles, to in- 
crease the demand for their use as a roof and side- 
wall covering and to prove to the building public that 





rators’ Association Progressin 
g 


SEATTLE, WasH., May 28.—Summarizing the 
matters considered at a recent Portland meet- 
ing of directors of the Western Operators’ As- 
sociation, George B. Sypher, manager, reports 
that in addition to routine it was shown that 
the association is steadily increasing in mem- 
bership and influence; that the healthy condi- 
tion of its affairs is a reflection of membership 
support; that labor agitation is steadily de- 
creasing, due to the association clearing and 
employment systems, and general policies; that 
the conservative workmen in the logging in- 
dustry are satisfied to work with the associa- 
tion in preventing disloyal and destructive [. 
W. W. from speading doctrines of sabotage, 
communism and anti-Americanism. 

Joseph H. Irving, of Everett, was elected a 
director and treasurer, to fill out the unexpired 
term of the late E. B. Chinn. 


The next meeting of the trustees will be 
held in Seattle July 22. 

Directors of the association are: Lewis H. 
Mills, Tidewater Timber Co., Portland; W. H. 
McGregor, Oregon-American Lumber Co., 
Portland; George B. McLeod, Hammond Lum- 
ber Co., Portland; S. M. Morris, Long-Bell 
Lumber Co., Longview, Wash.; A. J. Morley, 
Saginaw Timber Co., Aberdeen, Wash.; T. S. 
Galbraith, Eatonville Lumber Co., Eatonville, 
Wash.; R. W. Vinnedge, North Bend Timber 
Co., North Bend, Wash.; Joseph H. Irving, 
Sultan Railway & Timber Co., Everett, Wash. 

















Lumber racks, sheds and office under construction at Madera, Calif., in new yard of the Little 

River Redwood Co., of Crannell (shown at right). Detail showing type of end piling rack (left) 

The entire plant will occupy a plot of ground 380x150 feet and by using this method of stack- 
ing 2,000,000 feet of lumber can be carried in stock 





the red cedar shingle is surely the “Roof of Ages” if 
applied with rustproof nails, and to combat and 
offset unfair competition by the substitute roofing 
manufacturers, 

Through an official inspection department, the 
Consolidated Co. is educating its members to take a 
pride in their product; to see that it conforms strictly 
to the grading rules and to imbue them with a de- 
sire to manufacture the best possible product. The 
expression “good enough” is entirely eliminated from 
the vocabulary of the British Columbia red cedar shin- 
gle manufacturer when he joins the Consolidated, 

One objective of the company is to educate its 
members in proper merchandising methods and to 
build up a steady market, from satisfied customers, 
for the product. 

Another object is to establish in the minds of the 
users of red cedar shingles, the absolute necessity of 
applying them with rustproof nails. The shingle manu- 
facturers of British Columbia claim that their No. 1 
grades, which are all clear and all edge grain, will 
last on a roof or sidewall from thirty to fifty years 
(depending on the thickness of the shingle used) if 
the shingles are applied with rustproof nails. They 
claim it is a crime to attach these wonderfully long- 
lived shingles to a house or building with nails the 
life of which is only from ten to fifteen years. 

The Consolidated Shingle Mills, therefore, is ask- 
ing the support of the trade, both wholesale and re- 
tail, in helping to distribute information that will in- 
crease the market for red cedar shingles. 

The member mills and directors of the Consoli- 
dated Shingle Mills are sincere in their belief that 
there is no other known commodity which can com- 
pare with a good red cedar shingle in low initial cost 
one long life, if properly applied with a good rustproof 
nail. 


Officers are: President, Mr. Mills; vice presi- 
dent, Mr. Morris; vice president, Mr. McLeod; 
treasurer, Mr. Irving; general manager and 
secretary, Mr. Sypher. 

The Federated Industries of Washington, C. 
B. Fitzgerald, manager, has chosen J. L. Bridge, 
of the Sound Timber Co., as treasurer to fill 
the vacancy caused by the death of Mr. Chinn. 


To Rush Mill Completion 


Tacoma, WasH., May 28.—The new Weyer- 
haeuser Timber Co’s mill at Longview will be 
rushed to completion according to a decision 
reached yesterday at the annual meeting of 
the company’s stockholders held at the Weyer- 
haeuser offices here. It was also decided to 
continue and enlarge the policy of reforestation 
of lands unsuitable for agriculture. More 
than 60,000 acres have been added during the 
last year to the tracts set aside for reforesta- 
tion work, it was announced. The new Long- 
view mill will be ready for operation in about 
a year, according to George S. Long, general 
manager of the company. : 

The stockholders reélected the members of 
the old board of trustees who in turn reélected 
the former officers. The officers are J. P 
Weyerhaeuser, president, F. S. Bell, vice presi- 
dent, George S. Long, vice president and gen- 


eral manager, F. E. Weyerhaeuser, treasurer, 
W. L. McCormick, secretary, H. Richardson, 
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assistant secretary, and E. W. DeLong, assist- 
ant treasurer. 

The board of trustees consists of J. P. 
Weyerhaeuser, F. S. Bell, F. E. Weyerhaeuser, 
H. H. Irvine, Harold J. Richardson, William 
Carson, F. C. Denckman, W. L. McCormick, 
George S. Long and E. F. Clapp. 

The visiting stockholders, besides those in- 
cluded in the list of officers and trustees, in- 
cluded James Clapp, Frank Martin and E. B. 
Wyght, of Everett, Wash.; Charles Gilfillan, 
George F. Lindsay, C. L. Hamilton, R. M. 
Weyerhaeuser and Alexander McDonald, St. 
Paul, Minn.; William Musser, Iowa City, 
Iowa; Dr. E. S. Hayes and Orlin Ingram, Eau 
Claire, Wis.; F. K. Weyerhaeuser, Minneapolis. 
Minn.; Philip Weyerhaeuser and F. Jewett, 
Lewiston, Idaho; H. C. Lytle, Winona, Minn.; 
O. D. Fisher, Seattle, Wash.; H. S. Rand, 
Burlington, Iowa; Edward Denckman, Rock 
Island, Ill., and L. S. Case and I. N. Tate, Spo- 
kane, Wash. 

Subsidiary companies of the Weyerhaeuser 
interests held meetings yesterday evening. 


Optimistic View of Lumber Industry 


KraMATH. FALLS, Ore., May 28.—An opti- 
mistic view of the lumber industry is taken by 
the Evening Herald, which editorially calls at- 
tention to the fact that William Bray, who is 
noted for being careful with his investments, 
has paid to the Government $8 a thousand for 
a tract of pine. The Herald says: 

Does that mean that anybody is losing confidence 
in this great big fine country? Does that mean that 
there is any panic in sight? Does that mean that 
lumbermen are going to the bow-wows, and that 
the death rate of sawmills expected this year will 
materialize? Not on your life! The sawmill men 
are not inwardly worried much about the future. 
They know they are located in the choicest timber 
belt left on the continent. They know that there is 
money in the game, and all they have:to do is to 
operate properly and duck a low bridge now and then. 
When William Bray gives up $8 a thousand for pine 
stumpage the Herald congratulates him, and says to 
the rest of the people, “The lumber industry is not 
nearly as flat on its back as some of the propaganda 
indicates.”” The big crop that took hundreds of years 
to grow is to be marketed here in the next few years, 
and those who market that crop are going to make 
money. 


Lumbermen on Chamber Program 


SEATTLE, WASH., May 28.—A leading speaker 
at the fourth annual convention of the Wash- 
ington State Chamber of Commerce at Bell- 
ingham June 23 and 24 will be Maj. Everett G. 
Griggs, of Tacoma, president of the St. Paul & 
Tacoma Lumber Co. Maj. Griggs, who is a 
director of the Chamber of Commerce of the 
U. S. A., will speak on the relationship of 
lumber to other industries of the Pacific North- 
west. 

Another prominent lumberman, who will take 
an active part in the meeting, will be J. J 
Donovan, vice president and manager of the 
Bloedel Donovan Lumber Mills. He is past 
president of the State chamber, and will offici- 
ate as toastmaster at the banquet June 24, in 
the absence of President Frank H. Lamb, of 
Hoquiam, who will be with International Ro- 
tary in Europe at that time. 

The principal address at the banquet will deal 
with the relations of a State chamber to local 
chambers of commerce, and will be given by 
Colvin B. Brown, chief of the organization 
service bureau of the Chamber of Commerce 
of the U. S. A., Washington, D. C. 

Orpheus C. Soots, manager of the Washing- 
ton State Chamber with headquarters in Seat- 
tle, says the keynote of the Bellingham con- 
vention will be State unity, under a policy of 
unselfish but aggressive service on the part 
of affiliated members, for the benefit of the 
entire State. 

More than 120 affiliated commercial organ- 
izations of Washington will be represented at 
the meeting. 


Report of Tariff Body on Shingles 

Everett, WasuH., May 28.—The Everett 
Chamber of Commerce has received a copy 
of the report of the United States tariff com- 


mission on the petition of shingle manufactur- 


ers for a tariff on shingles. Points cited in 
favor of British Columbia shingle manufactur- 
ers are better quality of British Columbia 
shingles, a price differential of 32 cents, em- 
ployment of Oriental labor and an average 
wage scale throughout the industry of $2.72 as 
compared with an average wage in the United 
States of $2.96. The report also states that 
there are fewer shingle mills in British Colum- 
bia than in Washington and Oregon, and there- 
fore that it is easier for those engaged in the 
industry to form combinations. The present 
move for a shingle tariff dates from March 
26, 1926, when a meeting of the industry was 
held in Seattle, and A. C. Edwards, of Everett, 
and the late E. B. Chinn, of Seattle, were se- 
lected to go to Washington, D. C., in the inter- 
est of proposed legislation. 


Reenters California Lumber Trade 


San Francisco, CAtir., May 28.—The lum- 
ber fraternity of this city has welcomed back to 
its fold, Frederic 
Palmer, who recently | 
returned from Mexico | 
and has_ reéstablished 
himself in San Fran- 
cisco as a distributor of 
California lumber. Mr. 
Palmer is well known 








F. S. PALMER, 
San Francisco, Calif., 
Who Will Handle 


California Products 





not only in this terri- 
tory but throughout the 
United States, and 
many buyers will wel- 
come the opportunity to 
again have him handle 
their requirements. Mr. 
Palmer will handle Cal- 
ifornia white pine, California sugar pine, Cali- 
fornia white fir and California redwood for the 
yard, factory and industrial trade. 


Forestry Class Camp Open 


San Francisco, Cauir., May 28.—The for- 
estry class of the University of California will 
open its summer field practice camp near 
Quincy, Plumas County, this week, and will 
run for three months. The class, which is 
compelled to stay the entire three months at 
the camp, will take a general study in cruising 
on the Government lands, which have a mixed 
forest of white and sugar pine and firs. Log- 
ging and mill practice will be studied at the 
mills and operations of the Spanish Peaks 
Lumber Co., whose mill is but three miles from 
the university camp, which is situated on Gov- 
ernment land. 

Each forestry student must spend an entire 
three months period in the woods before grad- 
uation, according to Prof. Emanuel Fritz of 
the university, who is now on leave of absence 
and connected with the California White & 
Sugar Pine Manufacturers’ Association. 

There will be no lectures in camp at all, declared 
Prof. Fritz, the entire stay being taken up in a prac- 
tical study of field work including railroad and road 
building, trails, cruising surveys, topographical maps 
and an intensive study of logging methods as effect- 
ing future crops and reforestation. 

The class this year will have a greater opportunity 
of studying the ultra-modern methods of logging than 
any year recently. The advent of the “Caterpillar” 
tractors in logging offers a new angle which hereto- 
fore has been rather an unproved theory, but recent 


of Current Interest on West Coast 


tests and study have shown us that tractor logging is 
destroying only a small percentage of young trees 
which were killed off by the old. donkey engine 
methods. “Caterpillars” today are logging cheaper 
than donkeys, are doing work quicker and leaving 
young trees standing for a second growth. It is 
highly probable with the “Caterpillar”? tractor-Diesel 
shovel and locomotive methods forging ahead . so 
rapidly that the .day of logging without steam is ap- 
proaching. It is for this reason that the forestry 
class is making a special study of motorized logging. 


An interesting item of the camp is that it is 
entirely student controlled. The students hire 
a cook, pay for their food by a pool method, 
one of the students acting as manager of the 
camp. 

Several of the graduates of the school are 
already connected with lumber companies. in 
both the pine and redwood districts. 


Takes Over Wholesale Business_ 


SACRAMENTO, CALIF., May 28.—The whole- 
sale and commission lumber business of the 
late W. D. Thomas has been taken over by 
the A. R. Jackson Lumber Co., which will con- 
tinue the business at the same address, using 
the same telephone number and post office box. 
A. R. Jackson, jr., who heads the new com- 
pany, was connected with Mr. Thomas for 
seven years and is thoroughly acquainted with 
the business. 





Developments in Bankruptcy Case 


PorTLAND, OreE., May 28.—Important develop- 
ments are noted in the Wheeler-Olmstead liti- 
gation, through the filing of a statement of the 
affairs of the company in the bankruptcy di- 
vision of the Federal court, and the sale and 
assignment of a note for $75,000. In the list 
of creditors is the Lumbermen’s Trust Co., to 
which the note was made, with security in the 
shape of a first mortgage on the Klamath Falls 
mill property of the Wheeler-Olmstead Co.; 
and this note has been sold to F. Hill Hunter, 
Richard H. Hovey and Willis J. Walker. In 
the list of liabilities also is this item, “F. Hill 
Hunter, Klamath Falls site, $125,000;” and in 
the assets the mill and site at Pelican Bay are 
listed at $200,000—equal to the face of the note 
and the claim of Mr. Hunter. 


The significance of the deal is found in the 
relation of the purchasers to the lumber in- 
dustry. Mr. Hunter is a mill architect and 
builder, who has designed and constructed most 
of the sawmills in Klamath Falls and vicinity ; 
for some years he maintained an office in 
Klamath Falls. Mr. Hovey is a capitalist who 
during the last year has invested heavily in 
timber lands. Mr. Walker is vice president 
and general manager of the Red River Lumber 
Co., Westwood, Calif., and also is president of 
the Westwood National Bank. 


The Oregonian states that neither Robert E. 
Smith, president of the Lumbermen’s Trust 
Co., nor W. P. Briggs, secretary, who signed a 
letter sent to A. M. Cannon, referee in bank- 
ruptcy, would shed any light on the intentions 
of the purchasers of the Wheeler-Olmstead 
note. The bank, however, received full face 
value of the note. Mr. Smith was in San Fran- 
cisco last week, and it is presumed that he met 
the principals of the Walker interests there, 
and that the purchase of the note was con- 
cluded at that time. He has authorized this 
statement: 

The bank was trustee for an issue of notes secured 
by a first mortgage on the Wheeler-Olmstead mill at 
Klamath Falls; and, as the purchasers offered us 100 
cents on the dollar for principal and accrued interest, 
we sold and transferred this claim to them. This, of 
course; was the maximum which we could have se- 
cured under foreclosure, and through this sale full 
reimbursement, principal and interest, was obtained 
immediately. 


The bankruptcy statement filed by the 
Wheeler-Olmstead Co. shows liabilities of 
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$736,817 and assets of $510,762. Liabilities in- 
clude: Northwestern National Bank, note, 
$200,000; taxes, $7,645; wages due, $1,283; F. 
Hill Hunter, Klamath Falls site, $125,000; J. E. 
Wheeler, $74,800; First National Bank of 
Klamath Falls, $4,500; Lumbermen’s Trust Co., 
Portland, $75,000; Ladd & Tilton Bank, $24,- 
057; Grimmett Bros., Klamath Falls, $35,022; 
Paul Wampler, Meadville,. Pa., $17,904. There 
are 146 creditors. 

Among listed assets are these items: Mill 
and site at Pelican City, $200,000; lumber on 
hand, $148,478; logging and other equipment, 
$147,625. 

The litigation dates back to May 12, when 
the company, through its president, J. E. 
Wheeler, who is also president of the Telegram 
Publishing Co., filed its petition in bankruptcy ; 
the company was adjudged a bankrupt May 16, 
and Lloyd J. Wentworth, of the Lumbermen’s 
Trust Co., was made temporary receiver. 

Emory Olmstead, one of the members of the 
organization, was formerly president of the 
Northwestern National Bank. 


The definite step of the Walker interests to 
acquite a mill property in Klamath Falls is as- 
sumed to be the result of plans for railroad 
development by the Great Northern under 
President Ralph Budd. With the completion 
of the Oregon Trunk to Klamath Falls, the 
next logical step would be the extension of the 
Northern roads into California to a connection 
with the Western Pacific. If this line is built 
by way of Westwood, it would open transporta- 
tion into the timber holdings of the Walker 
interests in northern California. Some of this 
timber is naturally tributary to Klamath Falls, 
and logically would be manufactured into lum- 
ber by a mill at that place. 


Preparing to Build Mill 

Burns, Ore., May 28.—F. W. Horstkotte and 
A. E. Horstkotte, mill building specialists, and 
A. H. Irving, architect for the Herrick Lum- 
ber Co., have been in Burns preparatory to the 
construction of the Herrick sawmill at this 
place. F. W. Horstkotte will have charge of 
construction. Blasting continues on the Mal- 
heur railroad grade north of Burns, in connec- 
tion with the logging end of the mill and tim- 
ber operation. 

Rains Eliminate Fire Hazard 

SEATTLE, WaAsH., May 28.—There has been 
such a continuous downpour of rain since May 
1 that the oldest settler is actually beginning to 
complain about the weather. Normal precipita- 
tion to date since Jan. 1 is 15.19 inches; actual 
precipitation so far this year is 15.71 inches, a 
considerable margin in excess of normal; 
while for last year the comparable figures were 
11.15 inches, so that the records of the weather 
bureau bear out the common belief that from 
some cause or other the year is decidedly wet. 

Whatever it is, sunspots or something else, it 
has made conditions admirable for loggers and 
lumbermen ; and it has fireproofed the woods to 
the extent that the forest protective agencies 
throughout the broad area of the Pacific North- 
west have been sitting easy, with no fire hazard 
in sight. The nearest approach to fire has come 
from thunder storms, with lightning striking a 
few trees but causing no trouble. 

Last year fire problems began early. The 
old Sol Duc burn in Clallam County was ablaze 
during the third week of April, and there was 
considerable fire-fighting in logged-off areas in 
Cowlitz and Wahkiakum. May and June last 
year were not hazardous; in fact, after the 





April flare-up, conditions continued favorable 
until early in July. This year June opens with 
the forest floor thoroughly soaked, with the 
green stuff well advanced, and the forest fire 
hazard about as low as it could be. 

Log input has been pretty well balanced off 
against lumber production, so that the log mar- 
ket has been steady to firm. It probably will 
continue steady. Loggers are ready to restrict 
operations at the first sign of fire risk, and 
probably hold the input down to actual require- 
ments. A typical announcement comes from 
the Robert Barr logging operation, which has 
put 3,000,000 feet of logs into the Coweeman 
and has closed camp for the summer. 


Shingle cedar prices are stiffening, and are 
now very firm at $16. Lumber cedar is steady 
at $28. 


Booklet On White Pine 


MINNEAPOLIS, MINN., May 31.—Just off the 
press is an attractive booklet, entitled: “For 
Beauty, Permanence, Econumy — Build With 
White Pine,” which is prepared and distributed 
from the offices of the Northern Pine Manu- 
facturers’ Association in Minneapolis. 

The book, which has been prepared in re- 
sponse to numerous inquiries for data on north- 
ern pine, is done in attractive scheme through- 
out. In it are two interesting views, one a 
house erected in New England in 1636 in which 
white pine was used as siding. This wood still 
is well preserved, although exposed to the ele- 
ments for nearly three centuries. 

Lumbermen and architects and contractors 
have been informed that copies of the booklet 
may be obtained at the offices of the associa- 
tion in the Lumber Exchange in Minneapolis. 


Equipment for Rigging Spar Trees 


MaperA, CALirF., May 28.—This city of 5,000 
population is headquarters for the Madera 
Sugar Pine Co., one of the large logging com- 
panies on the Pacific coast. The company, 
whose cut is primarily of sugar pine lumber, 











“Caterpillar” Tractor equipped with Willam- 
ette double drum winch hauling log to required 
position for rigging purposes 


has recently acquired three “Caterpillar” trac- 
tors and two standard logging cruisers for use 
in the woods. One of the “Caterpillar” tractors 
is equipped with a Willamette double drum 
winch which makes this unit corresponding to 
an extremely flexible gasoline donkey. One of 
the many and interesting uses that is being 
made of this equipment is for rigging spar 
trees. 

In any woods operation where donkey 
logging has been employed, there has always 
been considerable delay, expense, and confusion 
in rigging up spar trees for subsequent donkey 
operations. Heretofore this preliminary opera- 
tion was done with steam donkeys, which is 


considered a more expensive method, as the 
work had to be done far enough ahead so that 
these trees would be all ready when the yard- 
ing donkeys were moved on to the job. By 
using a “Caterpillar” Sixty, equipped with a 
Willamette double drum, it is now possible to 
drive this rig right on to the job, without any 
fuel or water worries, and the crew cut from 
about twelve men as used with a steam donkey, 
to five men necessary with the “Caterpillar” 
equipment. 

The accompanying illustrations show the in- 
teresting operation of rigging a spar tree with 
the “Caterpillar” equipped with the double 
drum. Mr. Birch, assistant general manager of 
the Madera Sugar Pine Co. states that the firm 
has found this equipment to be “first-class in 
every way, and that there should be no hesi- 
tancy in recommending it as a practical rig-up 
machine.” 

When this “Caterpillar” Sixty with the double 
drum was delivered to the Madera Sugar Pine 
Co., logging operations had not started so this 
equipment was put to work cleaning out the 
mill pond. The water had been completely 
drained from this pond, thereby exposing about 
1,100 logs, mostly “sinkers.” Incidentally, some 
of the butt logs in this pond were 5 or 6 feet in 
diameter, and would scale around 3 feet—and 
these butt logs weigh about 10 pounds to the 
foot. There was a good operator on the trac- 
tor and an experienced representative from the 
“Caterpillar” factory there to assure the suc- 
cess of this operation. 

In addition to being employed for rigging 
purposes this “Caterpillar” Sixty and the Wil- 
lamette double drum also has a wide utility for 
general short yarding work. It has a main line 
swing of about 600 to 700 feet, and with its two 
speeds on the main line and the haul back, this 
equipment can produce a lot of logs a day, and 
when it is used as an auxiliary to any yarder 
installation, it can extend this yarder’s reach 
600 or 700 feet further, and can materially in- 
crease the daily yield of logs. 

Wherever any donkey logging is being done 
anywhere in the country, there is an excellent 
opportunity for the use of a “Caterpillar” Sixty 


equipped with one of these Willamette double 
drums for the same uses empleyed by the 
Madera Sugar Pine Co. Such an outfit forms 
an excellent supplementary yarding unit for 
any high lead or skyline operation. This sort 











Log m position with all cables in place for 
logging operations by the Madera Sugar Pine 
Co., Madera, Calif. 


of equipment can also be very profitably em- 
ployed for rigging tail trees for skidder units 
or for cold-decking under main-line or skyline 
‘setups. 

Another important application for this equip- 
ment is on the construction of roads and rail- 
roads. It makes a valuable chucking out rig 
for clearing rights of way, and used with a 
drag line bucket it is economical for scraping 
and filling. 
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Northern Hardwood Wholesalers Meet 


Cost of Doing Business, Attitude of Trade Toward Wholesaler and 
Fostering Good Will Among Topics Discussed 


Over thirty prominent lumbermen were in 
attendance at the quarterly meeting of the 
Northern Wholesale Hardwood Lumber Asso- 
ciation, which was held at the Hamilton Club, 
Chicago, May 27. Practically everyone pres- 
ent took part in the discussions of the im- 
portant subjects brought up, among which were 
the cost of doing business, what is a fair mar- 
gin of profit, the attitude of the trade toward 
the wholesaler, and fostering good will among 
the industry. 

H. E. Christiansen, of the General Lumber 
Co., Milwaukee, Wis., president, occupied the 
chair. Secretary J. F. Hayden, of Minneapolis, 
Minn., made a brief report covering the ac- 
tivities of his office since the annual meeting. 
The C. W. Hansley Lumber Co., of Escanaba, 
Mich., was elected to membership, and the 
membership of the W. W. Brown Lumber Co. 
was transferred to the Northern Hardwoods 
Sales Co., Chicago. . 

The first subject taken up was “The Cost of 
Doing Business,” T. E. Youngblood, of the 
Northwestern Hardwood Co., Minneapolis, 
Minn., submitting figures covering a period of 
about four years showing that administrative 
and sales expense was 7.85 percent on net 
sales. “This is a pretty fair average of what 
it costs to do business,” said Mr. Youngblod, 
“and an increase in the volume of business 
would cut down such cost.” H. S. Crosby, of 
Rhinelander, Wis., figured around 8 percent. 
G. A. Vangsness, of Chicago, thought the dif- 
ference in the volume of business between 
various members of the organization would 
change Mr. Youngblood’s figures. “It depends 
entirely on whether the wholesaler is looking 
for a volume of business or whether he is 
catering to a select class of trade,” he said. 
L. H. Levisee, of Oshkosh, Wis., stated that 
his cost of doing business last year was around 
5 percent. 

In a discussion on the cost of operating a 
car, one member gave it as 10 to 11 cents a 
mile, another 9 to 10 cents, a third, 6 to 7 
cents, and a fourth, 6 cents a mile. President 
Christiansen thought the automobile was es- 
sential to the business irrespective of its cost. 

“What Is a Fair Margin of Profit?” was the 
subject handled by T. T. Jones, of Minne- 
apolis, Minn., who said “if it costs 8 percent 
to do business a fair margin is 10 percent. 
The first thing to find out is your proper vol- 
ume. Overhead and sales expense are part 
of the cost and should be figured in, and you 
can not make a profit unless you take into con- 
sideration every item entering into the cost of 
doing business.” 

A. H. Ruth, of Chicago, in discussing the 
sale of lumber by hired representatives, stated 
that during 1925 and 1926 their salesmen’s ex- 
pense, figuring salary and traveling expenses— 
which includes automobile expense—has aver- 
aged between $1.25 and $1.30 a thousand feet. 
He said their salesmen have a larger assort- 
ment of stock to work on than some other con- 
cerns, and this makes the cost probably lower 
than that of other wholesalers. Mr. Young- 
blood stated that their average cost of sales- 
men was $1.47. 

President Christiansen, in commenting on 
the percentage of credit losses to sales, said 
that from his experience of over twelve years 
he figured it at 13/100 of 1 percent. 


General Discussion 


The meeting was then thrown open for a 
general discussion of the topics handled by the 
first speakers. 

Frep Masten, of Chicago, said that his figures 
showed that the cost of doing business was 10 to 12 
percent on everything handled. 

Greorce D. Grirritu, Chicago: Our experience 
during the last ten years gives much the same result 


as that of Mr. Youngblood. I am interested in dis- 
counts. Our method of doing business is 80 percent 
cash with order and balance on receipt of freight bill. 
Our records show that for discounts 22 days is about 
the average. We use both train and automobile in 
selling lumber, and our cost is between 5 and 6 cents 
a mile. Mr. Griffith compared the cost of handling 
lumber 40 years ago and the present time, the average 
in 1887 being $1.50 against $15 in 1927. It seems on 
this subject of the cost of doing business, he said, that 
our policy is not wise in taking an order under the 
other fellow’s price. We should have more backbone. 

W. W. Brown, manager Northern Hardwoods Sales 
Co., Chicago, said that in conducting the old com- 
pany—W. W. Brown Lumber Co.—it cost about 5 
percent gross to do business. 

E. P. Gricnon, of Appleton, Wis., compared the 
selling price of steel with that of lumber, the former 
enabling the consumer to figure on what his cost will 
be on a proposed project. He thought there should be 
some governing influence in the lumber industry to 
establish a basis on which the consumer could depend. 

PRESIDENT CHRISTIANSEN said there was a difference 
in markets and conditions. 

Frank Carter, of Menomonie, Wis., thought the 
idea of stabilizing the selling price is a case of hit- 
ting the nail on the head. 

PRESIDENT CHRISTIANSEN: There are two markets— 
a buyer’s and seller’s market, and two questions in- 
volved—what will you pay and what do you ask. 

Mr. Crossy: The mills set the base price and I 
can sell at that figure and make a reasonable profit. 
I make a profit on my buying rather than on the 
selling. 

L. J. Pomeroy, Chicago: I think the subject is 
rather a matter of individuality. 

Mr. Vanosness: If you discount all your bills in 
15 days, 75 percent of the trade takes 60 days. We 
discontinued using an automobile in the local trade 
as we found it cheaper to utilize the street cars and 
elevated road. 

V. J. Eurer, Chicago: I do not think the whole- 
saler could set a margin of profit on the lumber he 
sells. 

W. D. Wueeter, Marshfield, Wis.: I think that 
7% percent is about right for the cost of doing busi- 
ness, based on a proper volume. 

H. A. Wacker, Chicago: We will not take an 
order unless we can make a reasonable profit, which 
we think is around 8 to 10 percent. 

James Anprews, Escanaba, Mich.: It has been 
a buyer’s market for nearly three years. I think the 
wholesaler has been trading horses during that time. 


Mills’ Attitude Toward Wholesaler 

“What Is the Attitude of the Trade To- 
ward the Wholesaler?” was the subject as- 
signed to Mr. Wheeler, who thought that some 
mills don’t like to sell through wholesalers, 
their attitude being that the wholesaler is mak- 
ing a profit out of their material which should 
go to them. In such cases the mills lose sight 
of the service rendered by the wholesaler. In 
general, however, the mills want to deal with 
certain wholesalers, and a lot of mills have 
salesmen who job their stock. 

Mr. Anprews: The wholesaler performs a service 
to the mills in the personal touch with the trade which 
can not be given by the millmen themselves. The 
wholesaler is absolutely necessary to market the out- 
put of the mill. 

Mr. WHEELER: It is the mill which does not cut a 
large stock that can not afford to market his output 
except through a wholesaler. 

Mr. Brown: The trade is influenced by many dif- 
ferent sources. It all depends on the people you are 
doing business with. Some consumers are prejudiced 
against the mills and some against the wholesaler, 
which can be overcome by logical argument and ap- 
proached in the right way. 


Flood’s Effect on Northern Hardwoods 


Luncheon was served in the meeting room, 
after which there was a discussion on “What 
Effect Has the Flood Situation in the South 
Had on Northern Hardwoods as to Price 
and Ability to Get More Business?” 

PRESIDENT CHRISTIANSEN stated that it has resulted 
in a better movement of birch. 


Mr. Rutn thought the flood is helping both the 
northern and southern manufacturer. Conditions in 
the South preclude the possibility of normal produc- 
tion for about 60 days, he said. There is not going 
to be any surplus of southern lumber which will 
naturally cause prices to advance. Common red gum 
is selling around $60 to $65 and birch is a better buy 
on that basis. Our business has been up to the 
average for the first five months of this year. More 
inch maple is moving now at higher prices. I think 
on the whole that conditions look favorable. Business 
has been rather spotted for some time and the strike 
among the sash and door mills in Chicago has cur- 
tailed demand. Furniture business has not been ac- 
tive in some sections. but will improve later. Some 
of the other consumers are coming into the market 
right along. The automobile body trade has been ac- 
tive and will continue to buy more or less stock, and 
I believe there will be a substantial volume all sum- 
mer from most of the consuming industries. Northern 
hardwoods are not in over-supply, due to curtailed 
logging operations last winter. 


Harry Stone, of Detroit, stated that the big buy- 
ers in that city refuse to be stampeded over the flood 
condition in the South and bought northern hard- 
woods to fill their needs. Considerable amounts of 
West Virginia and Canadian hardwoods are coming 
into Detroit. 

Mr. Brown said that the market is in better shape 
than for the last few years. He urged the whole- 
salers to codperate with the mills in establishing a 
stabilized market. 

T. E. YouncGsioop, of Minneapolis, said there has 
been a decided let-up in the excitement over the flood, 
most of the consumers having filled their requirements 
until late in the summer. He thought that both 
northern and southern hardwoods will stabilize pretty 
soon. 

Mr. Vanosness thought that prices of southern 
hardwoods had reached their peak, and expressed the 
opinion that there will be a lower range until the 
salvage stock is disposed of. 


President Christiansen believed that the lum- 
ber industry did not want to take advantage 


- of the unfortunate situation in the South, and 


suggested that the association go on record 
by resolution to the Hardwood Manufactur- 
ers’ Institute expressing deep regret over the 
calamity. This was unanimously agreed to in 
the form of a motion to be sent by the secre- 
tary. 

In this connection Mr. Vangsness moved that 
the association send $100 to the Red Cross to 
be used for the relief of the sufferers from 
the floods in the Mississippi Valley. This was 
adopted unanimously. 

William Kelley, of Milwaukee, spoke of the 
attitude of the manufacturer toward the 
wholesaler, citing a case in which a mill will 
turn down an offer from a wholesaler but ac- 
cept an order from a commission man at the 
same price, the difference being in the amount 
paid to the commission man and what the 
wholesaler would receive for disposing. of the 
car. 

President Christiansen thought the associa- 
tion should have a better relations committee 
with authority to spend money judiciously te 
bring to the attention of the commission mar 
the proper functions of the wholesaler, and in 


- line with this suggestion the following were 


appointed on such committee: William Kelley, 
Milwaukee, Wis.; W. D. Wheeler, Marsh- 
field, Wis.; H. A. Walker, Chicago; L. H. 
Levisee, Oshkosh, Wis., and A. H. Ruth, Chi- 
cago. It was decided that at the next meeting 
the subject of fostering better relations be- 
tween the producer, wholesaler and consumer 
will be one of the main topics discussed. 
Minneapolis was chosen as the place for 
the August meeting, the exact date and ar- 
rangements being left to Mr. Youngblood. 


THE ANNUAL freight bill on lumber is about 
$300,000,000, to say nothing of the cost of the 
lumber. The average haul is 700 miles a thou- 
sand feet. 
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Associations Plans and Activities 


June 7—Dimension Lumber Manufacturers’ Asso- 
ciation, Palmer House, Chicago. 


June 14—Kansas-Nebraska “Border Line” Retail- 
ers, St. Marys, Kan. 

June 16—New Jersey Lumbermen’s Association, 
Washington Restaurant, Newark, N. J. Spring 
meeting. 

June 17-19—Lumbermen’s Club of Arizona, Monte 
Vista Hotel, Flagstaff, Ariz. Annual. 

June 21—Lumbermen’s Golf Association of Chi- 


cago, Beverly Country Club, Chicago. Annual 
tournament. 


June 21-22—Plywood Manufacturers’ Association, 
Edgewater Beach Hotel, Chicago. Midsummer 
meeting. 

June 22—Southern Pine Association, Peabody Hotel, 
Memphis, Tenn. Semiannual. 


June 23—Southwestern Missouri Lumbermen’s As- 
sociation, Springfield, Mo. Organization meet- 
ing. 


June 23-24—Carolina Retail Lumber Dealers’ Asso- 
ciation, Franklin Hotel, Spartanburg, S. C. 
Semiannual. 


July 29—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


Aug. 3—National Lumber Manufacturers’ Associ- 
ation, San Francisco, Calif. Mid-summer meet- 
ing board of directors. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 
ciation, Winthrop Hotel, Tacoma, Wash. Annual. 


Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


National’s Mid-Summer Meeting 


WasuinctTon, D. C., May 31.—The following 
announcement has been authorized by Wilson 
Compton, secretary-manager of the National 
Lumber Manufacturers ‘Association : 

The midsummer meeting of the board of directors 
of the National Lumber Manufacturers’ Association, 
will be held in San Francisco on Aug. 3. Exact 
time and place of meeting will be determined later. 


held in the Knights of Columbus Building. 
Charles A. Ewing is district chairman and F. 
W. Weinel is secretary. The West Coast Lum- 
ber Bureau will stage its playlet, “The Old 
and the New,” comparing the old time lumber 
yard with the new and modern lumber and 
building material store, at both of these meet- 
ings. 


Penn Retail Directors Confer 

PittsBurRGH, Pa., May 31—At the May 
meeting last Friday of the Retail Lumber 
Dealers’ Association of Pennsylvania, a com- 
munication was read from J. Frederick Martin, 
secretary of the Pennsylvania Lumbermen’s 
Association, relative to getting up a special 
train to Tacoma, Wash., for the national re- 
tailers’ convention in Augusta. No action was 
taken, but arrangements will be made looking 
to the accommodation of the Pennsylvania 
delegation, either with a special train or pri- 
vate cars. 

President Hart B. Daugherty, of the asso- 
ciation, appointed the following trades rela- 
tions committee for the year: E. Bruce Hill, 
Pittsburgh, chairman; Frank Hoffmann, Wal- 
ter E. Hatch and S. W. Means, all of Pitts- 
burgh; G. F. Hoge, Canonsburg; A. M. Haines, 
Connellsville, and H. B. Daugherty, Indiana, 
Pa. 

Director G. F. Hoge of Canonsburg and 
Assistant Secretary R. F. McCrea, who at- 
tended the meeting of the National American 
Wholesale Lumber Association at Atlantic 
City, made reports on the convention. 

Director J. G. Marks, of Cresson, attended 


in the corresponding period last year. This has 
been carried on without extra help in the office, 
owing to the aid given by the work of the 
Millwork Listing Co., a new venture in Pitts- 
burgh. 


Philadelphia Retailers’ Annual 


PHILADELPHIA, Pa., May 31.—The annual 
meeting of the Retail Lumber Dealers’ Associa- 
tion of Philadelphia was held at the Bellevue- 
Stratford Hotel last Tuesday afternoon, when 
officers were elected and three new directors 
chosen for the board. 

Horace B. Wilgus was reélected president 
and Frank K. Gillingham was reélected Vice 
president. Secretary-treasurer Charles P. Maule 
was chosen to succeed himself for the thirty- 
first consecutive year. New directors are: Wal- 
ter B. McIllvain, Edward J. Doering and Her- 
bert P. Robinson. Including the foregoing the 
board now is made up of this personnel: Rob- 
ert L. Hilles, Joseph Etris, William J. Jones, 
James A. Richardson, J. K. McLean and Wil- 
liam L. Ludschler. , 

After the luncheon and election, six mem- 
bers briefly reviewed business conditions, past 
and present. The general opinion was that the 
market is dragging, profits are not adequate, 
due to the decided keenness of competition but 
that improvement in conditions is expected in 
the near future. The speakers were Wilson H. 
Lear, John H. Derr, Watson Malone, Allen 
Young, Mr. Hilles and Mr. Mclllvain. 

Vice President Derr, of the Pennsylvania 
Lumbermen’s Association, outlined the progress 
made in interesting building supply dealers in a 
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A notable event in Kansas City lumber circles and of far reaching influence on the industry was the series of conferences held in that city on 
May 24, in which representatives of Southern Pine Association, West Coast Lumbermen’s Association, salesmen and retailers participated. (Re- 


ported on pages 64-65 of May 28 issue AMERICAN LUMBERMAN.) 


Above photo shows group of those in attendance. 


In background a traveling 


motor truck home made from a single Douglas fir log 





Subject to later confirmation, a meeting of the trade 
extension committee will probably be held in San 
Francisco on the preceding day, Aug. 2. 


Illinois Districts to Meet 


The sixth district of the Illinois Lumber & 
Material Dealers’ Association will meet at 
Springfield at the Abraham Lincoln Hotel. 
Wednesday, June 8. D. J. Mitchell, of Lincoln, 
is district chairman, and J. A. Laube, of Lin- 
coln, is secretary. The meeting will open with 
a dinner. The board of directors will meet 
there in the forenoon and will take part in 
the district meeting. The seventh district will 
meet on June 9 at East St. Louis. This will be 


the meeting in Chicago some time ago of the 
directors of the National Retail Lumber Deal- 
ers’ Association, at which reports were made 
on business conditions throughout the country. 
Mr. Marks said the reports in general were 
that business was only fair. He said the Na- 
tional directors appeared to be of the opinion 
that some consolidation of yards would help 
the situation in some places and that all lum- 
bermen will have to be content with less than 
the war-time volume of business. 

Reports by the directors on business condi- 
tions showed business to be a little above aver- 
age perhaps in activity. One of the city direc- 
tors reported more estimating this year than 


movement to protect the industry from the dep- 
redations of irresponsible dealers. He an- 
nounced that several scores of retail lumbermen 
have signed up with the emergency credit bu- 
reau which is being formed as a subsidiary oi 
the Philadelphia Association of Credit Men. 
Through the specialized information to be fur- 
nished by the bureau, to be operated by an 
experienced title officer, the trade is hopeful 
of eliminating the risk attendant upon the op- 
erations of the many builders who continue 1n 
business solely through -the leniency of mort- 
gage sources. 

On the subject of profits, Watson Malone as- 
serted that the retailer can not make money on 
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a $10 to $12 spread. Codperation alone, he 
pointed out, will bring about more favorable 
competing conditions. 

Wilson H. Lear spoke very favorably of the 
National trade extension movementand expressed 
the belief that it would materially help the situ- 
ation. While admitting the seriousness of the 
present situation, not only as it applies to the 
the retail branch of the industry but other 
branches also, Mr. Lear said he was convinced 
that the industry is “approaching the turning 
point. The present,” Mr. Lear stated, “is the 
transitional period. The Philadelphia market, to 
be specific, must find other outlets for the lum- 
ber users who have curtailed the use of wood. 
This market has lost some large users of hard- 
woods, for instance: The Cramp Shipbuilding 
Co., a one year loss of 5,000,000 feet, and the 
Brill car works which is now using but a fraction 
of its former requirements of hardwoods, 
though the company is in a flourishing condi- 
tion. I mention this by way of pointing out the 
encroachments being made on the use of lum- 
ber.” 

Allen Young, in his talk, said he found con- 
ditions on the upward trend and that the fight 
to protect the lumber industry from the preda- 
tory builders, though not actually functioning 
as yet, has already proved beneficial to Phila- 
delphia retailers. 


Association Secretary Resigns 


BurFrao, N. Y., May 31.—K. C. Evarts, sec- 
retary of the Buffalo Lumber Dealers’ Asso- 
ciation and the Buffalo Lumber Dealers’ Credit 
Corporation, has resigned these positions, to 
take effect this week. No successor has been 
appointed, nor have any plans been announced 
regarding the matter. Mr. Evarts has been 
with the above organizations for the last ten 
years and has gained general respect and liking 
among the local lumbermen, who will regret 
that he has decided to resign. He came here 
from Rochester, where he formerly maintained 
an office as secretary of the New York State 
Retail Lumber Dealers’ Association. His plans 
for the future have not been disclosed. 


Southwest Ontarians’ Annual Cruise | 


SARNIA, Ont., May 31.—More than 200 at- 
tended the annual meeting and cruise of the 
Southwestern Ontario Retail Lumber Dealers’ 
Association, held aboard the steamers Hamonic 
and uronic from May 24 to 26 inclusive. 

The annual business meeting of the associa- 
tion was held on board the Hamonic on Tues- 
day afternoon with officers being elected as 
follows: 

President—Stewart Ludlam, Leamington. 

Vice President—J. D. Branch, Walkerville. 

Secretary-Treasurer—M. R. Bogart, Chatham. 

Auditors—C. S. Hadley, Chatham, and W. Grei- 
singer, Windsor. 

Directors—S. Herath, Windsor; B. F. Clarke, Glen- 
coe; J. A. McPherson, Merlin; Frank Clatworthy, 
London; A. R. Sanders, St. Thomas; J. L. Naylor, 


Essex; T. C. Warwick, Blenheim; W. Greisinger, 
Windsor. 
President S. Herath spoke briefly in welcom- 


ing the members of the party and then told 
about the fine work of the Southwestern asso- 
ciation. Secretary M. R. Bogart made a satis- 
factory report of the year’s activities and finan- 
cial position of the association. This was fol- 
lowed by addresses made, among others, by J. 
B. Mackenzie, Georgetown, and H. Boultbee, 
Toronto, respectively president and secretary 
of the Ontario association; H. M. Jessop, De- 


| troit; K. M. Brown, Toronto; L. D. Barclay, 


Toronto; and E. T. Down, Detroit. In the 
evening a masked ball was held on board ship 
and dancing was continued until about 1 a. m. 
The Hamonic left the docks at 4 o’clock and 
on the journey north encountered considerable 
foggy weather. At the end of the cruise, 
Sault Ste. Marie, the party was welcomed by 
F. E. Hollingsworth, of the Soo Lumber & 
Mill Co. Motor cars were on hand, provided by 
the citizens of the city, and an enjoyable two 
and a half hours was spent ashore visiting 
some of the interesting and picturesque points. 
On the second day, returning on the Huronic 
from Sault Ste. Marie, a bridge-whist contest 


was held and there were games for those who 
did not play cards and for the children, prizes 
being awarded the winners of the various 
events. SRA AZS 

California Pine Association 

Saw Francisco, Cauir., May 28.—A special 
committee was named by the California White 
& Sugar Pine Manufacturers’ Association this 
week to arrange for the reception and enter- 
tainment of the mid-summer director’s meet- 
ing of the National Lumber Manufacturers’ 
Association, which will convene in San Fran- 
cisco the first part of August. Included in the 
entertainment will be an automobile caravan 
trip through the pine district of the State. The 
committee named were: Edward P. Ivory, of 
the Yosemite Lumber Co., chairman; W. G. 
Kahman, McCloud Lumber Co.; Burton W. 
Adams, Fruit Growers Supply Co. and C. 
Stowell Smith, secretary of the association. 

The association directors also considered the 
application for membership of the A. W. Moon 
Lumber Co., of Ashland, Ore. The Moon 
mills have an annual production of 4,000,000 
feet, operating a single band electric mill. This 
production, it is pointed out, will be doubled 
in 1928 by improvements and additions being 
made at the mills. 

Commenting on the curtailment program 
which was carried on by the association mills 
during the spring, C. Stowell Smith pointed out 
that the production of 1927 would be at least 

150,000,000 feet below that of 1926 and even 
more than that amount below normal, because 
of the fact of enormous over-production exist- 
ing in 1926. 

Production for the period March 6 to May 
17, 1926, showed 270,653,826 feet and for the 
same period this year 142,643,982 feet. Orders 
for the same period in 1926 were 231,506,784 
and for the same period in 1927 were 249,253,- 
077, an increase of almost 18,000,000 feet. 
Shipments over the same periods show those 
for the present year to be about 20,000,000 feet 
greater than those of 1926. 


Bill Would Protect Native Woods 


New Oreans, La., May 30.—Southern lum- 
men, particularly subscribers of the Southern 
Pine Association, are reported active in the 
interest of a bill which, if passed during the 
next session of Congress, will have the effect 
of protecting native woods against commer- 
cial interference by Canadian lumber. The bill 
in question is that presented by Senator Rans- 
dell relative to the importation of jute and lum- 
ber into the United States. 

The original bill, introduced by Senator 
Ransdell in the 69th Congress, sought to re- 
move jute, jute butts, and jute products from 
the free list, thereby making possible the sub- 
stitution of materials manufactured from low 
grade cotton. Competent authorities have esti- 
mated that this plan, if successful, would re- 
sult in the use of 2,000,000 bales of low grade 
cotton annually and thus improve future pros- 
pects of the cotton industry. 

In the Tariff Act of 1922 an attempt was 
made to impose a reciprocal tariff on Canadian 
lumber but the effort was ineffective because 
the proviso was not broad enough to cover the 
situation. In consequence, despite the Tariff 
Act, the sale of native woods in the United 
States and especially along the northern bor- 
der is being seriously interfered with because 
of the importation of competing lumber fram 
Canada. 

Seeking to correct this condition, southern 
lumbermen have proposed a provision in Sena- 
ator Ransdell’s amendment imposing an ad 
valorem duty of 20 percent on various kinds of 
lumber imported from all countries which 
levy a duty upon lumber exported from the 
United States. Canada, of course, would be 
included under such a classification and, with 
the passage of the bill, the commercial difficul- 
ties which native lumbermen are experiencing 
at present in this connection would be remedied. 

The Southern Pine Association has pledged 
its support to the Ransdell bill and has urged 
all its subscribers to request support by their 
senators and representatives in Congress. 





Height 5%’’, length 1034”, 
width 614”. 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart. 

Made from Tennessee Aromatic Red Cedar, 
silk lined, mirror in top, large size with Corbin 
lock and ‘key, given away FREE. With every 
LCL order of Oak and Maple flooring of 1,000 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful Treasure 
Chests FREE. 

Just cut this out, pin to your order and you 
will get this unique Treasure Chest without 
charge. Price without order $3.50; West of 
Denver $4.00. Flooring shipped direct from 
mill, or locally from Chicago. Any quantity, 
delivered anywhere. 


E. BARTHOLOMEW HarnWwooo Co 


NEW ADDRESS—3403 WEST 48TH PLACE 
Phone Virginia 0200 CHICAGO 
6-4-27 








Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 





Master Primeless Putty is a proven pro- 
duct of exceptions! merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 








Senoractunens = = 
334-40 No. Ashland Ave., * CHICAGO, ILL. | 

















Chas. F.Swartz W.C. Everett J.W.Baughman 


Swartz, Everett, Baughman, i». 


| 

ENGINEERING APPRAISALS 
| New and Second Hand Machinery. 

| Specialized Service for 

| Lumber Manufacturing Industries 


911 National Bank Commerce, NORFOLK, VA. 
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JAMES W. SEWALL 


Consulting Forester 
Old Town, tt 
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TIMBER rederick | emieux 
ESTIMATORS F.H. Das 


Lemieux Brothers & C'o. 
ESTABLISHED 1906 
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e”ePhone Mama 2479 NEW ORLEANS 
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Hall, Kellogg & Co. 


Room 1010, 208 So.LaSalle Street, Chicago 
522 Spring Street, - Hot Springs, Ark. 


Foresters to Leading Lum- 
ber and Paper Companies 





























TRADE CHECKS — ce aie : 


ST. E psn 


ay 


BOR 
Ot 
’ * ~ 














Occupies an en- 
WHITE tire +4 eee - 

ew t to 
HENRY the | martin 
STUART district. 


reece 


li Wea tw) 


Office headquarters for the Northwest 
Lumber Industry 


Let us tell you all the reasons why. 


METROPOLITAN BUILDING COMPANY 


1301 Fourth Avenue 


























A NEW COLLECTION BY THE PORT 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


auTwor oF “tore ROAD AND TRAtLe “THe woos 
FOREST LAND. 








The sew pant contains favorites theo 
Mr Midis hes ened or casted deongiend 
the country. All vides of life and tumer ave 
veprewenird, but perhaps che commonest aoe @ 
the one struck on the lines, “His Heritage,” 
where « father says to bs boy: I know you 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poer” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











Golf Predominates in Sports 


To Open Summer Tournaments 


MILWAUKEE, Wis., June 1.—Robert Black- 
burn, who is chairman of the golf tournaments 
for the Milwaukee Hoo-Hoo again this sum- 
mer, has sent the word out to lumbermen golf- 
ers in this section of the State to be at Burling- 
ton on June 14 to open the summer series of 
tournaments. Play will be over nine holes in 
the morning and in the afternoon the eighteen- 
hole handicap match will be put on. There 
will also be a special flag match running con- 
currently with the handicap match, as an added 
attraction for Flag Day. Two prize lists have 
been compiled, one for those under 50 years of 
age and the second for those over 50 years of 
age. 

Donald Dardis and Walter Keebler are hand- 
ling the arrangements at Burlington. A splen- 
did course is located just outside Burlington 
on Brown’s Lake where the play will be and 
the committee is assuring the members who 
attend of an ideal day of golf. 


Memphis Lumbermen Play Golf 


MempPHIs, TENN., May 31.—Frank T. Dooley 
was again crowned golf champion of the Mem- 
phis lumbermen at the annual tournament of 
the Lumbermen’s Club of Memphis which was 
held last Thursday over the course of the 
Colonial Country Club. It was eighteen hole 
medal play and Mr. Dooley shot an 84 gross 
which took away the honors for the club and 
won the president’s cup donated by Paul Rush. 
Gus Irving won the club cup for the low net 
score. N. L. Saxton, Helena, Ark., visitor, 
shot a low gross score of 82 beating the Mem- 
phis champion and walking home with the visi- 
tor’s prize, which was given for the low net 
score, his being 70. 

Prior to the tournament the last meeting of 


the club for the year was held and luncheon 
was served in the dining room of the club 
house. No business was taken up. 
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Evansville Club Outing Date 

EvaANnsvVILLE, INb., May 30.— Arrangements 
have been completed for the annual outing and 
picnic of the Evansville Lumbermen’s Club, 
which will be held at the Municipal golf links 
on the west side in this city on Tuesday after- 
noon, June 14. The affair has been arranged 
by the entertainment committee of the club, 
composed of Gus E. Bauman, of the G. EF. 
Bauman Hardwood Co., chairman; A. Dim- 
mitt, of the Maley & Wertz Lumber Co., and 
N. G. Harding, of the Evansville Veneer Co. 

The festivities of the day will start at 1.30 
o'clock in the afternoon. There will be a golf 
tournament for the men and bridge for the 
ladies, with prizes for both. A 6 o'clock 
chicken dinner, with trimmings, will be served 
with Louis A. Holtman, president of the club, 
presiding. The evening will be spent in danc- 
ing. 


Illinois Dealers to Golf 


AntiocH, ILLt., May 31.—A committee con- 
sisting of Herb Vos, Tom Meade, Rush Hussy, 
Dan Boyer, Sid Sennott, and Bill Brandt, is 
arranging for the second semiannual spring 
golf tournament for coal and building, material 
dealers to be held here at the Chain O’Lakes 
Country Club on June 9. The salesmen’s cup, 
open to dealers only, will be played for in the 
blind bogey to be won twice for permanent pos- 
session. Because of the wonderful success of 
previous tournaments, it is expected that there 
will be a large attendance and the committee 
requests that reservations be made not later 
than June 4. 


Lumber Club Activities 


Marathon County Club Organized 


MARATHON City, Wis., June 1.—John Braun, 
of Braun Bros. & Co., Athens, Wis., was 
elected president of the Marathon County 
Lumbermen’s Club which was organized here 
on Friday, May 24. F. O. Crocker, of the Wis- 
consin Box Co., Wausau, was elected secretary. 
Although this was the club’s second meeting, 
it was only the organization session for ndthing 
was done toward a permanent organization at 
the ffrst meeting in Athens several weeks ago. 

Don S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, was 
the principal speaker, telling the members all 
about club work in Wisconsin. 

Dinner was served at the Darling Hotel and 
the business session was held at the office of the 
Menzer Lumber & Supply Co. Elmer Menzner 
was chairman of the arrangements for the 
meeting. 


(@a@2@a@@e2 22002028 


Hear State Forester Talk 


Jackson, Miss., May 30.—Roy L. Hogue, 
State forester of Mississippi, was the principal 
speaker at the regular meeting of the Lumber- 
men’s Club last Thursday. Mr. Hogue went 
into detail describing the work of the forestry 
department which was organized last fall. It 
was his suggestion that each lumberman in this 
State have printed in a conspicuous place on 
his stationery and envelopes a notation about 
the prevention of forest fires. The suggestion 
was: “Prevent Fires—It Pays.” A large nusn- 
ber of club members agreed to. use this sug- 
gestion. Mr. Hogue released some very inter- 
esting figures regarding the forest fire preven- 
tion program of the Great Southern Lumber 
Co., covering 80,000 acres of land owned by it 
in this State. The cost of fire prevention last 
year on this acreage was less than 2 cents an 


acre, and was less than this company paid last 
year for fire damage to its adjacent farm prop- 
erty. 
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Plan to Get Re-roofing Business 


RosHott, W1s., June 1—A fresh brook trout 
dinner was the feature of the meeting of the 
Central Wisconsin Lumbermen’s Club when it 
was held here on Thursday, May 26. The club 
members were the guests of the Wisconsin 
Building Materials Co., of this city, and Paul 
W. Brehmer, local manager of the company, 
acted as charge d’ affaires, with Art A. Curtis, 
general manager of the company at Schofield, 
as his chief assistant. 

The discussion which ensued following the 
dinner was a follow-up of the Stevens Point 
meeting on re-roofing and the application of 
composition roofing. The members told of 
their plans to get this business which they have 
put in operation since their last meeting, and 
the studies of the methods they have made of 
the application of roofing. Some of them will 
hold a house-to-house canvas to get this re- 
roofing business, and in some towns in this dis- 
trict the dealers will either organize their own 
roofing companies or will get the local con- 
tractors to be more accurate in their estimates 
on the cost of re-roofing and they will have the 
contractors apply it. 

To show the dealers just to what extent the 
re-roofing business is going to outside concerns, 
figure were prescrted on Stevens Point, a city 
of 12,300, whic’: recorded the fact that during 
1926 one roof’ . company alone put on seventy- 
five roofing _vubs at a conservative estimate of 
$15.000. 

There was also a discussion about the rail- 
roads eliminating the stopping-in-transit for 
partly-unloading privilege, and the club went 
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on record as opposed to the elimination of this 
privilege. If the railroads put the plan into 
effect it will mean that two or more yards can 
not buy jointly on slow moving stock and, 
further, that the dealers will have to buy less 


Hoo-Hoo 


Philadelphians Revive Hoo-Hoo 


PHILADELPHIA, Pa., May 31.—After a period 
of inactivity extending over twenty years the 
Philadelphia chapter of Hoo-Hoo was revived 
on May 24, with thirty-two candidates accepted 
into the mysteries of the fraternity. The en- 
thusiasm manifested at this meeting, when fifty- 
nine cats and kittens gathered at the City Club, 
was encouraging and it is predicted that within 
a short time Philadelphia will become one of 
the foremost chapters in America. 

The talk given by the chaplain of the order, 
Rev. P. A. Simpkin, was very inspiring and 
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Piperism No. 6 
Closes June 30, 1927 


The letter for June is “S.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 














fying to the AMERICAN LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 





Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 

No employee of the American Lum- 
berman will be allowed to enter the 


contest. 

Prizes this month— 
PC J vecntkcdnetanceeaesevioute $5 
iE: iccccetsanaeeenhaeeset $3 
EE sicihavidkerinisaandeueel $2 
Oe I MINS iii nk ceernnress $1 


All entries must be addressed to Con- | 
test Editor, AMERICAN LUMBERMAN, 431 
South Dearborn Street, Chicago, IIl., 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 


The names of the winners of the prizes 
in the May contest will be published in 
our issue of June 11. 
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it was a distinguished company that honored 
the new kittens with their presence. They in- 
cluded: Thomas Jenkins, a member of the Su- 
preme Nine from New York; W. W. Schup- 
ner, secretary-manager of the National-Ameri- 
can Wholesale Lumber Association; Thomas 
Ralston, Vicegerent Snark of New York; A. 
W. Wylie, seventh oldest Hoo-Hoo in the 


than carload lots which will bring a higher 
rate with a necessarily higher price to the con- 
sumer. Stock may be broken in transit and 
the railroads will be flooded with damage 
claims. 


Are Active 


world, who was initiated in Kansas City, but 
so long ago he fails to remember the date, and 
H. B. Coho, secretary of the New York Lum- 
ber Trade Association. 

The initiation team, complimented by Chap- 
lain Simpkin, consisted of Mr. Lippincott, Ben 
C. Currie, Senior Hoo-Hoo; W. N. Lawton, 
Junior Hoo-Hoo; S. S. Rutherford, Bojum; 
Vernon Cliatt, Scrivenoter; Fred Rockwell, 
Jabberwock; Joseph Dunwoody, Custocatian ; 
Horace Hazard, Arcanoper, and Glen Wood, 
Gurdon. 


Plan Annual Picnic 


SEATTLE, WasH., May 28.—Roland C. Wil- 
liams, president of the Hoo-Hoo Club of 
Seattle, announces that the annual picnic of the 
organization will be held during the second 
week in July, and that all arrangements will be 
in charge of Frank A. Compton, general chair- 
man. Selection of chairmen of the various 
committees will be made at once. The inten- 
tion is to make the picnic of 1927 the largest 
and best event of the kind ever given by the 
Hoo-Hoo club. 

At Thursday’s luncheon in the Olympic 
Hotel, the guest of honor was Karl E. Leib, 
professor of business administration, University 
of Washington. He addressed the club on 
“The Industrial Future of the Pacific North- 
west,” emphasizing the lumber industry as an 
important factor in growth, and observing that 
production in any industry is most effective 
under temperatures varying from 40 to 60 de- 


grees, which are the winter and summer aver-. 


ages in Seattle. Prof. Lieb predicted rapid de- 
velopment of the entire Pacific Northwest 
region. Hugh P. Brady, of Brady & Ketcham, 
presided, as representative of the lumber ex- 
porters, who had charge of the program. 


New Yorkers to Concatenate 


New York, May 31.—The concatenation of 
New York Hoo-Hoo on June 7 will be held at 
the National Republican Club, according to an- 


nouncement just made by Vicegerent T. M.. 


Ralsten. The festivities will begin at 6:30 
p. m. and will include a beefsteak dinner. The 
concatenation will be in the nature of a testi- 
monial to Tom Jenkins, New York’s member 
of the Supreme Nine, and an effort is being 
made to enroll ninety-nine kittens. 


Concatenations in Prospect 


St. Louis, Mo., May 31.—A number of con- 
catenations and other events are in prospect 
for Hoo-Hoo in various parts of the country, 
according to reports reaching international 
headquarters of the order at St. Louis. 

An outdoor concatenation and picnic will be 
held at Burney Falls, Calif., June 26. The 
affair is being arranged by the Westwood and 
Susanville clubs, and members in northern 
California and southern Oregon will take part. 
Jewell D. Lowe, of the Westwood Hoo-Hoo 
Club, is in charge. 

The Hoo-Hoo Club of McCloud, Calif., will 
hold a carnival June 11 to raise additional 
money for the equipment of a municipal play- 
ground. 

A concatenation will be held June 29, at 
Ottawa, Ont., in connection with a joint outing 
of the Ontario Retail Lumber Dealers’ As- 
sociation and the Quebec Retail Lumber Deal- 
ers’ Association. The concatenation will be the 
first undertaking of the new Vicegerent Snark 
for that district, J. Kent Ockley, of Kent 
Ockley, (Ltd.), Toronto, who succeeds Rex G. 
Chesbro. 

The Fort Worth, (Tex.), Hoo-Hoo Club 
gave a testimonial dinner on May 26, in honor 
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We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 
HARD MAPLE-OAK-SPRUCE 


Try 


[Js WISCONSIN HEMLOCK 

S “Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN, = Lumber Co. 





















A Brand to 


Tie to 


Peerless) 
Maple 


ROCK MAPLE, BEECH embers of 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage,¥ 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1881 Monadnock Biock. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 

















Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber Siting, Coiling, Flooring, 

Doors, Blinds, Window rames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


























Manufacturers of 17 different species 
of Northern Hardwoods 
17 


MAKE your timber Investments pay maximum 
ge my oy - of Ceseaee “os 
lands” b en olon Graves telis A 
pela, Ameteen Lumberman, 431 So. Dear- 
rn St., Chicago, tll. 
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Hardwoods 


OAK bein ee orice 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (ur) RIGHT 


OAK FLOORING 


The 
Mowbray & Robinson 
Lumber Company 


CINCINNATI, OHIO 
































Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 
Grand Rapids, Mich. 


Plan 


it: 
Newberry, Mich. 





























' Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber | 


CENTURY, FLORIDA 




















Stowers Brand 


SOFT TEXTURED 
TENNESSEE MOUNTAIN 


Oak Flooring 


STowerRS LUMBER 


ram \Y (rem Oren 


HARRIMAN, TENN. 


1912 


Manufacturers Since 





of the ladies who were responsible for the 
success of the forty-first annual meeting of the 
Lumbermen’s Association of Texas, which was 
held in Fort Worth recently. J. Lee Johnson, 
jr., president of the association, gave each lady 
a handsome gift. About 200 persons were 
present at the dinner. 


Central Californians at Big Trees 


OAKLAND, Catir., May 28.— The regular 
monthly meeting of the Hoo-Hoo Club of 
Central California was held at the Calaveras 
Big Trees Hotel on May 21 and 22, with dinner 
served on Saturday evening. Entertainment in 
the form of songs and stories was furnished 
by members of the club'and a feature of the 
evening was the presentation of an immense 


birthday cake to Mrs. Tom Gardner. As only 
one candidate for Hoo-Hoo was present, he 
was initiated into the mysteries of the order 
after the dinner. Sunday was spent in fishing 
trips, hikes and auto trips to the snow line, 
where regular winter sports were indulged jn. 
The party then returned to the hotel for dinner 
during the course of which it was decided there 
would be no more meetings of the club until 
September. eee ne Ie eT ERR 

In view of the fact that the Italian govern- 
ment is introducing oak ties upon its railroad 
instead of beech, Italy is becoming an impor- 
tant consumer of the latter product and has 
brought the Yugoslav tie market to a revival, 
says a report from Consul Stewart R. Mce- 
Millan, Belgrade. 


News Notes From the East 


Lumber Terminal Open for Inspection 

New York, May 31.—Port Newark, destined 
in the near future to become one of the world’s 
greatest lumber terminals, is open for inspection 
this week on invitation to the people at large 
by the Newark city officials. Port Newark com- 
prises $70,000,000 worth of city-owned property 
and already is dotted here and there with mil- 
lions of feet of lumber. 

Officials of the Weyerhaeuser Timber Co., 
of Tacoma, Wash., one of the most important 
lumber corporations of the northwest Pacific 
coast, chose the port as a distributing point 


plenty of chance to enjoy it. Go over to one 
of the enormous coastwise freighters and sniff 
not only the lumber smell, but that indefinite 
tang of salt water that goes with it. The ship, 
by the way, may have plowed through both the 
Pacific and Atlantic oceans to reach Port New- 
ark, not mentioning a jaunt through the Pan- 
ama Canal and across the Caribbean Sea. 
One smiles at the spindly legged Ross car- 
riers, a peculiar type of tractor built up on long 
legs. Watch them straddle a load of lumber 
like a hen her chicks, then suddenly roll off 
with the lumber clasped underneath. From a 














Snapshots taken at the second New Hampshire sawmill demonstration held recently at mill of N. 

P. Clough & Son in Lebanon, N. H., as reported on page 55 of the May 21 issue of the AMERICAN 

LUMBERMAN. At left, grading hardwood under direction of Mr. Bowles, and (at right) grading 
pine under the direction of Mr. Melanson 





because it is a focus of a territory which within 
100 miles contains 19,000,000 persons. The 
Weyerhaeuser company is but one of a number 
of lumber corporations that already have ac- 
quired space at the Newark base and there is 
never a moment in working hours that some 
huge lumber carrier is not being relieved of its 
burden there. 

One on a visit to the port may see raw sugar 
from Cuba, lumber from the West Coast, Ger- 
man guns captured in the World War, stored 
airplanes, furniture from Grand Rapids, pipe 
from the steel centers, and there too are the 
Sears, Roebuck buildings. In these buildings 
are produced 115 types of ready-cut homes. 

One of the smallest railroads in the country 
is hidden at Port Newark in the Transmarine 
Corporation’s property. It is called the Atlantic 
Port Railway and has sixty miles of track, 
three locomotives and about forty freight cars. 
The Newark Seaboard Terminal, right along- 
side, has no railroad but owns fourteen miles 
of track. 

When a shipload of lumber warps into the 
dock its cargo can be unloaded directly to the 
freight cars instead of first to a lighter and 
then to the dock; or the cargo can yo directly 
into the warehouses for storage. If one likes 
the odor of freshly cut lumber, he can have 


distance the machines look like spiders running 
here and there in excitement. And even today 
the handling of lumber goes ahead unceasingly 
day in and day out on the Jersey shore, Port 
Newark having given New York City assur- 
ance that it will never want for a place to store 
lumber in sufficient quantities for all its needs. 

Approximately 1,000 men were employed to 
handle the 350 steamships that arrived last 
year and a much bigger force will be needed 
to handle the 500 steamers expected this year. 


New Manager Terminal Company 


Wivmincton, Dev., May 31.—W. B. Mack, 
formerly of Aberdeen, Wash., has been ap- 
pointed manager of the Eastern Terminal 
Lumber Co. of this place, to succeed T. L. 
Haines, who has resigned to engage in the 
wholesale lumber business at Ellwood City, Pa. 
D. C. Anderson, who has been sales manager 
of the terminal company, has gone to the Pa- 
cific coast, where he will look after buying 
and shipping on the West Coast for the Eastern 
Terminal Lumber Co. 

G. E. Anderson, of the Anderson & Middle- 
ton Lumber Co., of Aberdeen, Wash., has been 
spending several days at Wilmington, looking 
over the terminal company’s plant. 
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Sympathy 
We always bring our roses 
To hearts that bow in grief, 
When hearts have more to think about 
Than bud and bloom and leaf. 
It’s hard to see the petals, 
To see the bud through tears, 
And, oh, I wish that folks would bring 
Their flow’rs in better years! 


We always come with kindness 
When grief is at the door, 

And yet there may be other times 
Men need a kindness more. 

Each day they have the battle, 
Each night the load of care— 

I wish that on the daily road 
They found more kindness there. 


We always see the sorrow, 
We always note the loss, 
And yet there isn’t any day 
But has its little loss. 
I wish that men remembered, 
That other men they gave 
Some other proof of friendship than 
The rose upon a grave. 


Brotherhood 


Love somebody. If you can’t love your fel- 
low man, then love your fellow dog. 


We see b’ the Papers 

What we can’t understand is, not a word 
from C. C. Pyle. 

As for a Presidential 
Herrick and Lindbergh? 

The groom may spell it bridal in June, but 
in July he will be spelling it bridle. 

France may not think we are her friend, but 
we sent her our two best ambassadors. 

Minnesota, Michigan and Missouri all claim 
Lindbergh. It looks like the M’s have it. 


Which reminds us that a printer would prob- 
ably call Lindbergh’s flight a three-em dash. 
_Some people’s idea of a Presidential vaca- 
tion seems to be making a lot of speeches. 

Years ago there was a young man a good 
deal like Lindbergh. His name was Roosevelt. 

We predict that Great Britain will be a little 
more careful hereafter in her choice of friends. 

We should think the President would have 
gone on to Idaho and found out how senators 
get that way. 

If you don’t think that this is the age of 
youth, consider Charlie Lindbergh and the 
Prince of Wales. 

_ A lot of people are going to have business 
in South Dakota this summer who haven’t any 
business there at all. 

_ Capt. Lindbergh doesn’t smoke or drink, and, 
if it weren’t for the movie offers, we don’t 
believe he would swear. 

Capt. Lindbergh doesn’t drink, but he has 
been kissed by enough Frenchmen to get an 
idea what near-beer is like. 

Some fellows start for home only ten blocks 
away and don’t come as close to it as Charlie 
Lindbergh did to Europe. 

Two thousand Lindberghs sent 
telegrams of congratulation, 
glad his name wasn’t Smith. 

Near-beer, we might explain, is like Tom 

Lehon’s patent roofing. You know, what Tom 
says, “not a kick in a million feet.” 
_ So Mr. Coolidge is going to South Dakota 
instead of Wisconsin. We don’t blame him 
for getting as far away from Washington as 
he can. 

When Lindbergh was training for his flight 
he found he had the ability to keep awake 49 


ticket, how about 


Lindbergh 
making Charlie 


hours. Well, that will come in handy at the 
banquets. 

France had about the same success trying 
to make Charlie Lindbergh take a drink as 
the United States has had making a lot of 
other fellows leave it alone. 


Between Trains 


INDIANAPOLIS, InD—When we were invited 
down to the semiannual meeting of the Indi- 
ana Canners’ Association we were warned that 
we were coming to a funeral, because that in- 
dustry is suffering just now from overproduc- 
tion. In the canning business you have to 
pack what you think you will be able to sell, 
and then you have to sell it; but packing peas 
is not so much different from packing shingles, 
after all. Our friend President Moskovics, of 
the Stutz Motor Car Co., tells a story of a 
manufacturer who was asked how he was get- 
ting along, and he said, “Well, better. I have 
shut down the two departments where I was 
losing most money.” “What departments were 
those?” “Production and shipping.” However 
the canners chirked up quite a bit, although 
they would like to know just how to curtail 
production at times. So would the oil men. 


SHEBOYGAN, Wis.—lf you wanted a job 
navigating a swing-dingle, or wanted to hire 
a top-loader yourself, you would hardly 
think of appealing to a woman, but that is 
what you could do right here in Sheboy- 
gan, and probably with success. Miss Mar- 
tha Miller is the only woman _ superinten- 
dent of a Federal employment office in the 
United States, but if the Government knew 
what a good one she is there would be 
more of them. We called on Miss Miller at 
her office, and at once gave her the title of 
Brigadier General, because she seemed en- 
titled to that rank at least. There are 
twelve similar offices in Wisconsin, and 
many more, of course, throughout the coun- 
try. They bring employer and unemployed 
together, and in the shortest. quickest and 
easiest possible way, whether you want a 
scrublady or a bank president. 

The Sheboygan Business Men’s Associa- 
tion is holding four big public affairs this 
vear which are expected to bring the towns- 
folk and the farmfolk closer together. The 
first was a public address tonight at the 
high school auditorium. In the summer 
there will be a picnic, in the fall a public 
dinner at which it is expected 3,000 will be 
present and at which Glenn Frank, the presi- 
dent of the State university, will speak, and 
finally some big doings at Christmastime. 


Clothes 


Some people say that clothes don’t count, 
And so they save a nice amount 

By wearing last year’s derby this, 

A tie that dates from Genesis, 

Suits out at elbow, shoes clear through, 
Yes, make a lot of old clothes do, 
Because they say it’s waste and sin 

To blow a lot of money in. 


They say what matters is the man, 
And nothing else, for nothing can, 
That, if a man is on the square, 
That’s all that matters anywhere. 
A noble heart, they often note, 
May beat beneath a ragged coat; 
And so it may, I must admit, 

And no one ever notice it. 


We found a yellow mongrel pup, 

And with a harness dolled him up, 
With big brass nails, and nickel rings, 
And certain other shiny things. 

Well, I don’t know about the rest, 
And if it matters how they’re dressed, 
But folks who see him on a log 

Think he’s a hundred-dollar dog. 












“| Bruce Beech Flooring jf 
4) for the Heavy Duty Floor {fj 





} Bruce beech flooring is manufac- 

e tured from Southern heech with 4 
the same care and precision that oy 
characterize the nationally known ia 
Bruce oak flooring. Owing to the } 





fact that the southern variety has 
y a texture superior to the northern : 
3 grown, it will finish better and A 
hold the finish longer. 

3 


It is an excellent fioor for gymnasiums, 
skating rinks, schools, offices, and other 
types of buildings subject to exception- 
ally heavy service It has color and 
life, and is much used in kitchens, and 
similar rooms in residences. 


4 ; We will ship Beech flooring in mixed 
“4 ‘ cars with Bruce Oak flooring and other 
é 





Bruce products. 
Write for prices. ; 
E.L. BRUCE COMPANY (jf 


Manufacturers < 
Tennessee 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 
aad Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 
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FRANK PAYNE | 
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WHOLESALE | 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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'Cummer Cypress Go. 


Mills: Jacksonville and Sumner, Fla. 


a LUMBER 
Cyp1 ess Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City i 
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Gilchrist - Fordney Co. 
LAUREL, MISSISSIPPI 
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LONGLEAF i 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
— Point Howison TenMile Cedar Lake o 


Daily Capacity 
400,000 Feet 








“a Band Sawn Virgin Daily Capacit y 
LONG LEAF oe 
grades 
Yellow Pine || Sez" 
a ar 
ellow Fine Manhed 
e Grain, 
We can quickly supply Heart and Sap 
your needs in any items Flooring 
shown on right—or can Shed Stock 


furnish 2x4—2x6 


one Dimension 

Peeled Piling all grades 
5’ to7’ ti S4S to S&E Std. 
o Ip, lengths 10' to 24' 

10” to 16” butt, Timbers 
20’ to 100’ long. 4x4" to 20x20" 
Tell us your needs. length 10' to 66" 


Williams 
Yellow Pine Co. 


POPLARVILLE, MISS. 

















Mill at Wilco, Miss. 


Flood Control Conference On 


Demand upon the Federal Government 
to take immediate and effective steps to 
prevent further floods in the Mississippi 
Valley was made in emphatic tones at the 
opening in Chicago of the great Flood Con- 
trol Conference called jointly by Mayor 
William Hale Thompson of Chicago, Mayor 
Arthur J. O’Keefe of New Orleans and 
Mayor Victor J. Miller of St. Louis, and 
attended by approximately 12,000 delegates 
from twenty-seven States bordering on the 
Mississippi or its tributary rivers. 


The conference, which opened Thursday 
afternoon of this week for a three days’ ses- 
sion, has for its purpose the assembling of 
the best ideas available for permanent flood 
control and of presenting its findings to 
President Coolidge and Congress. It is ex- 
pected that resolutions to be adopted will 
call upon the Government to spend approx- 
imately $1,000,000,000 for adequate protec- 
tion, to eliminate the problem for all time. 

The keen realization the country over of 
the urgency of action to prevent the recur- 
rence of such catastrophies as has lately des- 
cended on the lower Mississippi Valley was 
attested by the fact that a great many not- 
able men from all sections concerned were 
present at the opening sessions or had made 
definite arrangements to arrive during the 
progress of the conference. President Cool- 
idge was personally represented by Secre- 
tary of War Dwight F. Davis, and the Fed- 
eral administration was further represented 
by Secretary of Labor James J. Davis; 
Maj. Gen. Edgar Jadwin, chief of army en- 
gineers; W. B. Greeley, chief forester, De- 
partment of Agriculture, and a host of 
lesser officials. 

The governors of Iowa and Arkansas, the 
mayors of New Orleans, St. Louis, Cairo, 
Ill.; Peoria, Ill.; Minneapolis and St. Paul, 
Minn., and other cities along the Mississippi 
River and tributaries; a score of United 
States senators and approximately one hui- 
dred Congressmen lent authority and force 
to the conference by their attendance. In 
addition there was a notable assembly voi 
army engineers, railroad officials and engin- 
eers, bankers, industrialists, business and 
professional men, while organized labor was 
also strongly represented. 

Among the United States Senators were 
Pat Harrison of Mississippi, chairman of the 
committee on arrangements, and Wesley L. 
Jones of Washington, chairman of the Sen- 
ate committee on flood control. Among the 
congressmen were noted Nicholas Long- 
worth, speaker of the House of Representa- 
tives; Frank R. Reid of Illinois, chairman 
of the congressional committee on flood con- 
trol; and Martin B. Madden of Iilinois, 
chairman of the appropriations committee 
of the House of Representatives. 

Senator Harrison, in opening the con- 
ference, expressed his belief that the reso- 
lutions asking for permanent, effective and 
comprehensive flood control in the Missis- 
sippi Valley which would be adopted at this 
meeting would carry such an overwhelming 
weight as to force action. “Necessarily,” 
he said, “the actual plan must be worked 
out by the War Department, the army en- 
gineers and eminent civilian engineers who 
will probably be formed into an advisory 
commission to guide Congress.” He pointed 
out that the Mississippi Valley States have 
drained their resources to build and main- 
tain levees and that the Federal Govern- 
ment heretofore has financed only make- 
shift protection. There is now, he declared. 
a surplus of $600,000,000 in the Treasury, 
and “the United States is rich enough to 
control this constant menace to the hap- 
piness, safety and prosperity of the great 
Mississippi Valley section.” : 

Mayor Thompson of Chicago described 
scenes which “might have been expected 
in China but not in rich America with its 


boasted good government,” witnessed dur- 
ing his recent inspection trip down the Mis- 
sissippi—‘“‘scenes,” he said, “which are an 
indictment of and a challenge to the Fed- 
eral Government which controls and is sup- 
posed to regulate the navigable waters of 
the nation.” Mayor Thompson continued 
by outlining the aims and purposes of the 
conference as follows: 

We are here to lay out some sort of plan to cure 
the situation which is a continuous menace to the 
valley and a reproach to the nation, and to incor- 
porate our ideas and suggestions in recommendations 
to Congress. How successful this conference will be 
depends largely upon how wisely we frame the plan 
and recommendations. If we decide wisely the power 
and influence of this representative body should be suf- 
ficient to secure for our recommendations favorable 
consideration at the next session of Congress. I be- 
lieve it is within the power of the great men here to 
work out a sound, feasible plan for the protection of 
the valley, whatever that protection and prosperity 
might cost. 

By unanimous- acclamation, Mayor 
Thompson was chosen permanent chairman 
of the Flood Control Conference. 

Mayor O’Keefe of New Orleans declared 
that flood control is the most serious prob- 
lem of the nation, and must be solved to 
preserve the valley with its vast resources, 
establishments and population. He declared 
that the valley, now devastated by a flood 
the like of which has never been seen in 
this country, is the “future” of this coun- 
try. The Federal Government, he said, is 
the proper agency effectively to leash the 
floods, and he believed it was determined to 
solve the problem by immediate, energetic 
action. Mayor Miller of St. Louis expressed 
like sentiments. 

Secretary of War Davis expressed Presi- 
dent Coolidge’s great concern over the sit- 
uation, and outlined the administration’s pol- 
icy on flood control up to the time of the 
conference. 

Speaker of the House Longworth in a 
statement declared that flood control, with 
tax reduction, will be given the right of 
way by the House when Congress recon- 
venes in December. 

Before the start of the first general ses- 
sion in the afternoon, sectional and group 
meetings were held at the various hotels 
about Chicago at which the more or less 
local flood control problems were exhaust- 
ively delved into. One of the most prom- 
inent of these meetings was that of the 
bankers’ committee, at which approximately 
3,700 financial institutions throughout the 
middle West were represented. This meet- 
ing was devoted to the discussion of plans 
for financing the work of rehabilitation in 
the Mississippi Valley. 

The lumber industry is prominently rep- 
resented at this conference through a lum- 
ber trade division of which B. G. Dahlberg, 
of the Celotex Co., Chicago, is chairman, 
and J. A. Bishop, of the Bishop Lumber 
Co.; E. L. Cook, of the Cook Terminal 
Lumber Co.; Charles W. Jacobs, president 
of the John Bader Lumber Co.; Frank F. 
Fish, secretary-manager of the National 
Hardwood Lumber Association; William 
Johnston, of the Celotex Co.: W. S. Frisby, 
president of the Chicago Retail Lumber 
Dealers’ Association, and E. A. Thornton, 
president of the Chicago Lumbermen’s Club, 
constitute the committee in charge. 

On Friday evening the lumber trade rep- 
resentatives at the conference were guests 
at a banquet at the Hotel Sherman, ten- 
dered them by the Celotex Co., Mr. Dahlberg 
presiding as toastmaster. Among the speak- 
ers on this occasion were scheduled the 
mayors of Chicago, New Orleans and St. 
Louis. as well as Adolph Ffund, of Chicago. 
At this dinner, it was announced, an impor- 
tant plan for providing adeauate Govern- 
ment financial aid for rehabilitation and re- 
building in the flooded districts would be 
presented. 
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Activities in Hardwood Centers 


(Concluded from page 57) 
Northern Dry Stocks Reduced 


Bay City, Micu., May 31.—The northern 
hardwood manufacturers are enjoying a very 
active demand for their products, and sales 
and shipments during the last month have re- 
duced available dry stocks very materially. 
Recent advances of prices are being maintained, 
and in some instances the mills have received 
a premium for desirable items. This improved 
demand is attributed largely to the situation 
in the South, as automobile body manufac- 
turers have been unable to get shipments from 
that section, and therefore have been forced to 
supply their requirements from other sources. 
It is authoritatively reported that over two 
million feet of lumber in storage at Detroit 
for a number of months, has been cleaned up. 
There have been further advances on hardwood 
flooring, and manufacturers are holding very 
firm on a basis of the present list. Some of 
the flooring mills are now coming into the 
market for rough lumber, and several contracts 
have been placed. 


Consumption Running Light 


LouIsviL_E, Ky., May 31.—It is reported that 
business fell off somewhat toward the end of 
May and right now is quiet. Although some 
industrial consumers do not appear to have 
very much stock, consumption has been run- 
ning light. Flooring oak is moving a trifle 
better than it was. Gum is quite firm all along 
the line. Oak is fairly steady, although every- 
one appears to have oak, and there have been 
some lots offered at a little under the market. 
The flood has not advanced prices up as much 
as it was expected to. Prices on inch stocks 
at Louisville read: Quartered red gum, FAS, 
$105; common, $65; plain red, $105 and $63; 
quartered sap, $70 and $57; plain sap, $67 and 
$55. Plain white oak, $90@103; common, $62 
@63; plain red, FAS $85@92; common, $58@ 
60. Poplar, FAS, $95@100; saps and selects, 
$70@75; common, $50 to $55. Ash, FAS, $80; 
common, $50. Walnut, FAS, $225@235; selects, 
$140@160; No. 1 common, $85@95; No. 2, 
$35@42. 

H. J. Gates, Louisville Point Lumber Co., 
reported that the company had four to five 
feet of water on a yard stock of hardwoods at 
Woodside, La., but figuring that more than half 
the stacks were out of water, the damaged 
lumber will not run more than about 30 per- 
cent. 

Valter Jones, of the Mengel Co., reported 
that the company still had about sixteen inches 
of water on its Rayville (La.) yards, where 
there was a _mgximum of six feet, on a yard 
containing 12,000,000 feet. It is figured that 
only about one-third of the stock will be water 
damaged. 


Market More Stable; Prices Strong 


CINCINNATI, On10, May 31.—The hardwood 
market has shown litttle important change in 
the last week. The price situation is somewhat 
erratic, with buyers still showing real resist- 
ance to sharp increases and limiting their de- 
mands to immediate requirements. The market 
has a strong tone, however, and lumber is 
bringing higher prices than prevailed up to the 
last two or three weeks. Appalachian hard- 
woods are moving in freer style because of the 
floods in the South. Southern woods have ad- 
vanced, but the advances have been more 
orderly. 

The situation in southern pine still is unsat- 
isfactory. There has been a better current 
movement lately, but the demand is short of 
what it should be, and prices have wobbled 
accordingly. 

District No. 1, Ohio Association of Retail 
Lumber Dealers, has submitted a _ protest 
through Secretary R. C. Kuhlman against the 
proposal to cancel stop-over privileges for cars 
in transit for part loading or unloading in 
Central Freight Association territory. The 


privilege is especially useful to lumbermen who 
may have a joint consignment made to them 
of a car of lumber. A hearing will be held 
in Chicago on July 1, and the Ohio Association 
of Retail Lumber Dealers will be represented 
by Findlay M. Torrence, State secretary. 

A party of six Cincinnati lumbermen golfers 
are planning to attend the annual tournament 
of the Lumber Trades Golf Association at New 
London, Conn., on June 20-23. The party will 
leave Cincinnati June 17 and will stop over at 
the Sleepy Hollow golf course near New York 
City for a round or two June 18. They are 
due in New London on the morning of June 
19. In the Cincinnati group will be J. C. West, 
E. M. Bonner, E. O. Robinson, T. B. Thames, 
W. C. Bartlett and A. L. Cordes. 

J. Clyde Griffith, president Cincinnati Lum- 
bermen’s Club, and L. Neff, representing 
the Shipping Board in Cincinnati, as represen- 
tatives of the Cincinnati Chamber of Com- 
merce joined the party of all British merchants 
touring America under the auspices of the Vir- 
ginia Chamber of Commerce. They joined the 


party at Louisville, Ky., on Sunday, and stayed - 


with them through their Cincinnati visit on 
Tuesday. 

W. E. Dowding, representing Pharaoh, Gane 
& Co. (Ltd)., of London and Manchester, was 
a visitor in Cincinnati during the week. 


Foreign Observers at Laboratory 


Mapison, Wis., May 31.—There has assem- 
bled at the U. S. Forest Products Laboratory 
within recent months the largest group of 
foreign research men ever gathered at the 
Federal laboratory at one time. Foresters and 
chemists from England, Australia, Sweden, 
Finland, and Mexico have been detailed to the 
laboratory by their various governments and 
employers for periods ranging from thirty days 
to two years. Wilhelm Rosen, a graduate of 
the Technological Institute of Stockholm, 
Sweden, and fellow of the Scandinavian- 
American Foundation, has just finished nine 
months of research on the distillation of soft- 
woods in the Forest Products Laboratory’s 
chemical utilization section. Eric Ostlin, also a 
fellow of the Scandinavian-American Founda- 
tion, will conclude observations of Forest 
Products Laboratory methods within a few 
weeks. In his native country, Mr. Ostlin, who 
is an expert on forest mensuration, has been 
directing a general forest survey which the 
Swedish government started ten years ago. 

J. E. Cummins and H. S. Dadswell are on 
detail from the Australian Council for Scien- 
tific and Industrial Research to engage in gen- 
eral forest products research at the Madison 
laboratory for a period of two years. W. G. 
Campbell, who is a fellow of the Common- 
wealth (British) Foundation has concluded a 
two years’ stay at the laboratory. During his 
sojourn Mr. Campbell has been engaged in 
research on the fundamental chemistry of 
wood. He expects to accept an appointment 
with the Forest Products Research Labora- 
tories of England on his return to that country. 
Sr. Hermenegildo Barrios, a member of the 
first class to graduate from Mexico’s new 
forestry school, has spent a year in studying 
the methods of various Forest Products Lab- 
oratory sections. Uno W. Lehtinen, of the 
Finnish State Forest Service, has just con- 
cluded a month of study at the Forest Prod- 
ucts Laboratory. Mr. Lehtinen, who is a 
graduate of the Yale Forest School, has spent 
three years in this country and is to return to 
Finland soon. He is expected to take an im- 
portant position in the forest products research 
laboratory which his government is to organize. 


THE TOTAL 1926 lumber cut of Oregon was 
about 4,426,000,000 board feet. Washington’s 
cut for the same period was 7,832,000,000 board 
feet. Washington shows 11 percent increase 
and Oregon 5 percen*, compared with 1925. 
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Yellow Pine Lumber 
OF ALL GRADES 
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Lutcher & Moore. 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress -~’Tupelo | 


We Specialize in Tupelo 
Flooring, Trim and Moulding 
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Manufacturers 


Short Leaf Pine and Hardwoods 





| CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 
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saun SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses) ,Mouldings 
1" and 2” Yard Stock up to 20’ long 


Also SOUTHERN HARDWOODS 
| DAVIS BROS. 


LUMBER CO. Ltd. 


ANSLEY, LA. 




















AREALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
i/so:— 

1x4 K. D. B & Better Rough. 

1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list 


Chas. F. Felin & Co., inc. 
Old York Road & Butler St., PHILADELPHIA, Pa. 











Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 


VOULR 
Wood! 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!” 

This entertaining story of the 


products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


American{iimberman 


431 So. Dearborn St., CHICAGO 
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National Forests of Wyoming 

The Forest Service has issued Miscellaneous 
Circular No. 82-M, “National Forests of Wy- 
oming.” This publication tells how the Wyom- 
ing forests are administered and of their im- 
portance to the development of the State. The 
national forests of Wyoming cover more than 
13 percent of the area of the entire State. 
The greater part of the forage in these forests 
is available for the grazing of livestock. More 
than 108,000 cattle and nearly 650,000 sheep 
graze yearly on the national forests of the 
State. The scenic advantages of the Wyoming 
forests are dwelt upon as well as the economic 
advantages. Copies may be had on request 
while the supply lasts. 


Want Corporation Tax Reduced 


The special committee on taxation of the 
Chamber of Commerce of the United States at 
a meeting here decided to make a specific de- 
mand upon the new Congress when it convenes 
in December for the reduction of the corpora- 
tion income tax. This demand will be backed 
by the business interests represented in the 
1,500 member organizations of the national 
chamber. 

A reduction of the corporation tax rate to 
10 percent from the 13% percent rate now in 
force will constitute the chief item on the busi- 
ness program for tax revision. It is contended 
that such a reduction should be made even if 


rate of 13% percent. As personal income in a large 
percentage of cases he would pay on it only 1% 
percent. 

Business has rather patiently borne this burden, 
which has been an impediment to progress and eco- 
nomic development, awaiting the adjustments neces- 
sitated as an aftermath of war. Successive sur- 
pluses make it evident that the time has come when 
in the interest of business and of the development of 
the country as a whole the load shouldered by the 
corporations should be lightened. 


General Level of Farm Prices 


The Department of Agriculture announces 
that the general level of farm prices advanced 
during May to 126 percent of pre-war, a gain 
of one point over April. At 126 the index is 
still 24 points above the 1910-14 average for 
May, but 13 points below May a year ago. 

Cotton prices with a gain of about 13 per- 
cent over the April price featured the advances 
for the month. The flood conditions along the 
Mississippi as they affect crop acreage in the 
inundated areas, together with further pros- 
pects of boll weevil damage, delayed plantings 
in many sections; the heavy export movement 
and the continued high rate of domestic con- 
sumption are probably reflected in the advance 
of the farm price. 

Behind the gains of about 11 percent in corn 
prices is probably to be found the unfavorable 
spring, delayed plantings and light receipts 
which have caused uneasiness on the market 





GOOD FORTUNE— 





Never comes just because we wish for it. 

Seldom gives any man more than he thinks he deserves. 
Brings opportunity but it never brings character. 

Has been many a man’s undoing. 

Is never the best fortune until we have worked for it. 
Sometimes comes in the disguise of bad fortune. 
Seldom smiles upon the cowardly. 








it resulted in a deficit at the end of the fiscal 
year on the ground that the imposition of so 
heavy a burden upon productive enterprise is 
wrong in principle and retards the economic 
development of the country. 

However, according to the present outlook 
the committee believes a lowering of the rate 
will not lead to a shortage in the Government’s 
income. It is expected that the Treasury’s 
books on June 30, next, will show a surplus of 
$450,000,000 while the 3% percent reduction in 
the corporation tax would amount to approxi- 
mately $325,000,000, leaving a margin of $125,- 
000,000 for reduction in other directions such 
as the repeal of the Federal estate tax and the 
war excise taxes on particular businesses. 

Felix M. McWhirter, president of the Peo- 
ples State Bank, Indianapolis, Ind., speaking 
on behalf of the committee said: 


The United States Government has adopted the 
principle in the present revenue act of the taxing 
most heavily productive enterprise. The bulk of the 
business of the country is done by corporations which 
have blazed the way of economic development, but 
they have been singled out to pay a tax out of all 
proportion to the tax, levied upon other sources of 
revenue. The burden is put not upon wealth or 
capital but upon business management. 

At the present time corporations are the most uni- 
versally taxed objects in the country. During the 
fiscal year 1926 they paid directly to the Federal 
Government more than one billion dollars, or 34 
percent of the total taxes, including customs, collected 
by the national government. 

In 1924 corporations paid the State and local gov- 
ernments approximately $1,550,000,000 in taxes, mak- 
ing the total collected by all jurisdictions about $2,- 
500,000,000. 

In principle this excessive rate of taxation upon 
production is unsound and in practice it is inequit- 
able. The small stockholder, a portion of whose in- 
come comes from corporation dividends, pays at the 


and advancing prices. Not since the war period 
has there been any comparable advance of the 
May farm price of corn over the April price. 

Wheat also made sharp gains over the pre- 
ceding month. The increase of the May farm 
price of 10 percent over the April price has 
been equaled twice in the last eight years—in 
1919 and again in 1924. Such abrupt movements 
between April and May in the farm price are 
unusual. 

Hogs with a decline of about 10 percent are 
now at the lowest point since January, 1924. 
At 130 percent of pre-war the farm price is 
now 35 points below May a year ago. The 
decline in price is probably a reflection of a 
much reduced foreign and domestic demand 
with slightly heavier receipts at the principal 
market. 


Decision in Florida Forest Fire Case 


Considerable interest is shown in a recent de- 
cision of the Supreme Court in the case of the 
United States vs. D. J. Alford, in which the 
highest court held that carelessness with fire 
need not be confined to Federal forest lands in 
order to constitute a criminal offense under 
Section 53 of the United States Criminal Code. 
Leaving a fire near a Federal forest without 
totally extinguishing it even though the fire i 
started on private land is a criminal offense 
in the eyes of the court and punishable by fine 
or imprisonment if national forest timber land 
is endangered. Alford was indicted for build- 


ing a fire on land adjacent to the Florida na- 
tional forest and not extinguishing the fire be- 
fore leaving it. As a result national forest land 
was burned over. The district court sustained a 
demurrer on the ground that the Federal statute 
did not cover leaving a fire at any place except 
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on Government land. In handing down the 
opinion of the Supreme Court, Justice Holmes 
said : 


The purpose of the act is to prevent forest fires, 
which have been one of the great economic misfor- 
tunes of the country. The danger depends upon 
the nearness of the fire; not upon the ownership of 
the land where it is built. . . The statute is con- 
stitutional. Congress may prohibit the doing of acts 
upon privately owned lands that imperil the publicly 





owned forests. . . Taken in connection with the 
danger to be prevented, it lays down a plain enough 
rule of conduct for any one who seeks to obey the 
law. 


In this connection the Forest Service again 
points out that 90 percent of the forest fires 
which annually burn over vast areas of public 
and private lands in the United States are man- 


caused and therefore preventable by exercise 
of care. 








a 





Reach Intercoastal Rate Agreement 


New York, May 31.—A new rate on lumber in 
intercoastal trade will be established on July 1 as a 
result of many conferences held here in the last 
few months. The various operators have agreed to 
join hands and are drawing up new tariffs. These 
new rates will affect many other commodities besides 
lumber, of course, but the news of an agreement ends 
opposition between conference and non-conference 
lines that has been going on for years. 

Attempts were made last year to bring all the lines 
together, but after several futile meetings the idea 
was abandoned. It was not until last January that 
the various interests, faced with a demoralized trade, 
finally began to see the light and a special meeting 
of all concerned was held at Hot Springs, Ark. This 
meeting dragged along for a week with the two 
groups as far apart as ever. It was not until the 
closing hours that the plan now being perfected was 
hit upon. 

The new plan, already approved by the Shipping 
Board, is a codperative agreement covering both west 
and east bound freight traffic and designed to pro- 
mote codperation between the carriers in the matter 
of observing rates and practices. The lines which 
are parties to the agreement are the American- 
Hawaiian Steamship Co., the Arrow Line, the Cali- 
fornia & Eastern Steamship Co., the Dollar Steam- 
ship Line, the Luckenbach Steamship Co., the Munson- 
McCormick Line, Ocean Transport Co. (Inc.), 
Panama Pacific Line, Quaker Line, Transmarine 
Corporation and Williams Steamship Co. 


(222442424422 


Reduced Rates on Lumber and Logs 


CrinctnnaT1I, Onto, June 1.—Through the efforts 
of the Cincinnati district office of the Southern Hard- 
wood Traffic Association reduced -rates have been 
secured on lumber and logs over the lines of the 
Louisville & Nashville and Cincinnati, New Orleans 
& Texas Pacific railroads, respectively. The Louisville 
& Nashville has published reduced rates on lumber 
from all of its stations from Knoxville, Tenn., and 
south thereof to all stations on the Louisville, Hen- 
derson & St. Louis railway. Effective July 1, 1927, 
specific rates will govern to Evansville, Henderson 
and Owensboro, Ky., subject to Rule 77, which means 
that on future shipments to any main line local sta- 
tions on the Louisville, Henderson & St. Louis rail- 
way the Evansville, Henderson or Owensboro rate will 
be protected. Since combination rates were formerly 
in effect, these reductions will range around 10 cents 
a hundred pounds. 

The Cincinnati, New Orleans & Texas Pacific rail- 
way has agreed to publish a specific rate on logs, all 
kinds, from Chattanooga, Tenn., to Cincinnati proper 
and for beyond of 13% cents a hundred pounds. The 
lumber rate of 20 cents was formerly applicable. The 
reduced rate represents a reduction of 6% cents a 
hundred pounds, and will prove beneficial to log users 
at Cincinnati and points north of the river who are 
buying logs both at Chattanooga and from points 
beyond. 


Lumber and Box Shook Rates 


Wasuincton. D. C., May 31.—The Interstate Com- 
merce Commission has issued a reparation order in 
Docket No. 16,778, directing the Atchison, Topeka & 
Santa Fe Railway Co. and the Southern Pacific Co. 
to pay to the Flagstaff Lumber Co., on or before June 
23, $847.29, with interest from May 15, 1923, on 
account of unreasonable rates charged for the trans- 
portation of numerous carloads of lumber and box 
shook from Flagstaff and McNary, Ariz., to points 
in the Imperial Valley of California. 


Valuation of Arkansas Railroad 


The final value for rate making purposes of the 
property of the Blytheville, Leachville & Arkansas 
Southern Railroad Co. was $357,215, as of June 30, 
1917. The value of property used but not owned was 
$67,000. This is the finding of Division 1 of the In- 
terstate Commerce Commission. The carrier owned 
and operated on date of valuation a_ single-track 
standard-gage railroad extending from Leachville to 
Riverdale, Ark., a distance of about 19 miles, with 
branch lines to North Shaw and South Shaw, ‘Ark. 


The carrier also owned isolated tracks located in the 
vicinity of Blytheville, Ark., and Arbyrd, Mo. The 
principal office of the carrier is at Blytheville. It is 
an Arkansas corporation, controlled through owner- 
ship of a majority of the outstanding stock by Herman 
Paepcke, who was its president and also president of 
the Chicago Mill & Lumber Co, 
Switching Studies in Chicago District 

The Interstate Commerce Commission has requested 
the railroads involved in Docket No. 19,610 and In- 
vestigation and Suspension Docket No. 2,900 to sub- 
mit at a hearing to be held in Chicago next Novem- 
ber a statement or statements showing the cost of 
switching carload traffic within the Chicago district. 
The car movements for which the cost should be ascer- 
tained are those which are representative of the traf- 
fic originating and terminating within the Chicago dis- 
trict. The exact date of the hearing is to be an- 
nounced later. The carriers are to advise the com- 
mission when the date and place of the switching 
studies have been determined so that arrangements can 
be made to have a commission representative present 
as an observer. The shippers and the State commis- 
sions, it is pointed out, also may desire to observe 
the conduct of the field work. 


Revenue Freight Loading Data 


WasuHincton, D. C., Jume 1.—Revenue freight load- 
ings for the week ended May 21 totaled 1,016,803 
cars, a decrease of 12,323 cars compared with the 
previous week. Loadings for the week of May 21 
were distributed as follows: Forest products, 72,206 
cars; grain, 38,266 cars; live stock, 28,376 cars; coal, 
161,588 cars; coke, 10,540 cars; ore, 61,495 cars; 
merchandise, 261,500 cars; miscellaneous, 382,832 cars. 


Efficiency in Use of Freight Cars 


Wasuincton, D. C., May 31.—Keen interest is be- 
ing taken here in the report of the car service di- 
vision of the American Railway Association, ap- 
proved by the board of directors in its Atlantic City 
meeting last Thursday, stating that owing to the fact 
that efficiency in the use of freight cars is now the 
greatest ever attained it is possible to handle the 
traffic of the country for some time to come with a 
total decrease in the ownership of open top and box 
cars of at least 100,000. 


The report added that this is possible provided: 


1. That there be a continuation of the replacement 
of the smaller capacity and less efficient cars with 
cars of modern type. 

2. That there be a continuation of the present plan 
of maintaining equipment at the highest practical 
point, as determined by the necessities on the indi- 
vidual roads. 

3. That there be a further increase in the miles 
per car per day of at least one mile. 

4. That further intensive consideration of the load 
per car be given by railway management and all the 
Shippers’ Regional Advisory boards with a view of 
increasing tons per car to the greatest possible extent 
and not less than average of one ton per car: 
(a) By the receivers wherever practicable buying in 
carload rather than specified quantities; (b) by care- 
ful check on the part of shippers to load cars to their 
maximum carrying capacity where they are not limited 
by the receivers’ requirements. 

5. That there be careful supervision on the part 
of industries as to loading and unloading of equip- 
ment with a view of making a reduction of at least 
20 percent in the amount of demurrage assessed dur- 
ing the year 1926. 


Appointed Manager of Public Relations 


Following its meeting the board of directors of the 
American Railway Association announced approval of 
the appointment of Harry G. Taylor, chairman of the 
Nebraska State railway commission, as manager of 
public relations of the car service division, effective 
July 1. Mr. Taylor will succeed Donald D. Conn, 
who for the last five years has served in that ca- 
pacity. Mr. Conn becomes director of the California 
Vineyardists’ Association with headquarters at Fresno 
and San Francisco and will devote his attention to the 
organization of the California grape industry. 





Biggest Spring 
Season Ever Had 


Each year since we opened our 
first Oak Flooring plant in 1922 
we have had bigger spring sales 
than the previous year, but 1927 
has topped all records. Surely, this 
is evidence that dealers like to sell 


HUDSON 
Oak Flooring 


This is evidence that Hudson 
Oak Flooring is right as to quality, 
right as to value, right as to manu- 
facture and that we sell it right. 
Stock Hudson Oak Flooring and 


grow with us. 


Why not send for 
samples and prices ? 


Hudson Hardwood 


Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 


Memphis, Tenn. Vicksburg, Miss. 











Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 
New York City, 415 Lexington Ave. 
» Til., 1518 Fisher Bidg. 
R. I., 115 Adelaide Ave. 
Philadelp! Pa., 1 Land Title aite. 
Detroit, Mich., 628 Maccabees Bl 
Johnstown, Pa., Title & Trust Bld 
Beattle, Wash., = White Bl 
Cineinnati, , $24 First Nat’l Bank Bids. 


a te ~— y 
West Virginia 











North Carolina Pine and 
West Virginia Hardwood 














— CASING, 
yeas BASE AND 
Capacity, 250,000 feet MOULDINGS 
~ = Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA, 





WARREN AXE & TOOL CO. 


WARREN, PA. 


ere award hic S 
honors Panama-Pacne GRAND PRIZE 


Internationa! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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Co PACIFIC COAST Co 





West Coast 


HEMLOCK 


2x4 








The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. | and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of 16’ 


and 18’ stock. 


Pacific States 
Tas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg , Chicago, III. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P.O. Box, 171, Denver, Colorado 





Our Customers 
Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 


with 


To Best 
Serve 


PTT LL) taht Lh bhai 








When You Think Lumber 
THINK HANSEN -NIEDER” 


A little better than 


CB 
seems necessary CT 


HANSEN-NIEDER 
LUMBER Co,,IINC. 





1029 HenryBidg:, SEATTLE 











a 
CALIFORNIA 


White P] N E, 


Sugar 
Shop and Selects 


Kent Lumber Company 


461 Market Street, San Francisco, Calif. } 























Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 





Service Is Our Specialty 
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News Notes from A 


Tacoma, Wash. 


May 28.—Announcement of the committees which 
will handle the seventh annual Northwest Lumber- 
men’s Golf Tournament, held under the direction of 
the Tacoma Lumbermen’s Club, was made yesterday 
at the regular meeting of the club by President J. G. 
Dickson. The tournament will be held July 29 at the 
Tacoma Country & Golf Club. George W. Cain has 
been named general chairman of the committee on ar- 
rangements. Subsidiary committees under his direc- 
follows: Tournament committee—J. A. 
Gabel, chairman; Frost Snyder, E. V. Wintermote and 
Harry Matthews. Entertainment committee—Lee 
Doud, chairman; Ralph Dickman, Karl B. Kellogg and 
L. T. Murray. Publicity committee—Paul H. Johns, 
chairman; John FE. Manley, W. J. Noonan and H. D. 
Dowling. A special entertainment feature will be a 
match between J. C. Buchanan, of Tacoma, and Wil- 
liam Iverson, of Hobart. Each of these lumbermen 
has played golf once before. Several years ago Mr. 
Puchanan and John Buffelen played a match that is 
still talked of among lumbermen golfers. 

The efforts of the club in two cases of discrimina- 
tion against wood products have been crowned with 
success, Mr. Dickson announced. The first case was 
that of the effort made by the steel manufacturers to 
have steel sash substituted for wood in the new build- 
ings now under construction at Camp Lewis. The 
club took this matter up a week ago and named a 
committee to take charge of the fight. The efforts 
of the committee have been completely successful and 
it was announced yesterday that fir sash will be used 
throughout the new construction. The other matter 
was the decision of the city commission not to allow 
manufacturers of treated wood pipe to submit bids 
on the proposed new pipe line for Tacoma. The club 
committee, headed by Ernest Dolge, has succeeded in 
inducing the commission to rescind its action, and 
wood pipe may now be used if certain objections are 
overcome. 

John Dower reported on plans for the National Re- 
tail Lumber Dealers’ Association convention, and an- 
nounced that two western retail organizations have 
asked to entertain the visiting delegates at evening 
meetings during the convention week. 

The question of whether or not the 
will join the city of Tacoma will be decided at a 
special election to be held June 28. The area in ques- 
tion includes many of Tacoma’s principal lumber and 
woodworking plants, including the Peterman Manu- 


tion are as 


tideflats area 


facturing Co., Shaffer Box Co., Buffelen Lumber & 
Manufacturing Co., Ernest Dolge (Inc.), Barbare 
Bros., Tacoma Harbor Lumber Co., Tidewater Mill 
Co., and others. If the decision is favorable, these 


mills will obtain adequate fire 
connections for the first time. 

While not equalling the record for the year set 
last week, cargo shipments of lumber over the Tacoma 
docks were again heavy during the last seven days. 
Tacoma led all Puget Sound ports in cargo shipments 
to Atlantic and Gulf ports during 1926 according to 
the annual report of the United States Shipping board. 
Tacoma’s shipments were 437,495 long tons, and Seat- 
tle, which stood second on the list, shipped 326,383 
long tons. The principal commodity shipped from 
here was lumber, which amounted to 389,000 tons. 

The Fir Tree Lumber Co.’s plant was purchased this 
week by A. W. Fairhurst, of the Fairhurst Lumber 
Co. The Fir Tree company was declared bankrupt 
several months ago, and F. W. Gregory appointed re- 
ceiver. The sale includes the company’s plant at 
Rainier, consisting of a sawmill, planing mill, rights 
of way, franchises and railroad tracks, but excludes 
lumber held in storage. The price paid by Mr. Fair- 
hurst for the property was $18,500, and the sale was 
approved by the superior court here. 

Construction work on another unit of the new Peter- 
man Manufacturing Co.’s plant has been started this 
month. The new unit is the sawmill which is being 
built adjacent to the power house, door factory, dry 
kilns and veneer plant already in operation. It will 
be finished by July 1. 

Three Tacoma lumbermen were elected officers of 
the Federation of Social Agencies which held its an- 
nual meeting yesterday. Ralph Shaffer, president 
Shaffer Box Co., was chosen president; E. V. Win- 
termote, sr., Puget Sound Lumber Co., first vice presi- 
dent, and Vaughan Morrill, American Wood Pipe 
Co., second vice president. 

C. M. Griggs, of St. Paul, Minn., and brother of 
Everett G. Griggs, president St. Paul & Tacoma Lum- 
ber Co., is visiting Tacoma this week. Mr. Griggs is 


protection and water 


being entertained at Maj. Griggs’ home at Gravelly 
Lake. * 
R. A. Long, president Long-Bell Lumber Co., vis- 


ited Tacoma yesterday and was in conference with 
the officials of the Weyerhaeuser Timber Co. in con- 


nection with the new mill being built at Longview, 
Mr. Long and J. D. Tennant, general manager for 
the Long-Pell company, are on their way to Kansas 
City following the recent hearing at Longview on 
the charges that the company had exceeded its charter 
rights in its Pacific coast activities. 


Klamath Falls, Ore. 


May 28.—R. B. White, president Forest Lumber 
Co., is making a visit to its mill at Pine Ridge, Ore. 
Mr. White is accompanied by J. Grennon, W. Gren- 
non, Mr. Shepard and F. C. Broadway, all of Kan- 
sas City, Mo. 

Willis J. Walker, president Red River Lumber 
Co,., together with his son, Leon Walker, and Richard 
H. Hovey, of San Francisco, are spending some 
time at the mills and in the timber in this district, 

The Shaw-Bertram Lumber Co. has sent surveying 
crews to the Squaw Flat country near Sprague River, 
Ore., to lay out right-of-way for its new logging 
line. About ten miles of logging railroad will be con. 
structed at an estimated cost of over $100,000. This 
season enough of it will be finished to serve the new 
camp to be established next spring. The company 
has about ten miles of line now in operation in the 
Squaw Flat country. Bids for the construction work 
will be called in the very near future, so that actual 
work can be started quickly. 


Seattle, Wash. 


May 28.—A. T. Grubb, grade supervisor for the 
West Coast Lumbermen’s Association, is leaving in a 
few days for Kansas City, where June 6 he will open 
a reinspection office, for service covering Missouri, 
Kansas, Iowa, Nebraska, Oklahoma and Texas. 

Frank W. Smith, field representative of the Seat- 
tle Cedar Lumber Manufacturing Co., has returned 
to Seattle after a tour of five months, during which 
he went as far eastward as West Virginia and covered 
a large scope of territory from Ohio westward. In 
the opinion of Mr. Smith, a rather heavy volume 
of lumber business will be offered during the next 
few months, and that there will be ample material 
available to take care of it, so that conditions will 
call for unusual sales effort. 

Harry I. Worth, president Worth Lumber Co., is 
visiting his former home at Cedar Rapids, Iowa, and 
from that point will make a tour of trade connec- 
tions, proceeding to Chicago, Boston, New York, 
Pittsburgh, St. Louis and other points. 

3urton L. Stare, president of the Toy Makers’ 
Guild of Washington, is in San Francisco attending 
the Pacific Coast Toy Fair as the representative of 
thirty toy manufacturers in this State. An effort 
is under way to stabilize factory operations through 
the booking of orders as soon as possible, and to 
that end the toy makers are concentrating on June 18, 
the newly established National Children’s Day, to over- 
come the extreme seasonal feature of toy manufac- 
ture. In Seattle, A. J. Uphus, of A. J. Uphus & Co., 
millworkers, has set up special machinery and is en- 
gaged in turning out orders for toys. 

On account of the adverse criticism of smoke from 
lumber mills in Ballard, Wash., the Stimson Mill Co. 
has equipped its mill at that place with a smoke and 
cinder remover. This equipment is manufactured by 
the Seattle Boiler Works, of Seattle, and is its stand- 
ard. equipment for air cooled refuse burners. Many 
such installations have been made by the Seattle 
Boiler Works for the same reason—they reduce cin- 
ders and sparks by about 75 percent. For mills in 
thickly settled communities this is quite an advan- 
tage, not to speak of reducing also the fire hazard. 


Vancouver, B. C. 


May 28.—Cowichan Lake logging camps are still 
busy, but it is probable that severai of the larger 
ones will close down shortly owing to exhaustion 
of timber on their limits. New ground has not yet 
been selected. Matt Hemmingsen is operating at Mc- 
Kay Creek with a skidder especially built for speed- 
ing up skyline operations. McDonald-Murphy are 
shipping out heavily to the Crofton booming grounds. 
The Island Logging Co. is operating at Charter Sid- 
ing, and the Victoria Lumber & Manufacturing Co. 
at Robertson River. Other logging concerns operat- 
ing extensively in the Cowichan Lake area include 
Scottish-Palmer, Fairservice-Guerin, Camerong Elco. 

Victoria has completed construction of a lumber 


assembly plant at Ogden Point piers at a cost of 
$75,000 and is now endeavoring to facilitate its use 
by sawmills shipping into Victoria from up Vancouver 
Island by both the Canadian Pacific Railway and the 
The city suffers at pres- 


Canadian National Railway. 
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icas Lumber Centers 


ent from lack of interswitching facilities between the 
two railways. Under present conditions only ship- 
ments routed over the Canadian Pacific are able to 
take advantage of the car ferry service to the assem- 
bly plant, all others having to be conveyed there by 
other means, necessitating heavy cartage charges. 

tritish Columbia has a good chance to develop 
lumber exports to the British West Indies on an im- 
pertant scale, according to P. W. Cook, Canadian 
trade commissioner at Kingston, Jamaica, who was 
here recently. British Columbia fir has replaced pitch 
pine from the Gulf States in the Jamaica market, said 
Mr. Cook, who added that this Province’s lumber 
trade with Jamaica had grown from nothing in early 
1926 to more than 5,000,000 feet last year. 

Decision of a Prince George (B. C.) court ex- 
cluding cookhouse employees from the operation of the 


new minimum wage law, made applicable last year 
in the lumber industry, will be appealed by the 
Provincial government’s minimum wage board. In 
the event of failure to overcome this decision, the 


board will draft a new set of regulations specifically 


including cookhouse workers in the measure. The 
minimum wage is 40 cents an hour. 
Aided by the heaviest spring rainfall in years, 


British Columbia forest officials are expecting that fire 
losses will be comparatively light this season. 


San Francisco, Calif. 


May 28.—The redwood association reports more 
than 5,000,000 feet in orders from foreign companies 
during the last week. Besides this, more than 2,000,- 
000 feet of redwood ties and timbers, property of the 
Southern Pacific Railway Co., owner of the Albion 
Lumber Co., was shipped during the month to the 
company’s operations in Mexico. 

Virtually all the pine operations of the State have 
resumed production on full-time basis, starting night 
shifts during the week, or scheduling them for June 
1. The early curtailment program, which is now 
ended, will bring 1927 production about 150,000,000 
feet below last year’s production, it is estimated. Late 
snows in the mountains are reported to have ham- 
pered logging by some of the smaller companies in the 
northern Sierras. 

Hope that the proposed uniform building code for 
Pacific coast cities will be completed by September, 
and ready for submission to cities desiring to adopt 
a new building code, was expressed by officials of the 
Pacific Coast Building Officials’ conference this week. 

The annual picnic of the Albion Lumber Co. will 
be held late this month at the company’s grove at 


Navaro. 
Portland, Ore. 


May 28.—The lumber market here, as a whole, is 
fairly active, but prices are far from satisfactory to 
sellers. Movement of fir lumber from this district 
by rail into markets east of the mountains is good, 
and the foreign business is showing some improvement. 
China and Japan are reported buying moderately again, 
and their purchases mean much to the cargo mills. 
California random is moving too freely to California, 
Californians getting a lot of lumber at low prices. 
Curtailment of output is still the program in western 
Oregon with many mills cutting little more than the 
market readily absorbs. 

Opening up of central Oregon through the ex- 
tension of the Oregon trunk line into the Klamath 


country, and activity there of the Southern Pacific, 
is going to mean new timber developments in that 
part of the State, indications of which are already 


becoming evident. The extension will tap large bodies 
of virgin timber, and will result in new development. 
This week a claim of the Lumbermen’s Trust Co., 
against the Wheeler-Olmstead Co., bankrupt, amount- 
ing to $70,000, secured by the Wheeler-Olmstead mill 
on Upper Klamath Lake, was purchased by F. Hill 
Hunter, Richard H. Hovery and Willis J. Walker. 
Willis J. Walker is vice president and general man- 
ager of the Red River Lumber Co., which has large 
timber holdings in the territory to be tapped. 
John T. Dougall, manager Columbia River 
gers’ Information Bureau, who was taken 
and seriously ill about 
showing improvement. 
It was reported here today that the McGill Lum- 
ber Co., George B. McGill, president, has decided to 
move its wholesale lumber offices from Eugene, Ore., 
to Centralia, Wash. 
The Silver Falls Lumber Co., of Silverton, Ore., 
is one of several large lumber companies that in- 
stalled improved air cooled refuse burners during the 
last year. These burners, with patented draft con- 
trol, erected by the Seattle Boiler Works, are rapidly 
proving their worth in economy of operation and per- 
manence. It is stated by the Silver Falls company 
that whereas its old burner of another make lasted 


Log- 
suddenly 
a week ago in his office, is 


only eight years, the new one installed by the 
Seattle Boiler Works is good for a lifetime of serv- 
ice. As in addition this burner reduces sparks and 
cinders by 75 percent, lessening the fire risk and 
practically eliminating unburned refuse, it is said to 
be a wonderfully good investment. 


Spokane, Wash. 


May 28.—Cold rainy weather still continues to 
hinder drying of lumber, and also to hamper logging 
operations, while high water is embarrassing some 
of the mills. Demand is still sufficient to hold prices 
steady, in view of the broken stocks and scarcity of 
many items, which are strong and tend to become 
stronger. 

Nearly fifty forestry employees of the Pende Oreille 
national forest attended a three days’ school the first 
of this week held at the Shilo ranger station north- 
east of Sandpoint. 


Laurel, Miss. 


May 31.—The outstanding market feature has been 
the firming up of pine prices. The manufacturers 
generally are very dissatisfied with the prices being 
obtained and some of them are making a determined 
effort to secure more money for their product. A 
number of mills are actually operating at a loss. De- 
mand has continued good. Orders for all varieties of 
shed and yard stock have been plentiful. A number 
of mills are now short of various regular items. There 
has been a heavy inquiry for special cutting of all 
descriptions. While there are fair mill stocks of 
flooring and finish of practically all grades, there is 
considerable shortage of common boards, crating and 
a number of items of dimension. For instance, stocks 
of 2x4- and 6-inch, 18- and 20-foot, 2x10-inch, 14- to 
20-foot, and 2x6-inch, 18- to 20-foot, are very small, 
some mills being sold ahead as far as thirty to forty- 
five days on these items. There has been noted a 
decided change for the better on both upper grade 
floorings and finish. It is believed that the hard- 
wood shortage is beginning to help demand for upper 
grade pine. The export situation has shown some 
improvement. One of the large exporters, who han- 
dles considerable of the production of some of the 
local mills, reports scattered sales aggregating over 
15,000,000 feet during the last two weeks. There has 
been a decided improvement in inquiry and _ place- 
ments from South America. Sawn timber of all de- 
scriptions continues very strong, although prices are 
considerably under what could be obtained for the 
same logs if manufactured into domestic timbers. 
Some large sales of wide kiln dried saps have recently 
been made, but returns are unsatisfactory. 


Minneapolis, Minn. 


May 31.—There will be a slight decrease in the 
wheat acreage in the Northwest this year because 
of the lateness of the season. The lumber interests 


are encouraged over the prospects, despite unfavorable 
weather. Since seeding began there have been only 
a few days without rain, and what is needed now is 
clear warm weather. The cold weather in the last 
week has been excellent for the stooling of all small 


grain. The top growth, while somewhat retarded, 
shows a fine condition. 
Gale C. Merrick, who has just returned from a 


trip to Iowa points, said that delay is being experi- 
enced in Iowa’s agricultural districts. Some of the 
fields are inundated, but farmers are working on the 
higher ground. He said he did not believe that there 
would be any serious consequences, especially if the 
weather turns dry. Corn planting is advanced in 
Iowa, and Kansas corn looks good, according to J. A. 
Lowe, sales manager for the California lumber of the 
Pickering Lumber Co., of Kansas City, who was in 
the Twin Cities in the last week. Jusiness in that 
territory is improving. G. A. Liebenstein, of the 
C. E. McGowan Lumber Co., of Milbank, S. D., said 
that the retailers in his section are beginning to book 
orders on bills estimated early in the year. The crop 
outlook is favorable, he said. 

John Carter, of the Frank Carter Co., of Menomo- 
nie, Wis., who was in the Twin Cities last week, said 
that stocks of hardwood and factory lumber are mov- 
ing out of the company’s yards at a good rate. While 
there is no disposition on the part of the buyers to 
stock for future needs, they are taking a sizable 
amount of lumber for immediate use. 

Pacific coast lumber conditions are improved, ac- 
cording to A. H. Landram, sales manager St. Paul 
& Tacoma Lumber Co., who was in the Twin Cities 
last week. 

H. N. Wheeler, chief lecturer of the Forest Service, 
will deliver a series of fifteen illustrated lectures in 
Minnesota beginning tomorrow. His opening talk was 
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before the St. Paul Association ‘of Civic Affairs 
Forum. He will speak before the Hoo-Hoo Club and 
several Twin Cities high schools. 


Atlanta, Ga. 


May 30.—Several weeks of hot, dry weather has 
enabled Georgia mills to substantially increase their 
pine output, but they are accumulating a surplus, de- 
mand for building items being particularly slow ex- 
cept in larger Georgia cities. Demand from millwork 
plants is less than usual at this season. Railroad 
call is fair for car materials and timbers. Prices lately 
have shown an upward movement. Roofer output 
is being curtailed by most of the larger mills, but a 
fair increase in orders from the East and middle West 
is being reported. 

The Suburban Lumber Co., Scottdale, Ga., a new 
retail company, is establishing a millwork plant. 
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Duluth, Minn. 


May 31.—Broader inquiry for northern pine was 
received by Minnesota sawmills during the last ten 
days. Shipments of Arkansas pine have been re- 
duced as a result of floods. Dealers are said to be 
feeling more bullish regarding the future course of 
lumber quotations generally. In this district, small 
supplies are being carried in retail yards, so that 
with some classes of building showing more activity, 
replenishment is becoming imperative. Sawmills at 
Cloquet, Virginia and International Falls are still 
feeling the effect of high water, and their daily out- 
puts are running below schedules. Quotations on 
northern pine are firmly held with further moderate 
advances regarded as likely. Sales managements of 
the mills are consequently not pushing for bookings. 
The market in lath is reported to be stiffening, with 
an expanding inquiry from Middle West cities. Nos. 
1 and 2 balsam and mixed lath are now $8 to $9, 
with poplar at $7.50, as supplies are scarcer as a re- 
sult of the general reduction of output by small port- 


able mills. 
Milwaukee, Wis. 


May 31.—One feature of the softwood market here 
is that the trade was of the opinion that southern pine 
shipments would be delayed, and they bought some 
surplus to tide them over. However, cars are coming 
into the Milwaukee market as rapidly as ever. Fir 
and other West Coast species are being taken by the 
retailers also as usual and the prices on them are 
holding firm. Building operations here continue heavy 
and there is a consistent demand for all itéms used 
in construction. 


Kansas City, Mo. 


May 31.—Lumber trade here this month, while not 
up to expectations, was good in comparison with 
past months. The crop situation is good and there 
undoubtedly will be a much better retail market in 
the country than there was during spring. The city 
demand is not expected to change much. Locally, 
the bulk of the building has been in apartments and 
industrial construction, and outside cities, as a rule, 
are fairly well built up in dwellings for the present. 
The best demand comes from the oil field country, 
though the halt in development work has cut down 
the volume to some extent. There is a good market 
in the South for southern lumber, and some fir is 
finding its way into the Southwest. 

Announcement was made today by the Forest Lum- 
ber Co. that the mill at Clarks, La., which burned 
two weeks ago is to be rebuilt at once on uptodate 
lines and with the same capacity as the old mill. 
The work of clearing away the debris of the old 
plant is now under way, and machinery for the new 
mill has been ordered. 

The Wood Bros. Construction Co. is to build a 
ship yard on the Missouri River front, for building 
barges and repairing floating equipment. The com- 
pany has a large fleet on the Missouri River engaged 
in bank protection work, and in addition will ac- 
cept jobs for other companies. This yard opens a 
new market here for ship timbers. 


Norfolk, Va. 


May 31.—There has been a slight change for the 
better in the North Carolina pine market. Conditions 
locally have shown a little improvement. The mills 
are not pushing production and a great many are 
down entirely. Others are now considering curtail- 
ment during summer. 

There has been a little better demand for 4/4 edge 
No. 2 and better, band sawn and circular sawn, and 
inquiries are also picking up. Prices are nothing to 
brag about, No. 2 and better 4/4 stock widths, band 
sawn. in mixed cars have been moving a little bet- 
ter, but competition is keen. Good circular sawn is 
moving but its price is weak. Much stock is being 
offered but not all of it can be classed as good. Edge 
4/4 No. 3, also No. 3 stock widths except 10-inch, 
have been quiet. The 5/4 and thicker No. 2 and bet- 
ter has been very quiet. There is a good demand for 
miscuts, but bark strips have not been very active. 

The 4/4 edge No. 1 box, air or kiln dried, has 
been very quiet. Box makers say they are getting 
in more stock than they can take care of. Air dried 
edge box is weak, and hard to sell at any price. Low 
grade poplar is in good demand, but buyers balk at 
the higher prices which some mills have attempted to 
secure recently. Edge 4/4 No. 2 pine box continues 
quiet, though sales last week were better than dur- 
ing the week previous. No. 1 4/4 stock box has been 
in good demand, except in 10-inch. A little better 
sale of 10-inch air dried dressed has been noted re- 
cently, however. Prices are firm. No. 2 4/4 stock 
box has also been moving better. Box bark strips, 
4/4 rough and dressed, have been selling somewhat 
better, with price remaining the same. 

There has been no improvement in mill sales of 
flooring and other planing mill items, though retail 
yards report moving out a little more stock. Prices 
remain the same. Kiln dried roofers have been slow, 


as are air dried, in which 6-inch now bring aboyt 
$18 f.o.b. cars Georgia main line rate. 

H. A. Renner, who resigned about two years ago 
as sales manager of the Elizabeth River Lumber Co, 
of Norfolk, will resume his old position on July 1 
In addition to manufacturing and wholesaling North 
Carolina pine, the Elizabeth River Lumber Co. wiq 
inaugurate a hardwood and Pacific coast lumber de. 
partment when Mr. Renner resumes the sales mep- 
agement. 

The Cochrane Hardwood Manufacturing Co., Lip. 
colnton, N. C., has placed a contract with the Moore 
Dry Kiln Co., of Jacksonville, Fla., for a kiln to 
be built at its plant. Material for this kiln is being 
manufactured and assembled at Jacksonville for ship. 
ment to Lincolnton, where it will be installed within 
the next few weeks. 


Beaumont, Tex. 


May 30.—Demand for low grades of pine picked 
up sharply last week, and their prices advanced. While 
a general trade revival is in a measure responsible 
for this advance, the flood situation is more directly 
responsible. Great quantities of low grade pine are 
going into rehabilitation work. Upper grades of pine 
have shown no advance in price, but they are bound 
to do so in sympathy with low grades. The demand 
for all grades of lumber from Texas interior points 
was better last week than it has been for some time, 

The demand for all sorts of hardwoods continues 
sharp, but mill men having stock to sell are not will- 
ing to fix prices on the present basis of information. 


Houston, Tex. 


May 30.—Pine and hardwoods are both firm. There 
is no unusual amount of buying. . Houston hardwood 
men say that consumers that have been hopeful that 
the flooded area would yield a considerable amount of 
stock are doomed to disappointment. Sap gum and 
oak are still leading in demand. Red gum has taken 
on a firmer tone. Export shipments are heavier. Pine 
export demand is stronger, with orders chiefly for 
saps, prime, deals and timbers. Yard stocks are in 
fair demand in the North. Texas and other southern 
States are not buying much yard stocks, owing to 
the fact that farmers are busy with their crops. Cot- 
ton and corn, though young, are doing well in northern 
Texas. Drouth is troubling western Texas, except in 
seven or eight counties. Wheat prospects are not so 
good. 

Houston’s first furniture exposition was opened 
Monday night under the auspices of the Houston Re- 
tail Furniture Dealers’ Association, nineteen firms 
participating. An educational program to enable the 
public to know what to expect in furniture when 
making purchases is being conducted. 


Brookhaven, Miss. 


May 30.—Last week’s pine bookings were about 
10 percent in excess of production. The outstanding 
thing about the orders was that they fitted mill 
stocks ready for shipment. But prices are still very 
low. Weather for the most part has been ideal. 
Shipments are holding up well, and, despite the short- 
age of cars, there will be a reduction of stocks dur- 
ing this month. There has been a tice volume of 
export trade. 

Pine flooring items have moved nicely and all rift 
flooring stocks are extremely low. Production of this 
item will be curtailed by at least 60 percent during 
the coming month, as cutting will be diverted to South 
American scantling. Upper grades of 4-inch flooring 
have been slow, sales about equaling production. Up 
per grades of 2-inch flooring have moved excellently, 
and are pretty well oversold, particularly the B&better. 
No. 1 in this size has moved nicely, and No. 2 has 
moved excellently and is well oversold. Drop siding 
items have been moving extremely well, and _ sur- 
pluses are being reduced very rapidly, present stocks 
being 50 percent or more lower than they were thirty 
to forty-five days ago. The lower grades have shown 
much better movement than have the higher. Ceiling 
in %4x4- and %x4-inch continues to move nicely. 
Lower grades have moved better than upper. Parti- 
tion items have been selling, and stocks are very 
low. The movement of B&better finish has decidedly 
set in. Orders over the last couple of weeks have 
shown a material improvement, and stocks are being 
depleted rapidly. The production is not keeping up 
with sales. Heavy orders are now held for export 
saps. The interior market is absorbing the shortleaf 
finish. No. 1 & C grades have shown only fair move- 
ment, but sales are keeping up quite well with pro- 
duction. 

Fencing, 4-inch No. 3 shortleaf, remains oversold 
for several months, with a slight surplus at hand m 
longleaf. The 6-inch No. 3 fencing is in fair sur- 
plus. No. 3 S2S&CM, and No. 3 shiplap in 8-inch, 
droppings from running No. 2, are showing a nice 
surplus. p 

The crating market remains fairly strong, and 
there have been good sales on 4-inch fencing strips, 
both longleaf and shortleaf. S2S&C™M stock in 6-inch 


No. 2 longleaf, kiln dried, is much oversold, while 
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Fe cine 
there is a nice surplus of 6-inch No. 2 air dried, 
soda dipped shortleaf fencing, The 6-, 10- and 12- 
inch No. 2 boards, longleaf and shortleaf, have shown 
a fair movement, and production has about equaled 
sales. The 5/ and 6/4 No. 2 have been very active 
in certain sizes, particularly 6/4x12-inch. Box shook 
are seasonably slow, and production is turned largely 
to truck containers for next year’s crop. 

No. 1 kiln dried lath are well sold ahead, and or- 
ders for No. 2 have been very plentiful and they 
are now oversold. Pine shingles are stagnant and 
production will have to be curtailed. 

Dimension has been showing unusual movement 
and dry stocks are being rapidly depleted in both 
No. 1 and 2 common, with a large number of items 
well sold ahead. No. 3 sales have been rather slow. 
Shortleaf timber business has shown material pick-up. 
Longleaf timbers are still badly oversold. 


Jackson, Miss. 


May 30.—A fair volume of pine business has been 
placed in the last .week, and ideal weather has per- 
mitted heavy shipments. Bookings by mills in this 
territory were satisfactory. No. 2 common flooring 
was in stronger demand than any other item, with 
é-inch Nos. 2 and 3 common flooring running a close 
second. Some of the mills report oversales on both 
of these sizes. Lath have been quiet, but their price 
is holding firm at around $3.50, mill basis. This is 
the third consecutive week in which a large volume 
of retail business has been placed, and the mills 
report stocks broken. A number.of sales managers 


Shreveport, La. 


May 31.—The pine mills are running steadily, 
though excessive rain has been hampering both large 
and small units. The smaller ones have had the 
added difficulty of bad roads, and some of the plan- 
ing mills which depended upon tractor mills to bring 
in rough lumber are about out of business. Planta- 
tions begin to draw: on the supply of common labor. 
Demand for pine is quiet and prices are just fairly 
steady. Some dealers have reported prices off a little. 
Buying is hand to mouth. The wholesalers are wary 
about buying in advance of actual orders. The mills 
are well stocked to supply ordinary yard requirements. 


Hardwood buying at present is for actual needs, 
and the factories evidently are willing to take a chance 
on getting their future needs. Mills that are not 
closed down are shipping with all their might, and 
very few orders offered at a fair price go begging. 
The belief in this market is that reduction in output 
assures firm prices. 


Birmingham, Ala. 


May 31.—Every indication would seem to point to 
steady business, but the buying spirit seems to have 
vanished, partly as a result of reductions by mills 
needing orders. Manufacturers of pine have found 
it increasingly difficult to supply some items quickly, 
while there is little demand for other stocks on which 
prompt shipment could be made. Orders for thirty to 
forty days’ delivery of 1x4-inch No. 3 flooring and 

the 1x6-inch No. 3 S4S are 





plentiful, while 8-inch No. 
3 flooring and  1x6-inch 








Boston market gardeners are large users of bean poles on which to grow 
beans of the Boston variety. One man, Thomas Bradbury, of Norway, 
Maine, whose likeness is presented above, has for more than twenty 
years made a business of supplying these bean poles in carload lots. 
He ships a carload of poles each spring, there being 12 poles toa bundle 
and 400 bundles to a car, or a total of 4,800 poles. Mr. Bradbury is still 
active in cutting poles despite the fact that his seventy-third birthday 
anniversary occurred in April 





No. 3 S2S&CM go begging. 
Dimension under 12-inch 
has taken a slump, $1 re- 
duction being noted in 
many instances. Green 
lath show weakness; the 
market stands at $4.50, and 
some mills ask $4.75. There 
is no demand locally for 
No. 2 green, or kiln or 
air dried. The 32-inch can 
not be sold in quantity. 
Small timbers are moving 
slowly. Heavy joists find 
a good market, the 14- and 
16-inch stock selling freely. 
No. 2 common air dried 
1x6-inch S2S&CM is in de- 
mand, but its price is too 
low, sales being reported 
at $19 to $19.50, mill basis. 
Shiplap, 1x8-inch, air dried, 
is in fair call. There is 
no demand here for 1x10- 
and 1x12-inch. High grade 
rift flooring is slow, and 
stocks are accumulating 
rapidly, though the steady 
advance in oak flooring 
was expected to help this 








item. Drop siding, in the 
No. 2 droppings grade, is 
moving at good prices, 
some bringing $28, mill 
basis. 

The stockholders of the 
Watson Lumber Co., re- 
tailer, last Thursday even- 
ing elected J. G. Campbell 
to the presidency to suc- 
ceed J. B. Milmoe. W. 





are raising their prices on scarce items. Timber 
orders last week were in evidence, with special cut- 
ting for quick shipment bringing a premium. The 
movement of dimension was also good last week, but 
orders were slower than in the week previous. 


Warren, Ark. 


May 31.—Demand for Arkansas soft pine has 
continued strong, though not quite as much business 
was placed with the mills as there was last week. 
Prices have held firm. Yard items moved best, and 
shipments included a good volume of finish and finish 
products. Floorings have been moving easily, es- 
pecially B&better, of which prices are lower. Some 
edge grain floorings have sold, but not in large quan- 
tities. Inquiries are being received in good volume 
from the dealers, and they are buying more straight 
cars than for some time. A good deal of business 
is now coming from larger cities. Industrial buying 
is rather heavy. Car material is moving in small 
quantities only. Mills have been able to run full 
time. Shipments have been heavy, exceeding produc- 
tion, and new business also at some mills, though 
most mills have been enabled to build up their order 
les. Car supply has been adequate, and there is a 
surplus of labor. Small mill production has not 
expanded, but more operators are expecting to start 
Up soon, 


C. Daniels and A. Paul 


Goodall resigned as secretary-treasurer, and L. E. 
Burton and Mrs. J. G. Campbell succeeded them. 
This reorganized company will be known as the 


Campbell Lumber Co. (Inc.). Additional capital will 
be put in and equipment added. 

A part interest in the Taylors Ferry Lumber Co., 
Bessemer, Ala., has been sold by the Deal brothers 
to Sam G. Swaim. This mill is 23 miles west of 
Birmingham on the Warrior River. The new man- 
agement will make some additions to equipment. 
W. E. Bonham will be sales manager. 


Macon, Ga. 


June 3.—Roofer manufacturers report that there 
have been more inquiries than usual during the last 
week, but the prices continue far from satisfactory. 
Shortleaf output continues below normal and there 
is every indication that it will continue so unless 
there is an improvement in demand. The southern 
markets are taking a lot of roofers, and there is 
quite a movement into the eastern markets, where com- 
petition with West Coast products is keen. 

Longleaf pine manufacturers in southwest Georgia 
and southeastern Alabama reported this week that 
mill operations are above normal, with their product 
taken as rapidly as it comes into sight. There is no 
change in the price of longleaf. 


(Continued on page 88) 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Patiern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 








CALIFORNIA ) 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - . San Francisco 


Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, New York 
London Guarantee Building, : 

360 North Michigan ro t Chicago 
W. O. W. Building, : - Omaha 
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SOFT AND LIGHT 


BOX, SHOP 
CLEARS 


Try us on 
your next 
order. 
H. B. Hewes, 
President 
W. T. Virgin, 
Vice-President 


R. H. Downman 

J. W. McWiliiams \ 

C. D. Terwilliger, 

Sec.-Treas. & Gen. Mgr. 

F. E. Walker, Asst. Sec. & Treas. 

_Clover Valley 
LOYALTON, 
Lumber Co., CALIFORNIA 








California White Pine 
California Sugar Pine 


California | California 
White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


. Monadnock Bidg., 
Frederic S. Palmer, SAN FRANCESCO. CAL. 


The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St., CHICAGO 
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Inthe CurtisWoodwork Advertisement Y 


in The Saturday Evening Post for June 18 
there will be an anmouncement of unusual 
interest to every lumber dealer who is in- 
terested in selling something that will give 
him a real opportunity to increase his 
Red Book rating. Look for it... read it 


... then write us. 
Curtis Companies Service Bureau 








7o1 Curtis Building . Clinton, Iowa > 


Cc] AOTELS 





In San Francisco ~ 


IGHT in the heart of the 
new business center at 
Eighth and Market Streets. 


Maintaining a commodious 
garage under the same roof. 


~ HOTEL — 
WHITCO 


D.M.Linnard Ernest Drury 


Lessee Manager 

















Lumbermen’s Home 
SEATTLE 


YOU are 
Welcome 


From $3.00. 
All Baths. 


New 
Washington 
HOTEL 


New Ownership. 

















Portland, Ore. 


E believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 





Keller and Boyd 
Owners and 


Operators 











ed 


THE ACTUARY DOES A MAN’S WORK 

And does it accurately. A book to use for figurt: 
moulding, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, juice 7 bound 
fm leather, $8.50. AMERICAN LUMBE , 481 8, 
Dearborn St., Chicago, Ill. 





Business Changes 


ARKANSAS. DeWitt—S. R. McGuire & Son suc- 
ceeded by J. O. McGuire & Son. 


INDIANA. Dyer—Dyer Lumber Co. purchased 
by Luther H. Rudolph, Ralph H. Wright, Chas, H. 
Krueger and Wm. J. Falke, all of Crown Point. 
Will enter general contracting business in addition 
to building material line. 

Indianapolis—Hermansen-Mullen Lumber Co. 
succeeded by G. E. Mullen Lumber Co. 

KANSAS. Kanopolis—Weber & Co. succeeded by 
J. R. McLaurin. 


MICHIGAN. Grayling—T. W. Hanson sold to 
Grayling Box Co. 
MINNESOTA. Frontenac—Armour Grain Co. 


succeeded by O. E. Zimmerman. 
Hibbing and Meadowlands—Remington Lumber 


Co. succeeded by Remington Yards. 
MISSOURI. Green City—A. E. Jones & Co. suc- 
ceeded by Burgner-Bowman-Matthews Lumber Co. 


Greencastle—Jones Lumber Co. succeeded by 
Burgner-Bowman-Matthews Lumber Co. 

NEBRASKA. Lodgepole—J. H. Melville Lumber 
Co. sold to S. A. Foster Lumber Co. 

NEW YORK. Brockport—L. Gordon & Son 
(Inec.) succeeded by Brockport Lumber & Supply 
Co. 

Farmingdale—Okyle & Sigman 
Bocker & Kinner (Inc.). 

New York—Balfour & Koch Co, sold to F. C. 
Buckhout. 

New York—Smith Mill & Lumber Co. succeeded 
by S. Asch. 


NORTH CAROLINA. Wendell—T. W. Mann sold 


succeeded by 


to W. A. Price. 
NORTH DAKOTA. Park River — Robertson 
Lumber Co, purchased local yard of Thompson 


Lumber Yards (Inc.). Will discontinue yard and 
transfer stock to its own yard. 
Wimbledon—Rogers Lumber Co. 


sold to Piper- 
Howe Lumber Co, 


OHIO. Marion—Economy Lumber Co. sold: to 
Leslie E. Adams Lumber & Coal Co. 
OREGON. Mountaindale—Fadele Lumber Co. 


sold to Proctor & Harris. 


PENNSYLVANIA. Quakertown—cC. H. Walp & 
Bro. succeeded by Kerr & Luckenbill. 


SOUTH DAKOTA. Pukwana—Frank E. Weiss 
succeeded by Weiss Hardwood & Lumber Co. 


TEXAS. Tom Bean—O. V. Looney Lumber & 
Hardware Co, moving to Slaton. 

UTAH. Bountiful—Bountiful Lumber Co, suc- 
ceeded by Bountiful Lumber & Supply Co. 

Logan—Anderson & Sons Co. moving headquar- 
ters to Ogden, July 1. 

WASHINGTON. Amboy—S. Fanning succeeded 
by Fanning Lumber Co. 

Carlisle—National Lumber & Mfg. Co. sold saw- 


mill to Schafer Bros. Logging Co. 

Everett—A. Meenk purchased business of Broad- 
way Lumber Co. 

Goldendale—H. McKinnie reported purchaser of 
sawmill of A. C. Allen, 

Seattle—L. Doolittle has purchased the interest 
of W. R. Pacquettee in Duwamish Shingle Co. 

WISCONSIN. Milwaukee—Kieckhefer Container 
Co. succeeded by Kieckhefer Box & Lumber Co. 

BRITISH NORTH AMERICA 

ONTARIO. Port Arthur-—Caithness Lumber Co. 
sold sawmill, lath mill, stables, boarding house, 
cutting rights in townships of Irish and Studholme, 





to Arrow Land & Logging Co. (Ltd.) of Port 
Arthur. 
Incorporations 
CALIFORNIA. Oakland — Hildebrand Planing 
Mill, incorporated; capital, $150,000. 


San Diego—Century Lumber & Mill Co., 
porated; capital, $75,000. 

San Francisco—Lassen Lumber & Box Co. 
creasing capital to $1,500,000. 


incor- 


in- 


COLORADO. Aguilar—A. I. Lindsay Lumber 
Co., incorporated; 500 shares no par value. 
DELAWARE. Wilmington—Kinzua Pine Mills 


Co., incorporated; capital, $60,000; to deal in tim- 


ber and lumber products. 
FLORIDA. Miami—Miami Mill Co., incorpo- 
rated; capital, $50,000; building materials. 
ILLINOIS. Elkhart—Elkhart Lumber Co., incor- 
porated. 


KENTUCKY. Lebanon Junction—Lebanon Junc- 
tion Lumber & Grain Co., incorporated. 


LOUISIANA. Marrero—Mayronne Lumber & Sup- 


ply Co., incorporated; capital, $30,000; old con- 
cern, 

MAINE. Brunswick—Maine Portable Mill, in- 
corporated; capital, $5,000. 

Walpole—Art Wood Co., incorporated; capital, 
$50,000; woodworking. 

MASSACHUSETTS. Dedham — Giroux Lumber 
Co., incorporated; capital, $25,000; address Wm. 
Harold Hitchcock, Dedham; will do business in 
Boston. 

MICHIGAN. Bay City—Bay City Lumber & 
Mfg. Co., incorporated; capital, $25,000. 

Detroit—M. Hussey Lumber Co. increasing 


H. 
capital from $300,000 to $400,000, 


NEW JERSEY. lLakewood—South Jersey Sash, 
Door & Trim Corporation, incorporated. 


NEW YORK. Bedford—Bedford Hills Lumber & 


Supply Co., incorporated; capital, $50,000 
Brooklyn—Emmers Sash & Door Co., incorpo- 

rated; capital, $1,500; doors, woodwork, carving. 
Glenwood Landing P. Staudinger, incorpo- 


rated; capital, $3,000. 


New York—Hubbell & Benninger, incor 4 
capital, $20,000; retail lumber. on 

Niagara Falls—Haeberle Lumber Co., 
capital from $100,000 to $300,000. 

Riverhead—Hallock, Young & Co., incorporated: 
capital, $25,000; address Ralph Hallock; will ao 
business in Mattituck. 

NORTH CAROLINA. Enfield—Enfield Chair & 
Cabinet Co., incorporated. 

Fayetteville—Beech Island Lumber Co., 
rated; capital, $50,000. 

OHIO. Steubenville—Steubenville Rim & Whee] 
Co., incorporated. 

Steubenville—Fitzsimmons Lumber Co., 
ing capital from $25,000 to $75,000. 


increasing 


incorpo- 


increas. 


OKLAHOMA. Tulsa—Tulsa Fence & Post Co, 
incorporated. : 
OREGON. Marcola—Fischer Lumber Co. de- 


creasing capital to $210,000. 

Reedsport—Wheeler Creosoting Machine Co., in. 
corporated; lumber, poles, posts and shingles; capi. 
al, $50,000. 


Scio—Lulay Bros. Lumber Co., incorporated; 
capital, $16,000; sawmill. 

SOUTH DAKOTA. Wentworth—Farmers Lum- 
ber Co., incorporated; retail. 

TENNESSEE. Memphis—Yazoo Hardwood Lum- 
ber Co., incorporated; capital, $50,000. 


TEXAS. Dallas—Geo. W. Owens Lumber Co., in- 
corporated; capital, $600,000. 


Smithville—Few-Moore Lumber Co., _ incorpo- 
rated, 
VIRGINIA. Martinsville—Lester Lumber (Co., 


increasing capital from $50,000 to $500,000. 
Roanoke—H. & M. Flooring & Lumber Co., in- 
corporated; address S. W. Hunter, Lorraine Apts, 


WASHINGTON. Aberdeen—Stuffer-Bowman Co., 
incorporated; capital, $50,000; sawmill and build- 
ing materials. 

Rosburg—Malone Creek Logging Co., 
rated; capital, $30,000. 

Seattle—Yale Lumber Co., 
$275,000; sawmill. 

Seattle — Lumbermen’s' Investment 
increasing capital to $30,000. 


BRITISH NORTH AMERICA 
MANITOBA. Brandon—William Lumber & Fuel 


incorpo- 
incorporated; capital, 


Corporation 


Co. (Ltd.), incorporated. 
QUEBEC. Montreal—Gordon & Green Lumber 
Co.( Ltd.), granted federal charter to take over 


business in Quebec, New Brunswick, Nova Scotia, 
Prince Edward Island and Newfoundland, of the 
A. E. Gordon Lumber Co, (Ltd.), of Toronto. Capi- 
tal, $100,000; office 107 St. Nicholas Bldg., Mon- 
treal. 


New Ventures 


ALABAMA. Hauntsville—J. W. 
ber Co., opening retail yard. 

CALIFORNIA. Harbor City—Home Lumber Co. 
opening retail business. 

Hynes—W. S. Scamahorn has engaged in sawmill 
business. 

Los Angeles—R. R. Bittenger has engaged in the 
lumber business at 11963 S. Vermont St. 

Los Angeles—F. D. Beetzer Planing Mill Co. has 
engaged in business here. 

Los Angeles—N. L, Curtis has engaged in retail 
lumber business at 935 Slauson Ave., as Curtis 
Lumber Co. 

Oceanside—Home Builders’ Store has engaged in 
iumber and building supplies. 


Chambers Lum- 


ILLINOIS. Oakford—Bruning Lumber Co. open- 
ing retail business. 
INDIANA. Fishers—E, A. Johnson will open 4 


lumber business. 

Hessville—H. & H. Lumber & Coal Co, 
in business. 

KENTUCKY. Bowling Green—Dougherty Lum- 
ber Co. opening retail business. 


starting 


MICHIGAN. Bay City—Jas. E. Dewey opening 
wholesale and commission lumber business. 
MISSISSIPPI. Heidelberg — Chas. Blankenship 


starting a planing mill. 
Jackson—Mitchell Lumber Co. organized by Olen 
Mitchell; yard located on West Monument St. 


MISSOURI. Chillicothe—Chillicothe Lumber Co. 
opening retail business. 

Kansas City—L. O. O’Daniel opening office at 623 
Reliance Bldg. as commission lumber buyer. 

Kirkwood—Kirkwood Lumber Co, opening retail 
business. 

Sikeston—Weltecke Lumber Co. 
business. 

Versailles—Witten Lumber Co, 
lumber business. 

NEW MEXICO. Albuquerque—Arthur J. Sine 
opening wholesale lumber business. 

NEW YORK. Maspeth—S. Cameron Yard Sup- 
ply Co. opening retail lumber business. 

New York—Vollmer Trim & Lumber Co. opening 
at 2811 Zuellett Ave. 

Shandaken—Risely & Ennist Co. opening retail 
lumber business. 

NORTH CAROLINA. Lexington—Edward Tiser 
opening sawmill. 


opening retail 


opening retail 


Oxford—Chapman Lumber Co. opening retail 
business. 
Swannanoa—Alfred Krafts (Inc.) establishing 


factory for manufacture of tops. 
Wilmington—Frank W, Sears opening retail lum- 
ber business. 
OHIO. St. Clairsville—Smith Lumber Co. open- 
ing hardware and building supply business. 
OREGON. Dufur—Dufur Lumber Co, will resumé 
sawmill business here. 
Springfield—Cascade Mfg. Co., planing mill, will 
add retail department. 
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sQUTH DAKOTA. Wentworth—Farmers Lum- 
per Co. opening retail business. 


TENNESSEE. Greenville—Rader & Cobble open- 
jing planing mill and retail lumber business. 

TEXAS. Big Springs—Big Springs Planing Mill 
nas started in business, 

Borger—lIdeal Screen Factory & Planing Mill Co. 
opening. 

Midland—Harris & Clay Lumber Co. 
tail lumber business. 

Odessa—Harris & Clay Lumber Co. opening re- 
tail lumber business. 

San Angelo—John M. Bates Lumber Co. opening 
retail business. 

San Antonio—Star Lumber Co. opening new busi- 


opening re- 





ness. 
Slaton—O V. Looney Lumber & Hardware Co. 


opening. 

WASHINGTON. Seattle—Hardwood Door & 
Trim Co. has opened sash and door factory at 113 
W. 50th St. ‘ 

Seattle—Frank Oleson, jr., opening commission 
jumber business. ‘ 

WISCONSIN. Appleton—Rib Lake Lumber Co. 


opening wholesale lumber business. 
Randolph—Chicago Wainscot & 
opening. 

WYOMING. Sheridan—Southern Mfg. Co. has 
started a hardwood sawmill. 


New Mills and Equipment 


CALIFORNIA. Alhambra—Moulding Supply Co. 
installing two dry kilns. 

Los Angeles—Standard Upholstering Co. having 
plans prepared for $80,000 furniture factory at 15th 
and Central. 

GEORGIA. Augusta—Arrimo Mfg. Co. purchased 
all equipment for furniture plant being established. 

Atlanta—Addison-Rudesal Lumber Co., hard- 
wood wholesaler, adding machinery to millwork 


Cabinet Co. 








| MANUFACTURER and DEALER 














Electric Motor and Control Manual 


The General Electric Co., of Schenectady, N. Y., 
has recently issued a 20-page booklet described as 
the “Motor Dealer’s Power Manual No. PM-7162,” 
which while primarily intended for the information 
of General Electric dealers will prove of interest to 
any user of motors. The manual deals with the 
mechanical installation of electric motors and control, 
among the subjects covered being location, strength 
of support, rigidity of support, foundations, quietness, 
methods of mounting motors, methods of mounting 
control, practical methods of aligning motors etc. <A 
copy of this manual can be had on application to the 
General Electric Co. 

(@@@@aaaaeaaan 


Designs Improved Trench Hoe 


The Harnischfeger Corporation, of Milwaukee, Wis., 
has recently designed a trench hoe equipped with 
goose-neck boom which permits digging to a greater 
depth than is possible with the old straight type of 
boom. This improved hoe is one of eight attachments 
which can be used on machines manufactured by the 
Harnischfeger Corporation. The P&H model 700 
trench koe, shown in the accompanying illustration, 
digs to a depth of 24 feet, and has a working reach 
of 36 feet 6 inches. The company is equipping its 
1- and 1%-yard machines with this improved type of 





P&H model 700 trench hoe with goose-neck boom 


department 
dows. 
Hapeville—G. H. Evans, president of Evans-In- 
man Lumber Co., advises that sawmill destroyed 
by fire last week will be immediately rebuilt. 


NORTH CAROLINA. Pinehurst — Pinehurst 
Lumber Yards building and equipping new plan- 
ing mill. 

OREGON. Brownsville—R. L. Standwood and 
others plan erection of sawmill. 

WASHINGTON. Auburn—National Lumber Dis- 
tributors (Inc.) will erect sawmill to cost about 
$50,000. 

WISCONSIN. Algoma—Algoma Panel Co. will 
erect addition two stories high with 20,000 square 
feet of floor space for storage space. 


Casualties 


CALIFORNIA. Culver City—Hart Lumber Co., 
loss by fire; planing mill destroyed. 

GEORGIA, Hapeville—Evans-Inman Lumber Co., 
bandmill destroyed by fire; loss, $50,000 to $75,000. 
LOUISIANA. Clarks—Louisiana Central Lumber 
Co. suffered fire loss of portion of its plant. 
OREGON. Joseph—Sawmill of W. C. Meek has 
been burned. 

Scio—Sawmill of Hrudka Bros, damaged by fire. 
SOUTH CAROLINA. Denmark—Palmetto Lum- 
ber Co.’s plant destroyed by fire; loss estimated 
at between $75,000 and $100,000. Six cars of lum- 
ber destroyed. Plant will be rebuilt. 
WASHINGTON. Frederickson—Foster-Newbegin 
Lumber Co.’s sawmill burned; loss, $80,000. 

Port Angeles—Shingle mill of Mike Schmitt, 
hear here, has been partially burned, 
Skamania—Sawmill of Metcalf Bros. burned. 
WEST VIRGINIA. East Parsons—Planing mill 


Z W. Smith & Co. destroyed by fire; loss about 


for assembling of odd sizes of win- 
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QUEBEC. Kipawa—Warehouses of J. R. Booth 
(Ltd.) destroyed by fire; steamer also destroyed; 
loss estimated at $75,000. 

Lac des Ecorces—Explosion wrecked sawmill of 
Pierre Lortie, killing one and seriously injuring 
pre? 4 psa employees; damage to mill estimated 


boom. The l-yard machine, model 600, with dipper 
teeth adjustments, cuts trench 38 to 42 inches in 
width. The 1%-yard, model 700, cuts trench 46 to 
52 inches in width. Any width of trench beyond 52 
inches can be cut by shifting the course of the dip- 
per, which can be dumped from the front or bottom, 
the dipper door being provided with a special pat- 
ented locking device. 


Instructions on Replacement Parts 


The Climax Engineering Co., of Clinton, Iowa, 
recently sent out a letter of instructions to owners 
and operators of Climax “Trustworthy’’ engines with 
reference to the ordering of replacement parts, such 
instructions containing the following suggestions: 
“When ordering replacement parts or requesting in- 
formation about Climax ‘Trustworthy’ engines it is 
very important that the engine number and model be 
given in every case. This is to assure you that the 
correct parts, or the correct information, are sup- 
plied, as a number of the Climax engines are spe- 
cials, having a number of special parts. The Climax 
Engineering Co. wishes to give you and its dealers 
the very best possible service, but this can only be 
attained by giving the engine number. Remember, 
never order replacement parts without giving engine 
number.” 

Announcement has been made of the appointment of 
the James McGraw Co., of Richmond, Va., as sales 
agent for the Climax Engineering Co. in Richmond 
and vicinity. The McGraw company employs a num- 
ber of salesmen to cover Virginia and North Carolina. 


Exports from New Westminster, B. C., to 
the West Indies for the first three months of 
this year amounted to 30,555,000 feet. 
of lumber was shipped from Vancouver to 
South Africa in April. 
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You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 


The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 
Write for Pamphlet 49-S, giving rates 
and full particulars. 
Try our Collection Department any time on 


ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 


























The Building of a Planet 


By A. Kraetzer 
12mo. cloth 354 pages $6 C.O.D. 


| Get Acquainted With Terra! 
| 


DO YOU KNOW that our earth is getting 
bigger? 


If you want to SEE the glaring 
evidence with YOUR OWN EYES, read 
THE BUILDING OF A PLANET. 

Send 10 cts. ‘stamps ) for “The Story” and 
Table of Contents of this wonderful book of 
new facts about this world and your life. It 
reveals facts which existing “theories” sup- 
press. Get acquainted with the world in 
which we live. A. KRAETZER, 285 Mary- 
land Ave., Memphis, Tenn. 


It will be worth $6 to you to 


find out why Nature Invented 
the Medullary Ray. 











Builders’ Commercial Agency 
520 Chamber of Commerce Building, CHICAGO 


A oe to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Main 4523 Collection and Mechanics Liens 











A cargo’ 


Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


C. B. Richard & Co. 


29 Broadway, NEW YORK 
io, collect invo'ces 


= ca 
Ocean Freight  infiicoun sire 
Brokers for exports & imports 
Special department handling export lumber shipments 











Quryedihties enable 
VSO VIVE VRVSHHON- 
QHY HROMATVHIRE: 


FOR SARIS AND PRICES 
WRITE TO 


SOUTHERN COUPON CO. SmI AL. 


CRBAWBOR 4S 
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| Central States 
Buyers 
will find us prepared to give them close 


cooperation on their West Coast lum- 


ber requirements. Quality, service 


and satisfaction. We're cutting ap- 


( 
i 
i 
proximately 1,000,000 feet daily of | 


Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 

Get in touch with us. 


+ 


Hammond Lumber Co., Inc. | 


SALES OFFICE: 


1805 Londen Gaarantes CHICAGO pesrborn $711 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 
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Joun A. Spencer Lumser Co. 
Suite 800, 624 So. Michigan Ave., Chicago, IIL 
Wholesale and Commission 
PONDOSA 





(oe mpele | 
AND Sus -——_,e 
CALIFORNIA Sti PINE 
WHITE PINE a” 


Southern Hardwoods 











» 


We Moved Our Offices 


to the beautiful new 


BUILDERS BUILDING 
228 North LaSalle Street., Chicago, Ill. 


Our New Telephone Numbers are 
Franklin 3485 — Franklin 3486 


Gram-Willis Lumber Co. 




















7 REDWOOD 


SALES Co. 


LARGE MILLS General Office: ADVANTAGES 
fen SAN FRANCISCO 


I 1. Permanent Supply 

2. Dodge Eastern Sales: 2. Up-to-date Mills 

3. Dolbeer& Carson 360 North 3. Highest Grade Timber 
4. Hobbs, Wall Michigan Ave., 4. Dry Stock 

5. Holmes- Eureka 0. ILL 5. Perfectly worked 

6. Little River CHICAGO, * 6. Guaranteed Grades 

7. Northwestern Phone, Cent. 6910 7. Quick Shipments 








WesternWood ProductsCo. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


Phone, Randolph 2000 
Builders Building, : ° 








CHICAGO 





THE ACTUARY DOES A MAN’S WORK 

And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman's Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8, 
Dearborn St., Chicago, Ill. 











Nils Gregertsen, of the Gregertsen Bros. Co., 
cypress specialist, left May 26 to spend a week 
at his summer cottage in Eagle River, Wis. 


E. R. Wicks, of Houston, Tex., president of 
the Hilgard Lumber Co., was in Chicago this 
week conferring with local officials of the com- 
pany. 


W. L. Godley, manager of the Chicago office 
of the Pickering Lumber Co., is putting in his 
second week as a juror in the Municipal Court 
of Chicago. 


C. H. Sims, president of the Sims-Morgan 
Lumber Co., Pine Hill, Ala., when in Chicago 
last week reported a good volume of business in 
southern pine. 


. E. Jordan, of the Tipler Lumber Co., 
Tipler, Wis., when in Chicago last week calling 
on the local hardwood trade reported that he 
found business pretty good. 


R. A. Arndt, of the Botts-DeSale Lumber 
Co., is spending ten days at Hurdland, Mo., 
visiting his parents. He is accompanied by 
Mrs. Arndt and their daughter. 


C. J. Kinzel, of the Kinzel Lumber Co., 
Merrill, Wis., stopped over in Chicago May 
31 en route East on business. Heavy rains are 
delaying the cleaning up of logging operations 
in the North, Mr. Kinzel reported. 


C. B. Cunningham, of the Vanlandingham 
Lumber Co., got back to his office on Tuesday 
of this week after a ten days’ absence, during 
which he was in the hospital recovering from 
a minor operation. Mr. Cunningham left June 
1 for a short business trip to Memphis, Tenn. 


Charles L. Baxter and Fred Kozak, of the 
Charles L. Baxter Lumber Co., spent the Mem- 
orial Day holiday at Lac du Flambeau, Wis., 
where they were successful in landing about a 
dozen “muskies,” the largest of which, caught 
by Mr. Kozak, weighed 14 pounds and meas- 
ured 23 inches long. 


L. E. Hooper, jr., manager of the Chicago 
office of the Louisiana Red Cypress Co., states 
that shipments from the west side mills served 
by the Southern Pacific, located in the southern 
extremity of the Atchafalaya Basin, have not 
been affected by any flood waters, and orders 
are being filled as usual. 


R. C. Clark, manager of the Chicago office 
of the Tremont and Trinity County Lumber 
companies, announces that effective June 7 
the local offices will be located in Suite 2133 of 
the Builders Building, where more commodious 
quarters have been secured. The telephone 
number—Dearborn 8600—will be the same. 


T. H. Hart, secretary-treasurer of the 
Geneva Mill Co., Geneva, Ala., spent several 
days in Chicago this week calling on the local 
trade. He stated that his company was booking 
a satisfactory volume of southern pine business, 
and expressed the opinion that the outlook for 
the near future is about all that can be ex- 
pected. 


Ward Dwight, president of the Dwight Lum- 
ber Co., San Francisco, Calif., was a Chicago 
visitor last week, and while here made an 84 
at the Ridgemoor Country Club playing with 
E. A. Thornton, of the E. A. Thornton Lum- 
ber Co. Mr. Dwight stated that business in 
California was in a healthy condition. The mill 
cut of California white and sugar pine was 
about 20 percent less than last year, with or- 
ders about 20 percent ahead of the same period 
a year ago, resulting in less stock on hand and 
a strengthening of prices. 


Henry Jaffe, manager of the American hard- 
wood department of Canusa (Ltd.), London, 
England, was in Chicago this week calling on 
some of his connections, and was a pleasant 
visitor at the offices of the AMERICAN LUMBER- 
MAN. Mr. Jaffe has been in the United States 
for the last month and expects to be in this 


country for some time longer, visiting large 
hardwood concerns and lining up new connec- 
tions. He reports business both in England and 
on the Continent extremely dull, but locks for. 
ward with an abiding faith to complete re- 
covery from the business depression. From 
Chicago Mr. Jaffe went to St. Louis, Louisville, 
Nashville, Memphis, New Orleans and other 
southern points. 


Oak Flooring Exchange Opens Office 


In connection with the announcement on page 
54 of the May 28 issue of the AMERICAN Luy- 
BERMAN regarding the organization of oak 
flooring exchanges, it is interesting to record 
the fact that on May 31 the Oak Flooring Ex- 
change (Inc.) opened an office in Suite 2249 
of the Builders Building, 228 North LaSalle 
Street, Chicago, under the managership of H, 
T. Jacocks. One of the main objects of the 
exchange is to give service to its members in 
the way of furnishing market and other useful 
information. 


Fifty-One Years in Lumber Business 


Muscopa, Wits., May 31.—When the Lower 
Wisconsin River Lumbermen’s Club was or- 
ganized recently here, there was no lumber re- 
tailer more interested in the organization of 














JOHN YOUNG, MUSCODA, WIS., 
A Pioneer Retail Lumberman of Wisconsin 


such a district group than John Young, one of 
the real pioneers of the retail lumber business 
in Wisconsin. Mr. Young, who started in the 
lumber business in 1876 in Richland County, 
Wisconsin, was an honored guest of the retail- 
ers at their meeting. 

He is 83 years of age and almost totally blind 
but despite this physical handicap he is as alive 
to conditions in the lumber business as anyone. 
Mr. Young has been a reader of the AMERICAN 
LUMBERMAN ever since he started in business, 
and now his wife reads every edition of the 
AMERICAN LUMBERMAN, all the way through, 
for him. 

Mr. Young is the father of Edward J. Young, 
president of the Wisconsin-Alabama Lumber 
Co., of Madison, Wis., and Sylacauga, Ala., 
and of the Foster Creek Lumber & Manufac- 
turing Co., Madison, and Stephenson, Miss., 
and a director of the National Hardwood Lum- 
ber Association. 

He began his career in the lumber business 
in 1876 by purchasing logs and lumber from the 
portable mills in Richland County. At that 
time Muscoda was the center for trading and 
the railroad had completed its line to Prairie 
du Chien, Wis. Buyers from furniture fac- 
tories came to Muscoda to look over the stocks 
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of walnut, oak, maple and birch logs and lum- 
ber and made their purchases there. 

A few years later Mr. Young became man- 
ager for the Weston-Miner Lumber Co., which 
at that time had several yards throughout that 
section of the State with headquarters at 
Boscobel, Wis. The surrounding country was 
being built up at that time with many new 
settlers coming to take up claims in the Wis- 
consin River valley. There were four retail 
yards in Muscoda in the early days, most of 
them carrying large stocks 6f rough fencing, 
retailing at that time from $15 to $18 a thou- 
sand. 

Later Mr. Young purchased the Muscoda 
yard from the Weston-Miner company, without 
a down payment, giving his word for the future 
payments. He operated the yard until 1899 
when he leased it and the buildings to the 
Heddles Lumber Co., and he retired from 
active business. The yard was then operated 
by the Heddles Lumber Co. until February, 
1924, when it was taken over by Edward 
Young, and it is now known as Young & Co. 
(Inc.). 

Mr. Young is enjoying the best of health 
and is as lively as a much younger man. He 
knows everyone in Muscoda and every resident 
knows him. He is wrapped up in the lumber 
business and follows every phase of it in every 
section of the world with keen interest. 


Activities of Key Industries 


The Federal Reserve Bank of Chicago in its 
monthly business conditions report issued June 
1, covering the seventh Federal Reserve dis- 
trict, has the following to say regarding auto- 
mobile production and distribution: 

The fourth monthly increase in United States pro- 
duction of passenger automobiles took place in April, 
output totaling 353,071, or a gain of 3.3 percent over 
the preceding month. In the comparison with a year 
ago, however, a lower rate of output continues, the 
decline averaging 8 percent for April. Truck pro- 
duction in the United States totaled 44,495 in April, 
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Tariff and Capital City Matters 
[Special Correspondence to AmERICAN LUMBERMAN] 


Pertu, Western Avustratta, April 20.—The higher- 
duties campaign goes on despite a decidedly languid 
interest in the claims by the responsible ministers. 
The organizers profess to be very hopeful of achiev- 
ing something, and political pressure has been so 
great that there is now a prospect of their getting 
a modicum of comfort on one or two items—door 
stock and fruit shook, which, after all, don’t amount 
to much when the big things are considered. But 
after so much painstaking work and frustrated hopes 
some crumbs of this kind will be very welcome. Work 
at the mills certainly continues very dull in some of 
the States, probably because it has been willed so in 
order to influence those responsible for the duties. 
And yet reports filter through that there is quite a 
decided revival of the city building trades which 
must call for a lot of lumber, both native and im- 
ported. 


The big strike among the builders in Queensland 
for a 40-hour week collapsed under public pressure 
and total (and unexpected) indifference of a socialist 
government, which, in ordinary circumstances, might 
have been sympathetic but which, having to find the 
money for these pleasurable experiments, has begun 
to realize that the taxpayer here and the money- 
lender in foreign countries is beginning to be shy 
of unbuttoning his pocket for purely industrial galli- 
vantings. The strike over, building went on merrily 
again, and a rapidly expanding Brisbane is an indica- 
tion of what lumber is wanted and in prospect likely. 
It is the same in Sydney, the city is spreading out 
octopus-like, over suburbs, and rising as skyward as 
municipal ordinances will allow. But one or two 
interesting facts have come to light in connection with 
new buildings there. 


Following the example of the Temple Building the 
architects are trying to get along without lumber 
wherever they can. Even Perth is infected by the 
same bug. They think they are saving something by 
framing windows and doors and other things in cop- 
per instead of wood. Banks, hotels and even dwellings 
are being built, minus the old wood sash and frame. 
Fashions in building are like other fashions, people 
get an idea it is the correct thing to copy someone 





a recession of 1.5 percent from March and 4.5 percent 
below the corresponding month of 1926. 

Retail distribution of new automobiles remains con- 
siderably below the rate of a year ago, although con- 
tinuing to show increases in the month-to-month com- 
parison. After three successive months of gain, whole- 
sale distribution fell off in April and was likewise 
under the corresponding month of 1926.. Used car 
sales were larger in both the month-to-month and 
yearly comparisons, while stocks of salable used cars 
have declined and are under the number held on 
April 30, 1926. New cars on hand at the end of 
the month were also less than on March 31 or the 
corresponding date a year ago. Sales made during 
April on the deferred payment plan by thirty-one deal- 
ers reporting the item, averaged 37.1 percent of their 
total retail sales, dropping from 43.1 in the preceding 
month and comparing with 45.8 percent in April last 
year. 


Agricultural Machinery and Furniture 


Regarding agricultural machinery and equip- 
ment and furniture the report states: 

Agricultural machinery and equipment sales billed 
to domestic and foreign customers by 85 manufactur- 
ers in the United States showed recessions in April 
from March of 11.6 percent for the tractor, thresher, 
combination harvester group; 26.5 percent for all 
other (exclusive of barn supplies); and a gain of 5.5 
percent for barn equipment. The light machinery 
sales declined 15.3 percent from a year ago, while 
those for the heavy group and for barn equipment 
increased 31.3 and 5.1 percent respectively. Production 
showed a somewhat irregular trend but averaged a 
little ahead of March. 

New business received by 24 furniture manufac- 
turers located in the seventh district averaged a de- 
cline of 15.6 percent in April as compared with March. 
Orders booked showed a decrease in the yearly com- 
parison for 17 firms of 4 percent in the aggregate, 
and as compared with the corresponding month of 
1925 they were 4.9 percent smaller. Shipments dur- 
ing April likewise declined in all comparisons, fall- 
ing off 13.3 percent from’ March, 1.6 percent from 
April a year ago, and 4.3 percent from April, 1925. 
Shipments were heavier than new orders, so that 
unfilled orders at the end of the month were 17.8 
percent below the amount held on March 31; as com- 
pared with April 30 last year, they were 0.5 percent 
larger. Operations continue to be reduced, averaging 


77.6 percent of capacity in April, against 81.3 per- 
cent in the preceding month. 





else. The architects tell you that it is because copper 
sash and frames won’t want painting, that is so 
much saved in the bye and bye. But a friend has 
taken out the costs of a set of these elaborate cop- 
per fittings, and the result is somewhat startling—five 
times as much as wooden ones would have cost, and 
after all they don’t vie with well-grained sash or 
please the eye half as much. Still, there is a moral 
somewhere for the lumber folks to find and profit 
by. If wood is getting so costly as to cause the 
architects to ignore it and use substitutes then it is 
time it was produced differently and the quality 
raised to a standard that will not only get it back 
to its rightful place but secure it a long and lasting 
favor. Intrinsically there is nothing wrong about 
wood. Houses, churches, theaters all over the world 
hundreds of years old testify to the durability of 
wood. There isn’t room for argument—it’s all a 
matter of doing the fair thing by the man who wants 
a building, and then these fickle fashions won’t hurt 
the sawmilling industry. 

Interesting information anent import of lumber into 
Australia reach the writer periodically, and the latest 
informs the world that during December last, Aus- 
tralia imported upwards of 36,652,358 super feet, of a 
value of $1,650,000. Door stock and fruit shook, 
about which the local sawmiller is so concerned, did 
not amount to much, only 460,000 super feet, or about 
$21,000 worth. December was fairly typical of other 
months of the year, and the imports did not show 
any violent fluctuations. 

A terriffic cyclone swept Sydney during the Easter 
holidays and laid waste an immense area of build- 
ings, offices and houses. The damage is put at sev- 
eral million dollars. There will be a great demand 
for lumber for rebuilding purposes. Fortunately the 
yards were well stocked for the purpose. A _ sad 
feature of the cyclone was six deaths. 
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THE SURFACE covered by forests belonging 
to the French colonies is ten times larger than 
the surface covered by the forests in the whole 
of France. The largest colonial forests are in 
Indochina, 100,000 acres; in Gabon and the 
Congo, 86,000 acres, and the Ivory Coast, 45,000 
acres, 
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Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A. J. BARKER H. T. FALL A. J. BOYLES 
e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





R. G. KEIZER FRED L. LEIDINGER 


INLAND EMPIRE 


LUMBER Co. 
White Pine—Pondosa Pine 


Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 758-760 CHICAGO 


Conway Building, 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“T.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Ill. 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
Whire Sulphur, B. C. 
Werepresent Nicola Pine Mills, Ltd., Merritt, B.C. 


Paul Miller Co., *° No_ LaSalle, 


Telephone, Main 0276 








Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON. 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimute that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


: 431 So. Dearborn St. 
American Lumberman Chicago. Ii 
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The following f. o. b. mill prices are taken from sales made during week ended May 28 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kap 
ties- sas ties- sas ties- sas ties- sas ties- sas 
burg, City, burg, City, burg, City, burg, City, burg, City, 
Pheer! Miss. Mo. Fletch Miss. Mo. Feast oo Mo, Miss. Mo. Miss. Mo, 
ooring nis' encing, —_ 
OR aces cere 73.26 .... | B&better rough: it ee oe ss Bae Oe ~e nee, Ce 
Ba&better 63.78 64.91 Other Igts.. .... 35.93 Di To, 2x10” aS 
moe eager 55.84 .... Olt me caaptesiala alee 37.33 2x 4”, 10° er 25.96 2x2” 
D ienwecnnn pee os Other Igts.. 33.88 37.33 a eevvcesecs ° = a a 4 
pie ke ae No. 2 (all lengths) : pdanaceaonte Tae ? 
FG Babette 44.06 44.13 wail, gay ere 16.53 17.24 » 18, & 20’...... 26.51 32.61 | No. 2 £ phen 
“NORDEA .... 86.26 1x6” 212222221221 19/54 19797 2 6", 10° «2.2... oe. 28.49 
ie, 1 SS ae 36.76 ee No. 3 (all lengths) : 12’ eee receece 21.68 22.95 2x 6” 10’ 
No. ; 17.66 25.00 2a 13.75 13.68 _— tee geereee 22.74 24.55 
1x4” EG Ba&better 62.10 64.74 BN sine psiaeaauan 16.33 15.58 » 18, & 20’...... 26.25 27.28 
yy ooo 28.00. .... Boards, SIS or $2S 2x 8 10’ KaaKenbneke ee 
FG Babetter 39.32 41.41 Sanus ee , 12° panidomenad 25.59 27.89 ex 8” 
eas cope Se No. 1: EER: i 
4 . 9 99 lx 8”, 14 and 16’ ere +f 5 95 8h : 
No, © |e Rpree 1% and 2x4 to 12”... 53.44 .... ; “ede » 18, & 20 25.85 30.69 49° 
No. 2 |...... 18.04 23.03 & 8/4x 4”... vee 5976] gy19”, Other lengths.. 82.78 oor | 2210". 10° ......---+. 24.20 30.00 | 2x10". IF 
—— « & 11.66... O/4 & Bae” ooo Till 59.76 Other lengths... 36.75 39.07 AS) crrececceee SBTZ S081 arse, 18 
1x6” No. 1, GM 35.90 6/4 & 8/4x 8” |... tess 59.76] ayy9", 34 and 16° 50.42 PT ees os oo ; imb 
No. 2, CM...... 20.32 6/4 & 8/4x 5” & 10” |... 59.50 Other lengths... 42.33 50.42 ow 18, & 20°...... 26.95 31.59 Longleaf Timbers 
me. & GM... .0: 15.12 6/4 & 8/4x12” ...... oe Fie 2 {all 10 to 20’): ‘ . 2x12", 10) «esses eee es 25.32 |.... | No. 1 Sq.E&S S48, 20 
Ceiling B&better Surfaced: 0” gape re eng ln 20.92 21.11 ‘2 sete eeee eee oe ay 4 and under: veda 
x4” B&better ........ 30.84 30.00) 1x 4% ........ sees 44.59 50.65 x10” Sixernnanedsens 21.20 21.74 18 & 20'....": 29.99 37.33 ee paccn prea dels 35.42 
No, pete it ' Meese TD 7 eeeeeonene 45.01 50.29] 1x19” |. .....°220..:. ae Bein «+ ~"- ™ sis “i | 473 
No. 2 ‘ rm DT .. wtenpsezeabnned 48.94 50.95 | No. (all lengths) : 0, S : 12” a cee eee tank os 
%x4” B&better .._....: 34.72 33.63] 1x 5 and 10”. 57.53 59.89] 1x6 to 12”.......... 17.25 ....| 2% 4", 10" .......-+-. TEGE OE BE, we ccesernescceres oe 
BO, DB ceccccsccce SLSR 90.56 DT ateusceuseceens 68.60 66.00 ee 17.81 17.24 . ee 20.71 23.13 We” nwncctsnsccceesss “e . 
No. 2 oa so he aeeeererserers 67.50 63.43] 1x10" 2. 17.45 17.79 re oe 5 Shortleat Timbers 
perigee: 12.16 .. DEE wcrcdnieenves 58.96 63.43] x12” ..........00ce. 18.67 18.42 » 18, & 20°...... 24.05 29.05 | No. 1 S48, 20’ & under: 
%x4” Babetter Heit. 38.32 5/4x 8” RED .... 63.43] No. 4, all widths and 2x 6”, 10° .........+- 19.38 18.61 Oe secpsvcscsapetinen 21.09 
Seen Gnas 5/4x 5” Pisces 70.08 77.53] lengths ............+. 20 7.00 re 21.14 19.60 Plaster Lath 
4 ‘op iding 5/4x12” ee oe a 74.58 177.53 — . = OU when a ceearace 18.44 21.56 y ” 3.50 3 
ix4 or 6” Bé&better..... 38.83 40.50 6/4 & 8/4x 4” : 68 45 Shiplap 18 & 20’... . 19.81 23.92 | No. 1, %”, 47........- 3.f 12 
ne Teams -++« 36.59 37.57 6/4 & 8/4x 6” *T*"  gg'45 | No. 1: Oe aGacenctaes 694.32 | No. 2, 8%, 4°.-- ++ eee 2.16 1.90 
oe te weadas 23.15 27.22] 6/4 & 8/4x 8” 111.1": 68.45] 1x 8”, 14 & 16’...... 2, 34.98 | RCS: 19.28 20.67 Car Material 
No. 3 - 14.09. 6/4 & 8/4x 5” & 10” 75.00 Other Igts...... 33.50 34.98 eater eee 19.86 23:34] (All 1x4 and 6”): 
Casing and Base 6/4 & 8/4x12” ....... 73,09 | No. 2 (10 2 20’): papa ede OF cscs. 20.31 23.89] No. 1, 9 and. 18’..... 37.00 
B&better: C Surfaced: ; me oeneeeee -12 21.50) x10”, 10’ ........... cone Sn 10 and 20’ 37.25 
and 6”............ 59.52 56.58) 1x6 to 12”.......... $8.44 .... 1% me? 2002000. 20.77 21.83 COR He 20.61 21.03 ; 5’ and multiples |... 24.00 
8 and 10”............ 64.15 61.67| 1x4” ............... 38.81 40.53 | N®- 3 (all lengths) _ ere 21.59 25.21] No. 2, Random ...... 72) 20:85 
EGE <ouceeucasesecie 36.77 40.68 |) eee oe 3S 18, & 20’...... 20.64 26.64 Stringers 
Jambs ae scseneeannteses 38°73 40.80 1x10” .......-. 38.11 18.20] 95197, 10’ ........00. --2. 21.251 x5 1 rough, 36 to 28° 56.50 
B&better: a7 5 aan wae 43.25 47°38 Byrkit Lath | Seep ee a 
Pe oot wt SIS) Ig1S” oo. c cc ccccccces QBS 61.44] 8, ORB 10’... ..00.00000 15.00 16’ 0... snes 19.83 26.75 
he 1% & x4 & 6"... 28. THO] Brae ge 46.91 ....|12’ and longer......... 16.80 8 6.9 «i000. 24.72 32.50 1x4 & 6” B&better eae 41.95 42.16 
Roofers | Aenea 45.00 eae aaa 4 ¢ 6 2B Re  askcecssac 7.55 40. 
Sy a ee 6gn eo wtens eon . aa ee” ee OP vcccada 52.50 Bevel Siding EGE § ssddencasaceans 13.11 16.56 5 sntin niet okun eo 24,35 
ea” seeveneesas 22.29 SE” nsaccéacvaneas 58.78 5x6” i) uhibeecdened 29.25 EGE” wisbitecnssenwe coco Savee ta Babetter eeaeees 48. 
Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended May 27: 
Flooring Finish, B&btr, Surfaced No. 3, Random Dimension Longleaf Dimension, SISIE | Longleaf Dimension SISIE Shortieaf Dimension, SISIE 
1x3” E. G, No. 1 & C. 62.00/ 1x4” «20.22... eeeeeeeee 49.75 ona” ooo... cece ee eeees 15.75 | No. 1— ™_ = xa” 7RR20° 97.00 
FW. G. No. 1 & C. 41.95) 1x0” 2.2... ccc ccccccece 50.00 | ox6 ..........ccccceccce We Se (GeO, 10° oc ccecccvesess WO cvckvnnccnsns Mee tar ee 
1x4” E. G, No. 2...... OO ara 50.50| 9x19” ................. 17.50  snmcamiatiesai MEP” isadsascaonaaa 23.00 emer renee 20.25 
F. G. B&btr. sap.. 42.00|1x5&10” ............... 60.00 rap baste 16’ . PEO TF 28.00 | +> Taal eaebiaoptal en 21.00 
Me 2B Gon cccics DREN Secinctarcovecsees 63.25 ar Material, 1x4-6” 18&20’ 18&20’ ......... 23.50 
Pk © stesansasics 22.75 | 5/4x4, 6&8” ............ 65.00| No. 1, 9 or 18’......++. 40.75 | 22624’ —e Dimension, SISIE | <= lean 23 
/ y | ” , if ‘ a= en | @RCeerewes le 
Ceiling 5/ 4x! 5&10 neh eka 71.00 FF 2 See - 37.25 | 2x6”, 12" eee eee eeeeee | ona” se iO EE snconnsvexcens 22.75 
u WEEE kstesvensesscese 76.50 Random length... 37.00 Te penal “aocan wens: fed 16’ 23.25 
Sond” MAR. oc cccdcscs 30.00 ~~ 23.75 ‘ + Bvperanepecatandtts 25.25 ere . 
; pope No. 2, Random ......... . 18&20 a at ee 27.25 
2 OT) ae 6.25 Finish, C. Surfaced 22.824’ DE. dbodiedsiessaaee 27.25 | o. 19” 10’ 20.00 
5x4 Bade Patt 6 4.75 1x6” .. 47.00 Boards, SIS or S2S | 9x9” 19° Be sb aseconsies 31.75 Bs aa% 
No. 2.00| lasaie’ *.  $850| 7 aro | ret 2) weeeeteeeeeees — 28.00 |... 0.18" veeeeeeeeeeees t 
oS Tapas 19.75|1%aast-1s" 55°00 | N® 2 xs rdm....... 37.50 i. PETIA net opiates ped  ererrrrerrreres 33.00 
0. G. Batts ! 1x12”, rdm....... 49.75 | ~ -. aaa 21.75 | No. 1! Longleaf Timbers 
%x4” No. 1 & btr...... snl ann me OO No. 2, 1x 8”. rdm ..... as SN evencnsaes 26.50| sq. E&S, 20’ & under: 
50 | No. 1, Ix4 36.00 22&24 2& 24’ | 
No. 1, 1x4” 2... ...e0e0s . 1x10”, rdm 7 a. yp Beke2d” «weer eee 00) 8” & under........... 32.00 
Partition 1X6" eee eee eens 38.50 1x12”, 10-16’ 27.00 | 2x12”, 12 RP ners ncendasais 24.75|  ¢x19/19x12 43.00 
ef ae > 4 ee 17.25 1x12”, 18&20’ 29.00 EP eee DR na Sie hots 26.50 —. 48.00 
Bevel Siding . 1x6”... eee eens 20.50 | No. 3, Ix 8”. rdm....... 17.25 18&20° 18&20" «2... 6... 24.00| 6516/16x16 ........... 56.00 
Yx6” B&btr. .......... 26.25 | No. 3, 1x4” ..........., 12.50 1x10”, rdm....... 18.25; . 22&24  esacatssccaes 29.00 | pee aes 
So eae 44.25 ME” suskdoossean 15.50 ee ee 19.50 a , eee ee us icuceubaraets = “4 No. § Shortieaf Timbers 
neneekeerawn -25 Py e  Gekeeabtannme : 
xo eae Siding, No. 117 | Roofers & C. M., 1x6” Shiplap, Random Lengths | SN icaskaouaian Sr renee. _Sebesehersen fa ee, Oe oe 
* wy tt eeeeeees yp ee ree . 85.50|No. 1, 1x 8” ........... 26.00 | ae 26.50 a. incapaunkeds ae ee ee ; 
SE puntaehapste 24.75 kt Te siwecicneemensotl Sete ME nccsecccsee 22.00 | MG | svexeosean 30.25 18&20’ .......... 40.00 Stringers, 7&8x16 
TH DF cvescesceres PT OD ccudeccesousscces 14,50 SE” tacnicnenes $1.00 | 2x6", 18° ...........006 22.50; No. 2— ls werent. heart— 
Castes & Base, B&btr i  vnccxiccanas 17.75 | OT ee te A ree ee OO” eee 70.00 
1x6&8” .. eae 59.00) Plaster Lath, %”x4’ SU” xnenavincas 18.25 | 9x8”, 18420’ .......... 28.50 . drekikudaadues 20.50\ Sq. E & & 
SE siasenkennsiniaess OE eee Serene 3.00 ORS: 20.50 | 2x10”, 18&20’ .......... 30.50 OY. daeincsGuntous $3.25| Up to 20’............ 65.00 
The following are current f.0.b. mill prices on Arkansas soft pine made during the week ended May 27: 
Flooring Finish—Dressed Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” B&better Cc No. 1 No. 2 No.1 No.2 No.8 
Zi Atsicennedmenenn ei CM <scccrinabeudoone . $64.75 . | 12, 14 10, 18 12, 14 10, 18 | 1x4” ...... $34.00 $16.00 $14.50 
B&better uh enna chad SURED RD FOREN cecececsccvcersens 67.50 : 16’ 20’ 16’ 20’ LS 36.75 19.75 16.00 
tie AY? RISE: coon GEE © BB D. 90". ce vcacccccce Se . | $25.25 $27.50 2x 4” $23.00 $24.50 | 1x8” .......... 35.25 21.75 17.50 
¥  doatamet atiotebies 75.50 . 24.50 26.25 2x6” 20.50 21.75 | 1x10” ......... 37.00 22.00 18.00 
Flat grain— 1%, 1%, 2”x4, to 8” 77.50 ‘ 25.50 27.25 2x 8” 22.00 23.25 | 1x12” ......... 49.00 26.75 19.00 
B&better ekuianensags $46.50 $38.50 26.00 27.75 2x10" 23.25 24.75 ing and B 
ae weteeneeeeeeseee 1125 ‘3095 Ceiling and Partition 27.75 30.25 2x12” = 24.50 26.75 pelemeteens B&better 
Be OE Seti ieaseeeucn 23.00 22.25 . 4 
Cig. Cle. Clg. Part. $2S&CM—Shiplap eat ¢ japtresasacerismnss ee _S 
g. g rt Me Wk DO onc ke miacaenucanamiant Y 
Moldings B&b -. Ye % 7 No.1 No.2 i. a 
‘ etter ..$38.75 $40.50 .... $45.00 | 1x6" ......... .$36.50 $19.75 $15.75 at 
15%” and under....29 percent discount * gow a “stce .eabn De. cepecevews 25.00 21.75 17.75 No.1 No.2 
1%” and over..... 24 percent discount Ne 2 5 ae Hy 50 we OO” ROR AE cxoe GOR BRO FT BaTiO nck cncciccsesex $3.70 $3.25 
The following are f. o. b. mill prices on Wisconsin hemlock: 
No. 1 Hemtiocx Boarps, S7S— 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
F 10’ 12’ 14’ 16’ 18&20’ 8/16’ 2x 4” «+ + + $30.00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
1x 4” - «$27.00 $28.00 $28.00 $28.00 $29.00 $31.50 $28.00 2x 6” vane Bee 28.00 28.00 28.00 30.00 32.00 35.00 
lx 6” - 29.50 30.50 30.50 30.50 32.00 34.50 30.50 2x 8” cos See 31.00 30.00 30.00 31.00 33.00 35.00 
lx 8” eoeee 81.50 32.50 32.50 32.50 34.00 36.50 $2.50 2x10” coc3e See 32.00 32.00 32.00 33.00 34.00 36.00 
1x10” - 32.50 33.50 33.50 33.50 35.00 4 50 33.50 2x12” «+++ 30.00 33.00 33.00 33.00 34.00 35.00 37.00 
1x12” eee 88.50 34.50 34.50 34.50 36.00 8.50 34.50 r 
For merchantable S1S, deduct $3 from price of No. 1, for No. 2, deduct $5. No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
For shiplap or flooring, add 50 cents to prices of No. 1 boa $22.00. 
ats stock, Sl or 2S, 6” and wider, 6’ and longer, No. ¥ 3 $26.00; No. 3, 





For Ne. 2 dimension, deduct $4 from price of No. 1. 
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NORTHERN PINE 


Duluth, Minn., May 31.—Line-yard buyers are showing more interest in sorting up their stocks, and prices of northern pine show a stiffen- 


ing tendency. Quotations f. o. b., Duluth: 
Common Boarps, Rouca— 
6’ 


Fencinc, Roucp— 


8’ 10’ 12’ 14’ 16’ 18’ 20’ 6’ 8’ 10, 12 & 14’ 16” 18 & 20’ 
Wa 8, Bivsccvess $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 i ee re ee $51.00 $55.00 $59.00 $61.00 $61.00 
ee 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 ae Seay ee 38.00 41.00 43.00 46.00 46.00 
rr 67.00 70.00 77.00 77.00 72.00 72.00 77.00 177.00 EN eee tea tiici cs cian ee 29.00 31.00 38.00 34.00 84.00 
Ma, B Bienscises 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 i OS, eee Se eee 47.00 50.00 56.00 62.00 62.00 
DT vt aekats 38.00 40.00 49.00 45.00 45.00 45.00 53.00 55.00 PSR ee 83.00 36.00 41.00 47.00 45.00 
és * i ees aca pe = Mr Poe poy oe a 60.00 epee 25.00 28.00 29.00 30.00 29.00 
SF ay Thad : / : : : Y 00 37.00 : : “— 
10" aaa 29.00 81.00 83.00 33.00 38.00 33.00 83.00 33.00 rg bs 6-foot and —_ mixed widths, 4”, $26.50; 6”, $28.50. 
Riiactoier eitinse ¥ 35.00 35.00 35.00 39.00 39.00 encing same as . 
Ad ~~ Tan Nos. 1 and 2, add $1. All white pins, Nos. 1 and 2, add $1. 
oards, 6 to 20’, 8, 10, and 12”, No. 4, $30.50; No. 6, $21. S1 or S2, add 75 cents; S1S1E, add $1 
For S1 or S2, add 75 cents; SiS1E , ies 7 were Spt aay . : 
| dine. onan ad fen as A. rr add $1; for resawed, Ped Flooring, %- and ¥-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 Piece Sturr, S1S1E— Well tubing, D&M and beveled, add $2. 
6’ 10’ 12’ 14’ 16’ 18’ 20’ S1v1nc, 4 anv 6”, 4 To 20’— 
S ¢ oiwemadcene > —s oe “se $32.50 = = $35.50 $85.50 : ” 6” 4” ” 
ee ei ce cel s I 5 32.50 2.50 32.50 34.50 34,50 
SREP sccceenenens 28.50 31.50 34.50 34.50 33.50 33.50 35.50 35.50 B&better .............. oe Cee. E --: aaerezeree=** ~ es 
Se craiswetsete 31.50 32.50 36.50 36.50 35.50 33.50 35.60 35.50 py i ttt ’ . er wr ube . , 
aia cei ie tse 32.50 33.50 37.50 37.50 36.50 84.50 36.50 36.50 D v-s+r++reereeeees see 28.00 81.00 


No. 2 piece stuff, $8 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S4S, add $3 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va. a 31.—Following are typical 
average f. o.b. “Nor olk prices, made during the 
week ended May 27, as reported to the North 
Carolina Pine Association: 


Bo H 

“4 taco 
Pk OD sa ScancnesGuaitacweescees $50.50 

No, 2 No.1 
&htr, No 3 hav 
ME? sscpwiédesbaaeasasees $51.86 $85.00 $28.00 

Ee: 35.00 29.00 

EE woke kes wads cule aaa 56.50 39.00 25.00 

slit aa gine eine oe ea 64.00 owas 29.60 

ee Se BS eS eee ees & $57.75 

Bark strips, Nos. 1 STIS dark ev acceesdenkos 33.76 

No. 1 pine lath............. .<+setesreewaaeaie 4.93 

Dressed: 

Flooring, 13/16” 24%” 
PS ee IE wes duis won cma $41.68 $46.36 
EE cet cc ru adauseemnnes -. 41.61 © 45.50 
i aia Wuhan a cinta woken s ones 39.89 
No ; hee one tte eee bale Beeman 37.70 ows 
A te ra 37.00 cone 

Bark Seute INL: 6:5. ectrins oe wb ch kao 38.59 

Box bark strips (dressed or resawed)... 17.35 

*Air 

Boofers: No. 1 dried 
SN! “ie > bdrdeihia aor ginion mace ania meek $26,69 $18.80 
D.. sbdvwwndwuteseakeb cen seee 26.94 19.38 
SET. <snine dw ain cunaitetans aero 28.06 19.92 
SE” ‘wiiws ciniseleaa xe aches aa 31.50 19.89 


*F.o.b. Georgia-Alabama mill points. 


RED CEDAR SIDING 


Seattle, Wash., May 28.—Prices of red cedar 
siding, new bundling, 8- to 18- foot, f.o.b. mill: 


Bevel Siding, %4-inch 





Width— Clear “a” “BR” 
RE 6 Wak otic wcatarin de $25.00 $24.00 $16.00 
EY abode waew ee anes 27.00 25.00 20.00 
SEE, qilvack-¢abeeia-itus 31.00 28.00 24.00 
NN ich wince avatar 35.00 

SP ctl ancenenwnes 43.00 — 

Clear Bungalow Siding, 34-inch 
Ree ear ee $46.00 
DEE cd cc ceerenasteseksseueewncnees 56.00 
PE -bbceneneesdcaseuneaeeceneneeers 65.00 





RED CEDAR SHINGLES 


Seattle, Wash., May 28.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


ten ee, GID... c0s<ccecs $1.60@1.68 $2.00@2.10 
meee ste, . SFB... occ ceseces 1.72 2.15 
RD WN i ac dS io ae eck 1.80 2.25 
PL EE eniedubaceseaien 2.41@2.49 3.00@3.11 
BE, vtedadousceeneasee 2.30@2.34 3.15@3.20 
Perfectiome sc cccccsccccvess 2.82@2.89 3.80@8.90 
First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2.....cccccee $1.76 $2.20 
SN BN, SFBecccescccscs 1.88 2.35 
MS GUNNS 0c... cocccece 2.12@2.20 2.65@2.75 
Ol svtdecckeeaenes 2.45@2.53 3.05@3.15 
EE succdieeeceeseeaes 2.55@2.59  3.50@3.55 
ND . ode cuceseccceoes 3.00@3.07 4.05@4.15 
Second Grades, Standard Stock 
Common stars, 6/2......... $0.80@ .84 $1.00@1.05 
Common stars, 5/2......... 92@ .96 1.15@1.20 
Common clears .........+.. - 1.40 1.75 
British Columbia Stock, Seattle Market 
We. COMED ete ccceeas cons * $3.00 
po ee « ly ae. ae isan ., 3.40 
0 sees Be 3.95 
a errr 3.07 4.15 





WESTERN PINES 


Spokane, Wash., May 28.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: 


Pondosa Pine, 16-Foot, Inch— 


No.1 No.2 No.3 No.4 No.5 
op ainbatdeia ete SERCO SEED SIOTR  ovcce  sccce 
Re See See BE veces coves 
eee i |) = Se eee 
i eveadeanes | El =e 
ME. cteesasae 44.00 25.00 BEBO never ccvcce 
ae a ‘cane: vieet “sation $15.50 $ 7.00 
Pondosa Pine Shop— 
er wed 


$4 & 6/4. $81.50 $4. 60 $25.50 $16.00 ..... 


> wakoboud sien 71.50 61.50 36.50 16.50 ..... 
Oe seeeeses ic: ép06r Sees aeead sooee Ge 
Idaho White Pine, 16-Foot— 
No.1 No.2 No.3 No.4 No.5 
PP iicnawmaels $47.00 $89.00 $23.00 .....  cecco 
RES Cnee- Gee Bee  ecece § § cvcns 
eee | Be ee’ arr 
De -wsiKvdanves 52.00 37.50 27.60 ..... ben 
Mr cteweusnes 69.00 41.00 27.00. ..... 


OB GR... ccc cence ccese Gee OTH 
White Fir, 6- rs 20-Foot, Inch— 


6” 8&10" 12” 4”"&wdr. 

son. i & Bis $22. 00 $25.00 $26.00 $27.00 ..... 
earn 5.00 18.00 19.00 20.00. ..... 
Nog poramaueard cen ane dewae cooce Babee 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., May 31.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S2S: 


No. 1 No. 2 No. 3 
8 Oe i cscsens $55.00 $40.00 $33.00 
Ss SR 65.00 50.00 33.00 


ye shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 


CALIFORNIA PINES 


San Francisco, Calif., May 28.—The follow- 
ing average prices f.o.b. mills, those on 
commons including 1-inch stock only, were 
compiled from the report of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion for the period ended May 28: 


California White Pine 





= 1&2 clr. C sel. Dsel. No. 8clr. 
4/4xa.w. - $71.10 $64.85 $55.45 $47.15 
5/4xa.w. .... 78.80 63.80 55.35 58.35 
6/4xa.w. .... 69.70 60.55 46.30 59.05 
8/4xa.w. .... 79.95 71.05 61.10 69.55 
California Sugar Pine 
Nos. 1&2 clr. C sel. Dsel. No. 8clr 
4/4xa.w. . $102.80 $85.70 $70.70 $54.55 
5/4xa.w. ... 85.80 78.85 62.65 64.60 
6/4xa.w. ... 83.65 74.60 54.50 65.05 
8/4xa.w. ... 93.35 85.75 71.15 79.20 
White Pine Shop Mixed Pines 
7 eer $28.75 Common— 
No. 1, 5/4xa.w.... 42.85 De Ee eciaackow $45.70 
No. 2, 6/4xa.w.... 24.85 a ie ahedenses 80.35 
Sugar Pine Shop 2 Se 2 yt 
cals nga athe she Y 
se 1, ehoreouns rt ae -60 FOO M0 wacecse 29.70 
No. 2, 6/4xa.w.... 28. 85 Siding B&btr, 
Douglas Fir a . ssksseaue 32.60 
| Ate $45.45 Lath— 
eee ee +» 16.40 N 5.90 
Ties and timbers.. 28.90 Ne oe ‘ 20 
Dimension, No. 1.. 17.80 32” DB ncsceeeee 
White Pir si alec ie calaias 


No. 1 di lyyxa.w. 17. 08 
Coes ol ceee...0ne Oe 
No. 1 common.... 24.15 


Cedar 
No. 1 dim, 1%xa.w. 20.70 Miscellaneous .... 22.25 





DOUGLAS FIR 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., June 1.—F.o.b. mill prices on 
actual sales of fir, May 28 and 31, direct and 
wholesale, reported by West Coast mills to the 

Davis Statistical Bureau, were as follows: 


Vertical Grain —— 


B B&btr c 
Ere ere $36.1 50 $35. 00 $28.75 
ie coxw ees eseeee a 6.00 ae 
S/OE cicccccesvesens SIL 38%00 
Flat Grain Flooring 
OT .-++ 25.50 21.75 
> wees 82.00 27.75 
Mixed Grain speed 
le Son cred aguante on $16.50 
oomneg 

ee +++ 25.00 20.00 
WE Fain 4 cc aes anees -+.- 26.50 22.00 

Drop Siding 1x6” 
BG Wits'y ats ave wacaecnes aoe 30.00 27.25 
BE as sk eae ee emaeere pate 32.00 28.25 eoce 
BE. drove ote ena cars 18.00 


Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
NN Ce ee $37.00 $41.50 $54.75 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 


Ec ee eee $19.75 $17.75 $20.25 $21.00 

ES a eee 11.00 12.00 10.75 14.00 

EE Ee pene 11.00 9.50 9.50 “eae 
Dimension 


No. 1, ~. thick 
14’ 16’ 18’ 20’ 
e. pA ae $19.75 $20.25 $20.00 .... ver 
6”... 260.76 8.00 18.75 20.00 20.50 $22.25 $22.75 
Sg”... 1926 ry 00 19.25 19.75 19.00 21.25 25.00 
10”.. 17.25 18.00 18.25 19.00 18.25 28.25 24.25 
12”.. 17.50 18.00 19.50 20.00 20.50 21.50 24.50 
2x4”, 8’, $16.25; 10’, $16.75; 2x6”, 10’, $16.25 


22&24’ 26-32’ 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
 * oer $14.75 $11.50 $10.50 — 50 — 75 
eer 7.50 10.00 Sos 
No. 1 Common Timbers 
SuB to Gut” Oo 00’, curfacdd ..... 6 ccccceses $19.25 
Se Op Dee OF. Ge, WU picnic én ciccesecatee 19.25 
Sal to TIS” Wh OF, GUNTRE cccccsccccscces 19.25 
Fir Lath 
i Se i i'n hv cc bebcscnsviebaniaseen $2.50 
B&better, Flat Grain Car Siding, 9 or 18’ 

BME Sono cavnkiaten shad cans buh Ses Be oh eee $36.00 
a ie a0 dene dn allt inter Oar re rt ot ns a he 40.00 





WEST COAST LOGS 


[Special telegram to American Lumsperman] 


eee, Ore., May 31—Log market quota- 
ons 


Fir, yellow: No. 1, $22; No. 
Fir. Ba Ungraded, $15. S018 
Cc $14@16. 

TSomilvetr: $11@12, ungrates. 
Spruce: No. 1, $25; No. , $19; No. 3, $13. 


et No. 3, $12. 


Everett, Wash., May 28.—Log market: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $16; 
lumber logs, $28. 

Hemlock: No. 2, $12@13; No. 3, $10@11. 

Spuce: $1 higher than fir. 
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WEST COAST SPRUCE 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., May 31.—The following are 
prices for mixed carlots prevailing here today: 
Finish— 


ON Pree A. ae Serer 30.00 
1x4—10” ..... 62.00 . rr Hort 
Bevel siding— ewe oi-°**-> ee 
nee 7 ° fhe RApEeere 4.00 
a sedan 31.00 Green box Imbr. 19.00 





ENGLEMANN SPRUCE 


Prices f.0.b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- 
and 16-foot, containing not more than 10 percent 
of shorts nor more than 50 percent of 16-foot: 


Dé&better No.1 No.2 No. 3 

4/4 6/4 6&8/4 4/4° 4/4* 4/4* 
4” emus $56 $82 $82 $53.00 $42.00 $33.00 
tina 6 82 54.00 41.50 35.00 
- »seoce Oe 82 82 54.00 39.50 35.00 
SP Vidéo 80 85 85 55.00 41.50 35.00 
me setae 91 95 85 -58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2, add $6; in No. 3, 
add $5. 

Random widths, 6- to 16-foot lengths— 
oan 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 

No. 5, 4/4, $25.60; other thicknesses, $29.50. 

For all rough stock, add $2.50. 

Spruce lath, 4-foot, No. 1, $8.46; No. 2, $6.95. 





CYPRESS 


St. Louis, Mo., May 31.—Current quotations 
f.o.b. St, Louis: 


GULF COAST RED CYPRESS— 
New Grades— Factory. No.1 


Tank Selects Shop Box 
|. Jae $116.75 $68.75 $51.75 $31.75 
Gn ocean 121.75 78.75 63.75 33.75 
EE ip: erassak whan @ ate 123.75 81.75 66.75 33.75 
| FR ers 131.75 88.75 73.75 31.75 

atic acts batches 136.75 93.75 78.7 rr 
ES hacia dao ag beats 136.75 93.75 78.75 émuca 
I i Src tar a 141.75 98.75 93.7 a 
ee N,N ciocicceseendnexneeas $24.75 
Common Rough— No. 1 No.2 No.3 
oe, ee Oe ree $54.75 $43.75 $32.75 
of RY SEERA ESS HR aoe as 61.75 50.75 34.75 


Pinish, 518 or s2s— 


Heart A B Cc D 
1x4—-10” $103.75 $ 98.75 $ 93.75 $ 83.75 $ 73.75 


1x12” .. 110.75 106.75 101.75 91.75 80.75 
1x14” .. 120.75 115.75 110.75 102.75 eee 
1x16” .. 125.75 120.75 115.75 106.75 mae 
Bungalow Bevel Siding— A B Cé&btr. 
i cawsetsebanaendauewn $53 $45 $43 
RE re Sere an 64 55 53 
” cbernentverwatnntocs 70 61 59 
Bevel Siding— A B Cc D 
Me skcuneuswas $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Pactory— No. 1 No.1 No. 2 
FAS Select Shop com. com. 
eee $72 $60 $38 $33 $28 
Dt atcunewawawnse 75 62 48 35 29 
Dt nccewaanwwees 75 63 50 35 29 
|, eae 82 68 55 37 31 
DN eakwinweca ve 100 75 65 oe - 
Boards—.. ..No.1com. No. 2com. 1” random 
De tteceee wes $42.50 $33.00 = wesc. 
ee tseenaewen 42. =e @8=—S—s ee ee 
PE “nesdsesen 43.50 Beer 
a ied mach 53.00 ) eee 
Pete, 283827 cece one cues $23.00 


KILN DRIED TUPELO FLOORING— 


B&better Select 
Se” wiewones $61.50 $51.50 


POPLAR 


Cincinnati, Ohio, May 31.—The following 
are average wholesalers’ carlot prices, Cincin- 
nati base, on poplar: 


No. 1 
$43.50 





Sorr TexTUuRE— 4/4 5/4&6/4 8/4 
Dy ineenwewe $100@110 $110@120 $110@120 
Saps & select. 72 17 82 88 82 88 


No. 1 com.... 50@ 55 65@ 70 70@ 75 
No. 2 com. A. 36@ 38 42@ 45 45@ 48 
No. 2 com. B. 25 27 27@ 29 28@ 30 


VaLLEY— 
SS! Pre $ 95@100 $100@105 $105@110 
Saps & selects 66 70 70 75 80 
No. 1 com.... 48 50 55 58 58 62 
No. 2 com. A. 37 38 40 42 42 45 
No. 2 com. B. 27 29 28 30 30 32 





HARDWOOD INSTITUTE PAST SALES REPORT 


—— 


Memphis, Tenn., May 31.—Chicago/Cleveland average hardwood prices obtained during week 
ended May 17, as reported to Hardwood Manufacturers’ Institute: 


Chgo. Clev. Chgo. Clev. 

















Chgo. Clev. Chgo. Clev. Chgo. Clev. 
RED GUM SAP GUM wa eae pPOPLaR | SOFT ELM 
uartered co ain—Contd. 
vigured Wood FA os Rae *~ ; om eo 75.00 | Saps, & sel. No. 4 1 oo. & sel. 
s 4-4 67.00 5-4 70.75 79.50 | wot, 8200 ++ | ga 61.50 
4-4 130.25 5-4 70.00 6-4 82.75 83.00 | Ni Lem ok 4g | No. 2 com. 
Plain 8-4 86.75 8-4 87.25 85.00 | no acom , 6-4 32.00 
FAS bs No. 1 com, & sel No. 2 com. 4-4 36.00. 47.75 F pons 
4-4 127.50 - 4-4. 53.25 Bee 4 4-4 52.00 55.50 | no oa com. Log Run 
Quartered 5-4 59.25 .... | No, 3, flooring grade 4-4. 39.25 44.75 4-4 43.75 
FAS 6-4 55.50 askin ues 35.75 -*** | No. 2 Boom. 6-4 = 48.75 : 
4-4 116.75 wii com? ous e, Sm, as - 4-4 32.75 30.50 COTTONWOOD 
o-4 » 104.00 i-4°'20.00 .... |’ RED AND WHITE Ash 18” & wider FAS 
Nel ane ‘& vel BLACK GUM No. 1 com. strips | ee nee .... | FA8 
4-4 65.75 ere Quartered 4-4 42.00 52.75 6-4 103.50 abe 4-4 = 62.75 cdl 
5-4 72.00 vee | FAB oe oe RED OAK wid 109.00 : CHESTNUT 
-4 .50 ne - ® eqee uartered Yo. 1 com. Plain 
8-4 77.25 | No. 1 com. & sel. FAS e 4-4 58.50 FA 
Plain 4-4 45.59 4-4 128.50 | 6-4 75.00 . 4-4 96.25 
FAS Plain Plain 8-4 78.00 eve 5-4 115,50 
4-4 112,25 FAS | Fas SOFT MAPLE 6-4 115;50 
5-4 129.75 | 4-4 48.25 wie | 4-4 81.25 114.00 FAS 8-4 ae 126.25 
6-4 140.00 | 5-4 107 : 6-4 80.00 No. 1 com. sel. 
8-4 126.25 TUPELO 6-4 109.25 135.00 | No. 1 com. & sel 4-4 os TBS 
| FAS . * : , 4-4 ni a 1.75 | 6-4 92.50 
No. 1 com. & sel 4 51.00 8-4 115.75 oeee 
4-4 59.50 ey | No. 1 com. & sel 6-4 60.00 | oF - Ee 
5-4 66.50 Bae © eer | 4-4 61.75 65.25 | HARD MAPLE CHESTNUT 
6-4 66.25 | oo "tee 5-4 66.75 75.00| FA 
8-4 86.25 | No. 2 com. 6-4 75.00 60. | 8-4 75.09 | Sound wormy 
; 4-4 30.00 ¢ nee, 700 | No. 1 com. select r 4-4 43.50 
SAP GUM Pe ied ix * hoe 55.00 | 5-4 47.50 
Quartered WHITE OAK | No. 2 com. ea Sa _ 6-4 48.50 
rs mesh 4-4 50.75 45.00 | BEECH oe 
4-4 70.50 > POPLAR Log Run = com. and 
5-4 74.50 «ee 4-4 136.25 149.00 Plain 5-4 49.25 ry 4 wormy 
6-4 74.00 eee No. 1 com. & sel. | Panel & wide No. 1 | 8-4 51.35 $4 inte 
8-4 80.25 salem 4-4 $2.50 100.50 | 4-4 wees 187.25 | HICKORY ” ese 
No, 1 com. & sel. Clear face strips | was | FAS & No. 2 BASSWOOD 
4-4 57.50 cose 4-4 98.00 woos | 4-4 89.50 119.50 8-4 54.75 No. 1 com. & sel. 
> a + ~ Plain | 86 GRRD cine | SOFT ELM 4-4 wees 58 
6-4 = 63.00 wes | pa | Saps | Fas MAGNOLIA 
8-4 68.50 4-4 91.75 111.75 | 4-4 84,00 6-4 76.00 F 
Plain 5-4 123.25. 128.75 | 8-4 tees = 94.00 | 8-4 76.50 4-4 71.75 
13/17” Boxboards 6-4 128.50 133.00 | Sap. & sel. : | No. 1 com. sel. No. 1 com. sel 
4- 74.50 8-4 132.50 147.00 6-4 77.00 4-4 43.25 4-4 52.50 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended 
May 28: 


MAPLE Clear No. 1 Factory 
er $63.92 
SEE” «= aeecttibees «nah 71.99 $64.79 $42.84 
Bircu 
SEF avcocctssvetie 69.23 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for Oak Flooring during the week ended May 
21, as reported by the Oak Flooring Manufacturers’ 
Association: 


t8x1%” 38x24” Hxl1K” x2” 


ee ere $124.00 $126.70 $96.18 ° 
Ce ee POcemace Sheen 90.60 78. Tr 
Sek, GN. Ws Ge Gacccse wncns 83.55 62.91 $61.00 
Ca 2, Wiese ceswes 82.27 90.07 63.67 70.48 
ee SS 76.07 87.01 65.18 64.57 
Sel. pln. wht........ 64.26 79.09 54.03 651.15 
Sel. pin. red........ 67.23 79.18 55.76 55.07 
No. 1 common...... 57.58 58.24 39.17 39.84 
No. 2 common...... 24.75 27.13 “con cove 
Yaxl¥" Yx2” Yexlh” fyx2” 
Sh. 0, We BF ecc0s $ 78.50 $ 78.50 wasie bee 
Clr. pln. wht......-. 81.50 80.25 .... $96.26 
Ce, Se Be ckewses 76.63 76.42 cove ae 
Sel, Pi. Wee ccc ccce 68.30 71.29 wee 70.36 
Oh. Pie TOE. ccvcsec 67.67 68.81 $60.50 69.00 
No. 1 common...... 52.24 54.34 cove ceee 





BLACK WALNUT 


Cincinnati, Ohio, June 2.—Following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
$265. 


ann 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
No. 1, 4/4, $95; 5/4, $105@110; 6/4, $115@ 
120; 8/4, $130. 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., May 31.—Demand for poplar 
bevel siding remains quite fair, local producers 
reporting steady production, with a fairly firm 
market, which is a trifle stronger than it has 





been during the spring. Local quotations 
read: 

Clear Select No.1 No. 2 
PG: acsncenees $50.00 $40.00 $30.00 $22.00 
DN. onvke wows 50.00 36.00 26.00 20.00 
E cscrmkarends 48.00 35.00 24.00 18.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., June 1.—Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 





3x4” and 4x4”. .$44.00 Te §«(Geaewas $49.00 
3x6” and 6x6”... 42.00 SES © deeuteccincane 58.00 
3x8”, 4x8” and Ee”) hecinwes 56.00 

ah veneers 43.00 ME. a¢cecacs 68.00 
a” § éseeee sar 50.00 SOE”) sen teens 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


ee. Te Ro, ad ea ee hae Oe eee wee $90.00 
PCE vie whd breedecn ean w nes 77.00 
irate «ud phe hee eaaniea 56.00 
a i M6 cc gegewee enw es neane 46.00 
Dee. SD CORE. OR Bir ko cencesccutdivivcscess Be 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$26.00 1x10”, %x 9%. .$27.50 
1x8”, %x7%.... 27.50 1x12”, %xll%.. 28.00 


Shortleaf Dimensions, 84S, %4-inch Scant, 10- 
to 16-foot 


LOL A 2) oor $29.00 
BES | cccacecwes Be SEES vtecvcven 30.50 
SES” cvccoveces 28.00 


North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 


CuO BER oc cidiniecs $80.00 $63.00 si il 
a Me ace ew sic OH 55.00 44.00 $27.00 
Kiln Dried North Carolina Roofers 
nee otdaewee ae 680 eea wR $29.00 
ES ois orc keine ear eeane nn aee 31.50 
I CN ir cas a ae a ems ate bre be we 32.00 
a EE peu women abincee aoe meewen 33.00 

}#-inch thick, $1 more. 

Red Cedar Bevel Siding 
I Gh ob nae eee em 6 ed elke $42.00 
I i ct ula wid acele ameerersieaee ote 62.00 
Ne ny eee 69.00 

Maple Flooring f.o.b. Philadelphia 

i CL keh sane eheeed buceaee $78.00 
3x2" Mt andes dkdhhoieedaced eons 0.00 
rr err 46.00 
936x134", and 2-inch clear......cccccecss 64.00 

Western White Pine, Dressed 
D No. 2 No. 3 
ee ccveteuwss $ 72.50 $62.50 $45.25 $39.75 
ee 87.5 77.50 43.25 40.25 
 § aren 77.50 67.50 45.25 40.25 
kg EE ee 77.50 67.50 42.25 39.25 
OS 87.50 77.50 42.25 39.25 
SEE” cnwatd «ahs 102.50 92.50 44.25 40.25 

a2” and Up..... 107.50 97.50 aye 

. 
Lath, 4-foot No. 1 

NN SE sca cmnicaee $6.75 c.i.f.—$7.25 delivered 


ee 5.50 c.i.f.— 6.00 delivered’ 
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“NORTHERN HARDWOODS 


Following are prices of northern hardwood, those of 
ash, basswood, birch, soft and rock elm, red oak and 
soft maple being quoted f.o.b. Wausau, Wis., basis, 
and those of hard maple, beech and end dried white 
maple being quoted f.o.b. Bay City, Mich., basis: 


Wausau, Wis., basis— 
FAS Sel. No. 1 No.2 No.3 


—— 

4/4 .-$ 95.00 $ 80.00 $.62.00 $ 40.00 $ 20.00 
56/4 ..-- 105.00 90.00 70.00 42.00 21.00 
6/4 ..-- 115.00 100.00 75.00 42.00 21.00 
8/4 .... 120.00 105.00 80.00 47.00 eoed 
Basswoop— 

4/4 .cce TORO 65.00 50.00 32.00 25.00 
S/4 «cece TOMO 68.00 53.00 33.00 26.00 


6/4 .... 80.00 70.00 55.00 36.00 26.00 

8/4 .... 95.00 85.00 70.00 38.00 26.00 
10/4 .... 100.00 90.00 75.00 50.00 pees 
12/4 ..-- 110.00 100.00 85.00 60.00 


Key stock, 4/4, $80; 5/4, $85 or on grade; FAS, 


$95; No. 1, $75. 


1x4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80. 


BircH— 

4/4 .... 100.00 80.00 50.00 32.00 21.00 
6/4 .... 105.00 85.00 56.00 36.00 22.00 
6/4 ...- 110.00 90.00 60.00 40.00 22.00 
8/4 .... 115.00 95.00 75.00 47.00 28.00 


10/4 .... 125.00 105.00 90.00 55.00 cece 
12/4 .... 130.00 110.00 95.00 60.00 base 
3/4 .... 88.00 70.00 45.00 ee coe 
5/8 .... 85.00 68.00 38.00 


For 10-inch & wdr., add $35; 8-inch & aii ‘add 
$20; for 5-inch & wdr., 8-foot & Igr., add $2. 


Price of 4 & 6-foot lengths, $32. For sel. red, add 
$25. 


Rough birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 
one and two face clear, $80; run of pile, $68. 


Sort Erm— 
4/4 .... 70.00 60.00 47.00 25.00 21.00 
S74 .ces THEO 65.00 50.00 30.00 22.00 
6/4 .... 85.00 75.00 60.00 30.00 22.00 


8/4 .... 90.00 80.00 65.00 35.00 23.00 
10/4 .... 95.00 85.00 75.00 40.00 coe 
12/4 .... 100.00 90.00 80.00 45.00 


Rock Erm— 
4/4 .... 70.00 oon 45.00 25.00 18.00 
5/4 .... 80.00 nip 50.00 30.00 19.00 
6/4 .... 80.00 one 55.00 30.00 20.00 
8/4 .... 85.00 wares 60.00 35.00 *25.00 


10/4 .... 100.00 eee 80.00 50.00 coe 
12/4 .... 110.00 cece 90.00 55.00 30.00 


Sort Marte— 


JG .sce TSO 60.00 43.00 27.00 21.00 
Oe icos THEO 65.00 45.00 35.00 22.00 
6/4 .... 90.00 80.00 49.00 32.00 22.00 
8/4 .... 95.00 85.00 52.00 38.00 22.00 
Rep Oax— 


4/4 .... 100.00 80.00 65.00 43.00 19.00 

5/4 .... 105.00 85.00 70.00 45.00 20.00 

6/4 .... 110.00 90.00 75.00 49.00 20.00 

8/4. .... 115.00 95.00 80.00 52.00 20.00 
*Bridge plank. 


Bay City, Mich., basis— 
Harp Mapte— 


Sel. No. 1&Sel. 

FAS 6”&wider 6”&wider No.2 No.3 

a $ 80.00 $ 65.00 $ 60.00 $35.00 $18.00 
ae stcaws 90.00 75.00 70.00 40.00 20.00 
ee. voduns 95.00 80.00 75.00 40.00 22.00 
Se” ceawde 110.00 95.00 90.00 45.00 25.00 
ee wectes 125.00 110.00 105.00 50.00 30.00 
Se wccened 130.00 115.00 110.00 60.00 30.00 
oF 150.00 135.00 130.00 60.00 35.00 
Dare wevese 175.00 160.00 155.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12- inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, ‘4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


Harp Mapre RovcH Fioorinc Stock— 
No. 1 No. 2 No. 3 


com. com. com. 
a BCC CE Cr ee 40@ 42 28@30 18@20 
b SE bierd eomcncene 00000 6s 43@ 45 28@30 20@22 
BrecH— 
FAS Sel. No. 1&Sel. No.2 No.3 
5/8 No. 2 com. & better..... dieets 40.00 16.00 
ee wackes 65.00 §5.0Q 45.00 30.00 19.00 
Se waaay 68.00 60.00 50.00 35.00 22.00 
WE cicatc 75.00 onde 55.00 85.00 22.00 
OE vsseve 80.00 pies 60.00 40.00 25.00 
Enp Driep WHITE MarLte— 
FAS and 
Nos.1&2 Nos.1&2 
eee toed sea eeseanwes $110.00 $ 85.00 
BE veered obeseianceeuseeuwe -. 115.00 90.00 
Ct, dtaeeeenbes dibene ee 95.00 
BPE ceees covvecssevssseovnsde Be 105.00 





CROSS TIES 


St. Louis, Mo., May 31.—Cross tie quotations 
f.o.b. St. Louis: 





Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No, 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8’, T-inch face.. 1.15 .85 
No. 1, 6x6”, 8’ 6-inch face.. 1.05 .75 


Red oak ties, 10 cents less and heart cypress 
ties 15 cents less than white oak; tupelo and 
gum cross ties, 15 cents less than white oak; 
sap cypress, 20 cents less than white oak. 


Switch Bridge 

Ties Plank, 

EE er ee . $44, 2 $45.00 
nba ennewaw wan 40.0 38.00 





SOUTHERN PINE TIES 


New York, May 31.—Following are quota- 
tions on southern pine ties, f.0.b. New York: 


All 8’ 6”— Sap Heart 
TEE tescccsees eas aneveens rrr $1.75 
ree 085008003 Eee 1.65 
GE kecavieccesisscrecearteet® coos 1.20 1.40 





For Editorial Review of Current Market Con- 
ditions See Page 43 


NORTHERN PINE 


CHICAGO, June 1.—Demand for northern pine is 
holding up in pretty good shape. Data for the week 
ended May 21 gave production 173,000,000 feet, ship- 
ments 174,000,000 feet, and orders 171,000,000 feet. 
Industrial trade has been very good during the last 
thirty days and the call from retail yards is on a 
seasonable basis. Heavy rains in the North during 
the last two months have curtailed shipments from 
the mills. Prices are firm. 


PUFFALO, N. Y., June 1.—The upper grades of 
northern pine are not in active demand and are 
much affected by the competition of some of the 
western woods. In the intermediate grades the de- 
mand is about up to normal and the prices are fairly 
firm. Low grades are in steady demand and are gen- 
erally being held at about $1 higher level than that 
of a year ago. Wholesalers feel that the prices on 
low grades are cheaper than they are likely to be a 
few months from now. 


EASTERN SPRUCE 


BOSTON, MASS, May 31.—The eastern spruce 
market is quiet, though few mills are running. No 
one is now quoting more than $40 base on frames, 
and this has been shaded. Eastern spruce is en- 
countering severe competition with Coast softwoods. 
Provincial random is in fair demand and keeps firm. 
Boards are quiet, but dry stock is so scarce that 
prices remain firm. 


HARDWOODS 


CHICAGO, June 1.—The hardwood situation in 
the North remains very strong and a large volume 
of business is being placed on the basis of present 
prices. No. 3 hardwoods, particularly, show a good 
deal of strength and are moving freely to box fac- 
tories. There is also a good demand from flooring 
factories for maple lumber. Automobile woods are 
rather scarce and call from the auto trade is quiet. 
Furniture demand is also slow. Southern hardwoods 
are firm in price, but the movement is rather slow. 
There is a fair demand for oak flooring. 


NEW ORLEANS, LA., May 30.—There is fair 
but not heavy call for thick elm and maple, sap gum, 
FAS red gum, the flooring grades of oak, and mag- 
nolia. Tupelo is reported in notably active request. 
Available hardwood stocks at mills are relatively light, 
but just now the trade seems disposed to wait. Prices 
seemingly underwent little change, most recent ad- 
vances being maintained. 


ST. LOUIS, MO., May 31.—Southern hardwood 
prices are well held, and demand is fair only. Those 
in the market are buying because they must have 
stock, and others are holding off to await stabiliza- 
tion. Activity is coming chiefly from planing mills, 
the demand from automobile body concerns having 
eased off. The more active items include 4/4 Nos. 
1 and 2 red and white oak, wanted by flooring con- 
cerns, and 4/4 FAS and No. 1 plain and quartered 
sap gum. There is still about one foot of water in 
mills in the floor territory bordering the Mississippi 
River and it will require another week before logs 
can be re-stacked preparatory to drying. This lum- 
ber will be ready for shipment early in July. 





CINCINNATI, OHIO, May 31.—Hardwood busi- 
ness is below the normal for May, while better than 
in April. The stronger position of the market due 
to the Mississippi floods is being maintained, though 
buyers have resisted the sharper price advances that were 
made. The upturns in gum are sticking pretty well, 
but there was not the same success in oak, ash and 
maple. However, prices generally are higher than 
they were the early part of the month. 


BUFFALO, N. Y., June 1.—The hardwood market 
holds strong and a fair amount of business is being 
placed, though mostly for immediate needs. South- 
ern hardwoods show an especially strong tendency, 
even from territory outside the flooded districts. The 
buying is said to be better west of here than to the 
eastward. Furniture factories are not taking on much 
stock, but there is an improvement in the demand 
from automobile factories. Northern hardwoods are 
showing firmness also. 


HOUSTON, TEX., May 30.—Hardwoods took on a 
firmer tone this week after a few days of compara- 
tive quiet. Sap gum and oak are leading in demand. 
Red gum is firm. Ash and magnolia are strong. 
Cypress is the only dull item. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 1.—May volume was a little 
lighter than April or March, and for this reason it 
seems fair to assume that there will probably be a 
somewhat stronger demand during the early part of 
June. Retailers and industrial consumers have been 
pursuing a more or less hand-to-mouth program of 
buying, but will soon have to replenish stocks for 
midsummer trade. 


SEATTLE, WASH., May 28.—There appears to be 
a gradual increase in the volume of rail trade, with 
prices ruling steady to firm. Inquiries outline dif- 
ficult mixtures, and wholesalers experience consider- 
able trouble in buying. Atlantic coast trade con- 
tinues unchanged, ‘with volume limited by the capacity 
of the ships. Eastern buyers are not keen to take 
up the new base list, but rather insist on flat prices. 
The foreign movement is featureless, but maintains 
its volume and is quite steady. Southern California 
is barely steady, so that there is some difficulty in 
selling. . Fir lath have dropped off a little in price. 


NEW YORK, May 31.—Demand for West Coast 
fir has increased greatly during May. The market 
has been slow to develop this spring, but prices have 
been maintained consistently and are standing firm 
now. Many retailers who are buying other items are 
well stocked with fir. 


BALTIMORE, MD., May 31.—The distribution of 
fir in this market is reported to have undergone some 
increase, with a measure of speculative buying 
prompted by the advance in the quotations on the 
Coast and the higher water freight rates, along with 
scarcity of tonnage. It is stated to be rather dif- 
ficult now to get space on vessels. Increase in freight 
rates and curtailment in production are being reflected 
in a stiffening of quotations on stocks here, though 
limits to any marking up of the figures are set by 
the competition of eastern woods. 


KANSAS CITY, MO., May 31.—Demand for fir 
still is running below normal in this market, though 
sales managers think the outlook a little better, par- 
ticularly in the country. Flooring, wide boards and 
long timbers are in best demand. Prices have shown 
no change for several weeks. 


CYPRESS 


NEW ORLEANS, LA., May 30.—The latter part 
of the week witnessed a slight slackening of call, so 
that the week’s business fell a little short of the pre- 
ceding week’s. May business, however, registered a 
substantial gain over April and current demand is 
rated fair. Mixed car orders continue predominant, 
and prices by local report rule unchanged. 


CHICAGO, June 1.—The volume of cypress busi- 
ness in May was somewhat better than the same month 
in 1926. Greenhouse interests, tank manufacturers 
and other consumers are all represented in the mar- 
ket, but the demand is somewhat spotted. Mill stocks 
are in good assortment and prices remain on a steady 
basis. 


ST. LOUIS, MO., May 31.—A slight betterment is 
noted in the demand for yellow cypress. Yard busi- 
ness continues slack. Most inquiries are for low 
grade stock as wanted by coffin concerns, box manu- 
facturers and the like. It is believed that some in- 
terests are holding off. Prices are unchanged this 
week. Most orders for red cypress come from in- 
dustrial concerns. Prices are firm. The more active 
i.ems include 3-inch FAS cypress and kiln dried 


tupelo flooring. 
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We Talk To Our Trade: 


Telephone and telegraph wires are the prime essentials in 


PEAVY SPEEDY SERVICE. 


We talk to our trade over long distance and fast wire daily, 
and our orders as they are received are phoned to our mills, 
all of them within easy talking distance of our sales office. 


Right there is an advantage we want you to consider, that 
close connection with the producing plants. Immediate con- 
tact between sales office and production units means lumber 
delivered just when you want it. 


PEAVY PINE PRODUCTS are assured in quality, uniform 
in milling, and accurate in grading. When SPEED in 
delivering is added, you can afford to quote on any job, even 
though you haven’t the stock on hand. Just 


VY 
Sell them INE 


RODUCTS 
Mills Nos. 19, 28, 29 and 40. 


Peavy-WiLSONLUMBER COMPANY,INC. 


gg, Marufacturers of 
/TRGIN Lone LEAF 


— and 
SHort Lear YELLOw PINE 
Shreveport, La. 


SALES AGENTS FOR: 


Peavy-Byrnes Lumber Ce. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Ce., Inc. Peavy-Moore Lumber Ce., Inc. 
Emad, Louisiana Peason, Louisiana Deweyville, Texas Texia, Texas 


BRANCH OFFICES: 


FORT WORTH: 
209 Texas Nat'l Bank Bids. 


and Satisfaction 





CHICAGO: 


NEW ORLEANS: 
1966 Conway Bidg. 


411 New Orleans Bank Bidg, 














————— 


HEMLOCK 


_ CHICAGO, June 1.—Retail yards continue actively 
in the market for northern hemlock and Prices have 
strengthened, so that the ruling quotation is now 
about $4 off the Broughton list. Dry stocks at the 
mills are not plentiful, and dealers find difficulty jg 
placing badly assorted orders. 


NEW YORK, May 31.—Hemlock has profited by 
the curtailment of shipments by West Coast mills 
and the market today is holding firm. Wholesalers 
report a healthy improvement in demand for West 
—— lumber. Eastern lumber is scarce and demand 
slow. 


BOSTON, MASS., May 31.—Although there are 
few large sales of eastern and northern hemlock 
boards, the market keeps firm. Less than $30 is sel- 
dom quoted for random, and for nice eastern clipped 
as much as $32 is quoted. Northern clipped boards 
are steady at $31. There is a fair call for Coast 
dimension and plank, on which mill shipment prices 
are firm, though transit lot have sold at low prices. 


WESTERN PINES 


CHICAGO, June 1.—There is a fair demand for 
western pines in local territory, and prices hold firm. 
Some of the mills have been handicapped by rain and 
high water, which has resulted in dry stocks being 
scarce in some items. California white pine production 
has increased a little and prices on selects have ad- 
vanced $1, while shop grades and boards remain 
the same. Demand is good as the sash and door 
factories are again in the market. 


SAN FRANCISCO, Calif., May 28.—Increased pro- 
duction throughout the pine district is replenishing 
badly depleted mill stocks. The effect of full-time 
production was felt in prices, slight declines being 
noted, especially in upper grades. Rail demand was. 
brisk, with export showing a slight falling off. East- 
ern business is picking up. 


NEW YORK, May 31.—Volume of May sales was. 
considerably -in excess of that for April, and prices 
are a good deal better stabilized. There is practically 
no price cutting. No. 3 common Idaho is selling 
well, and shipments have been none too voluminous. 
of late. Mills are insistent that prices be held, and 
some have announced advances ranging from $1 to $2, 
with warnings that there will be further advance 
later on. 


BUFFALO, N. Y., June 1.—The market for west- 
ern pines is not very active; in fact, wholesalers say 
that it requires considerable effort to get customers 
interested. The buying is restricted to small lots in 
the majority of cases, and industrial plants are not 
taking as much high grade stock as they sometimes do- 
at this season. Mill prices are holding firm, indicating 
that there is quite a shortage prevailing. 





KANSAS CITY, MO., May 31.—The western pine 
market continues good, with thick stock rather hard’ 
to get, and prices firm. Factory demand is fair. 
Retail demand is mostly for finish, boards and small 


dimension. 
REDWOOD 


SAN FRANCISCO, Calif., May 28.—The demand 
for redwood is being sustained. There were unex- 
pected increases in demand from foreign markets 
during the week. Western business showed a slump 
and eastern demand was slightly below normal. Re- 
tail demand is above normal. Prices are steady, 
with a few slight increases in quotations on indi- 
vidual grades and sizes. 


SOUTHERN PINE 


CHICAGO, June 1.—Some improvement was shown 
in southern pine demand last week, and May as a 
whole was fairly good. Inquiries from railroads for 
repair material are in larger volume. Nos. 2 and 3 
boards have been marked up $1 by some of the 
larger mills, due to scarcity of stocks. Flood areas 
are taking considerable quantities of these items for 
reconstruction purposes. 


NEW ORLEANS, LA., May 30.—Local observers 
note little change in market conditions. Dimension 
has been maving well, also some of the flooring items, 
notably 3-inch B&better. Timbers have been strong 
all along and better inquiry is reported for some items 
of railroad material—a call that is expected to grow 
as the railroads in the overflowed districts begin: 
extensive repairs of tracks and bridges. Price reports 
vary a little, but it appears there has been no marked 
change either way, with most mills holding their quo- 
tations fairly well. 
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ST. LOUIS, MO., May 31.—Southern pine is rated 
quieter than it was last week, probably because of 
abundance of rains. It is difficult to get business on 
a satisfactory basis. Most inquiries are from retail 
yards in small town. Industrial concerns do not 
seem inclined to buy. Prices show no fluctuation. 
Mills are cutting about their normal volume and May 
shipments were among the heaviest this year. 


KANSAS CITY, MO.,,May 31.—The southern pine 
market is running along at about the same volume as 
for several weeks, with no change in the general 
price situation. The best market is found in the 
South and in the Southwest, the demand from the 
east side being slow, and not much coming from 
northern States. There is a small industrial demand. 


NEW YORK, May 31.—Demand for pine flooring 
and roofers is very heavy, and roofers are fairly 
scarce. Some manufacturers are sold up on box 
lumber. The volume on No. 2 and better lumber is 
reported good, with prices a good bit stronger than 
they were the first of the month. Wholesalers report 
that in number of orders business measures up well 
with any previous season, but retailers seem loath to 
make purchases in large volume. 


HOUSTON, TEX., May 29.—Export trade has 
taken a turn for the better. There is a good de- 
mand for saps, prime, deals and timbers. Yard 
stocks are in fair call. Farmers are not buying much 
lumber, owing to the fact that they are busy with 
crops. 


BOSTON, MASS., May 31.—Southern pine buying 
has been conservative, competition keen, and prices 
more or less irregular. New England retailers are 
not heavily stocked, but have enough for their current 
requirements. Some of the pine flooring mills have 
been taking a firmer view of their offerings. 


SHINGLES AND LATH 


SEATTLE, WASH., May 28.—Low grades of red 
cedar shingles have stiffened perceptibly during the 
last few days, under brisk inquiry and enlarged de- 
mand. The market on clears had advanced fully 10 
cents. The higher grades of shingles are steady 
to firm. 


KANSAS CITY, MO., May 31.—There is a good 
demand for premiums, which are quoted here around 
$3. Common clears are around $2.10, and _ stars, 
$1.95, with demand for these grades mostly from the 
country. Siding demand has improved slightly, but 
prices still are weak. There is a little better demand 
for lath, with redwood and California pine mills get- 
ting a big share of the demand. 


NEW YORK, May 31.—The eastern spruce lath 
situation is slowly improving, although prices have 
not reverted to normal. The volume of unsold cargoes 
arriving has decreased, and mills that were releas- 
ing their stocks regardless of New York prices have 
just about been cleaned out. West Coast shingles 
are selling well and prices are firmer than any time 
this spring, with a greatly decreased volume of stocks 
in hands of wholesalers. 


HOUSTON, TEX., May 29.—Shingles are quiet, 
and there is scarcely any business in lath. Prices 
are unchanged. 


NEW ORLEANS, LA., May 30.—Continued fair 
sales of cypress shingles are reported in southern 
territory, with the call seasonably quiet elsewhere, 
prices unchanged and mill stocks relatively light. 
Cypress lath are selling about as usual, on mixed car 
orders mainly, with prices unchanged. 


BOXBOARDS © 


BOSTON, MASS., May 31.—Boxboard producers 
are booking a fair volume of new business at more 
satisfactory prices than were ruling a few months 
ago. Some of the larger operators in Maine and New 
Hampshire have already contracted for the sale of 
their entire 1927 output, and are not accepting new 
orders. There are now comparatively few bargain 
lots. Round edge white pine boxboards, inch, are 


$27 @30. 
CLAPBOARDS 


BOSTON, MASS., May 31.—Clapboards are quiet, 
and prices are. virtually unchanged. Offierings of 
eastern spruce and native white pine clapboards are 
offered at attractive prices., Mill. shipment lists are 
firm but there are occasional bargains in transit lots. 
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Natalbany Offers a New Lumber Product 
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Joist Bridging 


for any width joist or any spacing 
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In its effort to produce a lumber product for 
every construction purpose, NATALBANY 
has added joist bridging to its line of offerings 
to the retail lumber dealer. 
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NATALBANY will manufacture this bridging 


for any width of joist or any spacing. 
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The bridging will be made of Southern Pine, 
ideal for the purpose because Southern Pine is 
tough, nail-holding, and does not easily split. 
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NATALBANY cut-to-fit bridging will effect a 
saving for contractor and home owner. It 
eliminates waste and labor. It will take the 
place of the longer and more expensive pieces 
of lumber which are usually cut, by the car- 
penter, on the job. 


DING ANG INO ANG INGAN 








You can secure just the number of sets (two 
pieces to the set) you wish by ordering it mixed 
in the car with our other lumber products. 
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Any NATALBANY product is as safe as buy- 


ing sterling. 






Mills Nos. 71, 72 and 73 
Grade-marked and trade-marked 
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= LUMBER COMPANY, LTD, & 
= SALES OF FICE a 
4 HAMMOND, LOUISIANA : 
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MEMBER SOUTHERN PINE ASSOCIATION 
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8000 cars a year of long and short leaf Southern Pine 
Illinois Central Main Line Service 





AW i) 










OW) 
('0) 








WA WA-UA UA Ud WUd Ud \Ud YUM \Ud \Ud IIA Ud \Ud \Wd \Wa \Wd Sud \Wd Wud Wd ld \Wd Wud \We Wd Wud Sie \Ud es | 














AMERICAN LUMBERMAN June 4, 1927 





——— 








MOULDINGS 
FINISH 

BEVEL SIDING 
BASE, ETC. 


SHOP AND 
FACTORY 
LUMBER 


CRAIG 
MOUNTAIN 
QUALITY 









PONDOSA 
PINE 


LIGHT-SOFT-WHITE 








Lumber That Builders 
and Carpenters Like 


You know that the lumber builders and carpenters 
like is the lumber that will build sales and profits for 
you. 

Hence, the wisdom in selling light, soft and white 
Craig Mountain Quality Pondosa Pine. This lum- 
ber is the carpenters’ favorite because it makes their 
work easier. Try a car and see if it isn’t the best 
selling lumber you have ever handled. 








Mixed cars a specialty. 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President W. C. GEDDES, Vice-Pres. & Gen, Mgr 
SALES REPRESENTATIVES: 
G. S. Patterson, Oconomowoc, Wis. Colorado Continental LumberCo., 
R. D. Hunting Lumber Co., American Trust Bldg., Chamber of Commerce Bldg., Denver. Col. 
Cedar Rapids, lowa. Alex W. Stewart, 931 Lumber Exch. Bldg., 
D. Clinton Van Ostrand, P, O. 99, Omaha, Nebr. Minneapolis, Minn. 


W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 











Learn more about A Big Increase in Sales 
the sales possibilitics 
of our Tennesse Aro- will be noticed when you stock our “Quality” Oak flooring. 
: : It possesses all the qualities desired by builders and will 
matic Red Cedar 


. : : therefore make selling easier for you. Many other dealers 
** Kilmoth ” Closet are featuring this flooring with good results. Order in 
Lining. L. C. L. or carlots. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS - 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 














OBITUARY 


LEONARD N. ANSON, 79, pioneer lumber- 
man of Merrill, Wis., and Stevens Point, Wis., 
died at_ his home in Miami, Fla., on Tuesday 
night, May 24, after an hour’s illness. Mr. 
Anson was associated with James and Patrick 
Meehan at Stevens Point in his early years in 
the lumber industry, and later he established 
the Gilke-Anson Lumber Co., at Merrill, where 
he .operated the company for 40 years. He 
was mayor of Merrill in 1890 and 1891 anda 
member of the Wisconsin consistory of Ma- 
sons at Milwaukee. In 1922 Mr. and Mrs. 
Anson celebrated their fiftieth wedding anni- 
versary at Stevens Point. Mr. Anson was 
widely Known in the lumber industry and his 
funeral which took place on May 28 at Stevens 
Point was attended by many of his old friends 
in the trade. Among them were W. S. Bran- 
num, of the Knudson-Mercer Lumber Co., 
Chicago; Joseph Brannum, Brannum-Keene 
Lumber Co., Indianapolis, Ind.; M. Monahan, 
Connersville Lumber Co., Connersville, Ind.; 
W. D. Alexander, Alexander & Co., Normal, 
Ill., and R. C. Clark, Tremont Lumber Co., 
Chicago. 








THOMAS KEEFE, aged 88, died May 29 in 
St. Mary’s hospital, Galesburg, Ill., following 
a week’s illness of bronchial attack and heart 
disease. Mr. Keefe had. been a lumber and@ 
grain dealer in Knox County 67 years, operat- 
ing branches in Wataga and St. Augustine 
with headquarters in Galesburg. -Mr. Keefe 
was a native of Ireland, born in Elma, County 
Roscommons, April 22, 1839. He came to 
Knox County in 1861 and entered the lumber 
and grain business. He continued in active 
charge until four years ago, his son, Frank; 
being associated with him until recent years, 


CHARLES MILLARD GOULD, aged 69, 
traffic manager at the Roach & Musser Sash 
& Door Works, Rock Island, Ill., for the last 
23 years, died May 29 in his home. Mr. Gould 
was born Sept. 18, 1857, in Rochester, Iowa, 
and grew to manhood in that community. 
He moved to Rock Island in 1872, entering the 
employ of the Rock Island Railroad lines. In 
1904 he left the railway employ to become 
traffic head of the sash and door works, con- 
tinuing in that capacity until his death. He 
is survived by his brother, two daughters and 
three grandchildren. 


GEORGE H. COOK, 74 years old, pioneer 
Minneapolis lumberman, died after three 
months’ illness at his home in that city Satur- 
day, May 28. Mr. Cook was born at Lyons, 
N. Y., in 1853, and went to Minneapolis to 
engage in the lumber business forty years 
ago. He was a member of the - Brainerd, 
Minn., Elks’ lodge and Knights of Pythias of 
Muskegon, Mich. He is survived by his wife, 
Mrs. Clara Cook, one son, Richard E., and four 
daughters, Bessie Cook Gamley, Grace B..,. 
Florence H. and Corinne, all of Minneapolis. 


WIL O'CONNOR, for over fifty years 
identified with the lumber industry in the 
Ottawa Valley and northern Ontario, died re- 
cently at his home in Bonfield, Ont. Mr. 
O’Connor was in his 75th year. He went to 
Canada as a boy with his parents from Ire- 
land, and settled at Arnprior. He took em- 
ployment at the age of 17 with’ J. R. Booth 
at Ottawa, and shortly afterward was sent to: 
Bonfield to take charge of the Booth opera- 
tions there. He continued in that work untif 
a few .years ago, when he was retired on 
pension. 


HERMAN W. WATKINS, one of the best 
known lumbermen of Hattiesburg, Miss., was 
drowned in Bluff Creek while on a fishing trip 
to Pine Island. Mr. Watkins went in for a 
swim and it is believed that a heart attack 
or cramps caused the fatality, as he was 
known to be a good swimmer. The body was 
recovered about three hours later by his 
friends. Mr. Watkins was for many years a 
partner in the Gray-Watkins Lumber Co. A 
widow, three children, three brothers and four 
sisters survive him. Gray Watkins, a son, 
7, engaged in the lumber business at Ozark, 
Ala. 


JAMES LUNNY, a veteran lumber dealer of 
Ottawa, Ont., passed away recently at his 
home in Ottawa, in his 80th year. Mr. Lunny 
entered the employ of the James MacLaren 
Co. at the age of 18 and subsequently became 
one of its chief officials. After the retirement 
of the late John Henderson he was appointed 
manager, a position which he occupied until 
the firm discontinued business. In 1900, Mr. 
Lunny entered business for himself, associated 
with J. G. MacLaren, a grandson of the late 
James MacLaren. 


RALPH E. MANAGAN, 17 months old son 
of Mr, and Mrs. Ralph E. Managan, of Port- 
land, Ore., was drowned at Big Lake near 
Westlake, La., where his parents were visiting 
last week. The child wandered out on the 
wharf and fell in the water. Mr. Managan 
jumped in to rescue him but efforts to resusci- 
tate him were unsuccessful. The boy was a 
grandson of W. H. Managan, of Westlake, La., 
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rominent lumberman, who is at present 
traveling with his wife in Belgium. 


J. FRANK O’BRIEN, widely known as a 
lumber salesman, died recently at his home in 
Montreal, Que., aged 53. Mr. O’Brien was 
porn in Quebec City. As a young man he be- 
came a salesman for the James MacLaren. Co., 
Buckingham, Que. He subsequently engaged 
as salesman for H. Bourgouin, wholesale lum- 
per dealer, whom he represented until a short 
time ago. 


JOHN J. ANDERSON, president of the 
Acorn Lumber Co. and of John J. Anderson 
Co. Wholesaler, of Chicago, died at his 
home in this city_on Monday, May 30, at the 
age of 60. A widow and two daughters sur- 
yive him. Mr. Anderson was well known in 
city fraternal circles. Many of the local lum- 
permen attended the funeral services on 
Wednesday to pay their last tribute to the 
memory of Mr. Anderson, who had been prom- 
inent in the wholesale trade in Chicago for 
many years. 


Timber Land Sales 


Toronto, Ont., June 1.—The Ontario Department 
of Lands and Forests recently announced two im- 
portant sales of standing timber comprising about 
30,000,000 feet of red, white and jack pine. One 
block, in the Quetico Park Reserve, of about 22% 
square miles, was sold to J. A. Mathieu (Ltd.), of 
Fort Frances, at the upset price of $11 per thousand 
including Crown dues for red and white pine, and 
$6. per thousand for jack pine. Austin & Nicholson, 
of Chapleau, bought the other tract, which lies in the 
Algoma District—in the northwest section of the 
Mississaga Reserve. It is 49% square miles in size. 
The buyers are to pay an average of 30 cents per 
1,000 feet in excess of an upset price, and Crown 
dues to be fixed by the Government and varying 
from $5.20 to $11, according to the accessibility o 
the timber and according to whether it is white, red 
or jack pine. 


Princeton, W. Va., May 31.—With a bid of 
$25,050 D. E. Conley, of Rocky Gap, Va., purchased 
746 acres of timber land at Bear Knob, near Elgood, 
at a court sale of the property owned by the late 
John H. Wulburn. 





Hymeneal 


MATTHEWS-BLOEDEL. A beautiful home 
wedding was solemnized in Seattle, Wash., 
May 21, at 4 o’clock p. m., at the residence of 
Mr, and Mrs. J. H. Bloedel, the ceremony unit- 
ing Miss Charlotte Bloedel to Stewart Mat- 
thews, son of Rev. and Mrs. Frank B. Mat- 
thews, of Seattle. The bridegroom’s father 
read the service before an improvised altar, 
banked with June lilies and ferns, by the west 
window in the drawing room. The aisle lead- 
ing up to the altar was formed of graduated 
standards filled with blooms in shades of 
mauve and green, with larkspur and pink snap- 
dragons. About the house were standards of 
the same pastel-colored blossoms. The bride 
earried June lilies. Miss Florence Agen was 
maid of honor. James Matthews, brother of 
the groom, was best man. The bride was 
given in marriage by her father, J. H. Bloedel, 
president of the Bloedel Donovan Lumber 
Mills and Bloedel, Stewart &.Welch (Ltd.). 
Mrs. Matthews attended the Spence school in 
New York, and is a member of the Junior 
League. Mr. Matthews attended the Uni- 
versity of Washington, and is affiliated with 
Phi Gamma Delta fraternity. Mr. and Mrs. 
Matthews will be at home in Aberdeen, Wash., 
after June 15. 


LEIGH-CULVER. Miss Marjorie Culver, 
daughter of Mr. and Mrs. Howard Culver of 
Spokane, Wash., and Los Angeles, Calif., and 
Frank King Leigh, son of Mr. and Mrs. Walter 
E. Leigh, of Spokane, were married at the 
home of the bride’s sister, Mrs. Fabian Mc- 
Keon Smith, on Wednesday, May 25. Mr. Cul- 
ver, father of the bride, is a well known In- 
land Empire lumberman and banker. He is 
president of the Sandpoint Lumber & Pole Co. 
and of the Bonner County National Bank, 
Sandpoint, and has other extensive lumber, 
bank and farming interests in that part of 
the country. The bridegroom is in the real 
estate business and comes of a prominent 
pioneer family. The ceremony was performed 
by Rev. H. A. VanWinkle of the Central 
Christian church and was attended only by 
the immediate relatives and a few close 
friends. The house was decorated with a pro- 
fusion of spring flowers artistically arranged. 
The bride attended the University of Wash- 
ington. The bridegroom is a graduate of 
Whitman college at Walla Walla. Following 
a short trip to the coast, Mr. and Mrs. Leigh 
ao be at home at the Elm Apartments, Spo- 
cane, 


_ SwepisH lumber prospects for 1927 are prom- 
ising, says a report from Consul K. de G. Mae- 
Vitty, Stockholm. The codperation between 
Swedish and Finnish lumber exporters will con- 
tinue in 1927. 

















© U.&U. 
This $350,000 fire swept away a huge lumber- 
yard, destroying three million feet of lumber 


and burned 34 horses to death. A flood of 
water poured into the inferno of flame at first 
was aed the blaze being swept by a 
strong wind. 

@®ee8 


Thousands of dollars loss! The Weeds Caught ! 


Someone was to blame! 


Today, every one recognizes the danger . . . opera- 
tors realize the menace that lurks within every single 
weed! Countless fires. . . countless dollars . . . valu- 
able time has been lost by neglecting to destroy this 
enemy. 


Remember—weeds are doubly dangerous during the 
dry season. 


WILSON’S WEED KILLER—KILLS WEEDS 


Wilson’s Weed Killer should be used nat only as a 
fire preventive, but to keep weeds away from base of 
piles ... thus keeping lumber in best condition. 
Wilson’s Weed Killer is clean, odorless, easy to ap- 
ply, and is very inexpensive. It kills the roots, mak- 
ing one application a year sufficient. 


1 Gallon (makes 41 gallons) $ 2.00 
5 Gallons (makes 205 gallons) $ 8.00 
50 Gallons (makes 2050 gallons) $50.00 


When ordering use this guide for your requirements. 





It costs you little—but may save you millions. Act Now. 
Your order will receive our immediate attention. 
Mail the coupon today for a trial order! 














For the enclosed check for $ you may ship us 1 GALLON 5 GALLONS 
50 GALLONS of Wilson's Weed Killer. 
Name 3 
(ee a ess = wo 
(Please indicate clearly the quantity desired) 
Mil 
SPRINGFIELD Department R NEW JERSEY 
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News Letters 


(Continued from page 75) 
Boston, Mass. 


May 231.—Inquiry among New. England lumber 
wholesalers reveals no substantial change in market 
conditions during the last week. No one is now 


quoting more than $40 base for eastern spruce frames. 
For the random lengths of spruce the market looks 
firm, $33 being the ordinary price for narrow. Spruce 
covering boards are scarce and firm. The tone of 
the market for spruce lath is rather easier, sales of 
1%-inch being reported at $7.40. Shingles continu 
firm. The market for Douglas fir looks firm, but 
some eastern sellers are taking low prices for transit 
lots. Hardwood flooring prices, particularly those 
for oak, seem lofty when compared with lists pre- 
vailing before the Mississippi floods. Southern pine 
flooring lists are being marked up a little by some 
manufacturers but the general spread is about the 
same as a month ago, and demand here keeps quiet. 
Pondosa pine is steady. Recent concessions of 50 
cents to $2 are reported on Idaho white pine. The 
general tone of the hardwood market is firmer and 
buyers’ interest is increasing. 

The Downes Lumber Co. has moved its general 
offices from Harrison Avenue ‘to 54 South Bay Ave- 
nue, Roxbury. J. Edward Downes states that the 
plant at 486-496 Harrison Avenue will be operated 
as a hardwood yard. The mills and spruce wharf 
will be located at 46-68 South Bay Avenue, and the 
hard pine wharf at 410-416 Albany Street. 

Operations of the Champlin Hobbs Co., at Medford, 
Mass., are to be continued, it was announced here 
this week, as well as those of the Champlin Box 
& Lumber Co. at Rochester, N. H. This decision 
was made at a meeting of the creditors of William 
H. Champlin, who recently assigned for the benefit 
of his creditors to E. F. Gowell, a lawyer and lumber 
operator of Berwick, Me. 

Maybury W. Fleming, who is widely known as an 
association executive, has resigned as secretary of 
the New England division of the National Associa- 
tion of Wooden Box Manufacturers. 

Nate B. Richards, treasurer and general manager 
Manchester Lumber Co., Manchester, Conn., has so 
impressed his efficiency upon the community that all 
kinds of civic responsibilities are being thrust upon 
him. Just now he is directing the hospital drive for 


the hospitals of Manchester, and also managing the 
Kiwanis Summer Camp at Hebron Game Club. 


New York, N. Y. 


May 31.—Dullness in the lumber market today was 
attributed solely to the 3-day lay-off. 

Most prices on softwoods are holding just about 
where they have been for the last fortnight. Hard- 
woods were a little higher today than they were 
when last week closed, some distributors being noti- 
fied of advances by the mills in West Virginia, the 
new increases approximating $3. The Eastern spruce 
lath situation continues to improve slowly, with prices 
still a good bit off color. The run of fir sales has 
improved rapidly. All in all, wholesalers and retailers 
are fairly well satisfied with the present volume of 
business, and all forecast even better business in the 
immediate future. 

L. A. Long, wholesaler of red cedar shingles and 
siding, has found new quarters in the French Building 
at 551 Fifth Avenue. 

Guy E. Robinson, specialist in Canadian pine and 
spruce, has moved to Room 819 in the French Build- 
ing. 

The Waldvogel Lumber Co. (Inc.), hardwood special- 
ist, is now in*the Graybar Building, 420 Lexington 
Avenue. 

Richard P. Baer & Co. have moved to the Gray- 
bar Building. 

The Long-Bell Lumber Co.’s office has been moved 
to 11 East Forty-fourth Street. 

H. A. McGovern & Co. (Inc.) have settled in large: 
quarters at 350 Madison Avenue. 

The Sugar Pine Lumber Co., of Pinedale, Calif., 
has moved its New York office to the French Building. 

N. H. Morgan, representative of the Shevlin, Car- 
penter & Clarke Co., has taken commodious quarters 
in the Graybar Building. 

The Eastern Oregon Pondosa Sales Co. has opened 
up a sales office in Grand Central Terminal. 


Philadelphia, Pa. 


May 31.—The annual outing and ball game for 
charity of the Philadelphia Lumbermen’s Exchange 
will be held at Evergreen Farms on the Northeast 
(or Roosevelt) Boulevard, Thursday, June 9. There 
will be bridge for the ladies and baseball and quoits 
for the men, other entertainment, and a first class 
dinner in the evening. 
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John McLean is visiting in Champery, 4 sawmil 
town in the Italian Alps. He saw spruce being cy 
with water power, and at Lake Maggiore saw whit. 
pine growing side by side with date, palm and Orange 
trees. 

The wife and daughter of B. W. Rumbarger haye 
returned from Monroe, La., while Mr. Rumbarger 4g 
remaining to do what he can to relieve suffering jp 
the flood-stricken area. 


St. Louis, Mo. 


June 1.—Gov. Baker, of Missouri, has released the 
entire appropriation of $20,000 voted by the lag 
legislature for the use of the State forestry depart. 
ment, it was learned here today from Frederick Dup- 
lap, of Columbia, State forester. Its release wil] 
enable the forestry department to continue its work 
as at present organized, but any expansion beyond 
the present organization must be made at the ex. 
pense of those who cooperate with the department. 

N. C. Waggoner has been appointed sales manager 
of the W. T. Ferguson Lumber Co., effective today, 
it is announced by T. C. Whitmarsh, vice president 
and general manager. Mr. Waggoner came to the 
W. T. Ferguson Lumber Co. from the Hess Lumber 
Co., for whom he was sales manager for four years, 
Previously he was for thirteen years sales manager 
of the southern pine department for the Chicago Lum. 
ber & Coal Co. 


Pittsburgh, Pa. 


May 31.—Wholesalers report business continuing in 
fair volume with prices somewhat more satisfactory 
than for several months. Continued rains, however, 
have not only hampered production but have kept 
hardwoods from drying as fast as they should. About 
the only item of Apvalachian hardwoods that has not 
improved is No. 1 common and better chestnut, but 
the demand for this item has been improving. All 
grades of oak, poplar and ash have been in good 
demand, and many items are commanding slightly 
higher prices. Special activity at good prices in No. 
2 common oak and 2A poplar is reported by some 
dealers. Oak flooring continues in strong demand, 
and many of the mills have been forced to decline 
further business in staple items. Red and sap gum 
have jumped to exceptionally high prcies. The out- 
look for export business in hardwoods is more en- 
couraging. The position of both yellow and white 
pines remains the same as last reported. 

O. H. Babcock, of the Babcock Lumber Co., will 
leave Saturday for Seattle and Hoquiam, Wash., for 
a visit with Mr. and Mrs. O. H. Babcock, jr. He 
will also visit the offices of the Babcock Lumber Co. 
and the Babcock-Angell Lumber Co., in Seattle and 
in Portland, Ore. F. R. Babcock, of the same com- 
pany, is in Farmington, Conn., this week attending 
the commencement exercises, his daughter, Miss Mar- 
jorie, being one of the graduates, 


New Orleans, La. 


May 30.—Local comment indicates no featurable 
change in market conditions. Southern pine appar- 
ently went along at about the pace of the previous 
week. Apparently prices were fairly well maintained. 
Moderate slackening of cypress demand was reported, 
with prices well held on the general run of mixed-car 
orders. Southern hardwoods continued to move fairly 
well, demand being rated good on a number of the 
sap gum items, FAS red gum, tupelo, flooring grades 
of oak, thick elm and maple and magnolia. But the 
trade does not seem to be buying hardwoods so 
freely as was expected. Prices seem to be fairly well 
held at the advances previously noted, and available 
mill stocks in shipping condition are reported light. 

Seeretary J. R. Black, of the Southern Cypress 
Manufacturers’ Association, returned Friday night 
from Florida, where he spent several days last week 
on association business. Mr. Black reports that the 


Wilson Cypress Co., of Palatka, Fla., has applied 
for membership. T. M. True, he adds, has been 
appointed traffic manager in east coast territory. 


When headquarters are transferred to Jacksonville— 
probably in September next, E. W. Owen, traffic man- 
ager, will be assigned to the New Orleans branch, 
continuing to handle traffic matters for the Louisiana 
membership. Mr. True was formerly traffic manager 
for the Savannah River Lumber Co. and later for 
the Gulf Red Cypress Co. 

Word comes from Gulfport, Miss., that the col- 
lection of wharfage charges on freights moving over 
the Illinois Central railroad piers there was begun 
last week. This action is said to have followed an 
investigation by the Interstate Commerce Commission, 
and is to equalize rates between competitive ports. 
The wharfage charge on lumber, Gulfport’s principal 
export commodity, is fixed at 15 cents a thousand. 

At the instance of Mississippi lumbermen, Senators 
Harrison and Stephens of that State joined last 
Saturday in telegrams to President Coolidge and to 
the Federal Trade Commission, opposing abolishment 
by the commission of its export trade division. 
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